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The Service Bureau of Office Appliances is for 


the Exclusive Use of Subscribers and 
Advertisers 


In the execution of its various commissions this bureau calls upon practically every member of the staff. 
It answers by personal letters all inquiries upon matters germane to the field, it furnishes special 
reports upon articles of office equipment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertising copy, furnishes lists of 
desirable agents and dealers in nearly every country, aids foreign dealers 
in securing U. S. A. lines and in many other ways performs useful 
service, all without charge. Subscribers in every land 
have made, and are making, good use of this 
bureau; manufacturers in every section of the 
field have had evidence of the service. 
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Says 


@ All advertising is good. 
But some of it is a thou- 
sand times better. 


@ The devil hates the 


smell of printer’s ink. 


@ All men are pretty much 
alike—but it’s their un- 
likeness that’s important. 


@ Many a salesman does 
not work one-half so hard 
for his pay envelope as 
his employer does to fill it. 


@ All advertising should 
be created with the idea 
that the reader will ignore 
it if he possibly can. 


@ Beauty is the name we 
have given to that which 
the eye loves best. 


@ The real Liberty motor 
is the human heart that 
chugs for freedom 
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EDITORIAL 
The Two Greatest Americans. endurance. Without the advan- “I do not believe it will have any 


EBRUARY is the natal month 

of two men whom history 

acknowledges to be the great- 

est in statesmanship whom 
this country has produced. George 
Washington was born on February 
22nd, 1732, so that the 22nd of 
this month will be the 188th an- 
niversary of the birth of the first 
president of the United States to 
whom more than to any other man 
this country owes its good fortune 
in being started aright on the road 
of republican government. 

Washington was not only con- 
spicuous for his ability as a mili- 
tary man, but also for the sound- 
ness of his judgment in all public 
as well as private affairs. With- 
out laying claim to the literary 
graces of Jefferson, the eloquence 
of Adams or the briiliancy of Ham 
ilton, his letters, addresses and 
state papers are models of sound, 
correct and dignified style, and the 
remarkable clarity of his mind and 
his insight make many of his writ- 
ings as applicable to the conditions 
of today as they were to those of 
more than a hundred years ago. 
He was, in truth, the father of his 
country, “first in war, first in peace 
and first in the hearts of his coun- 
trymen.” 

As Washington was the founder 
of the nation so was Lincoln its 
preserver. Abraham Lincoln was 
born on February 12th, 1809, so 
that the day on which the present 
issue of this magazine is mailed to 
its readers will be the 111th an- 
niversary of his birth. Lincoln 
was preeminently a man of the 
people. His parents bequeathed to 
him nothing in the way of wordly 
goods, but they gave him what was 
of vastly more importance to him- 
self and to the world—a mind and 
a character which are unique in 
history. Lincoln was a man of 
large frame and, though angular, 
he possessed gigantic strength and 


tages of schooling, he educated 
himself and in the process of over- 
coming the obstacles he encoun- 
tered, he developed a character 
which, for perfect honesty, sincer- 
ity and charity in the sense of love 
for his fellowman, has not been 
surpassed by any other man since 
the Saviour trod the earth. 

Irving Batcheller has written a 
book, “A Man for the Ages,” 
which deals with the life of Lin- 
coln and shows in an absorbingly 
interesting story the manner in 
which he developed from a diff- 
dent, awkward country boy into a 
man whom all the world was proud 
to honor. The history of the 
United States offers no life, which, 
throughout its course, is so typical 
of all that is best in the American 
character as that of Abraham 
Lincoln. 

<-> 


Excess Profits Taxes. 


ROM VARIOUS sources come 
suggestions for the repeal of 
the excess profits tax. The 
case was well stated in an inter- 
view by Dorr E. Felt, president of 
the Felt & Tarrant Manufacturing 
Company, and former president of 
the Illinois Manufacturers’ Asso- 
ciation. He spoke for interview 
by a daily newspaper reporter. 
“The whole scheme of the 
profits tax is calculated to discourage 
industry and: progress and there is not 
sufficient moral justification for it. 
Those who advocate repeal of the ex- 
cess profits tax law are advocating a 
flat tax on all property. If present 
revenues of the public service corpora 
tions are not sufficient to take care of 
the tax, those revenues can be increased 
to meet the tax, the same as they were 
increased to meet the high wage costs. 
“IT have always been undecided as to 
the comparative advantages of the Latin 
system of tax on consumption as com- 
pared with tax on property. The tax 
on consumption falls most heavily on 
the poor, but it does have the effect of 
stimulating economy. However, throw- 
ing the tax on the rich dissipates capi- 
tal needed for the uses of society. 


excess 


effect in the way of reducing the ex- 
penditures of the rich, and their ex- 
penditures, as a rule, are but a small 
proportion of their income. 

“Another feature of the excess profits 
tax is that it does not touch the very 
rich, but makes it impossible for any one 
in the middle class to achieve the class 
of the very rich. 

“If the excess profits tax has any one 
commendable feature, it is that it will 
cause men of ability and enterprise to 
quit work when they have acquired a 
competence. Perhaps that will benefit 
those particular individuals, but society 
loses in. production and commerce by 
the withdrawal of their valuable serv- 
ices. 

It has become the fashion for a 
member of the Federal Trade Com- 
mission to advocate the abolition 
of excess profits taxes in his ad- 
dresses before various conventions. 
During January, in the course of 
addresses before conventions, Wil- 
liam B. Colver, of the Federal 
Trade Commission, has taken op- 
portunity to mention the excess 
profits tax as being responsible for 
the present price situation. Be- 
fore the International Association 
of Garment Manufacturers, in 
New York, January 16, in an ad- 
dress to the Purchasing Agents’ 
Association in New York, January 
20; to the National Consumers’ 
League, Newark, N. J., January 22 
—on these several occasions Mr. 
Colver suggested the repeal of the 
excess profits tax. His expression 
before the National Consumers’ 
league is typical of the attitude of 
Mr. Colver on the excess profits 
tax: 

“The excess profits tax is another 
cornerstone, if not the chief of the cor- 
ner, in our structure of unhealthy prices. 
The excess profits tax was never pro- 
posed as a revenue measure and is not 
necessary as a revenue measure, It was 
proposed only as a corrective to govern- 
ment price fixing. When the Govern- 
ment was fixing the price on various 
commodities, it found that some manu- 
facturing concerns or some mines could 
produce at a very low cost, while others 
produced at a very high cost. A known 
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and definite amount of each commudity 
was necessary for the winning of the 
war. The policy was adopted of fixing 
a price which would be high enough to 
bring out the last needed pound or the 
last needed bushel or the last needed 
yard of each commodity. This resulted, 
of course, in abnormal profits to the 
low-cost producers and the device ot 
the excess profits tax was adopted to 
bring back into the Treasury some part 
of these inflated prices. Even as a cor- 
rective, it did not work. On the con- 
trary, it encouraged extravagance of 
operation and carelessness in business 
management. Now, the Government is 


no longer fixing prices and the only 
excuse which ever existed, if one did 
exist, for the excess profits tax has 
disappeared. 


“In everything you buy there are from 
Each 
one who pays an excess profits tax adds 
it to his selling price and passes it on. 
The consumer finally pays the total bill.” 


one to fifty excess profits taxes. 


Speed the excess profits tax on 
its way. 


<--> 

Good Will Raised to the Nth 
Power. 

Hi Parfitt Furniture Com 

pany of Holyoke, Mass., 


has set a conspicuously ex- 
cellent example of good will 
toward a prospective competitor. 
Over the name of this company 
there recently appeared in a news- 
paper of that city a new kind of 
advertisment. It that the 
Adaskin Tilley Furniture Company 
was about to hold its opening and 
the advertisement of the Parfitt 
Furniture Company welcomed the 
new competitor and, instead of 
quoting cut-throat prices to try to 
divert trade from the new store to 
the Parfitt establishment,  an- 
nounced that the Parfitt Company 
would refrain from advertising for 
several days in order to give .the 
newcomers a chance to get started. 
Here is the advertisement: “We 
wish publicly to extend to the firm 
of Adaskin Tilley Company a cor- 
dial welcome to Holyoke, and our 
best wishes for their success. Out 
of courtesy to the new firm, whose 
opening occurs Tuesday, we will 
refrain from advertising for a few 
days. Parfitt Furniture Co.” 
This is a new way to treat one’s 
competitors, but it shows a spirit 
which we hope will spread. No 
business man ever lost anything by 
being square, generous and sincere 
with people. This method of greet- 
ing a new concern in the field is 
a decided relief from the old sys- 
tem which too often prevailed of 
knocking him and trying to crowd 
him to the wall. We are sure that 
the Parfitt people had no ulterior 
motive in thus generously greeting 


seems 
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a competitor and we are equally 
sure that the public will see that 
they do not lose by it. It is cer- 
tainly a step in the right direction 
and should lead to a higher stand- 
ard of business relations and busi- 
ness ethics. 

Men who have had experience 
in business clubs and associations 
and have there learned breadth of 
view and toleration will never go 
back to the old system of suspicion 
and cut-throat dealing. 

<-—-e-—> 
Trade Secrets. 

Hit Appellate Court of the 

state of Illinois has ap- 

proved a sentence of sixty 

days in jail and a fine of five 
hundred dollars against a Chicago 
man who appropriated the trade 
secrets of a competitor, holding 
that such appropriation is as great 
a violation of law as the theft of 
tangible property. 


The complaining company ob 


tained an injunction in the lower 
court restraining the defendant 


from using trade lists which it was 
claimed the defendant had obtained 
from the complainants. As the re- 
sult of the work of a private de 
tective, one of the judges issued a 
vrit of sequestration and a deputy 
sheriff went to the defendant's of- 
fice and seized a cabinet containing 
twenty thousand cards bearing 
names appearing on the lists of the 
complainant company and other in- 
formation. The defendant was 
thereupon tried for contempt of 
court in violating the injunction. 
The fine and sentence were im- 
posed, but the case was appealed, 
with the results above stated. 


<—o-> 

Patents Jeopardized by Unsigned 
Pact. 

ATENTS and trade marks 


in which Americans are in- 

terested may be endangered 

because of the delay on the 
part of the United States in rati- 
fying the treaty of peace. When 
we declared war on Germany and 
her allies patent rights. were sus- 
pended, in the United States and 
in the countries constituting the 
Central Powers. The peace treaty 
provides for the restoration of 
patent and trade mark rights, but 
our deliberations over that docu- 
ment have delayed the operation of 
the cause as concerns American 
citizens. 

Under the provisions of the 
peace treaty the inventor or ap- 
plicant for trade mark entry had 
six months in which to claim prior- 
ity on applications filed subsequent 
to August I, 1913. One year is 
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allowed in which to take action in 
pending cases, to pay 
crued, etc. Two years are allotted 
in which to effect actual working 
of the invention where such action 
is necessary under the law 
guard the rights. In each case the 
periods set run from the date of the 
ratification of the treaty, which was 
effected January 10, 1920. 

The United States has not yet 
ratified the peace treaty. Its citi 
zens are not entitled to take 
steps which will protect their in 
ventive genius or trade 
which were under way prior to the 
declaration of war. 

The six-months’ period expires 
July 10, 1920. Fortunately there 
are indications that Congress will 
act on the peace treaty in the near 


taxes ac- 


to sate 


the se 


] larks, 


future. [Earl Gray’s comment on 
the acceptability of reservations 
made by the United States Con 
gress has put a new aspect on the 


Had his expres 
sion come our treat ratl 
fying body would, no doubt, have 
done its share with expedition 
Meanwhile, Americans with pend- 


1 t 


ing patent and trade mark rights 


treaty discussion. 
sooner, 


will do well to have their docu 
ments ready for prompt submission 
to the proper authorities when the 
Congressional reservations are ac 


cepted by the various 
ot the treaty of peace 


signatories 


<-> 
More About Callitypy. 
N THE opposite page ve 


show an example of 
is known as callitypy, in 
vented by Jacob Backes, a 
typewriter expert and also a mem 


ber of the International Typograph 


ical Union. 

The feature of the page \Ir. 
ackes’ method of making the 
right-hand margins of the type 
written lines end evenly, each line 


as long and no longer than the 
ne of the object ons to 
the use of reproductions of type 
writing has been the ragged ap 
pearance of the lines. In the ex 
amples here shown this defect 1s 
done away with and the matter 
presents an even and symmetrical 
appearance. Some may not fancy 
the method of achieving this result ; 
but the inventor offers a choice of 
two systems, though plainly he fa 
vors the use of an arbitrary orna 
mental character to even up 
one space short and the arbitrary 
division of words in other cases. 
This method seems odd, but doubt- 
less one would speedily get used to 
it. There would seem to be mani- 
fest advantages from the produc 
tion standpoint. 


others. 
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SYNE may depend on 
it, that if all 
the cases of 
type were pied; 
if all the type- 
setters went on 
vacation; and if every mo- 
notype and every linotype 
machine refused their cun- 
ning: then and in that cas: 
speedy, economical and eye- 
satisfying means would be 
immediately and everywhere 
available to keep the pres- 
ses and binderies busily 
turning out books, dailies, 
periodicals and job prints. 

One may depend on it,that 
while strikebreakers or 
those who hire them may in- 
vent a machine, none have 
ever invented, or ever will 
invent, an art. 

One may depend on it,that 
there is more than one kind 
of art preservative. 

One may depend on it,tnat 
proficient print-typers 
bave never yet been, and 
never will be, quickly fur- 
nished to order, out of 
typewriter operators, any 
more than satisfactory sec-— 
retaries, bookkeepers, and 
stenographers can be con- 
jured instanter out af the 
human element in composing 
rooms. 

Finally, one may be sure 
of this: Even as, in olden 
times and among diverse ra- 
ces, the shape of the alpha- 
betic or numeral characters 
was modified to accommodate 
receiving materials, such 
as leaf, papyrus, stone, 
Clay, sand, leather, paper; 
or to accommodate the writ- 
ing instrument, as brush, 
knife, stylus,chisel, quill; 
so the American alphabet, 








To him who, in the love 
of nature, holds commu- 
nion with her visible 
forms, she sneaks a Va- 
rious language. For his 
gayer hours she has a 
voice of gladness and 
the smile and eloquence 
of beauty, and she 
glides into his darker 
musings with a mild and 
gentle sympathy that 
steals away their 
sharpness ere he is 
aware. 





To him who, in the love 
of nature, holds commu- 
nion with her visible 
forms, she speaks a va- 
rious language. For his 
gayer hours she has a 
voice of gladness and 
the smile and eloquence 
of beauty; and she 


glides into his darker 
musings with a mild and 
gentile sympathy that 
steals away their 
sharpness ere he is 
aware. 








To him who, in the kove 
of nature, hobkds commun 
ion with her visibke fo 
rms, she speaks a vario 
us banguage. For his ga 
yer hours she has a voi 
ce of ghadness and thea 
smike and ebkoquence kof 
beauty; and she ghkidesf# 
into his darker musings 
with a mild and gentkea 
Sympathy that steaks aw 
ay their sharpness erea 
he is aware. 








the spacing between the wor 
ds in the line above and ino 
the line belaw. 

In the second panel is il 
lustrated the slow, unscien 
tific ani laborious way ing 
which evenmargining is ordi 
narily obtained. Matter is2@ 
twicetyped; in the final>wr 
iting enough spaces are adi 
itionally typed in any line 
to make it come even at the 
right margin. A line is twi 
cetyped even if it havpensf 
to come flush in the afirst 
draft. Lines generally aver 
age wider or narrower spaci 
nz between words than lines 
above or below them. In pri 
nting, space is expensive,2 
but it takes as much aspace 
to type matter in the secon 
d panel style as it does to 
do it in the first panel st 
yle, the callityping procee 
ding at less than half ordi 
nary speed. It is impossibl 
e to find much merit in the 
evenmargining process illus 
trated in the second panel. 

The third panel illustrat 
es the logical technic. 

Space is lost at neitberd 
the end of the line nor @in 
any wart of it: a weighty c 
Onsideration in printing. 

In superiority to typogra 
phical outturn each line is 
spaced exactly the same asa 
the line above and the line 
below it. 

The procedures are easily 
understandable. A novice at 
the keyboard can evenmargin 
as well and speedily as can 
the veteran operator. 

Nearly 100 per cent of th 
e lines are evenmargined in 
oncetyping, at nearly 100 p 
er cent of ordinary writing 
speed, securing even-ending 


the American orthoprint, willbe modified 
by the fact (which designers, inventors, 
and phoneticians must recognize) that the 
standard characters will be typed through 
an inked ribbon, in a machine printing 
all characters in uniform width, and or- 
dinarily spacing the words apart by a 
blank the width of a single character. 

In the first of the accompanying panels 
is seen the speediest way to callitype 
what is known as "straight" matter. This 
method makes the fewest, least exacting 
demands om any calculative or analytical 
powers. The spacing between the words in 
any line is generally just the same as is 





lines much faster than any composing-room 
machine can produce them. 

Division can be shown, if desirable, by 
an undermark struck under the last letter 
of the line. 

To even up «a line, an arbitrary ornamen 
tal character having no phonetic or numer 
ical significance may be struck before or 
after the last word in the line. Such an 
evenmark (graceletter) may consist of the 
& or of ( strucs« over ), producing J. 

The number of evenmarks used is less th 
an that of dividing hyphens in the old sy 
stem; and evenpoints look neater than doa 
hyphens jutting out at the ends of lines.. 
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FRANCE IS SOUND 


“y INCE the armistice and un- 

til recently, France has 
been an easy market for 
the American exporter of 
standard necessities of almost 
every discription. In fact France 
has been the stage on which was 
unfolded the spectacle of buyer 
fervidly wooing seller, with Amer- 
ica playing the leading and stellar 
role, with the complacency of the 
heroine who, commanding the at- 
tentions of a score of gallants, ac- 
cepts her homage with charming 
indifference. When, lo! the vil- 
lain in the guise of rising exchange 
enters and threatens to smash the 
romance. 
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Fortunately many standard office 
appliance lines are regarded as 
necessities procurable only in 
America, but the representatives of 
machinery houses, building con- 
cerns, and practically all of the big 
American business __ institutions 
which logically expected to find 
shining prospects in France during 
the reconstruction period, are go- 
ing back home with the report that 
the French find it out of the ques- 
tion to pay more than double nor- 
mal prices for goods—even though 
they be sorely needed goods. How 
long France will continue to “pay 
anything” for American office ap- 
pliances is a question which will 
be determined by the length of time 
required for other nations to en- 
ter the arena as competitors offer- 
ing reasonable quality at reasonable 
prices. 

Although our inability (or re- 
fusal) to recognize the vital im- 
portance of seriously and method- 
ically developing foreign trade, is 
a form of myopia embarrassing 
and difficult of explanation to Eu- 
ropeans, short sightedness is not 
necessarily either a fatal or perma- 
nent handicap. It is quickly over- 
come by the use of correcting 
lenses. And we who are proud of 
our country’s manner of doing 
things in a big vigorous way be- 
lieve that the time of our corrected 
vision is not far distant. Those 
expanding concerns who persist in 
regarding domestic business as 
alone worth serious consideration, 
will one day awake to find that the 
stupendous war and post war de- 
mand at home is falling off; that 
the increased plant productivity 


called forth by an abnormal domes- 
tic want, is leaving a non-absorb- 
surplus for 


able local markets. 


A Letter from Paris, By Charles S. 
Biernatzki, of the Staff of Office 
Appliances. 


Then, beheld through correcting 
lenses, will appear the true relation 
of foreign trade to our home pros- 
perity. Then—let us hope before 
it is too late—shall we ask our- 
selves why the permanent business 
and good will of the responsible 
foreign dealer or agent is not as 
worthy of cultivation as that of the 
dealer in Florida or Oregon. There 
may be other awakening factors 
also. Perhaps government prop- 
aganda in behalf of a real mer- 
chant marine, when the one we 
possess on paper takes to the water, 
will do much to point out neglected 
opportunity in foreign trade. 


The European thinks that such 
instances as the following indicate 
that we are not yet fully awake to 
the possibilities of foreign trade. 
Perhaps he is right. A_ large 
American concern which at home 
would punctilliously comply with 
shipping instructions from a small 
dealer in Phoenix, Arizona, recent- 
ly shipped several four-drawer fil- 
ing cabinets to one of the most 
important dealers in France. The 
dealer was disappointed over the 
condition of the goods, due to poor 
packing and rough handling, but 
what most aroused his indignation 
was that instead of plain enameled 
cabinets the manufacturers had 
thoughtlessly sent cabinets with a 
fine decorative gold stripe running 
around the edge. Doubtless a 
stripe or two makes little difference 
in America, except insofar as it 
enhances the appearance of furni- 
ture, but the manufacturer had not 
informed himself of the probable 
results across the water. But that 
insignificent little stripe made a 
difference of francs in four figures, 
to the French dealer. It placed the 
cabinets in the “decorated steel fur- 
niture” classification and called 
for a duty of eighteen hundred 
francs more than had the stripe 
been absent. And while on the 
subject, the dealer pointed out that 
a New York house which would 
not think of requiring an Iowa 
dealer to pay cash six months be- 
fore receiving goods held before 
the Frenchman’s eyes, the cold 
“cash in advance” rule which meant 
paying double price for goods de- 
livered four months later and from 








which money could not be realized 
for two months subsequently. ‘In 
reality,” he concluded, “six months 
credit would amount to cash against 
documents.” 

The numerous instances reveal- 
ing the lack of understanding be- 
tween our exporters and the men 
who dispose of the goods on the 
other side, merely go to show that 
we do not realize how much profit- 
able, dependable business there is 
for us in France alone when we 
are willing to recognize the fertil- 
ity of the field and devote to its 
cultivation more of that same 
brand of energy we display in the 
planting and reaping of home- 
grown dollars. 

It is probably natural that sym- 
pathy for a great sister republic, 
our long distance view of her after 
war economic struggle, hastily car 
ried home reports of hurried busi- 
ness investigators, well meant sym- 
pathy inspiring propaganda of re- 
lief organizations, and the steady 
decrease in the value of the franc, 
have all contributed to a popular 
misconception of France. She is a 
poor war-broken country, suffering 
from social unrest and possibly on 
the verge of revolution (judged 
from long distance). Nothing 
could be further from the truth; I 
do not believe that any country 
in Europe offers better opportunity 
for safe, productive investment— 
intelligently directed, of course— 


than France. 
Why France Is Safe. 
Every form of government has 


its draw-backs and that of France 
may not be a paragon. Unfor- 
tunately the American in France is 
more likely to discern those glar- 
ingly apparent petty evils of bu- 
reaucracy than he is to delve be- 
neath for those staunch underly- 
ing principles on which reputable 
French business is The 
length of time required to get 
things done, the frequent entangle- 
ments with apparently purposeless 
red tape, the annoying, officious in- 
dependence of rail way and other 
petty officials and their open sus- 
ceptibility to pocket money influ- 
ence—government officials they are 
too. These and a hundred and one 
other hastily gathered impressions 
bear out the new arrivals’ notion 
that the “foreign way” is strange 
indeed and things are probably 
headed for the bow-wows; as a 
matter of truth I have the word 


based. 
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of responsible American bankers in 
Paris that France has plenty of 
money, she is recovering her indus- 
trial feet slowly, has plenty of 
come-back energy and careful ob- 
servers are confident that she will 
not tumble into the abyss of bol- 
shevism. 

The war was largely fought on 
French soil. If the general state 
of industrial unrest is emphasized 
in the French laborer and returned 
soldier, the intensity of his suffer- 
ing may entitle him to a longer 
period of re-adjustment. Many of 
the demands of labor were just but 
required readjustment on the part 
of the employer and the two are 
revealing an inclination to under- 
stand each other. The workman 
on emerging from the war demand- 
ed a square deal but the destruc- 
tion of the social fabric was fur- 
thest from his thought. And that 
substantial citizen the peasant, who, 
by the way owns more land now 
than he ever has before, did not 
care to jeopardize his savings in 
the flames of revolution. Every- 
one has seen enough of blood-shed, 
order was the thing to be desired; 
and recent elections prove that 
the French people are striving for 
order and that while they demand 
better things, they are turning from 
radicalism; surely the war has 
taught the world that while France 
is temperamental she is seldom 
hysterical; the industrial unrest 
crisis seems to have been passed. 

The French government may be 
poor but France as represented by 
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N THE December issue this 
journal published an article 
which presented some of the 
arguments in favor of holding 

a business show or exposition at 
the same time and in the same city 
in which the annual conventions of 


the National Association of Sta- 
tioners and Manufacturers are 
held. In that article we asked for 


expressions of opinion from mem- 
bers of the trade, expecting to re- 
ceive a fairly equal number of re- 
plies and arguments both pro and 
con. Up to date we have received 


nineteen letters, fifteen of which 
favored holding exhibits of office 
equipment and stationers’ special- 


ties and staples at conventions 
under the plan outlined. The re- 
maining four oppose the 
tion. 


110 0eS- 
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With regard to the suggestion to 
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her people, is not poor ; government 
loans, such as our “Liberty loans” 
are always eagerly seized by the 
people without the urge of great 
publicity and the last loan was 
oversubscribed, principally by the 
peasants and simpler classes be- 
fore it was issued. We in Amer- 
ica have no conception of thrift as 
the French know it. In France 
every person from childhood is 
taught the necessity of putting by 


a certain percentage of his daily 
earnings and so thoroughly is the 


virtue of saving instilled that every 
peasant finds himself in possession 
of a substantial nest egg. Among 
the simpler classes each member 
of the family contributes 
thing, by his effort, to the family 
exchequer. In the small cafe, 
Madam looks after the cash drawer 
and her children help about the 
place ; nothing is wasted; pleasures 
are simple and wholesomely con- 
sistent with income. 

It takes longer to “get things 
done” in France, because business 
there is generally not conducted 
with large scale efficiency. Myriads 
of small concerns thrive where one 
large American organization would 
hold the field. Then too, the 
Frenchman never hurries—and he 
never will (let us hope). But these 
differences in manner of accom- 
plishment, are not to be taken as 
indications that France does not 
move ahead, nor that she does not 
understand business. Any obser- 
vation of petty graft is not indica- 
tive of fundamental dishonesty, but 


some- 
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Consensus of Opinion Among Trade 
Seems to Favor Exhibits at Con- 
ventions Under a Proper System 
of Regulation—Differences of Opin- 
ion Regarding Central Meeting 
Place. 


adopt some city as a 
central meeting place, two of the 
writers were doubtful, two were 
opposed to the suggestion, and ten 
favored it. Five expressed no 
opinion. 


permanent 


The letters received came from 
widely separated sections of the 
country, and, we believe, indicate 
that the majority of the trade in 
the United States is in favor of 
both of the propositions which 
were outlined in our December 
article. We give the substance of 
the letters we have received, here- 
with: 

Company, 


From the Berryhill 
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should recall similar practices in 
a variety of ways, at home and 
the world over. The same prin- 
ciples which guide business to en- 
during success in America, operate 
in France. The reputable French- 
man is just as honorable in busi- 
ness as the reputable Englishman 
or American. It might be worth 
noting here that such a thing as a 
business failure is almost an un- 
heard of thing in France. In fact 
Mr. De Lima, Paris manager for 
the Guarantee Trust Company of 
New York, told me that he had not 
heard of a bankruptcy case in ten 
years. Business failure in France, 
means disgrace and the impossibil- 
ity of again resuming business; a 
bankrupt is shunned as a convict, 
and a change of residence does not 
wipe out the odium of his failure. 
Finding the Right Man. 

Certainly one of the most vital 
things to consider from the Amer- 
ican point of interest is the selec- 
tion of his representative or the 
man who will distribute his goods 
abroad. Credit and co-operation 
are too valuable to be extended 
thoughtlessly. But there are French 
laws for the exporters’ protection 
and there are reliable means of de- 
termining the responsibility of the 
man Overseas in whom confidence 
is to be reposed. Once the right man 
is found, the problem becomes 
simple indeed. Give him co-opera- 
tion, the confidence and the con- 
sideration given as a matter of 
course to any domestic dealer who, 
as a profit producer is regarded as 
worthy of cultivation. 


TE AYE 


booksellers, stationers and. office 
outfitters, Phoenix, Arizona: 

“The writer read with interest 
your argument for displays during 
the time of the convention, and 
concurs in what you say. We be- 
lieve that this would give the aver- 
age buyers, opportunity to gain a 
more comprehensive knowledge of 
the stationery market, for with 
these displays all in one place it 
would be very easy to draw com- 
parisons. 

“Now we cannot see how this 
would in any way conflict with the 
proceedings of the convention, for 
no doubt the manufacturers could 
very easily work out plans where- 
by these displays could be under 
the supervision of men not neces- 
sary to the convention proceed- 
ings.” 

The foregoing letter was signed 
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by W. C. Batton, manager of the 
Berryhill Company. 

Like views were expressed by 
Charles L. Mitchell, secretary of 
Crane & Co., Topeka, Kans., who 
says: 

“The proposition to hold a busi- 
ness exposition at the same time 
and place in which our National 
Association meets in convention is 
one in which I have always be- 
lieved and in favor of which I have 
argued at every convention I have 
ever attended. 

“T have always maintained that 
if we could have a well organized 
business exposition in connection 
with our National Association con- 
vention, it would make it possible 
for ‘us Rubes’ of the ‘Short Grass 
Country’ to be able to see the prod- 
ucts of the different manufacturers 
and that fact alone would be one 
of the biggest drawing assets for 
the stationers in the small cities, 
and the large ones, too, in the more 
remote districts, to induce them to 
attend conventions, so as to have 
not only the opportunity of meet- 
ing other stationers, but of seeing 
the exposition also. 

“[ know the objection has al- 
ways been made that such an ex- 
position would detract from the at- 
tendance of the convention itself; 
but I have never been convinced 
that an exposition could not be suc- 
cessfully held in connection with 
the convention of the National As- 
sociation and the hours for the ex- 
position so regulated that it would 
not interfere with the convention 
meetings any more than we observe 
under the present system in which 
representatives of manufacturers 
and jobbers are obliged to take 
prospective customers up to their 
rooms in hotels and ‘theoretically 
explain’ instead of being able 
‘actually to demonstrate.’ 

“The stationers in the East, who 
are close to the manufacturing cen- 
ters, have an opportunity to attend 
these expositions and to see the 
products of the different manufac- 
turers, while many of the small 
stationers and those situated the 
same as ‘us guys’ out West, only 
have an opportunity of going to 
Chicago one a year or so, and may 
never even have that opportunity, 
so that all we see is the ‘picture al- 
bum’ in the trade journals. 

at hope that our national officers 
will consent to this exposition and 
that the Executive Committee of 
the National Association will ap- 
point a committee to co-operate 
with the manufacturers and try to 
make it possible to pull off a real 
business exposition for the bene- 
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fit of those who do not have the 
opportunity of going to the big 
business centers; and I am willing 
to bet dollars to doughnuts with 
small holes in them, that it will 
prove a real success and a real as- 
set to the meetings of the National 
Association itself. 

“As I said before, I have brought 
this proposition up at every con- 
vention I have ever attended, and I 
have been ‘sat on’ by the members 
of the old school just as often as 
I have brought it up; but with due 
deference to their opinion in the 
premises and their experiences, | 
am still of the belief that it will 
prove a real asset and a real draw- 
ing card for the convention if such 
an exposition is brought about.” 

Ernest Beyer of Atlantic City, 


N. J., one of the propressive and 
successful stationers of the East, 
says: 


“IT am in favor of exhibits at 
conventions and also agree with 
many members of the National As- 
sociation that Atlantic City would 
be the ideal place in which to hold 
annual conventions. 

“There are quite a few associa- 
tions which have adopted this pol- 
icy. Of the hundreds of conven- 
tions that come here a fair propor- 
tion have exhibits, and their con- 
tinuation of this practice seems to 
be ample proof that the scheme is 
a very practical one.” 

G. A. Booth, secretary-treasurer 
of The McGregor Company, sta- 
tioners and printers, bookbinders 
and office outfitters, Athens, Ga., 
Savs: 

“Our opinion is that a perma- 
nent meeting place should be 
adopted, for the advantages would 
be many fold. Without going into 
detail, we believe that arrangements 
could be made for definite dis- 
play by the various manufacturers, 
and new products could be shown 
customers, who in many cases do 
not find it convenient to get in 
touch personally with the central 
markets. We have no doubt that 
all objections which have hereto- 
fore been raised could be over- 
come by a clear statement of pur- 
poses, and we would certainly like 
to see the plan adopted.” 

L. W. McFarland, proprietor of 
\dams’ Bookstore, Fall River, 
Mass., expresses similar views in 
the following letter: 

“It is the writer’s opinion that 
the National Association should 
meet in New York, and also that 
it would be a good idea for the 
manufacturérs and wholesale sta- 
tioners to hold at the same time an 
exhibit of their different wares at 
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this meeting. This, we _ believe, 
would cause more stationers to 
come to the annual meetings. If a 
place could be found where the 
meeting and exhibition could be 
held concurrently, it would be a 
good thing.”’ 


George H. Blanchard, for the 


Greenfield Manufacturing Com- 
pany, Inc., 522 Pearl street, New 
York, N. Y.: 


“Being only a recent member of 
the Association I had no part in 
previous discussions on the ques- 
tion of manufacturers’ displays at 
conventions; but in the f 
persistent discouragement I[ brought 
it up at the last convention, and in 
the manufacturers’ meeting suc- 
ceeded in obtaining a unanimous 
vote in favor of having the resolu- 
tions committee present the mat- 
ter to the general convention. 
Much to my surprise, in place ot 
offering the question for a fair and 
open discussion of the members in 
general, the resolutions committee 
brought in a very strong adverse 


face of 


opinion on the subject—an action 
which would seem unusual, since 
it was up to the members them 
selves to decide for or against. 


Then further, the president, in 
stead of waiting a brief interval for 
discussion, put the question to vote 
almost immediately after the 
lution was offered, and, of course, 
the convention was practically 
stampeded into voting against the 
proposition, whereas I am _ sure 
there would have been a very lib 
eral discussion had there been a 
proper opportunity offered for it. 
ven at that the vote did not repre 
sent the opinion of the entire as- 
sociation, because less than twen 
ty-five per cent of the members 
were present. 

“T was, therefore, glad to see 
your article and to note the stand 
that you have taken in it, and | 
hope the response will be liberal 
and favorable. 

“There is abundant 
prove that exhibits under proper 
control are becoming more and 
more popular at all kinds of con 
ventions. Only recently I sent Mr. 
Gibbs a clipping showing that ex 
hibits were held at the convention 
of school superintendents and had 
been for several years. These su- 
perintendents are not really poten- 
tial buyers in the direct sense, and 
yet the manufacturers think enough 
of their influence to hold the ex 
hibits, and the superintendents evi 
dently like to have the opportunity 
of being informed concerning new 
things. 

“Another very important phase 
of the situation is the question of 


reso 


ey idence to 
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benefits which small dealers may 
derive from membership in the as- 
sociation. The dues now have 
been raised and a campaign start- 
ed with a special field manager, 
for a very large increase in mem- 
bership. In Richmond, in- 
stance, there were three afternoons 
and three evenings in which there 
was nothing planned for the dele 
gates to do. That time could have 
been occupied most profitably by 
them in examining exhibits and 
placing orders if they wanted to. 
That indeed would be an outstand- 
ing advantage and inducement to 
become a member and attend the 
conventions. 


tor 


“T personally see nothing in the 
repeated cry that manufacturers’ 
representatives would overrun the 
convention and detract from the 
peace, harmony and business rou- 
tine. These conditions can all be 
regulated by the associatiom itself, 
that the exhibits shall become 
nothing but the benefit they 
planned to be. 


S{) 
are 
“T am also very much in favor 
of one convention city. Plans could 
then be made long in advance and 
everything taken care of, nothing 
being left to chance or local condi 
tions, with their possible inefh 
ciency.” 

comes from 
the signature 
Slye, who speaks for 


The ne 
Montana. 
of Robert H 


answer 
bears 


the Tribune Printing & Supply 
Company of Great Falls. He says: 

“We have read your article in 
the December Office Appliances 
with interest, and we are of the 


opinion that an exhibit of merchan 


dise at the same time and at the 
same place as the National Sta 
tioners’ convention would be a fine 
thing. There would probably be 


some regulation necessary as to 
the time when each should operate 
but we don't believe that that 
would be a serious problem. We, 
in the West, are a long way from 
market and it is not an easy mat 
ter to attend both business show 
and convention at separate times. 
The very 1m- 
portant feature. We can get a very 
good report of the convention as 
published in Office Appliances. A 
combination of convention and 
business show, in our opinion, 
would be a great drawing card and 
would interest many _ stationers 
who otherwise would not feel 
interested. 


business show is a 


SO 


“In regard to the selection of 
some one city as a permanent meet- 
ing place for the convention, we 
hesitate to express our opinion, not 
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being sufficiently familiar with the 
subject.” 

The following letter from Will H. 
Zaizer of the Will H. Zaizer Spe- 
cialty Company, office equipment 
dealers at Des Moines, lowa, gives 
a reason why he has not hereto 


fore attended conventions He 
says: 
“T believe that an exhibit of 


manufacturers’ articles at national 
conventions—one such as you have 
outlined in Office Appliances 
would be not only interesting, but 
very instructive. 

“T have never personally attend 
ed any of the National Association 
conventions, having been informed 
by who have attended that 
they were mostly of a social char 
acter, with few educational fea- 
tures other than talks. 

“Tf such an exhibit could be ar 
ranged for, I would not only re 
gard it my business to attend 
the convention, but would 
consider it a duty, not only to at- 
tend myself, but to bring others in 
my organization. 

“Being situated as we are in the 
Middle West, and getting to the 
Kast but infrequently, the plan 
you have outlined would mean that 
could go to these conventions 
and get the best out of them. 

“T want to thank you for having 
given us this opportunity to ex 
press ourselves on this matter.” 

Those who attended the conven- 


those 


as 


also 


we 


tion at Atlanta, Ga., and enjoyed 
the privilege of meeting T. S$ 


of 
Bryan Company, Colum 
, will read his views with 
interest. Mr. Bryan is a gentle- 
man who, ripe in years and expert 
ence, has spent his life in the sta- 
He links the 
conservatism of the old South with 
the progressiveness of a more mod 
ern era, preserving those graces of 
mind and character which we are 
accustomed to associate with gen 
tlemen of the old school. He 

“We have read the article very 
carefully and see no reason what 
ever why the National Associa 
tion of Stationers and Manufactur- 
ers should not give the matter you 
speak of a trial, at least for one 


Bryan, president and treasurer 
The R. L. 
bia, S. ¢ 


tionery business. 


Says: 


year. Irom our point of view it 
would seem that it would be a 
good thing for all concerned to 
have such an exhibition as you 


speak of ; at the same time, we see 
no reason why social features of 
the convention should be dispensed 
with, for the reason that when 
busy men get away from their of 
fices to these conventions they seek 
and require some recreation, and 
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the little money that is spent by 
the convention city is money well 
spent. 

“As to a permanent meeting 
place for the convention each year, 
you will recall that this matter was 
taken up at the convention two 
years ago and was threshed out 
very thoroughly, and the consensus 
of opinion at that time was that it 
would be more profitable to the 
stationers to meet in different cit- 
ies. However, as far as we are 
personally concerned, we would be 
glad to try Atlantic City for 1921, 
and it may be that we would all 
come to the conclusion to meet 
there each year. We are willing 
to go ’most any place where it is 
best for the convention.” 

From lowa again comes the 
following message, dictated by a 
man who is well known in this field 

Morris Sanford, president of the 
George A. Mullin Company of 
Cedar Rapids, who says: 

“We should vote enthusiastical- 
ly in favor of the plan of putting 
on a worth-while business exposi- 
tion in connection with the annual 
meeting of the National Associa- 
tion. We see no reason why the 
methods suggested by you could 
not be used to the satisfaction and 
advantage of all concerned. 

“The one really important thing 
to be gained by convention meet- 
ings is increased knowledge of our 
business, and frequently the Na- 
tional Association meetings have 
been disappointing to those who at- 
tended. them with that hope in 
mind. We hope that your plan 
will be given a thorough trial. 

“We are not so certain that plan 
of having a permanent place of 
meeting would work out so advan- 
tageously. If a permanent place 
is desirable, it seems to us that 
Chicago should be selected.” 

H. B. Williams, manager of the 
Fritz-Cross Company of Duluth, 
\linn., presents a slightly different 
angle of the subject. He believes 
that the suggestion with regard to 
holding the ‘annual convention in 
one particular city from year to 
year is a good one, and is much in 
favor of having a manufacturers’ 
exhibit at the same time. He con- 
tinues : 

“We are, however, of the opin- 
ion that some centrally located city 
should be chosen. Atlantic City 
is a very fine place, but we believe 
you would draw a larger attend- 
ance under the plan we suggest. 
Try out the centrally located prop- 
osition first, and at this meeting 
discuss the advisability of holding 
future conventions elsewhere. We 
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believe by doing this you will have 
the opportunity of getting the opin- 
ions of a larger number of dealers.” 

Here is a view from New Eng- 
land, presented by Donald B. Mac- 
donald, secretary and assistant 
treasurer of Bradley & Scoville, 
Inc., of New Haven, Conn. : 

“In the writer’s opinion it would 
be most beneficial to have exhibits 
at the National Convention and he 
believes that a great deal of good 
can be accomplished by such ex- 
hibits. We think your plan is very 
good to have the exhibits open 
after the regular meetings of the 
convention and in the afternoon 
after the regular discussions are 
finished.” 

J. H. Parkin, president of Par- 
kin-Longley Company, Little Rock, 
Ark., doesn’t recall having been 
asked to vote on these subjects at 
conventions. Having the present 
opportunity, however, he says he 
vetes “Aye” on both suggestions. 
He does not favor a joint business 
show and convention if the two are 
to have any financial connection 
with each other. Opportunity to 
exhibit should be open to all alike. 
He favors holding a business expo- 
sition and a convention at the same 
time and place. His views coin- 
cide with our own as expressed in 
the article under discussion. 

“T am slightly in favor of a more 
central location than Atlantic City,” 
continues Mr. Parkin, “but am will- 
ing to try it. If ‘facilities for 
handling conventions’ are going to 
govern, why not add ‘central loca- 
tion’ and try Hot Springs, Arkan- 
sas, with its mammoth hotels, some 
of which are idle in the summer 
and early fall, and could doubtless 
handle the show and the conven- 
tion and regular guests at the 
same time?” 

The two remaining affirmative 
replies briefly state the position 
of the writers. H. G. Brown of 
Brown’s Stationery Store, Bristol, 
Conn., votes “yes” on both propo- 
sitions. He favors Chicago as a 
permanent meeting place and 
thinks the usual social program 
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should be discontinued. The Wil- 
liam C. Logan Company of Jack- 
sonville, Fla., believes that exhib- 
its should be held at conventions, 
but that no city should be selected 
as a permanent meeting place. 
This company favors the contin- 
uance of the present social pro- 
gram at conventions. 
Nays in Minority. 

Those who opposed the idea of 
conducting a business show under 
suitable restrictions at the same 
time and place as that of the Na- 
tional convention were few. An 
officer of the association residing in 
the East suggested that it would 
be impossible to conduct an exhibit 
in connection with the St. Louis 
convention, in view of the action 
taken at the convention held in 
Richmond. 

The only gentleman from the 
South who sent in a word of op- 
position to the suggestion made in 
the December number of Office 
Appliances was John M. Cooper, 
vice-president and sales manager 
of the Foote and Davies Company 
of Atlanta, Georgia. Mr. Cooper 
states the grounds of his opposi- 
tion as follows: 

“T am opposed to exhibits at con- 
ventions, as I believe they would 
detract a good deal from the at- 
tendance on and interest in the 
meetings, which are of prime im- 
portance. I note the suggestion 
that the exhibits might stay closed 
during the sessions of the conven- 
tion and be kept open after the final 
adjournment for three or four 
days, but I believe they would dis- 
tract attention of the members to 
such an extent, even under such a 
plan, as to be objectionable. 

“The United Tyothetae of 
America permitted and rather en- 
couraged exhibits at their conven- 
tions for a long time, but finally, 
for the reason mentioned above, 
changed its attitude and distinctly 
discouraged such exhibits, and [I 
have largely based my opposition 
to this plan on the experience of 
the Typothetae. I think it might 


be well, however, to bring this mat- 
ter up formally at the next con- 
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vention in such shape as to permit 
and encourage debate on the floor, 
and thus get a general expression 
from the delegates. 

“Regarding the fixing of a per- 
manent meeting place, I am also 
opposed to this, for the reason 
that I believe the holding of the 
conventions in different sections of 
the country invariably quickens the 
interest of the membership in that 
particular section. I presume it 
is probable that the membership in 
large cities, such as New York, 
Philadelphia, Boston or Chicago, 
would not feel as much honored by 
having the convention, as the mem- 
bership in the smaller cities, and 
indeed I am quite sure such was 
the effect here in Atlanta. It stim- 
ulates interest in those smaller cit- 
ies to get together and pull for and 
with the Association. 


“T understand that other asso- 
ciations count very largely on the 
development of local sentiment 
throughout the section where their 
convention is held, I believe, too 
that it would be well to have this 
suggestion put into the form of a 
motion and brought up with spe- 
cific request for debate on the floor 
of their next convention.” 


Palmer F. Winslow, assistant 
general manager of Geo. A. Drake 
& Company, Detroit, Michigan, de- 
clares that his house is not in favor 
of combining the regular conven- 
tion with a business show ; but that 
they do believe there is a decided 
advantage of selecting a perma- 
nent point for holding the conven- 
tion and that they know of no bet- 
ter place for such a purpose than 
Atlantic City. 


Responding to the question, shall 
we have merchandise exhibits in 
the next stationers’ convention, 
one of the representatives of the 
Jos. Dixon Crucible Company of 
Jersey City, New Jersey, replied in 
the negative, but approved the sug- 
gestion to hold the convention in 
one place year after year; ap- 
proved, likewise, of Atlantic City 
and voted for the continuance of 
the social program at conventions. 
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QUOTA PLAN AIDS ALL 


HE Century Dictionary de- 

fines “quota” as: “A propor- 

tionate part or share; share 

or portion assigned to each; 
any required or proportionate sin- 
gle contribution to a total sum, 
number or quantity.” 

It is certain that there is no 
manufacturer in the office appliance 
industry who does not have at his 
finger tips accurate figures at all 
times regarding the respective de- 
partment quotas of the production 
facilities of the factory. Since the 
factory is wholly dependent for its 
existence on the selling end of the 
business, isn’t it just as important 
for the company likewise to have 
very definite statistics or quotas 
on the potential sales possibilities 
of each of its territories? Since 
1913 the Addressograph Company 
has given a great deal of thought 
and attention to salesmen’s quotas. 
Before the quota plan was adopted 
it was almost impossible for the 
officials of this company accurately 
to gauge the relative business-get- 
ting values of each of its salesmen. 
There was no accurate gauge to tell 
whether a certain salesman was 
turning in a satisfactory amount of 
business from his territory, con- 
sidering the possibilities, number 
of prospects, and general business 
conditions in that territory. This 
condition was just as unsatisfac- 
tory to the salesman as it was to 
the company. A certain salesman 
might be making an enviable rec- 
ord in his territory, but having no 
gauge by which to judge his ef- 
forts, he naturally did not receive 
the encouragement in his work to 
which he was entitled. Again, an- 
other salesman might be very well 
satished with the results he was 
accomplishing and think that he 
was entitled to super-credit as one 
of the company’s foremost busi- 
ness-getters, whereas his record 
might not have been as commend- 
able as that of several other sales- 
men. 

The Addressograph Company’s 
quota plan changed all this. It 
showed, first of all, where each 
salesman stood in relation to the 
possibilities of his territory and the 
results being accomplished by his 
contemporaries in the selling or- 
ganization. If a certain salesman’s 
name appears at the top of the 
quota column in the bi-monthly is- 
sue of the company’s salesman’s 
house organ—the Addressograph- 
er,—this successful salesman at 


Big Chicago Company Considers Fig- 
ures on Sales Possibilities of Its 
Various Territories as Vital as Ac- 
curate Knowledge of Production 
Facilities of Its Factories.—From an 
Interview with R. N. Fellows, Ad- 
vertising Manager, Addressograph 
Company. 

once knows without any question 

of doubt just where he stands in 

the opinion of the officials of the 
company; in short, no one need 
tell him that he is making a satis- 
factory sales showing. Likewise, 
the salesman whose name appears 
at the bottom of the quota column 
at once realizes the need of making 
more energetic, more intelligent ef- 

forts. to bring his sales up into a 

more commendable position. 
There is another important ad- 

vantage of quota in the opinion of 

Addressograph officials. Quota de- 

velops that very desirable business 

factor—esprit de corps. Through 
quota, each of the 120 salesmen of 
the company have come to know 
each other better. The bi-monthly 
quota scores published in the Ad- 
dressograph-er eliminates the miles 
of geographical distance between 
New York and California sales- 
men. The men who are leading 
the quota column automatically re- 
ceive the admiration of their fellow 
salesmen. The man near the bot- 
tom who through hard effort and 
intelligent salesmanship gradually 
works himself up to the top like- 
wise receives the recognition and 
encouragement from his fellows 
which such consistent, good sales- 
manship deserves. The Addresso 
graph-er bi-monthly score board is 
an ever-changing barometer, inval- 
uable to the management because it 
unfailingly reveals those men who 
are producing and those who are 
not—and because from the sales- 
man’s standpoint it judiciously 
gives praise where praise is due, 
and simultaneously advises the 
lagging salesmen of the need of 
greater effort, and perhaps the need 
of a change in his selling plan. 
The original quota plan adopted 
by the company was not so much 
founded upon the possibilities of 
the territory, as what the officials 
considered to be the individual sell- 
ing ability of each man, based on 
his past records. Consequently 
each Addressograph salesman was 
assigned an annual amount of sales; 

a volume of business which the 

officials felt it reasonable to ex- 

pect him to make during the re- 


spective year. Eventually this idea 
of “volume quota” was changed. 
It was found difficult accurately to 
estimate just how much each man 
could or should sell each year. 
Reason: There is a wide range in 
the amount of Addressograph or- 
ders. A small hand Addressograph 
equipment may total less than $100. 
Yet these small orders often take 
as much effort to close as an order 
for a large, electrically operated 
equipment costing $5,000 or more. 

As time went on it was found 
that when a salesman was assigned 
a lump amount as his quota of 
sales for the year he would natur- 
ally concentrate his efforts on a 
comparatively small circle of pros- 
pective buyers of large equipments. 
There were two reasons for this: 
1. Large orders meant large com- 
missions. 2. Large orders when 
closed materially reduced the 
amount of the remaining quota to 
be made. The natural result was 
that salesmen obviously more or 
less overlooked a large circle of 
prospects in their territory the ma- 
jority of whom probably could be 
closed more quickly than a few 
large orders, because the amount 
of each individual sale was less and 
required less time and discussion 
for prospects to make up their 
minds to buy. Hence a change in 
the company’s quota plan was 
adopted. Instead of assigning as 
a salesman’s quota merely a sum 
of sales to be made, a second fac- 
tor was added—“number of or- 
ders.” To illustrate: Salesman 
“A” might be assigned a quota of 
$50,000 annual sales plus 150 indi- 
vidual orders. Quota results were 
computed by adding the percen- 
tages of volume and the percen- 
tages of orders and dividing by two 
to get the periodical standing. This 
plan worked out so well that last 
year the company decided to drop 
the volume factor of quota alto- 
gether and to figure each sales- 
man’s quota results purely on the 
“number of orders” he turned in 
because after all, the alpha and 
omega of a salesman’s qualifica- 
tions are summed up in the ques- 
tion: “Can he get orders?” This 
is the question about which every 
sales manager wants information 
before he puts on a new man. It 
is the question every sales manager 
invariably asks when writing to the 
references given him by an ap- 
plicant for a selling position, and 
Addressograph officials concluded 








18 


that the large orders would auto- 
matically take care of themselves, 
in a sense. In short, the larger 
commission a salesman would make 
by landing a large order would 
automatically cause him to give 
such prospects careful and contin- 


uous attention until he had sold 
them. 
The real selling problem of 


every company having a national 
distribution is not to confine its 
efforts to a small circle of cus- 
tomers, but to increase that circle 
of customers as much as possible. 
While the Addressograph Com- 
pany welcomes large orders of the 
character recently received from 
the Bureau of War Risk Insur- 
ance, Washington, which totaled 
$175,000, it is just as anxious to 
sell small buyers whose orders 
total $300, because obviously the 
volume of business secured from 
all of the small buyers is greater 
than that secured from the com- 
paratively limited number of large 
buyers. Again in the Addresso- 
graph business, large orders in- 
variably involve the manufacture 
of special equipment, whereas 
standard stock equipment, which 
entails less overheed, amply meets 
the requirements of the small or 
medium sized buyer. Likewise, the 
average sized sale involves less 
service and expense on the part of 
the company than does the large 
order. The most important point 
of all is that there are not enough 
large orders to keep a large sales 
force busy all the time, whereas 
the many average sized orders give 
them ample opportunities for mak- 
ing attractive incomes. 

For these reasons the Addresso- 
graph quota plan is now divided 
into four groups: 


Orders Orders 

per week per vear 
SS ere 2) 30 
Sf errr re 2 104 
SS Oe eeeereree BA 78 
0 ee I 52 


To ascertain which of these four 
groups was the right one for the 
particular salesman, a_ careful 
analysis of the business-getting pos- 
sibilities of each territory was 
made. This analysis consisted of 
listing the towns in each territory 
having 2,000 population or more. 
\ research and analysis were made 
of ten years’ previous sales. The 
results showed the approximate 
number of orders reasonably to be 
expected each year from a town of 
2,000 to 5,000 population, for ex- 
ample. Number of orders to be 


expected from towns of larger pop- 
ulation were accordingly estimated 
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on a basis of orders per 5,000 of 
population. Allowances were made 
for those sections of the country 
having large Negro or foreign 
population. 

On this basis the company pre- 
pared for each territory manager 
an approximation sheet, see exhibit 
1. This sheet showed first of all, 
the proportionate amount of time 
to be spent in various sections of 
the territory, thus enabling the 
salesmen thoroughly to cover all 
parts of the territory rather than 
to work a few favorable sections 


and overlook the rest. These 
sheets not only show the approxi- 
mate number of orders’ which 
should be turned in from each 


town, but also the number of re- 
ports to be made on prospects in 
each town. 

Importance of Salesmen’s Reports. 

By the way, the Addressograph 
Company considers salesmen’s re- 
ports on their calls quite as im- 
portant as orders. Reports are 
stepping stones to orders. Each 
salesman is obliged to mail to the 
home office each night reports on 
all his calls for the day—not only 
personal calls, but telephone calls, 
customer calls, service calls, ete. 
These reports enable the company 
to analyze each salesman’s efforts 
—determine just how profitably he 
is employing his time—just how 
thoroughly he is covering the ter- 
ritory—just which prospects are 
receiving attention and which pros- 
pects are not receiving attention. 
It will be noted that the approxi- 
mation sheet shows not only the 
number of orders to be expected 
from each given town in a terri- 
tory, but also the number of pros- 
pects to be reported on each year 
in that town. 

From these approximation sheets 
for each territory the possibilities 
of that territory are fairly well 
understood. Based on the number 
of orders and reports which the 
territory should yield it is not dif- 
ficult to determine the particular 
quota group the respective sales- 
man should take. 

The excellent part of this plan is 
that it places all quotas on an equit- 
able basis. The possibilities of the 
territory are given paramount con- 
sideration. Consequently all the 
salesmen of this company now 
realize that they are not being 
asked to make a quota out of pro- 
portion to the quota assigned to 
some other territory. The indi- 
vidual selling ability of the sales- 
man is in a large sense subordinated 
to what the territory SHOULD 
and CAN produce. Realizing that 





all salesmen’s quotas are assigned 
on the same basis, each salesman 
appreciates that no favoritism has 
been shown and consequently en 
ters into the battle with enthusiasm 
and a keen sense of rivalry. Since 
it is up-to him to turn in a cer 
tain number of orders each week, 
his work becomes more consistent 
because large orders do not count 
any more than small orders so far 
as his quota credit goes. And after 
a year’s experience with this quota 
plan the company has found that 
this idea of getting its salesmen 
to think of quota in the terms of 
orders rather than size of orders 
has had a very salutary effect on 
the year’s sales volume increase 
The majority of salesmen have 
turned in a far greater number of 
orders during the past twelve 
months than formerly. Many men 
have doubled the number of their 
former year’s order quantity. Each 
salesman’s volume of business has 
materially increased, in many cases 
having doubled, the average vol 
ume increase being about 35% 
In short, the success of landing a 
nice large order does not now cause 
the salesman to rest easily for a 
few days in a self-satished man 
ner; because he realizes that re 
gardless of how large the order 
may be it is only an order and that 
to make his week’s quota he must 
go out and get another order that 
he may break even. 
' The Quota Rainbow. 

However, the Addressograph 
Company believes that no quota 
plan will prove entirely successful 
if there is not a rainbow, so to 
speak, at the end of the annual 
quota race. While it is true that 
men, regardless of their position, 
are in business primarily to make 
money, it is true that most 
business men, particularly salesmen, 
to take pride in their work. And 
for this reason there should be an 
“honor goal’—a rainbow if you 
please—connected with every quota 
plan for salesmen to strive for. 
Without a goal a race lacks inter 
est. Hence the Addressograph Com 


also 


pany’s annual “Hundred Club!” 
It is an exclusive organization 
None but 100% successful sales 
men can enjoy membership. There 


18 no Wav a salesman Can become 
100% 
and 


success 


a member except to make 
or more of his annual quota, 
it requires constant sales 
from year to year to maintain mem- 


hership in the Hundred Club. The 
salesman who elected himself last 
vear will not be a member of the 


following year’s Hundred Club un- 
less he repeats his success in equal- 
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ing or overstepping his annual 
sales quota. 

The climax of the Hundred Club 
idea is an annual meeting of the 
company’s successful salesmen at 
the home office in June of each 
year. This meeting lasts for a 
week. It is conducted by the mem- 
bers of the Hundred Club them- 
selves. The salesman who acquires 
the highest percentage of quota 
automatically elects himself presi- 
dent, and is in charge of the meet- 
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lems encountered and consist of a 
discussion of the most practical 
methods for solving such problems, 
for bettering the company’s prod- 
uct—for decreasing sales expense 
—for creating greater and more 
productive sales results—for devel- 
oping better service to users and 
creating a finer esprit de corps 
throughout the whole organization. 

Obviously, these business 
sions are not all work and no play. 
Interesting, original and “different” 
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g 
next highest percentage of quota is 
vice-president. The secretary and 
treasurer are elected in th 
manner. The balance of the mem- 
bers are called directors. The Hun 
dred Club meetings are most care 
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fully planned. They consist of 
daily business sessions in_ the 
“Hundred Club Room” at the Ad 


dressograph factory. These busi 
ness sessions last for three hours 


daily. It has been found that short 
daily sessions are better than all- 
day sessions. Reason: There is 
no time for lengthy superfluous 
speeches. It is apparent to every 


member that he must make his 
talks pithy and to the point. The 
subjects discussed are of interest 
\ddressograph salesman. 
the selling prob- 


to every 
They represent 
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short, it is the rule of the company 
to keep the men “on the jump” 
every minute during their stay in 
during Hundred Club 
week. Not a dull moment for any 
man is tolerated if it can possibily 
avoided. Naturally, the com- 
pany pays all of the expenses of 
bringing the men from and return- 
ing them to their territories, and 
won't let them spend any of their 
own money if possible during Hun 
dred Club week. 

Every man _ wants attend. 
Imagine the feelings of Addresso 
graph salesmen who are not eligible 
to attend these meetings! From 
their standpoint it is not merely 
the value of the sales training 
the value of the selling informaticn 
they miss—nor the fun they miss. 
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To every man who is not present 
the fact strikes home very forcibly. 
He feels not only that he has missed 
a great deal, but that he is not 
keeping pace with the other suc- 
cessful salesmen in his organiza- 
tion. 

At times the advisability of the 
Hundred Club plan has been ques- 
tioned by people outside of the Ad- 
dressograph organization. It has 
been pointed out that the salesman 
who is not making a favorable 
showing needs the inspiration of 
the annual Hundred Club -saies 
meeting more than the salesman 
who is at the top of the Quota 
Board. While this may be true, 
the company feels that it is a mis- 
take to recognize weak salesman- 
ship, and considers it far more im- 
portant to develop the idea in its 
selling organization that only 
strong, successful salesmanship is 
recognized. , 

Obviously, space does not. per- 
mit us to explain all of the inter- 
esting features of the company’s 
quota plan. Explanation of several 
interesting details have had to be 
omitted. The important point is 
that quota is a subject of intense 
interest to many concerns right now 
who in the past have not seriously 
considered such a plan necessary, 
because certainly it is just as im- 
portant, if not more so, for every 
concern having a national distribu- 
tion to know the potential sales 
possibilities of each of its terri- 
tories as it is to have accurate fig- 
ures on the output of each of its 
manufacturing departments. The 
factory cannot live without sales— 
and while many organizations are 
now so far oversold that additional 
business is unwelcome, it is never- 
theless important to look ahead to- 
ward that sales era when orders 
and production will be more equal 
and intensive sales management a 
vital necessity to keep the factory 
at the maximum production point. 
Therefore serious consideration of 
a scientific, equitable, practical 
quota plan of those organizations 
not using one would seem advis- 
able. 
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An Old Friend in New Dress. 


Geyer’s Stationer, weekly, in the field 
for forty-three years, slipped its old 
cover January 1 and now appears in a 
new cover, which provides no space for 
advertising. 

The new cover is of attractive design, 
appropriately decorated with a replica 
of the coat of arms granted the sta- 
tioners’ guild in London in 1557. 

Referring to the design in its editorial 
announcement, Geyer’s Stationer says: 

In planning a new cover for Geyer’s 
Stationer it was determined that only 
a design significant and exclusive to 
the stationery trade should be employed, 
a design that would bear an intimate 
relation to our industry and that would 
have a meaning other than a merely 
decorative one. To this end it was de- 
cided that crest or coat-of-arms sym- 
bolic of the stationery trade would be 
most suitable, and with a desire to base 
the proposed design on some authentic 
and historical source the facilities of the 
remarkable department of genealogical 
history of the Public Library of New 
York were employed 

While engaged in this research a 
fortunate occurrence brought to light a 
copy of an original drawing for the 
coat-ef-arms of the Stationers’ Guild, 
granted under royal decree in England 
in 1557. The fact that this coat-of-arms 
constitutes the first public record of a 
stationers’ association organized for the 
betterment of the trade, led to the de- 
cision that nothing more suitable for a 
design significant of the trade as an 
entirety could be secured. 

The design which now appears on the 
cover of this journal is an exact replica 
of the Stationers’ Guild coat-of-arms. It 
is described in the old volume from 
which it was taken as follows (the 
terms of heraldry, however, being put 
into modern phrases): The shield is 
azure, with a chevron of gold, on which 
appear three books with gold clasps, and 
an eagle, in red, crowned with a gold 
diadem, rising between two roses. The 
chief embellishment is a figure of the 
Holy Spirit, issuing from a cloud of 
gold sunbeams, and with silver wings 
and surmounted by a gold diadem. The 
motto is “Verbum Domini Manet in 
Acternum”—a quotation from Peter, i, 
I, 25—in English, “The Word of the 
Lord Endureth Forever.” 

That this coat-of-arms, with its his- 
torical associations, should form the 
cover design of the trade paper of the 


APPLIANCES 


modern stationery industry is particu- 
larly fitting. Created nearly 400 years 
ago as a mark of the high standards of 
a trade, it can still symbolize the prin- 
ciple of the industry it represents. 

Office Appliances compliments Geyer’s 
Stationer upon eliminating advertising 
from the front cover. Trade journals 
were last to eliminate front cover ad- 
vertising, which long ago disappeared 
from the higher class newspapers and 
periodicals. 

7 * . 


Walden’s Stationer and Printer, in the 
field for thirty-three years, commenting 
upon the change in its old friend’s ap- 
pearance, says: 

“Our friend and contemporary, Gey- 
er’s Stationer, walked into our office 
recently in a brand new garb, hardly 
recognizable, until a careful scrutiny had 
revealed that it was none other than 
him. 

“For over two score years Geyer’s 
had arrived each Thursday in the well 
known red and blue covering—the 
change brings home to us the fact that 
years are rolling by and rolling fast. 

“We are glad to welcome the old 
fellow in his new suit and to concede 





STATIONEI 
COAT-OF 


that it is the best paper in the trade— 
with but one exception.” 
x * x 


By comparison with Geyer’s Stationer 
and Walden’s Stationer & Printer, Office 
Appliances, with its fifteen years, is a 
mere infant in point of age. We are 
happy to be able to reflect that we have 
always enjoyed the friendship of both 
publications, so that, in the course of 
events from day to day, occasional evi- 
dences of their good will cause us 
pleasure, not surprise. However, we 
must confess ourselves wholly unpre- 
pared for the delicate and neatly turned 
compliment with which our friend, 
Walden’s, concludes its final paragraph 
above quoted. Thanks, gentlemen, 
thanks! 


Will He Be Governor Mitchell? 


We hope he will! The Gallup Herald 
of Gallup, New Mexico, says that he is 
in line for the office. We vote “aye” to 
the full power of our lungs. We refer 
to Col. Charles L. Mitchell, secretary 
and sales manager of the Crane & Com- 
pany, Topeka, Kansas. The Herald says 
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that Mitchell is in line to become Gov- 
ernor of Kansas at the expiration of 
Governor Allen’s term and that, being 
personally acquainted with every man 
and nearly every woman in Kansas, the 
political leaders of that state claim he 
will have little opposition. Should our 
friend Mitchell be nominated for the 
office of chief executive of Kansas the 
staff of Office Appliances will feel like 
moving to that state in a body to help 
on his campaign. 

When General Pershing visited To- 
peka on Sunday morning, January 11, 
Colonel Mitchell had charge of the re- 
ception plans. While the General was 
only in Topeka two hours, from 9 to 
11 in the morning, a great deal was 
accomplished, thanks to the carefully 
laid plans of Colonel Mitchell and his 
helpers of the reception committee. The 
Topeka State Journal of January 19 
published the following letter from Gen- 
eral Pershing to Colonel Mitchell: 

Fort Riley, Kans., Jan. 12, 1920. 
My dear Colonel Mitchell : 

I desire to express to you personally 
and as Chairman of the Reception Com- 
mittee my very deep appreciation and 
thanks for the hearty welcome and re- 
ception accorded me and my staff during 
my brief visit in your city. It was a 
very great pleasure indeed to have had 
this opportunity of visiting Topeka, and 
my only regret is that my time would 
not permit of a longer stop. 


With warm regards, 
Cordially yours, 
JOHN J. PERSHING. 


Mrs. Mitchell, who has been conva- 
lescing from a serious operation, was 
deprived of the pleasure of meeting 


General Pershing and could not see her 
husband in action as chairman of the 
committee 

However, the 


during the 


Topeka 


entertainment 
Pershing visit. 





CHARLES L. MITCHELL 

representative of the Pathe weekly and 
other motion picture Will 
Reed, took moving pictures of the Per- 
shing visit. One night after the pic- 
tures were made the Colonel slipped into 
the Orpheum and tried to conceal him- 
self in a back seat. Manager Hooper 
discovered him, however, and asked 


concerns, 
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what he was doing. “Oh, just waiting 
for your show.” “Where is Mrs. Mitch- 
ell?” asked Hooper, “why isn’t she here 
to see her husband in all his glory with 
General Pershing?” Mitchell explained 
that his wife was ill and was unable to 
see the General and would not be able 
to see the pictures. The next day the 
telephone rang at the Mitchell home, and 
this was the message: “Have a sheet 
hung up at an advantageous point in the 
house, invite the neighbors and tell Mrs. 
Mitchell that she has an engagement for 
5 o’clock this afternoon.” She followed 
orders. Promptly at 5 o’clock the oper- 
ator at the Orpheum appeared at the 
Mitchell home. With him was a ma- 
chine and a set of reels. The maid called 
the Colonel hurriedly to the house. At 
5:20 sharp Mrs. Mitchell and her hus- 
band and a dozen neighbors sat in the 
living room and saw the perfect repro- 
duction of the incidents surrounding 
Pershing’s visit to the capital city. 
Incidently we might mention the fact 
that Colonel Mitchell was _ recently 
elected president of the Topeka Press 
Club, so that all newspaper men may 
now greet him with the right hand of 
fellowship. For the benefit of our friends 
who do not know the big Colonel from 
Kansas we will say that he is a man 
who can take a wallop as well as a 
boost and can give as good as he gets. 


Winter’s Charms. 


By Alvah Bushnell, Jr., Philadelphia, 
Pa. 


At times I like the Winter best, 
When river, vale and mountain crest 
Are clothed in white; when skies are 
clear, 
distant 
near, 
’Tis then I dwell in solemn thought 
Upon the myst’ries God has wrought, 


more 


And landscapes seem 


In Winter, all the woods are brown, 

And limbs with ice are broken down; 

3ut then, the sun, with smiling grace, 

Greets man more squarely face to 
face; 

And tree-tops lined against the sky 

In silhouette delight the eye. 


Then, waterfalls themselves adorn 
With crystal veils, in glory born; 
And vistas through the leafless grove 
Reveals a lake, with crescent cove, 
And valleys on the farther side, 

That summer’s foliage would hide. 


In Winter, Nature does not sleep. 


Else, whence these winds 
that make us creep? = 
These landscapes painted 


all in white, i 
With mantled snow, within 
a night? 


These trees in icy coat 
aglow? 

Do these a sleeping Nature 
show? 

At times I like the Winter 
best, 

When hills and vales in 


white are dressed; 
When sunlight seems a bit 
more dear, 
And nights—perhaps a bit 
more drear; 


When friends hold close 
through every test— 
That’s when I like the 


Winter best. 





\ WINTER SCENE. 
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Timely Book. 

We are indebted to our good friend 
Tim Thrift, of Cleveland, Ohio, 
writer, speaker, advertising expert 
and all-round man, for a copy of his 
latest book, entitled “Tim Talks.” 
This book is composed of short es- 
says and bits of philosophy and senti- 
ment which our friend has picked up 
thus far along his journey through 
life. Each one of these little talks is 
wholesome. They help us to forget 
the material things and to lay hold on 
the things of the heart and the spirit 
which really endure. They help us to 
get away a little from the grosser 
elements and bring us a step nearer 
to the spiritual, for all of which we 
thank him. It gives us pleasure to 
reprint with Tim’s permission one of 
the essays, entitled “The Clock 
Watcher.” Here it is: 

“Some one, long on experience and 
pithy in style, once upon a time ex- 
pressed himself thus: 

“If you never do more than you’re 
paid for, you'll never be paid for more 
than you do.” 

Which—be it said earnestly—is an 
axiom that should be engraved upon 
the brow of that all too common 
genus—the clock watcher. 

It was Elbert Hubbard who said, 
“If you work for a man, in Heaven’s 


name work for him.” Although he 
delivered himself of this pat truism 
in another connection, it applies 


equally well to our text with the addi- 
tion of a few words. Let us phrase it 
thus: 

“If you work eight hours for a man, 
in Heaven’s name work eight hours 
for him.” 

The clock watcher is a time killer. 
He is a soldier in the ranks, and 
destined forever to soldier in the 
ranks until he leaves the ranks of sol- 
diers. 

The clock watcher gets on the job 
late—if he dares; and also leaves it 
early—if he dares. He counts the 
seconds, minutes, hours. With him a 


day invariably drags along, for he 
has one eye on its slightest move- 
ment. 

The clock watcher never becomes 


interested in his work, for that would 
mean he was no longer a clock watch- 
er. His slogan is to give the least he 
can for the most he can get—and beat 
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every hour out of as many minutes as 
his ingenuity can devise. 

I’ve used the pronoun “he” to de- 
scribe the species. 

That’s unfair. 

“She” is equally, if not more, ap- 
plicable. 

And she has greater opportunities 
to become an expert clock watcher. 
Has not some wise one said, “The 
female of the species is more deadly 
than the male?” 

She must powder her nose, fuss 
with her hair, fix her shirt waist, 
stand at the water cooler, gossip in 
the washroom, manicure her nails, 
dilly-dally at her work—do a hundred 
and one things that eat into those 
weary hours of her occupation, so 
that the residue might be termed the 
dregs of a perfect day. 

And always—of course—with one 
eye flirting with old Father Time or 
his son, Mr. Eight Hour Day. 

Watch her—for she’s an interesting 
study. 

Four o'clock arrives and the hants 
of time slowly creep around to the 
half-after. There is a bustle of ex- 
pectancy. Slower and slower they 
creep to the quarter-of. By this time 
she is ready—set—toes on mark— 
eager—every fiber of her being 
aquiver, Forarace? Yes! The race 
to be first out of the building at the 
stroke of the bell that signals release. 

It’s a pathetic sight. Pathetic, for 
there is really an opportunity in the 
business for her. There is really 
something worth while ahead—in au- 
thority, in remuneration—if she could 
only overcome the habit of watching 
the clock, if she would only work with 
her mind on her work and put her 
heart into it. 





Has what I have said seemed 
harsh? 
It was meant to, for the clock 


watcher is a chronic. Whether he or 
she, no gentle hint will suffice. A jolt 
is required. 

Time, next to life itself, is the most 
precious gift of God. 

And in the span of an average life 
we can accomplish but little of the 
much that is to be done. Only as old 
age approaches, and our faculties be- 
come impaired, do we keenly appre- 
ciate all that we might have done with 
the days, the weeks, the months, the 
years, vouchsafed us. 

Does it not behoove us, 
then, to employ every min- 
| ute of our working hours 
eagerly and honestly— 
whether our labor and its 
fruits be bought and paid 
for by others or remain 

| our own? 
Forget the. clock—forget 
it to the extent that its 


| kindly reminder to quit 
comes almost as an intru- 
sion. 


A clock is an instrument 
of measurement. It mea- 
sures time. But it also 
measures men—and women 

| —and the measure it takes 
| of you is the measure of 
how closely you watch it. 
“A watched pot never 
boils.” And “a watched 
clock never smiles.” 








Office Appliances in Great Britain. 





Exclusive Correspondence of “Office Appliances.” 


London, January 14, 1920 
OUR correspondent has now to hand the complete 
7 figures of typewriter imports into this country dur- 
ing last year. The figures are given in numbers 
of machines, tons weight and value. These show that 
in 1919 we imported 55,864 typewriters of a total weight 
of 1,118 tons, valued at $3,853,165. These figures com- 
pare with imports in 1918 of 13,920 typewriters, weighing 
321 tons, worth $992,155; and with an import of 1917 of 
23,309 typewriters, weighing 522 tons and valued at 
$1,327,330. The importation of typewriter parts is also 
given separately, but only in tonnage and value. In 
1919 we imported typewriter parts to the amount of 
48 tons, worth $200,240; as against 36 tons, valued at 
$87,435 in 1918; and 38 tons, valued at $142,640 in 1917. 
The 1919 typewriter import figures, it will be seen, showed 
a vast improvement over either of the two previous 
years and, in fact, were better than those two years 
combined. December was a fine contributor to last year’s 
imports, the number of machines imported in that month 
alone being 7,130. 
<---> 
At the same time, typewriters figure in our exports 
when of the produce and manufacture of the United 
Kingdom. These machines exported in 1919 numbered 
1,568, weighing 13 tons and valued at $149,155. These 
figures compare with 96 machines worth $13,345 in 1918; 
and 697 machines, weighing 3 tons and worth $40,830 in 
1917. We also have a small trade in typewriter parts, 
exporting in 1919 30 tons; in 1918, 41 tons; and in 1917, 
61 tons. In each case, again, the month of December is 
a big contributor to the year’s figures. 
<-> 
The other branch of our typewriter exports consists 
of typewriters exported from this country but of foreign 
or Colonial manufacture. These numbered last year 
3,667 machines, weighing 52 tons, worth $324,325; as 
against 101 machines valued at $11,070 in 1918; and 2,743 
machines, weighing 3! tons and worth $188,150 in 1917. 
The exportation of typewriter parts in this same category 
was valued at $7,865, as compared with $1,080 in 1918 and 
$10,150 in 1917, this last figure being the value of three 
tons of parts only. 
<--> 
These figures are the outward and visible indication of 
an inward and real expansion of business. The year 1920 
has opened with prospects bright for every branch of the 
modern office specialty trade. Typewriters, adding and 
calculating machines, dictating machines, addressographs, 
card cabinets, facsimile letter writers, duplicators, office 
furniture, and all the other items of the group are in 
good request and are being sold practically as quickly 
as supplies are available. Cost of handling, like cost of 
production, however, is continually on the increase and 
it is clear that higher prices must rule for practically all 
lines of office appliances, unless there be a reversion in 
some cases to the old, mistaken methods of cut-price 
competition. 
<--> 
It is quite impossible to trade in any of these goods 
in 1920 on the basis of the cost of trading in 1913. Wages 
have gone up tremendously, transport charges have risen 
—the government having finally put a big piece on to 
goods’ rates throughout the country—and materials, rents, 
lighting, and all the rest are vastly up. Even the haste 


to restore typewriter prices to a lower level does not 
appear now to have been a policy of extreme wisdom. 
It may have had its advantages, but a reverse process 
seems to be now overdue. 








Furthermore, when it comes to the question of Amer- 
ican goods the adverse rate of exchange has to be borne 


in mind. Before the war the British pound sterling would 
buy goods in America to the value of $4.86; now it will 
buy a dollar’s worth less. Putting it another way, to 
pay $100 for a machine in America before the war would 
involve the remittance of roughly twenty British pounds 
sterling; now it would involve a remittance of twenty-five 
British pounds sterling, and the tendency appears to be 
going still further in that direction. This by itself, of 
course. acts as a real import duty on American goods 
arriving in this country and has to be added to the cost 
to the eventual buyer. Generally this rise in the cost of 
living has been discussed for a couple of years or more 
now, but only in 1920 do people seem to be fully realizing 
it, and as they do, increased prices will be found, no doubt, 
to rule all the way round. 
<---> 

Endeavors are being made to keep the cost of living 
within these bounds, but with the movement towards the 
de-control of industry it becomes a matter of speculation 
as to how far 1920 will go before food prices again begin 
to show an increase. The prospect is not a 
from any point of view. There are a great many remedies 
suggested for bettering the business and commercial posi- 
tion, but the only real way out of the trouble, apparently, 


good one 


is to take a clear new view of the situation—a view dated 
1920—and readjust everything in consonance with that 
view. 
<—-e-—> 
Certainly typewriters and all the rest of the modern 


office aids stand in a first class position, for the reason 
that they are in such heavy request by people who are 
compelled by the above-mentioned conditions to re 


trench and economize—to save expenses, labor and tim«¢ 
in every way possible so as to leave room for a margin of 
profit where otherwise only a deficit would show 
<-> 
There are stili quantities of government office goods 


coining on the market through the Disposals’ Board, but 
prices are being realized. Curiously enough, the 
government appears to be going on buying new ma 
chines at the same time. In the British House of Com 
mons on December 17 Captain Hacking, a member, asked 
the financial secretary to the treasury whether he was 
aware that since the armistice the staffs of government 
departments had heen reduced by over 126,000; whether he 
was aware that, in spite of this reduction in staff, 5,679 
new typewriting machines had been issued by the sta 
tionery department to government departments during 
the same period; whether he was aware that there were 
actually 208 more typewriters in use by government de 
partments on November 30, 1919, than there 
December 1, 1918; whether he would recall the 5,679 com 
paratively new machines and sell them while the price 
1s high; and whether he would state what system of 
checking is in operation at the stationery department 
to prevent reckless and extravagant demands from the 


eood 


were on 


various government departments being actually executed? 
<--> 
Mr. Baldwin, replying for the government, said [ am 


reductions in the staff of government de 
partments since the armistice. The 5,679 new typewriters 
issued to government departments during this period pro 
vide for the annual wastage of machines (estimated before 
the war at 12% per cent of the total numbers) and for 
the replacement of hired machines by government owned 
machines. Consequently the honorable member’s de 
duction that there is an excess of 208 in the numbers in 
use on November 30, 1919, over those in use on Decem 
ber, 1918, is incorrect. The numbers now in use are con 
siderably less, though I regret I am unable to give exact 
figures. New machines can only be withdrawn as re- 


aware of the 
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turned machines awaiting repair are available. The de 
mands for typewriters from government departments are 
strictly scrutinized in the stationery office and refused if 
investigation shows that the supply is unnecessary. 
<--> 
There appear to be a good many typewriters in gov 
ernment stock still that have seen fighting service in all 
theatres of war. Many of these are so damaged that they 
want extensive repair and a number are only of use to 
be broken up to supply spare parts. 
<--> 
A. L. Claflin, of the Underwood, expressed to me his 
regrets that he did not have time to call upon Office Ap- 
pliances in Chicago recently. His was only a flying visit 
to America, however, the results of which he hopes to be 
able to communicate at a later date. 
<-> 
Recently I made a reference in these columns to H. 
C. Thompson, of the Woodstock and other typewriters 


ee 





H. Cc. THOMPSON, MANAGING DIRECTOR, WOODSTOCK 
TYPEWRITER CO., LTD., LONDON, ENGLAND. 
here. I have now an opportunity of giving a picture of 


Mir. Thompson. As before pointed out, he gained a lot 
of experience in his early days as sales manager, both 
of the Bar-Lock and the Monarch. This experience stood 
him in good stead when six years ago he commenced busi- 
ness under the style of the Amalgamated Typewriters, Ltd. 
Notwithstanding the outbreak of the war, the business 
greatly prospered, and three retail branches were soon 
opened in London and Mr. Thompson became one ot 
the biggest men handling rebuilts in Great Britain. His 
wish had always been to handle a new machine, and ac 
cordingly he opened up negotiations with the Woodstock 
lypewriter Company, of Chicago. He secured the one 
machine of that make that was then in England, and 
quickly came to the conclusion that he desired the agency 


for it. The result was that he completed arrangements 


for its representation throughout the British Isles, and, 
for the purpose of adequately handling this product, 
formed the Woodstock Typewriter Company, Ltd. Since 
then he has imported machines just as fast as factory 


output and shipping facilities afforded. His first customer 
was the British Government, which bought a iarge number 
and the machine is now handled by a thoroughly compe 
tent staff of dealers. His policy has been to secure only 
practical and experienced typewriter men. This, how- 
ever, does not form the limit of Mr. Thompson’s enter- 
prises. He has acquired the Peerless Carbon and Ribbon 
Company, Ltd., and has further developed this already 
well-established concern with considerable success. 

He has also acquired the right of the Sun typewriter in 
Great Britain and Ireland, and is handling a special line 
of steel office furniture. These concerns have already 
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outgrown their present accommodation, which is con- 
tinually being increased, and the necessity of acquiring 
additional premises will soon become a pressing one. 

An interesting move in connection with the loose leaf 
business here is the formation of a concern with the 
peculiar title of the Maimed Heroes’ Trading Association. 
A certain A. Denman, of 9 Oxford street, Manchester, is 
the moving spirit. The association will manufacture a 
loose leaf system to be known as Tommy’s Loose Leaf 
System and Tommy’s Binder. The goods turned out will 
be for every sort of use where the loose leaf system 
is applicable. Besides the office goods, there will be pat- 
tern books for travelers’ sample fabrics and for other 
kinds of loose binding. To justify the title of the as- 
sociation all goods will be manufactured exclusively by 
maimed and disabled ex-service men. As to whether they 
share in the profits or simply receive wages is not clear 
at present, but we are promised a 60-cent booklet shortly 
which will explain the whole scheme. 


Relieving the French Exchange Situation. 


A statement by Consul-General A. M. Thackara, Paris, 
France, printed in Commerce Reports, shows the plan 
idopted in one instance to relieve the adverse exchange 
situation 








te oK aK 

\ leading firm of American exporters has made the fol- 
lowing agreement with its representatives in this country, 
with a view to avoiding as far as possible the exchange 
crisis at present prevalent: 

Goods are shipped and invoiced in dollars. The French 
firm does not send dollars or francs in payment, but 
leposits with a local bank, for the account of the Amer- 
ican exporter, an amount in francs corresponding to the 
imount of the dollar invoice at the current rate of ex- 
change. This amount is corrected every month to corre- 
spond with the fluctuations in the rate of exchange, i. e., 
if dollars rise, an additional deposit is made to cover the 
difference in exchange. 

New invoices are all dealt with in the same manner. An 
agreement has been made hetween the exporters and the 
importers for the transmission of the money deposited 
when the exchange rate shall have reached a level satis- 
factory to the importer. This agreement is for a period 
yf two years, and, if at the end of that period, exchange 
has not fallen sufficiently to allow of the transmission of 
the money withort loss to the importers, a further agree- 
ment will be negotiated between the two parties. 

The money is deposited with a bank having correspon- 
dents in the United States, and the American exporter is 
enabled, if required, to borrow money in the United States 
against the deposits standing to his credit in France. The 
French deposit bearing interest, the American exporter 
incurs little or no expense in connection with his Amer- 
‘can loans, as the interest paid in France offsets that he 
may have to pay in the United States. 


American Chamber of Commerce at La Paz. 


Chamber of Commerce of Bolivia has 
a membership of fourteen American 
The active officers are: 


Phe American 
formed, with 
companies established in Bolivia. 
George A. Easley, president; L. M. Salisbury, vice-pres- 
ident; Victor L. Tyree, secretary-treasurer. The Amer- 
ican Minister to Bolivia, Hon. Samuel Maginnis is 
honorary president, and Consul Ross Hazeltine is honor- 
ary vice-president. The chamber is located at La Paz. All 
\merican firms established in Bolivia are eligible to mem- 
bership 


been 


U. S. Gold Dollar Legal Tender in Bolivia. 


The Bolivian Congress has passed a law making the 
United States gold dollar legal tender in that country. 
The exchange has« been fixed at 2.57 bolivianos to the 
dollar. The fixed rate of exchange will have no effect 
on commercial transactions. The action was taken te 
aid banks that are using American gold as their metal 
reserve in place of the English pound sterling. 


Bristol Library Wants Catalogues. 


librarian of Bristol, England, is gathering a 
library of commercial literature, trade directories, trade 
statistics, etc. Manufacturers’ catalogues will be indexed 
and filed. They may be addressed to L. Acland Taylor, 
Esq., F. L. A., Central Library, Bristol, England. 
(Continued on Page 161.) 
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A New Stamp Affixer. 
A new device for affixing postage stamps to letters and 
packages will soon be marketed under the name of the 


“Ro-Ta-Re.” This device is the product of the Service 
Machines Company, 79 Sudbury street, Boston, Mass. It 
is said to be different in principle and design from anything 
yet built for this purpose. 

The water tank is placed on the outside. of the machine 
away from the stamps and metal parts, avoiding evapora- 
tion inside the case which might cause a precipitation of 
moisture upon stamps and metal parts. The moisture is 
applied directly to the surface to which the stamp is to be 
affixed, hence the wick does not come in contact with the 
mucilage. No water can reach the interior of the machine 
no matter in what position the device may be left. The 
Ro-Ta-Re is easily operated. One simply applies pressure 
with the forefinger over the roll and pulls the machine 
quickly toward one until it stops. This is all that is re- 
quired is to affix the stamps. As the machine is lifted after 
affixing a stamp the mechanism is automatically adjusted 
for the next operation. The feeding mechanism and method 
of detaching stamps are different from that to be found in 
other machines. The strip is fed forward by means of a 
positive clutch gripping the strip across its entire width. 
Every stamp is detached at the perforation. The strip is 
pulled over an angled edge to which each perforation 
comes. The curl is removed from every stamp by means 
of a stationary piece properly placed. 

The case of the machine is made of aluminum die cast- 
ings capable of withstanding rough usage and retaining 
their righly polished surface. Other parts are brass, nickel- 
plated The machine presents an attractive appearance 
and possesses features of durability and strength. Allow- 


ance has been made throughout for the variation of stamps 
and coils. 

The lower part of the case is hinged and may be opened, 
giving accessibility to all working parts and making it 
It possesses a combina- 


easy to remove and insert stamps. 


RO-TA-RE STAMP 
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tion lock, hence keys are not necessary. Each machine 
has a different three-number combination. On account of 
the Ro-Ta-Re principles of application this machine will 
affix stamps not only to flat surfaces, but to those which 
are concave or uneven. Hence, it is suitable for use upon 
packages as well as letters. 

The machine is made with or without a counter and is 
sold direct to users. 


Interesting Punches. 

Office Appliances is indebted to the Rivet-O Manufac- 
turing Company of Orange, Mass., for three samples of 
its products. These include a double hole binder punch, 
punching two standard holes, 3-16 of an inch and % of 
an inch in size. Also, a number three eyelet punch for 
fastening papers by means of an eyelet fastener and a 
number twelve cutter punch which pierces holes in thick 
bunches of paper to receive prong fasteners. This does 
away with the use of a jackknife for such preparations— 
a method whereby many people sustained serious cuts. 
This cutter punch will punch an oblong slit or hole in a 
bunch of papers fully % of an inch thick. The cutting 
point ts long, sharp and rigidly seated, the forked “anvil” 
releases or strips the papers as soon as the pressure is 
relieved. 

With the number three eyelet punch comes a box con- 
taining a large number of specially designed eyelet fas- 
teners of maroon color—non-tarnishable. The device is 
so arranged that the eyelet can be removed without injur- 
ing the papers by being pinched out between the anvil 
and the jaw of the punch. 


A New Ink. 


On the stroke of the new year, 1920, the commercial 
stork ushered in baby Conpo of the ink family. Before 
the war, when proper dyes were obtainable, Conpo ink 
underwent its elementary training in the middle west, 
where it established a respectable position. It even had 
the official stamp of the city of Cleveland and of many 
large business institutions. Shortly after the war began, 
suitable dyes went off the market and the manufacture 
of this ink was temporarily discontinued. Now, however, 
under its new name, it makes its bow to the world. It is 
a modest infant and has not laid its ambitions along roads 
which will disturb any other members of its family. It is 
distinctive and will occupy a field in which it will not 
materially interfere with anyone else. Conpo ink is porta- 
ble and will recommend itself to those who find it con- 
venient to carry or distribute ink in powder form. It 
will contain a concentration of the salient features of 
many inks, in that it is, so far as may be, indelible and 
non-corrosive. It does not deposit a sediment, is bright 
in color, and may be instantly washed from hands and 
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linens; yet on paper, is’ proof against acids. It is recom- 
mended for use with fountain pens. This ink powder is 
made by the Conpo Manufacturing Company, John F. 


Soby, president, 500a East 87th street, New York, N. Y. 


A Synthetic Eraser. 

For many years erasers made of vulcanized rubber have 
been on the market, but while the process of treating 
these erasers is an interesting one, the product itself is 
fairly familiar. To be sure, all rubber is at base a natural 
product and becomes synthetic, or in other words “made,” 
only as it is treated in the various ways which make it 
suitable for this and other purposes. 

However, there are erasers made of other substances 
than rubber—substances which are plastic, yet which can 
be vulcanized and made to serve for very many uses. 

The “Sunbeam” eraser is made of vulcanized corn oil, 
that is to say, a certain oil extracted from corn is mixed 
with sulphur and subjected to a heating or vulcanizing 
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FIVE SIZES OF “SUNBEAM” ERASERS. 


process, which produces a substance which has certain 
useful qualities for the removal of dirt or pencil marks 
from paper, etc., by mild abrasion. Being yielding, plastic, 
and at the same time resilient, the substance on light pres- 
sure reaches down or takes hold in the interstices of the 
surface on which it is pressed. White duck, canvas or 
leather shoes are good subjects for this method of clean- 
ing. Window shades take on their pristine colors under 
its action and in cases of emergency a linen collar may be 
relieved of a spot by the application of this eraser. The 
nature of this article is such that it erodes slowly upon 
friction, the small particles of the gum taking with them 
the surface dirt and stains that disfigure the article which 
is being cleaned. It does not harm delicate surfaces and 
leaves no trace of its use. 


The product is manufactured by the C. F. Pease Com- 
pany, 249 Institute place, Chicago, II] 
A New Map Signal. 
The Moore Push-Pin Company of Wayne Junction, 


Philadelphia, Pa., has perfected a new device consisting of 
signals to be used on maps in connection with map tacks. 
These new signals are known as map flags. They are 
made of specially treated celluloid and measure in. by 
1 in. and in. by 1 in. in size. The flags are supported 
either by a long, pointed map tack or by an ordinary pin. 
They are used to indicate special conditions existing in 
parts of a district or territory. Data may be written on 
the flag either with pen or pencil and may be erased for 
new data, instructions, etc. 


A New Propelling Point Pencil. 


The illustration here shown is a sectional view of the 
Sta-Sharp pencil made by Salz Brothers, 71 West 35th 
street, New York. This pencil is made in sterling silver 
and gold filled styles, also in. nickel-silver, sterling silver 
filled and solid gold. It has a unique arrangement for 
holding a supply of six two and one-half inch leads in 
the chambered magazine without increasing the diameter 
of the pencil. A substantial clip riveted to the barrel 
prevents the pencil from coming out of the pocket or 
from rolling off the desk. This pencil is made in the 
regular pocket size and in.vest pocket size for attach- 
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ing to a chain. There is a considerable range of engine 
turned designs. 


New Entrant in Gummed Tape Field. 

By using exclusively high test “sulphate kraft” for the 
body of the tape and the best obtainable quality of animal 
glue for the adhesive the Edgewater Paper Company of 
Menasha, Wis., have produced a gummed tape which, they 
are certain, will commend itself to users. This product 
is a new venture on the part of the Edgewater Paper 
Company. It is produced on an improved type of coating 
machine especially constructed to apply and dry the gum 
on the paper in a modern, efficient and scientific manner. 
The tape is made in thirty-five pound and sixty pound 
weights in standard widths. 

Improvements in Well Known Eraser. 

Certain improvements have recently been made in the 
Rush-E-Raser as to its appearance and also from a me- 
chanical point of view. 

This eraser operates upon an original principle. The 
abrasive material is fed downward from within the barrel 
after the manner of the lead in a propelling pencil. It is 
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THE RUSH ERASER. 


designed so as to erase smoothly, not to bite too deeply 
and to leave the erasted surface of the paper in condition 
to be written upon. 


A New Glass Desk Pad. 


lhe Elsane special glass desk pad made by L. Sainberg, 
65-7 W. Houston street, New York, is one of the newer 
conveniences. The base which holds the glass plate is 
semi-flexible and is covered on both sides with green 





THE ELSANE GLASS DESK PAD. 


felt. The corners are highly nickel-plated and the base 
of the pad is made with a finger notch for lifting the 
glass. The glass is three-sixteenths of an inch thick with 
polished edges. 

The Elsane is the name of a new desk distributor for 
office people. This device is illustrated herewith. Each 
division has sufficient capacity to hold a considerable 
number of letters, data, etc., separate from other pending 





THE ELSANB WORK DISTRIBUTOR. 

matters. Each division is properly labeled so that it is 
easy to find the data. Label holders are of metal covered 
with transparent celluloid. Any label words may be used 
according to the character of the work for which the 
container is employed. The device is made by L. Sainberg, 
65-7 W. Houston street, New York. 

(Continued on Page 149.) 
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Office Furniture Dealers Meet 


Commercial Furniture Division of National Association 
of Stationers and Manufacturers Organized and 
Useful Work Already Done. 


On Thursday, January 15, a meeting was held in the 
conference room of the Old Colony Club at the La Salle 
Hotel, Chicago, at which were present twenty-two repre 
sentative dealers in office furniture. 

These men who came from cities scattered 
Atlantic seaboard to Kansas and Oklahoma, 
for the purpose of forming an organization of dealers in 
commercial furniture and filing cabinets. Mr. Charles A. 
H. Thom of Gregory, Mayer & Thom, Detroit, Mich., acted 
as chairman and 3. Carpenter 


from the 
assembled 


Mr. Sampson of the W. B. 
Company, Cincinnati, Ohio, as secretary. 

Mr. Thom stated that unusual conditions which exist 
in the business seem to make it desirable and necessary 
that the dealers in this very important line of office equip 
ment organize an association that will enable its members 
through co-operative effort to cope with the many prob 
lems which at present confront the industry. 

After considerable discussion as to ways and means 
Mr. Ralph S. Bauer, president of the National Association 
of Stationers and Manufacturers, was introduced. Mr. 
Bauer stated that six hundred of the members of his asso 
ciation handle office furniture and filing cabinets, that the 
organization had headquarters established in Chicago with 
a complete working force ready to undertake any detailed 
work, and suggested that the new association be organized 
as a division of the National Association of Stationers 
and Manufacturers, rather than as a separate association, 
and Chairman Chas. A. H. Thom, Mr. John H. Gibson of 
the Gibson & Perin Company, Cincinnati, Ohio; Mr. A. A. 
Bigalke of the Ohio Desk Company, Cleveland, Ohio; Mr. 
Arthur Schooley of the Schooley Printing & Stationery 
Company, Kansas City, Mo., and Mr. Guy Fulton of the 
Fulton Office Furniture Co., Indianapolis, Ind., were se- 
lected as an executive committee to attend to the details 
of organization. 

\ circular letter outlining the organization of this com- 
mercial furniture division of the National Association of 
Stationers and Manufacturers will be sent out from the 
Chicago headquarters over the signatures of the Executive 
Committee within a few days, and arrangements are now 
being made for a general meeting of all dealers in office 
furniture to be held some time in March at some centrally 
located city. 

This is a very important and much needed movement 
which should interest every dealer who is handling com- 
mercial furniture, such as desks, chairs, filing cabinets, etc., 
and the prospect of an organization that will be able to 
help the dealer in the solving of the many problems which 
ire at present confronting the industry, will doubtless be 


hailed with satisfaction by all dealers in this class of 
zoods. 
The promptness with which all the members of the 


National Committee on Files and Office” Furniture 


dropped their personal business and went to Chicago, at 


their own expense, upon the receipt of a telegraphic call 
to duty from President Ralph S. Bauer, presents an in 

pressive example of loyalty to the association and willing 
ness to work for its benefit. 

To the efforts of this committee, consisting of Ivan E 
\llen, chairman, Atlanta, Ga.; Chas. A. H. Thom, Detroit, 
and A. Pomerantz, Philadelphia, belongs the credit of! 
aligning the dealers in office furniture with the National 
Association of Stationers and Manufacturers 

No line of work inaugurated by the assoc 
attracted more widespread and favorable attentio1 

Responses to the circular letter mailed by the exe: 
committee of the Commercial Furniture Division, a] 
pointed at the meeting in Chicago to carry on the promo 


; 


iation has 


utive 


tion work, are coming in to the Chicago headquarters by 
every mail, and from dealers scattered from Maine to 
California. 

In the first ten days over one thousand dollars had 
been donated in amounts of $25 each to the promotion 
fund, and most of these contributions wert ompanied 
by letters warmly endorsing the movement, from some of 


1 


which we quote the following expressions of approval 


“We have felt for some time that dealers handling 
office furniture should get together for mutual prote: 
tion, and we are very much in favor of this project.” 

“We think that the furniture manufacturer's practic« 
of accepting orders at ‘prices prevailing at time of ship 
ment’ is a mighty bad one, and a very unfait oposition 
Dealers certainly ought to be protected on the prices 


current at the time orders are accepted. If this practic« 


can be corrected, the contribution asked from members 
for the promotion fund will be many times repaid to 
members.” 

“We feel that this is the most forward step that the 
National Association has ever taken, and we are with you 
heart and soul in this effort to relieve the commercia 
furniture dealers of some of the trade abuses now prey 
alent.” 

“This is a department of our business in which we aré 


very much interested, and shall be very glad to 
in any way possible. We believe that the trad¢ 
on filing devices—and in fact on office furniturs 
kind—should be increased, as the cost of doin; 
has increased very materially.” 

“We are heartily in accord with this proposition, gladly 
enclose our check, and will be very glad to ha repre 
sentative at the meeting.”’ 

“We believe this to be a very important movement, and 
therefore take pleasure in subscribing.” 

“We thoroughly appreciate the necessity of the Com 
mercial Furniture Division, and assure you that w 
ready to co-operate with you in every way possib 

These are illustrative of the character of a larg 
which have been received 


yperate 
scounts 
every 
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Mr. Charles A. H. Thom, of Gregory, Mayer & Thom, 
Detroit, Mich., chairman of the executive committee, 
appointed to carry on the work of promotion, will shortly 
announce the date and place of a general meeting of com- 
mercial furniture dealers, which will be called in the near 
future. 


Federal Adding Machine Corporation Buys Visi- 
graph Typewriter. 


Big Eastern Concern Makes Important Addition to Line 
and Strengthens Personnel. 


The Federal Adding Machine Corporation of New York 
City recently increased its working capital and imme 
diately purchased the entire assets of the Visigraph Type 
writer Company and all of the typewriter interests of the 
C. Spiro Manufacturing Company. It has added to its 


executive staff a director of production and second vice- 








——————— 


I. B. DE BELTRAND, President, T] 
Federal Adding Machine Corporation 
pr¢ sident, | B. ood and 


produ : 


Manning, tormerly of the Underw 
Royal Typewriter Companies and an expert in 


" 


tion methods. The foregoing changes are the result of 
the plans which have been worked out by J. B. De Bel- 
trand, president of the company, which plans he regards 


as a first step in a new logical development of the business 

Both the Federal visible adding machine and the new 
Federal visible typewriter, as the Visigraph will henceforth 
ve called, employ the principle of rapid demountability. In 
the typewriter, for instance, the carriage can be instantly 
removed and one of larger size be substituted, or for office 
forms an adding machine carriage can be substituted hav 
ing the same spacing and tabular stops. Nevertheless the 
typewriter can be instantly reconstructed for routine cor 
respondence work. Both machines are designed not only 
for interchangeability of parts, but for interchangeability 
of sections. The basket of the typewriter lifts out and a 
new basket can be inserted with the and ac 
curacy and at about the same speed as the keyboard or 
other sections of the Federal Adding Machine can be in 
terchanged. It is stated that the sectionalized interchange- 
ability built into the Federal adding machine and Federal 
visible typewriter will be carried still further and in direc- 
tions which are likely to bring about radical labor-saving 
features in bookkeeping and statistical work 

The combination under one head of typewriters and 
adding machines and the engagement of a production man- 
ager are but two of the steps in the program. It is a 
program which has been steadily crystallizing ever since 
Mr. De Beltrand, star salesman and leader of the Bur 
roughs’ All Star Club, left the Detroit organization to 
direct the destinies of the Federal Adding Machine Cor 
poration, to which he brought 


} 


Same e€asé 


new vitality and cap- 
ital The number of contracts which his company has 
booked for foreign delivery is the result of Mr. De Bel- 


trand’s personal negotiations in foreign lands. 


APPL! 


ANCES 27 


Royal Typewriter Election. 
The board of directors of the Royal Typewriter Com- 


pany, Inc., held the annual election of officers at the home 
office in New York, January 6. Following is the official 
staff for 1920: H. H. Vreeland, chairman of the board 


of directors Geo. Ed. Smith, 
president; E. B. Hess, vice-president; C. B. Cook, vice- 
president; C. J. Haggerty, secretary; E. C. Faustmann, 
treasurer; A. E. Davis, assistant treasurer. 


Personnel of Grand Rapids Office Chair Co. 


The Grand Rapids Office Chair Company, 37-45 Prescott 
street, Grand Rapids, Mich., has on its board many men 
well known in the industries of the furniture city. T. 
S. Handley is president; J. Hampton Hoult, vice-president; 
Cc. N. Adams, secretary-treasurer-general manager; W. L. 
Fassett and Harry Widdicomb, Jr., directors. The com- 
pany is operating in a model, new plant and confines its 


and executive committee; 





products to office chairs. Mr. Adams was formerly con- 
nected with the B. L. Marble Chair Company, Bedford, 
( \hio 


Rix Heads Barbee Wire & Iron Works. 


\t the annual election by the stockholders of the Barbee 
Wire & Iron Works held on January 27 at the office of 
ompany, Walter B. Rix was elected president and 
treasurer of the corporation, thus reaching the head of the 
concern with which he started as office boy over thirty- 
three years ago. 

This concern, of which Mr. Rix is now the head, manu- 
factures an interesting line of wire baskets sold through 


1 
the <¢ 


the stationery trade. They were the originators and pat- 
entees of the rubber feet which did so much to put wire 
trays upon the market, since without this foot protection, 
wire desk baskets could not be used without marring the 


In talking with a representative of Office Appli- 


Mr. Rix told some interesting history 
regarding the origin of the wire basket business. He said 


furniture. 


ances the other day 


that about twenty-five years ago he sold three dozen 
wire letter trays to a local stationery house, but to do 
this required much persuasion and an agreement to take 


the goods back if they were not sold within three months. 








WALTER B. 


RIX, 


This same stationer, who was dubious about purchasing 
three dezen wire trays twenty-five years ago, now figures 
his basket sales by thousands of gross, which shows that 
the i 


1 


size of a business cannot always be figured from its 
beginning 

The Barbee Wire & Iron Works, of which Mr. Rix is 

now controlling stockholder as well as chief executive, 


was originally started at LaFayette, Ind., fifty years ago. 
Its beginnings were very small. A local banker by the 
name of Barbee, having loaned a wire fence manufacturer 
a small sum of money which he was thereafter unable to 
get back out of the business, took a half interest in.the 
business in order to protect himself. This he turned over 
to his son, W. T. Barbee, who was at first sole owner and 
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later, when a corporation was formed, was the company’s 
first president. At the time when the business was so 
started the entire plant and office force was housed in a 
building at LaFayette, which is now used as a storage 
room for the letter and order files of the present cor- 
poration. 

The business has been conservatively managed, but has 
been a profitable one and has been gradually built into a 
large corporation of most excellent credit standing 
through the efforts of the officers and employees. As pre- 
viously stated, Mr. Rix started in as office boy, graduating 
from that position to assistant shipping clerk, then to 
shipping clerk, and up through the various positions in 
the corporation to his present position as chief executive. 
About fifteen years ago, when Mr. Barbee retired, he gave 
the various employees of the company an opportunity to 
buy an interest. This was taken advantage of by various 
employees until finally what was left of the Barbee inter- 
est was bought out by the Rix family, George K. Rix 
having been general manager of the concern up to the 
time of his death in July, 1915. Since the death of his 
father, W. B. Rix has gradually acquired the interests of 
other stockholders until today he is the controlling stock- 
holder. 

This company was located for thirty years at 170 North 
Dearborn street, Chicago, where they had a retail store 
and show rooms; but they have now discontinued this and 
are shipping from their own warehouses at LaFayette, 
Ind., and have recently fitted up offices at 440-444 Conway 
building, Chicago. The latch-string of this office is always 
out and they are very glad, indeed, to meet any of their 
stationery friends there 

yi rape Stationery House Expands. 

Owing to lack of room at its present location, 386-388 
East Water sy "‘ibaadine. the H. H. West Company 
has acquired the property at Sixth and Prairie streets, 
being a plot of ground 150 by i20 feet, on a portion of 
which there is a four-story and basement brick building 
containing approximately 50,000 square feet. This build- 
ing will be remodeled, and will be added to as the busi- 
ness expands, there being ample room on the lot for 
this purpose. 

The building thus recently acquired will, as soon as 
the lease of the present tenants expires, be used by 
the H. H. West Company as a warehouse. The shipping, 


purchasing and mail order departments will also be 
located there. 
The store on East Water street will remain as it is, 


except that, as soon as the departments referred to are 
moved, the space formerly occupied by them will be used 
as display roéms for office furniture, desks, safes, etc. 
When the arrangements thus outlined are finished the 
company will have a stationery and office supply house 
remarkable even in this section for its completeness. 





Greetings to Miss Dorothy Soby. 

About mid-January there arrived at the home of Mr. 
and Mrs. John F. Soby of New York a daughter who 
has been named Dorothy. Office Appliances wishes for 
her the fullest possible measures of happiness, prosperity 
and usefulness and a long life in which to enjoy them. 
Dorothy’s father has for years been connected with the 
Hammond Typewriter Company in a responsible position. 
He is also the president of the Conpo Manufacturing 
Company—a new company which manufactures ink in 
powder form, Our felicitations to all the Sobys. 

Ink Man Now With Clarotype. 

Albert Henderson, for fifteen years with S. S. Stafford, 
Incorporated, New York, has joined the selling force of 
the Clarotype Company, and will cover the state of New 
Jersey and the city of Philadelphia. He is at present 
managing an active crew of demonstrators in Philadel- 
phia with gratifying results. It will be recalled that 
“Clar-O-Type” is a compound which, applied to type- 
writer type, removes dust and accumulated ink without 
injury to any part of the machine. 

Burroughs Salesman Returns from Orient. 

R. H. McKay has returned to the United States after an 
extended business trip in Hawaii, the Philippines and 
China. He has sold Burroughs adding machines in the 
three countries named and in the course of two-and-one- 
half years has acquired much valuable data regarding 
conditions in the Pacific countries visited. He was accom- 
panied by Mrs. McKay. It is quite probable that Mr. 








McKay will return to the Orient in the future. 
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Col. Pelouze Heads Manufacturers’ Association. 


Col. William Nelson Pelouze, president of the Pelouze 
Manufacturing Company, was chosen president of the 
Illinois Manufacturers’ Association in January. He suc- 
ceeds Dorr E. Felt, president of the Felt & Tarrant 
Manufacturing Company, who was retained in the active 
work of the organization through election to the board 
of directors. The complete roster of officers follows: 
President, William Nelson Pelouze, Pelouze Manufactur- 
ing Company, Chicago; first vice-president, George R. 
Meyercord, the Meyercord Company, Chicago; second 
vice-president, Paul Schulze, Schulze Baking Company, 
Chicago; treasurer, Peter S. Theurer, the Schoenhofen 


Company, Chicago; directors (two years), Dorr E. Felt, 
Felt & Tarrant Manufacturing Company, Chicago; E. C. 
Heidrich, Jr., Peoria Cordage Company, Peoria; Samuel 

Hastings, Computing Scale Company of America, Chi- 
cago; Charles Piez, Link-Belt Company, Chicago; W. L 
Allen, Laclede Steel Company, East St. Louis; Frederic 


Consumers Company, Chicago. 

The installation of the new officers took place at the 
twenty-second annual dinner of the Illinois Manufac 
which was held at the Congress hotel 


W. Upham, 


turers’ Association, 
Chicago. President Felt called the assembly to order, 
and introduced the toastmaster, John Fletcher, vice-presi 


dent of the Fort Dearborn National Bank. A number of 
addresses were made by guests and members. 

Prior to the close of the meeting Mr. Felt, the 
president, made an announcement, which was 
rising applause. 

‘The promptness with which Illinois responded to 
America’s call for troops was due largely. to the strenuous 
labor that some of our citizens had performed to build 


retiring 
accorded 


up its state militia. Illinois furnished one-tenth of all 
the soldiers who crossed the ocean. The way in which 
those boys distinguished themselves on the battle field 


will make a brilliant page in history. 

“When practically our entire state militia went to war 
we were left without home protection. The man who 
will serve as your head during the year 1920 immediately 
devoted himself to building up the Illinois reserve militia. 
You have done well in recognizing his patriotic and valu- 
able services to the state, and if you will support him 
heartily in the performance of his duties you will confer 
a benefit which will rebound to the interests of every in- 
dividual in the state. 

“T have the konor, gentlemen, of 
Colonel William Nelson Pelouze, your new 

Col. Pelouze, responding to Mr. Felt’s introduction, con- 
gratulated the association upon retaining the latter’s active 
having elected him a director for the next two 


introducing to you 
president.” 


interest by 
years. 

“It will be my wish,” concluded Colonel Pelouze, “to 
try and emulate the splendid records made by Mr. Felt 
and the distinguished men who have preceded me in this 
office. This association is to be congratulated upon the 
personnel of its board of directors, some of whom have 


been re-elected and some remain over from the old 
board. I can cheerfully bear testimony to the great in- 
terest that is shown by your directors in the affairs of 


are always well attended, 


Their meetings 
incentive of the usual 


there is not the 


the association. 
notwithstanding 
directors’ fee. 
“The lilinois Manufacturers’ Association today occupies 
a prominent and conspicuously unique position among the 
business organizations of the United States. It has be- 
come a power, a force that is constantly being exerted 


in an effort to accomplish the best ideals in the com- 
mercial world. Its future influence and prestige will 
largely depend upon the confidence and respect that its 


it will continue to protect 


in the past, 
the manufacturers of 


interests of 


actions merit. As 
and subserve the 
Illinois.” 


Slogan Asks Increased Production. 


The Merchants’ Association of New York is requesting 
its members to place a slogan on every letter sent out: 
“Increased Pay and Shorter Hours Add to the Cost of 
Everything. Speed Up Production.” It is hoped that 
this slogan will reach the general public and labor leaders 





and in time will have some effect in compensating for in- 
creased wages and other production costs. 
The real salesman is one who is silent when he has 


nothing to say, and also when the buyer has something 
to say.—Shaw-Walker Skyscraper. 
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Graves Heads Washington Office of New Company. 

A recent addition to the ranks of the Typewriter Fac- 
tory Sales Corporation recently organized by W. W. 
Ramer and Major C. I. Wagner is Captain C. E. Graves, 
whose likeness appears herewith. Captain Graves has 
been appointed manager for the Southern district, with 
headquarters at 203 Mills building, Washington, D. C. 
He has many friends and a wide circle of acquaintances in 
Chicago. He first went there in 1899 as assistant secretary 
of the Republic Iron & Steel Company. 

In September, 1905, he entered the typewriter field as 
assistant manager of the Oliver Typewriter Company, and 








CAPT. C. E 


GRAVES 


was rapidly advanced to the managership of the Detroit, 
Philadelphia and Chicago offices respectively. 

After two years as advertising manager of the Street 
Railways Advertising Company he returned to the Oliver 
service as city manager in Pittsburgh. In 1913 he went 
to England for the Royal Typewriter Company and served 
a year Or more as managing director for the British Isles, 
with headquarters in London. 

In 1915 Mr. Graves engaged in the advertising business 
under his own name in New York and Albany, remaining 
in this business until October, 1918, when he was commis- 
sioned a captain in the Quartermaster Corps of the United 
States Army, and was called to Washington and placed in 
charge of the distribution of office supplies for the Army. 
He was also a member of the standing committee on office 
supplies for the Army. 

He served in these capacities until September, 1919, 
when he was honorably discharged, but was immediately 
recommissioned as Captain in the Quartermaster’s Reserve 
Corps and acted as space and liason officer for the muni- 
tions building at Washington and chief of the main- 
tenance section, in charge of up-keep of office appliances, 
etc., until January 31, 1920. He resigned these duties to 
take up those of his new position. 

In his earlier days Captain Graves was a court reporter 
of considerable reputation in Virginia, and he can still 
write “hen tracks” and thump on any machine going, 
“visible or invisible,” he says, for he was born in Ireland 
and in Tipperary, at that. 





A. W. Cox Manages Davids Ink Sales. 


Allan W. Cox has been appointed sales manager of the 
Thaddeus Davids Ink Company, Inc. He is well known 
in the trade, having established a wide acquaintanceship 
while on the road. His selection followed a demonstra- 
tion of salesmanship ability, as well as executive qualities. 
President Merckle of the Thaddeus Davids Ink Company, 
Inc., is quoted as saying that Mr. Cox was the unanimous 
choice for the position. Mr. Cox is assured of the whole- 
hearted support of his associates in the Davids’ organ- 
ization. 


American Lead Pencil Company Election. 
The annual election of officers of the American 
Pencil Company was held in New York in January. 
officers are: Louis J. Rockford, president; Byron H. 
Goldsmith, vice-president; Sam J. Reckford, treasurer; 
John. King Reckford, secretary; M. J. Leonard, assistant 
secretary; E. L. Ashton, assistant treasurer. This is the 

sixtieth year of the company’s existence. 


Lead 
The 


LPrsh 
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Garvin Goes to F. S. Webster Home Office. 


It seems as if it were at least a century ago, but it has 
been less than eleven years. So many, many things have 
happened—so many great events have intervened. 
what are we talking? Oh, beg pardon! We learned just 
now that the mayor of Pecan Gap has been promoted to 
a responsible home office position in Boston. Now you 
know, surely! What? You don’t get it? Well, well! It 
must be that you didn’t attend the Toledo convention in 
1909. Those who did will not soon forget the lively 
young Bostonian who came all the way from his territor 
in Texas, where he was “burning ’em up” for the F. ¢. 


Webster Company, to lend some pep and ginger to the 
stationers’ national convention. His name is Charles P. 
Garvin Those who were at Toledo at that time will 
recall that it was during the Galveston floods and that 


bulletins were posted in the lobby from time to time 
from the mayor of Galveston and from other near-by 
cities concerning the conditions in that district. Garvin 
conceived the idea of posting bulletins from Pecan Gap, 
a place whose principal structure is, or was, a water tank. 
Thus he gained the sobriquet of the Mayor of Pecan Gap 

a title which stuck. We never located Pecan Gap on 
the map; our eyes were never ravished by the effulgence 
of that cognomenal appendage adjacent either to dot or 


circle upon any atlas, but the mayor we know to be a 
reality \nd do you remember—you who were at the 
annual dinner—-that stirring, lusty slogan the young men 
started when the cities were giving their yells—‘Pecan 


Gap, Pecan Gap, Pecan Gap”—which resounded above all 
other vocal ? You do? And do you remember 
that man, Brand Whitlock, then mayor of Toledo, who, 
when he rose to speak, said he had traveled a good deal 
about the United States and had read more about its 
curious places than he had ever traveled, but that I’ecan 
Gap was a new place to him? Years later he forgot about 
Pecan Gap when, as minister of the United States to a 
war-stricken land, he maintained the dignity of his country 
and performed prodigies in aid of a people, stricken but 
unconquerable. Yes, brethren, it has been many years 
since Pecan Gap first lent its name to fame, but we have 
not forgotten that “them was the happy days,” because 
their troubles have been blotted out and only the blessed 
remains, which is as it should be. 


sounds? 


memory 





PROMOTED TO 


WHO HAS BEEN 
POSITION WITH THE F. S. WEBSTER 
COMPANY, BOSTON. 


CHARLES P. 
A HOME OFFICE 


GARVIN, 


For several years Mr. Garvin, who, as his likeness 
shows, has lost none of his jolly rotundity, has been 
manager of the New York branch of the F. S. Webster 
Company. He is a thoroughly well-grounded business 
man, and probably has as many friends as any man in 
the business, for the Garvin smile and the Garvin laugh 
are powerful magnets, particularly when backed by a 
personality at once kindly, direct, upright and sincere. 
It is a pleasure to record the fact that he is still climb- 
ing the business ladder, and that his new position is one 
of greater opportunity and responsibility than the one 
which preceded it. 
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New Metal Cabinet Company Organized. J. C. Haarts, Inc.; and a new member of the executiv: 
: committee—H. E. Cushman, president of the Morse Twist 
D. A. Hillstrom and Pasian A. Anderson of Jamestown Drill and Machine Company, also member of the Massa 
Organize Concern and Purchase Factory chusetts Commission on Foreign and Domestic Com 
at Corry, . Penna. merce; chairman of Press Committee, Harry FE. O! 


The following news story was taken from a recent issue 
of a Jamestown, N. Y., paper: 

The details of the organization of the Corry Jamestown 
Manufacturing Corporation have been completed and the 


new concern will commence operations in its factory at 
Corry, Pa., on February 1. It is capitalized at $100,000 
and all necessary capital to finance the new enterprise 
has already been guaranteed. 

This corporation recently purchased the plant of the 


Corry Metal Products Company. It is a three-story brick 
structure, modern in every detail and situated most favor- 
ably for manufacturing purposes. The factory, which was 
erected about nine years ago, is located on the Pennsyl- 
vania Railroad, opposite the passenger station used jointly 
by the Pennsylvania and Erie railroads. The factory has 
a free switch and its own water supply. 

The factory is completely equipped with modern ma- 

chinery for sheet metal manufacturing purposes and every 
thing is in readiness for the new concern to begin its 
operations on February 1. The Corry Jamestown Manu 
faciuring Corporation intends to specialize in the manu 
facture of metal cabinets and has already on hand a large 
number of orders 

The company was organized by David A. Hillstrom and 
Charies A. Anderson, both of whom have long been identi- 
filed with the metal furniture manufacturing industry in 
Jamestown. 

The officers of the company are: 
Hillstrom, a prominent real estate man in Chicago, who 
recently succeeded Robert T. Lincoln, son of Abraham 
Lincoln, on the directorate of the Pullman Trust Com 
pany; vice-president and general superintendent, Charles 
A. Anderson; secretary and general manager, David A. 
Hillstrom; treasurer, Clarence G. Nelson, a former stu- 
dent of the Carnegie Institute of Technology; directors, 
Rev. A. M. Benander of Boston, Mass., former pastor of 
the Lutheran Immanuel Church of this city; Charles E. 
Hillstrom, who is identified with the steel industry in Gary, 
Ind., and who was for sixteen years postmaster of Ches- 
terton, Ind.; John E. Hultberg, president of the Johanson 
Hultberg Tool Works of Warren, Pa. 

Charles A. Anderson, the vice-president and general 
superintendent, has been identified with the sheet metal 
industry for over thirty years. He has been general super 
intendent oi the Watson Manufacturing Company of this 
city for sixteen years, becoming associated with William 
W. Watson and Henry W. Watson when they started 
manufacture of metal screens. The Watson factory has 
developed through the years until it has become one of 
the leading metal furniture manufacturing concerns in 
the United States. Before going to the Watson plant, Mr. 
Anderson held a responsible position with the Art Metal 
Construction Company and at an earlier period was em 
ployed by its predecessor, the Fenton Metallic Company 

David A. Hillstrom, secretary and general manager of 
the new concern, was educated in technical schools in 
both Sweden and the United States. He held an im 
portant position with the Pullman Car Company in Chi 
cago before coming to Jamestown in 1907. He was asso 
ciated with the Ohnstrand Metal Furniture Company for 
a time after coming here and later with the Jamestown 
Metal Furniture Company, which was subsequently ac- 
quired by the Art Metal Construction Company. Mr 
Hillstrom was the organizer and secretary, treasurer and 
general manager of the Crown Metal Furniture Company 
now owned by the Art Metal. When the Watson Manu 
facturing Company decided to extend its business by be 
ginning the manufacture of metal furniture, Mr. Hillstrom 
was engaged to take charge of the engineering and sales 
department of the plant, a position which he has held for 
the past eight years. 

Mr. Hillstrom will remain with the Watson company 
until January 15, when he will go to Corry with Mr. 
Anderson to make the final preparations for the opening 
of the plant of the Corry Jamestown Manufacturing 
Corporation. 


President, Oscar R. 


Export Organization Elects Officers. 
The Boston Export Round Table announces the follow- 
ing officers for the year 1920: 
Honorary chairman, Walter F. 
Ink Company; chairman, Henry 
Shoe Company; acting secretary, 


Wyman of The Carter’s 
H. Morse of the Regal 
Harry W. Hanson of 


The Export Recorder, Boston, Mass. 
New Office Specialty Company in Wichita. 

On January 1 the Office Specialty Company opened fo! 
business at 135 North Market street, Wichita, Kan.—a 
location which is perhaps as choice a one as can be found 
in that city. 














GEORGE A. EARL 

The company is composed of Geo. A. Earl and Wilbert 
B. Millison. Mr. Earl had charge of the specialty depart- 
ment of the Millison Office Supply Company and of the 
Western Lithographing Company, having been with these 
two concerns for the last fourteen years. Mr. Millison 
is the eldest son of Ralph L. Millison, founder of the 
Millison Office Supply Company. 





MILLISON. 


WILBERT B. 


addressing 
and 


[The new company intends to handle only 
machines, adding machines, duplicating machines, fire 
burglar-proof safes and typewriters. 

The A. Dick Company has appointed them its agent 
for the Edison-Dick mimeograph; the Corona Typewriter 
Company has also made them its agent and likewise the 
Herring-Hall-Marvin Safe Company. 
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lhe store 1s tastetully decorated and arranged, being 
ished in mahogany and green 


Mr. Gibbs Receives Testimonial. 
Officers and Employes of Shea Smith & Co. Give Dinner 
in Honor of Retiring Vice-President Who Resigned 
to Become Manager of National Association. 


When Fletcher B. Gibbs resigned recently as vice-presi 
dent and secretary of Shea Smith & Co., owing to the 
fact that he had accepted the position of general manager 
of the National Association of Stationers and Manufac 
turers, the board of directors of Shea Smith & Co. held 


meeting on January 21, passed the following resolution 


and ordered it spread upon the records of the company: 


RESOLVED That in accepting the resignation of Mr 
Fletcher B. Gibb as vice-president and secretary of Shea 
Smith & Co., we are losing the man best fitted in the country 
for this position, and while we regret his loss, we feel that 
he s taking up a much bigger work that will be of a greate 
benefit to our house, and in general, a nation-wide advances 

t of the stationery business. 

We feel that M1 Gibbs is leaving us becausse position 
ffered him could not be passed by, both from the standpoint 
f s own betterment and because of the nation-wide feeling 





FLETCHER B. 


imong the stationers that he of all leaders is the one man for 
this work, and their demand for him was so strong that he 
was in duty bound to take it. 

His presence will be greatly missed, but it is some comfort 


to feel that he will still be one of our stockholders and di- 
ctors, and will be continually with us in spirit. 
We extend to Mr. Gibbs a vote of thanks for his faithful 
1 loyal services and wish him all the success, health and 
ppiness that man of his great caliber deserves 


On the evening of the same day the Zave an 
elaborate dinner in honor of Mr. and 
hotel. The officers of the company and their 
were present and sixty-five of the employes from 
the office and departments. When the meal was 
finished, George H. Jenkins, president of the company, 
presented Mrs. Gibbs with a large bouquet of American 
b which he handed her with the wishes 
assembled g g them as symbols of 
he affection with which both Mrs. Gibbs and Mr. Gibbs 
are regarded by every one connected with Shea Smith & 
ompany. Turning to Mr. Gibbs, Mr. Jenkins presented 
to him in behalf of the company and his fellow employes a 
beautiful loving cup engraved with the following inscrip 
tion 


company 
Mrs. Gibbs in the 
Morrison 
wives 


saies 


eauty roses vo00d 


of the guests, presenting 


\ Token 


to 
Fletcher B. Gibbs 
from 
His Associates 
of 


Shea Smith & Co., 
January Twenty-first, 
Nineteen Twenty. 
Mr. Jenkins in presenting the loving cup to Mr. Gibbs 
spoke as follows 
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“Ladies and Gentlemen: We go to our place of business in 
the morning, greet one another and take up the tasks of the 
day; but tonight we meet in a spirit of fellowship, because we 
need to give expression to our feelings. It also gives us an 
opportunity to better acquainted, to meet the wives 


be come 


of the married men, some of whom we have never seen before 
this occasion, which we all hope will be held in pleasant 
memory. It may be that we live too much to ourselves, within 


the walks of our own daily routine, but this evening’s experi- 
may be the cause of bringing us together more fre- 
juently and in closer touch and sympathy. 


ences 








“We are here tonight to honor Mr. Fletcher B. Gibbs, who 
resigned today his position as vice-president and secretary of 
Shea Smi Co He is leaving us after a service of thirty- 
three yea assume new and important duties in a great 
field of for which he is eminently fitted. His new posi- 
tion, that of general manager of the National Association of 
Statione) ind Manufacturers, was created as the result of his 


suegestion, and his associates in that work were of the unani- 


nou I that he was the logical candidate to fill it. 
From ct that he was the only candidate mentioned for 
position, you can understand the high place he 


iolds in the esteem of the members of the National Associa- 


ion of Stationers and Manufacturers, an organization that 
xtends over the country. It takes brains and character 
o earn such a standing 

“In his new place, Mr. Gibbs will be carrying on a great 
work in which all the trade will benefit, and you may be sure 
that we will receive our full share. We do not just now see 
how we will get along without our old associate and friend, 
but we must all lay down our work some day, and the com- 


pany must progress with new men in the old places. 


“In his work for Shea Smith & Co., Mr. Gibbs has always 
siven the best he had, and has contributed greatly to its suc- 
cess. lis work has been of the highest order, and we part 
with him with the greatest reluctance. He has endeared him- 
self to all of us; has been unfailingly kind, considerate and 
ourteous [ am sure we shall all miss him very much. 
know he does not need anything to remind him of his pleasant 
ussociations with us, but we desire to present him with a 


love and respect. 
accept this too dry cup from your 


mall token of remembrance, 


“Mr. Gibbs, will you please 


associates with their very best wishes for your future success 
and happiness?’’ 


Mr. Gibbs was deeply affected, but in a few well chosen 
words he expressed the thanks of Mrs. Gibbs and himself 
for the hearty and sincere evidences of the affection and 
regard in which they were held by the company and its 
employes. During the course of the dinner the following 
telegram was received from W. H. Newhall, traveling rep- 
resentative of the company, who was in St. Paul and un- 
able to be present: “Greetings from Wild Bill to Fletcher 
B. Gibbs and all present. Am weeping.” 

The program following the dinner contained a list of 
exceedingly interesting features, including four masterly 
performances by Maranita, the well-known interpreter of 
classic dancing, and vocal numbers by Miss Valie Walker, 
both of whom contributed their services. At the close of 
the program, the orchestra played for the assembled 
guests, and dancing was indulged in for the balance of the 
evening 


Wholesale Stationery House Reorganizes. 

It is announced that Jacob P. Glaser has retired from 
the house of Waldinger & Glaser, Inc., wholesale sta- 
tioners at 34 West Thirty-sixth street, New York, his 
interest having been taken over by Samuel Sandman, who 
was formerly associated with the Royal Ribbon & Carbon 
York City salesman. 

g the board of directors of Waldinger & 
Glaser, Inc., M. J. Waldinger was elected president and 
Samuel Sandman was elected secretary and treasurer. 

The company plans to increase the mail order depart- 

ment of the business and to launch an advertising cam- 


Company as New 
At a meeting of 


paign. A large catalogue is in course of preparation and, 
tt is expected, it will be ready for distribution in a few 
Ww ¢ eks 


M. Rockman, tor many years with Smith & Thompson, 
is now ciated with Waldinger & Glaser, Inc., where 
he has charge of the order department. 


asso 


Changes in Personnel of Geyer’s Stationer. 
Geyer’s Stationer is now carrying a new masthead, the 
changes being caused by the death of Andrew Geyer late 
last year. The name of the company is now Andrew 
Geyer, Inc., Publishers. M. A. Geyer is president and 
\lbert B. Abrams is vice-president. William Donnelly is 
the advertising manager and David Manley is the editor. 


H. L. Lindquist is now the western representative of 
Geyer’s Stationer, with offices at 60 West Washington 
street, Chicago. The foregoing reorganization of the 


company’s official personnel went into effect on January 1. 

The only difference between the possible and the im- 
possible is that the one takes a little longer than the other. 
—Art Metal Service. 
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Repair Charts for Office Machinery. 


A Visible Record of Breakdowns. 
By C. H. Chase, in the January Issue of The Organizer. 


(A failure in Office Machinery may be as disastrous as a 
breakdown in the workshop. The author shows how, by a 
simple method of charting, a check may be kept on the defects 
of office machines by noting the repairs made from time 


to time.) 
| in its way, as important as any other kind. If a busi- 
ness is to be efficiently run, the office must be as free 
from breakdowns as the factory. A failure in the circu- 
larizing department may be as disastrous as one in the 
machine shop. It is all a question of perspective. 

The writer has had to deal with office machinery on a 
large scale, and has found that only by constant super- 
vision can production be maintained at a high rate. That 
supervision, however, cannot be personal in the strictest 
sense; the office manager is too busy to investigate every 
little delay, but he can provide himself with a visible 
record of breakdowns and repairs. From this much can 
be deduced, both as to the quality of the machines engaged 
and the efficiency of the operators. 

A careful check can be kept of the condition of ma- 
chines by noting the number of repairs, which can be 
divided into two classes—those which can be made by a 
staff mechanic, and those for 


T IS not sufficiently realized that office machinery is, 
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New Concern at Wilmington. 

Barnes G. Jones and Paul R. Matthews are president 
and vice-president respectively of the Wilmington Type- 
writer and Safe Company, a new concern which has re- 
cently established itself at 841 Orange street, Wilmington, 
Delaware. The company carries typewriters, adding ma- 
chines. cash registers, check writers, coin changers, type- 
writer supplies, etc., etc., and claims to have the best 
equipped typewriter repair department in the state of 
Delaware. Mr. Jones was formerly manager of the New- 


port News Typewriter and Safe Company at Newport 
News, Va. Mr. Matthews was formerly office manager of 
the large Bethlehem Shipbuilding Corporation at Wil- 


He is a salesman of recognized ability. 


New York Merchandise Fair. 

About 300 different exhibits are expected at the annual 
Popular Price Merchandise Fair which will be held at 
Grand Central Palace, New York, N. Y., February 9 to 
14. The exhibits will include stationery, paper goods, 
school supplies, pictures and art goods, toys, books and 
games, greeting cards, as well as many lines of general 
merchandise. Among those exhibiting will be the Amer- 
ican Papeterie Company, Amin & Company, Baker & Tay- 
lor Company, Bastian Brothers, the Boston line, Eastern 
Tablet Company, Gartner & Bender, Hall & McCreary 
Company, Little Leather Library Corporation, National 
Picture Frame & Art Company, Neben Manufacturing 


mington, 


























which the maker has to be ae Saini 
called in. 

If such a record be kept, it Repair CHART ror TyPEwRITERS, CaucucaTinc Macuines, Duplicators ETC 
will soon be noted when a ma- 
chine is constantly out of eom- : v7 
mission, and the cause can be DATE Depr a NUMBER or repairs | are A OO J | 
investigated and _ probably || PURCHASED kK] MACHINE (Cj) 4 | 
remedied. The machine may 1| 
be faulty, repairs may not le / - “© a? | 
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have been effective, an opera- 7) rire SIERES staged Beevuls | 
tor may be incompetent. 5/10/14 SALES B| 67428 BUSSE 1 
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In the first column the date / 2) 4 : , 
of purchase is given; in the 
second the department in 








which the machine is used; in 
the third the code letter indi- 
cating the type of machine 
(which may be any of the 
various makes of typewriting, 
calculating, printing or dupli- 
cating machines); while in 
the fourth column the registered number of the machine 
appears. The remaining space is filled with blank squares, 
which are blocked in in red or black according to the 
following scheme. 

When a breakdown occurs, the department concerned 
notifies the fact on a slip giving the type and number of 
the machine and brief particulars of the damage; the ma- 
chine is inspected by a competent member of the staff, and 
the repairs are either effected then and there, or the 
makers are communicated with. In any case, the machine 
is dealt with immediately or in the course of a day or two. 

As soon as a breakdown occurs it is notified on the 
chart by the penciling of the day of the month in the 
square opposite the machine number. This enables a 
check to be kept on the number of days elapsing before 
the repair is effected. 

When the machine is reported effective, the figure in 
the square is obliterated by black ink if repaired by a 
staff mechanic, or if by the maker, by red, whilst the slips 
are filed away under the registered number, thus forming 
a ready reference to the history of the repairs to any ma- 
chine. The resulting chart shows at a glance the number 
and nature (whether unduly numerous or not) of the 
breakdowns, and from personal experience the writer can 
vouch for its utility. 
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Noiseless Typewriter Company Dividend. 

An initial dividend of two per cent has been declared 
on the common stock, payable January 2. The company 
has about $865,000 common and $500,000 deferred stock 
outstanding. No preferred stock or bonds.—Business 
Digest and Investment Weekly. 


REPAIR 

When a machine is reported out of action a figure denoting the day of the month is marked 
opposite its number on the chart. 
obliterated by black ink if repaired by the staff mechanic, or if by the maker, by red (rep- 
resented in outline in the engraving). 


RECORD OF OFFICE MACHINES. 


When the machine is reported effective, the figure is 


Company, Parker Wire Goods Company, Sherman Envel- 
ope Company and the Standard Pencil Company. 





Wahl Common Stock on a New Basis. 


Directors of the Wahl Company put the non-par com- 
mon stock on a dividend basis of $4.00 per annum Jan- 
uary 27, declaring an initial dividend of $1.00, payable April 
1 to stock of record March 20. Two of the executives were 
added to the directorate—W. F. Pocle, second vice-presi- 
dent, and C. W. Frary, general manager. 

At the annual stockholders’ meeting it was disclosed 
that the company’s earnings for the calendar year 1919, 
after all deductions, totaled $711,679, against $181,404 in 
1918. The 1919 net is equivalent to slightly than 
$4.60 per share on the 155,196 shares of common stock 
outstanding against $1.19 in 1918. 

The company’s income account compares as follows: 
Net sales (1918), $1,414,138; (1919), $3,662,616; Gross profit 
from manufacturing (1918), $791,041; (1919), $2,086,070; 
net profit from all sources (1918), $349,709; (1919), $1,052,- 
919: reserve for federal taxes (1918), $168,305; (1919), 
$341,239; surplus earnings (1918), $181,404; (1919), $711,679. 

The balance sheet of December 31 last shows total sur- 
plus of $1,312,038, and a working capital of $2,866,249. 
The company has outstanding $2,019,600 of seven per cent 
preferred stock and 155,196 shares of non par common, 
which are carried on the books at $2,500,000.—Chicago Ex- 
aminer, January 28, 1920. 


less 


No buyer is so hard shelled that you can’t get his busi- 
ness if you have the necessary resourcefulness and per- 
sistency.—The Burroughs Bulletin. 
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American Typewriter in Lloyd George’s Luggage. 

The illustration shown on this page is from a photo- 
graph taken by the Daily Graphic of London, England, 
and reproduced in the Graphic and in the current issue 
of “Remington Notes.” It shows the luggage of Premier 
Lloyd George of England arriving at No. 10 Downing 
street straight from the Peace Conference. It is interest- 
ing to observe that almost in the exact center of the pic- 
ture at the rear is a soldier holding in his arms a type- 
writer in its case, and were the name a little clearer in the 
picture we should be able to distinguish that of the world’s 
first practical typewriter, a name which is known where 
ever typewriters are used. 

It is interesting to note that according to the report in 
the London Graphic nearly 40 years ago when the British 
Premier was a struggling young law student in Wales he 
owned a model No. 2 Remington typewriter which he 
operated with his own hands. In those days these ma- 
chines had just been introduced into England and they 
were a complete novelty. Lloyd George was, therefore, 
among the first of British typists and may have been the 
first British lawyer to use a writing machine. 





ARRIVAL OF LLOYD GEORGE'S BAGGAGE AT 
of American manufacture is seen to be 
used in the service of recording and reporting 
Remington Typewriter Company. 


Chicago Typewriter Concern Elects Officers. 

At the annual stockholders’ and directors’ meeting 
the Garbell Typewriter Company, Inc., held at their offices, 
1812-14 Ellen street, Chicago, on Thursday, January 15, 
the following directors were elected for 1920: Max Gar- 
bell, Samuel Jass, Samuel Garbell, Samuel Pearson, Myer 
aarbell, David Block and Samuel Eisenberg, Jr. Officers 
elected for 1920 are: Max Garbell, president; Samuel Jass, 
vice-president, and Samuel Garbell, secretary-treasurer. 


of 





New Burroughs Manager for New York West. 

Walter Gledhill has been appointed manager of the Bur- 
roughs Adding Machine Company, New York West ter- 
ritory, succeeding the late C. G. Palmer. He was trans- 
ferred from Providence, R. I., where he was agency man- 
ager. Mr. Gledhill joined the Burroughs organization in 
1913, and in six months was enrolled in the All Star Club. 
He held this standing until his appointment as agency 
manager at Providence in 1918. 


Woodstock Factory Warming. 

In honor of the opening of the most recent addition 
to the growing plant of the Woodstock Typewriter Com- 
pany, Woodstock, IJl., a dinner and dance were given 
under the direction of N. M. Marsilius, the factory super- 


intendent, on January 31. The affair was participated 
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in by members of the sales force, as well as the factory 
employes and their families. A special Pullman was re- 
served to carry the members of the sales force back to 
Chicago at the conclusion of the festivities. 

The entertainment also marked the laying of the foun- 
dation of the next addition to the Woodstock plant. 


New Operating Conditions at N. C. R. 

\n employees’ advisory board was established by the 
National Cash Register Company, Dayton, Ohio, in ac- 
cordance with a bulletin dated January 30, addressed to 
the company’s 6,700 employees. The announcement of the 
new departure was signed by President John H. Patterson 
and other officers. Following is the statement establishing 
the advisory board 

“For a long time we have all felt the need of advice 
and suggestions from the rank and file. We want to know 
more of your troubles. We want your counsel and co- 
operation more than ever before. 

“It has been decided to organize an advisory board 
elected by the people of the factory. In order that this 
board may truly represent the rank and file, the plant has 
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been divided into twenty-five voting divisions. A repre- 
sentative from each voting division will be elected by bal- 
lot. The twenty-five representatives so elected will con- 
stitute the N. C. R. advisory board.” 


Floral Tribute to New Civil Official. 
Ernest L. Tustin, the former secretary of the Hoskins’ 
Club, was honored by his former associates when he as- 
sumed the position of director of the department of 
welfare of the city of Philadelphia. A floral tribute ex- 
pressed their sentiments. 


General Fireproofing Convention in March. 
The agency convention of the General Fireproofin 
Company will be held at Youngstown, Ohio, March is 
16, 17 and 18. It is planned that the various features of 
the convention will be well worth the trips made by the 
GF agency men in the various parts of the country. 


“Flu” Spoiled a Good Party. 

In recognition of the sales record of the Chicage office 
of the Elliott-Fisher Company, Manager Bryant planned 
a dinner and theater party to his men in late January. 
Unfortunately, the influenza epidemic made it necessary 
to abandon the plan. The December biiginess was the 
greatest in the history of the Chicago office. 
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The Making of Ribbons and Carbon Papers. 


Being a Description of a Visit to the Plant of a Well 
Known Ribbon and Carbon Manufacturing Establish- 
ment.—From a Booklet by William Edward Ross. 


caption was written by Mr. Ross for the Columbia 
Ribbon & Carbon Manufacturing Company of New 
York City, the company believing that its friends, who 
have not already watched the machines and processes 
employed in the making of these products will find therein 
something of interest and will perhaps derive instruction 
from its contents. The company in its foreword thus 
substantially states the object of the booklet and pays 
tribute to the loyalty of its various department workers. 
In order that the object of the booklet may be carried 
out and its interest enhanced many photographs were 


Te booklet to which reference is made in the above 
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taken and reproduced. These pictures are reprinted here, 
together with a resume of the text. 

The company is housed in a skyscraper and its offices 
and factory give one the impression of quiet efficiency 
and the harmonious working of the various departments. 

Commencing at the source, the booklet describes a visit 
to the office of H. W. A. Dixon who for nearly twenty 
years has devoted his time to the development of carbon 
paper. Practically the entire carbon plant of the 
company is the result of Mr. Dixon’s inventive genius. 
Not only is he an inventor, but he is an efficient factory 
man as well, possessing a wonderful grasp of de- 
tails. In the office is a complete file of standards by 
which every run of carbon is thoroughly tested and 
proven. These tests are carefully placed on records show- 
ing dates, particulars of conditions and comparisons. Thus, 
the company is always able to duplicate any former run or 
to match specialties. 

The next place visited was the drafting room, where 
L. M. Dixon was found in consultation with a draftsman 
who is kept constantly engaged in working out plans for 
economical development. L. M. Dixon has devoted most 
of his attention to the typewriter ribbon and cloth cut- 
ting departments, contributing his high mechanical and 
inventive ability to processes in these departments. All 
ribbon machines used by the company are of his in- 
vention, likewise, many other devices used in his de- 
partments. The next step was to the machinery depart- 
ment where a staff of competent machinists is constantly 
employed maintaining the efficiency of the manufacturing 
plant and constructing such new machinery as may be 
required. This department, though costly, pays for itself 
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many times over by the promotion of efficiency in manu- 
facturing processes. Here new ideas are worked out and 
suggestions offering improved quality or economy of 
operation are tested. 

Akin to the work of the machine shop is that of the 


chemical laboratory adjoining. This is really a bureau of 
research and investigation. This laboratory is equipped 
with the most modern chemical appliances Here all 
colors, waxes, and other raw materials are tested in order 
that the uniformity of the manufactured product may 
be maintained. Here new formulae are worked out and 
improvements discovered from time to time 

The stock room discloses the large amount of raw 
paper kept by the company in its carbon coating de- 


partment. All this paper is carefully marked as to quality, 
weight, measurement, the ship upon which it was im- 
ported and its date of arrival. Most of this paper is im- 
ported from England; however, there is a certain amount 
of domestic paper used in the manufacture of certain 
grades of carbon. 

The grinding room where inks are mixed and ground 
is one of the most important departments in the 
duction of ribbons and carbons. This department of the 
Columbia Ribbon & Carbon Manufacturing Com 
is very large. The mills on view in the illustration on 
another page represent not more than 25 per cent of the 
operative facilities. It is interesting to learn that a cer 
tain proportion of the materials is ground for days at a 
time before the proper standard is rl 
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“IENERAL MANAGER A. B. HOLMES IN HIS OFFICE IN 
THE FACTORY OF THE COLUMBIA RIBBON & CARBON 
MANUFACTURING COMPANY 

partment is under the supervision of a skilled chemist, 

who works in close conjunction with the laboratory 
The carbon coating department is an interesting place 

containing a veritable battery of some of the highest 
grade coating machines that inventive genius has ever 
produced. Special machines are used for the feather 


weight and finer grades, while others are confined to the 
production of pencil, semi, full (double) coated-strip 


carbon, or any of the many so-called “freak” requirements 
which are occasionally called for. However, all machines 
are interchangeable, thus enabling the company to take 
care of any exceptional demand on some particular grade 
The department is so arranged that the company could 


under pressure almost double its regular daily output 

Carbon not required for immediate shipment is brought 
down to the reserve stock room, cut to stock and 
strongly wrapped in packages of 500 sheets—each ream 
being plainly marked as to quality, date, run number and 
by whom inspected. 

The illustration of the cutting and boxing department 
gives a fair view of the place without indicating the 
enormous stock of carbon paper carried. Carbon boxes 


sizes 
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SECTION OF DRAFTING ROO} CLOTH CUTTING ROOM—FROM CLOTH TO RIBBON. 
carried in all sizes trom 3 inches by 5 inches to 26 machines are exclusively of the company’s own inven- 
hes by 39 inches. In the cloth cutting department tion, made in their own shops. These machines deposit 
each holt of cloth is careiully tested vefore cutting from the required quantity of ink on the fabric as it passes. 
the bolt which is 36 inches wide. As a rule the cloth is [his quantity is governed to the finest possible degree. 
ind stocked in width from 5-16 of an inch to eight giving the seven writing strengths without variation. 





rHE GRINDING ROOM—FROM RAW MATERIAL TO BUREAU OF RESARCH AND INVESTIGATION—A 
STANDARD INKS CORNER IN THE CHEMICAL LABORATORY. 
es, but any desired width other than these dimen The ribbon winding room shows the large reels of inked 
sions mav be { tane, each reel being labeled with the necessary particu- 
The next visit was to the edging and drying rooms lars These reels are stored in large closets convenient to 
Next came the ribbon inking room where all the inking the winders or spoolers [he winding machines also in- 

















PORTION OF GENERAL OFFICES OF THE COLUMBIA RIBBON WINDING ROOM. 
IIBBON & CARBON MANUFACTURING COMPANY 
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RIBBON INKING DEPARTMENT. 

vented by Messrs. Dixon, Holmes and Dixon, perform 
their work with wonderful precision, stopping automat- 
ically when the required length of ribbon is wound. The 
machines mechanically discover flaws in the fabric, im- 
mediately clogging when a flaw attempts to pass. 





MACHINERY DEPARTMENT 


the care which the high class American manutacturer 
takes in the matter of good lighting and sanitary con 
veniences. Here the most modern office appliances are 


to be found. 


The Columbia Carbon Manufacturing Com 


Ribbon & 





RIBBON 


WRAPPING AND BOXING DEPARTMENT. 


In the ribbon wrapping and boxing department many 
girls are employed who become very expert. In the 
stock room adjoining there are tons of straw board; flat 
paper for folders and wrappers, tin ribbon containers, etc. 
The general offices of the company are representative of 
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COATING DEPARTMENT. 





‘UTTING AND BOXING DEPARTMENT 


New York in 1904 by H. W 


established in 


pany was 

A. Dixon. Three years later he was joined by his brother, 
L. M. Dixon, and A. B. Holmes, both of whom were 
experienced in the business. A branch was established in 
Philadelphia in 1908; in Londen, England, 1913; at 
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ROOM—CUTTING CARBON TO SIZE 


Chicago in 1916; at Minneapolis in 1917; Detroit in 1918, 
id Kansas City, Mo., in 1919 

[In January, 1918, the plant was almost totally destroyed 
by fire, but was reconstructed on entirely up to date 
lines. At this time the company acquired the old estab 
lished business of the John Allen Manufacturing Company 


thus adding a large 1 specialty connec 


pencil carbon and 


tion to their already large clientel Mr. Holmes con 
trols the sales policy and is largely responsible for the 
development of the company in domestic and foreign 
fields 


New York Stationers Hold Big Annual Dinner. 


Despite Epidemic and Bad Weather Conditions Gotham 
Stationers Turn Out in Numbers to Annual Event. 
The principal guests of honor at the annual dinner of 

the New York Stationers’ Association on Wednesday 

evening, February 4, at Hotel Biltmore were Ralph S 

Bauer and Mrs. Bauer. Other guests included Henry ( 

Bainbridge, Jr., president of the Stationers’ and Pub 

lishers’ Board of Trade; Mrs. H. C. Bainbridge, Jr., The 

Rey. Charles A. Brown, Judge Charles F. Moore, Robert 

Patterson of the McMillan Book Company, Mr. Lock 

wood, the younger, of Buffalo, and L. W. Hawkes of the 

C. Howard Hunt Pen Company. 
Henry Frank, president of the New 

presided at the speakers’ table. His introductory remarks 

consisted chiefly of a review of the first dinner of the 
association fifteen. years ago at the Hotel St. Denis. The 
minutes of the meeting were read and from them it ap 


York \ssociatio 


peared that the motion to organize the association was 
put before the meeting by the late Andrew Geyer Theo 
L. C. Gerry, the first president of the association, was at 
the speakers’ table. The first secretary of the association 


\ndrew Geyer. Mr. Frank commented on the bene 
fits which have been realized by the members of the 
association, which. has fulfilled so many of the hopes 
which were entertained by its organizers a decade and a 
half ago. 

The Rev. Charles A. Brown spoke briefly on true Amer 
icanism. He contrasted the destructive philosophies ram 
pant today, such as bolshevism and other “isms,”’ with the 
true Americanism of Theodore Roosevelt. He elaborated 
somewhat on what he believed had helped Mr Roosevelt 
make himself what he was. The principal factors were 
education and religion He deplored the fact that the 
articles of the league of Nations contained no word o! 
a belief in a Supreme Being and summed up his remarks 
by exhorting | 


is hearers to make much of education, but 
o make more of the cultivation of the religious instinct 
would d ‘True Americans.” 

The remarks of President Bauer of the National Asso- 
ciation were devoted to the subject of organization work, 
which he said is the ideal method of obtaining mutual 
| ntages and directing our common efforts 


it we ( elop as 


benefits and adv 


a 
1 } 
SI 


away from sel ness and toward that friendly co-opera 
tion which is the essence of achievement. He referred to 
the past work of the National Association as having con 
sisted largely volunteer effort on the part of busy 
men, but with the conditions prevailing today we have 


reached a time when the work must be so organized as 
to enable the association to keep pace with the time and 
to carry out the needs of the present. Mr. Bauer said that 
he proposes to give the entire year to the work, having 
so arranged his business that he can give every day of the 
year if necessary. He has, he said, traveled almost over 


‘ 


the entire country in the interests of the new organiza- 
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tion plan and is greatly encouraged by the responses of 
those with whom he has come in contact. He believes 
that the new plans will bring into the association thou- 
sands of smaller dealers who need most the help which 
association work can give under the new plan. The co- 
operation which has been accorded him from manufac- 
turers over the entire field has been a matter of great 
gratification 

He referred to the organization of different branches of 
the industry as parts of the National Association but so 
organized as units that they are enabled to give specific 
attention to the direct needs of that branch to which they 
are allied. He briefly reviewed other parts of the new 
plan and concluded his remarks by stating that he did not 
make an appeal for money because the assurance had al- 
ready been given of sufficient funds to carry on this work 
for three years; but he did make a very earnest and sin- 
cere appeal for the co-operation of the local associations 
and their members individually in helping carry out the 
new work which the National Association has undertaken. 

The last speaker of the evening was Judge Charles F. 
Moore of Virginia. His subject was “Dollars and Sense.” 
This address was full of humor and logic. Mr. Bauer 
referred to the fact that he did not address President 
Frank as toastmaster because since July first the title of 
toastmaster was obsolete. The Judge took exception to 
Mr. Bauer’s statement because, he said, that as there was 
such a thing as dry toast there was no reason why there 
should not be such a title as “dry toastmaster.”” He went 
on to say that most of us are familiar with cents and 
sense. Some of us with one and some of us with the 
other, a few'of us with both and many with neither. He 
also said that we can get along without dollars if we have 
sense, and that it is possible for one to inherit both. He 
said that fools may be born in the house of wisdom, but 
that fools may never bequeath wisdom, because we can- 
not bequeath that which we have not. He said that the 
great material fact in connection with money is the pur- 
pose we have in obtaining it and our purpose in spending 
it: Our troubles today are largely caused by too many 
being ready to consume and not enough of us ready to 
produce. In closing he voiced an appeal to his hearers 
to recognize the rights of their brethren to live. 

After the speeches the diners danced until a late hour. 
It was universally acknowledged to be a delightful eve- 
ning. 


Ross-Gould Company Expands. 

\ lease closed recently by the Herman ‘Realty Company 
with Ross-Gould for the ground floor at 1017 Lucas 
avenue is of particular interest to industrial St. Louis. 

The Ross-Gould Company will use this: space as the 
manufacturing plant for their Desk System File, a new 
sectional, compact, vertical file for systematizing desk 


work. 
The file is the invention of Herbert O. Ross, president 
of the Ross-Gould List & Letter Company, who designed 


for his personal use. 

\bout six months ago the first files were produced and 
plans for advertising and sales made. The demand for 
the file has exceeded the expectations of the company. 
On a recent trip covering eight eastern cities Mr. Ross 
made 


the first file 








agency arrangements calling for more than a quar- 
ter of a million dollars’ worth of these files for 1920. 
The number of orders from all over the country and 


the uncertainty of production on a large scale when de- 
pending upon others, forced the Ross-Gould Company to 
purchase machinery and to take on the manufacture of 
the files themselves 
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Jersey, on January 20. The interment was in G 
P A S S Ek; A A Cemetery, Columbus, Ohio 
Mr. Garfield was held in sincere affection ai 
by everyone who knew him, from his neig! 
workers in his factory His death occurred 
school Mr. Garfield was one of the govert 
Women’s Hospital at East Orange, New Jers: 
of the trustees of the First Baptist Chur 





George A. Garfield. 


vears. He had also served as clerk of the « 
On Sunday, January 18, at East Orange, New Jersey, chairman of the finance committee In the ] 
George A, Gartield suddenly passed away. Surviving him Mr. Garfield the typewriter industry has met w 
are his wife, Mrs. Pearl ©. Garfield, and their daughter, real Joss, for men of his type are rare. The { 
Elien, who is about nineteen years of age. vices were attended by a large number of men 
Mr. Garfield was president and general manager of the ‘'™ the typewriter industry 
American Writing Machine Company and his death oc- C. S. Hefflon, vice-president of the compan 
curred without warning while he was attending divine been associated with its affairs for twenty year 
services. ‘ome the active head of the company for the pré 
Mr. Garfield was born in Bryan, Ohio, fifty-four years until a successor to Mr. Garfield is elected 
ago. In 1885 he became interested in the Caligraph type 
writer, manufactured by the American Writing Machin Cari A. Lisenby. 


The office equipment industry has suffered 
loss in the death of Carl A. Lisenby of Fresno 
who passed away from influenza-pneumonia 
day, January 28, at his home in that city. He 
tary-treasurer and general manager of the Lise! 
facturing Company of Fresno, manufacturers 








color Press and was thirty-two years old 
his death. He was taken ill on January 17 ar 
he made a heroic struggle, and hope of his r 
entertained, he nevertheless took a turn for the 
midnight the night before his death, passing 
o'clock Wednesday night 

lor a number of years Mr. Lisenby had bee 
the most prominent of the younger business 





THE LATE GEORGE A. GARFIELD Fresno. He was the son and only child of Mr 
\. V. Lisenby, his father being the presid 
People’s Savings Bank of Fresno and now a 


Company, and shortly afterward become manager of the the First National Bank. Carl A. Lisenby was 
Cincinnati office. A tew years later he went to Louisville of Fresno and a graduate of the Fresno hig 
as manager and so efficient was his work that when in Later, he had training in the law department 
1960 the company was reorganized, launching the New versity of Southern California. but finally deci 
Century Caligraph typewriter, he was chosen its secre up a business career. Backed by his father 


tary Here he continued to demonstrate his business 
sagacity, and four years later he was made treasurer and 
general manager—a position which he filled -with suc 
cess and distinction until 1916, when the board of di 
rectors elected him president of the company. 


and carried to a large success the business 
Manufacturing Company, personally directing 
later the enlarged plant of the concern. He S 
largely into the public business interests of the 
connected with various commercial organiza 


Under Mr. Garfield's able management the company’s clubs He was Past Master of Fresno Lodge 
business has prospered in a gratifying degree and it is \. F. and A. M., and was a member of otl 
understood that the plans he had laid out for the future organizations. He was also active in the afta 
will carry it to a still higher level of achievement. First Methodist Church. He is survived by 

The funeral services were held at Mr. Garfield’s late his wife, who was Miss Edith Niblock of Fres: 


residence, 65 South Maple avenue, East Orange, New (Continued on page 169.) 
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SPECIALIZATION AS APPLIED TO 
MODERN BUSINESS METHODS 


Specialization has always been one of the greatest features of our business. 
We are not mere manufacturers of typewriter ribbons and carbon papers, but 
we manufacture in addition all the specialties used in the Office Appliance 
Field. 


We feature Carbon Rolls for all Adding Machines, Autographic Register 
Rolls, Carbonized Paper for every known purpose; Inked Ribbons for every 
device using same, regardless of what it is. 


The recent Printers’ Strike in New 
York placed many of the Magazines 


around the letter. In this emer- 
gency, we were applied to and not 





in a precarious position. 


How 


only suggested, but provided a 


to get out the monthly number 
was a mighty problem, one very 
prominent Magazine devised 
the scheme of printing its pages 
by a photographic process, but how 
to get an original copy that would 
be so clear and distinct as to admit 
of the pracess was quite a problem, 
the impression from a regular typewriter 
ribbon would show a tiny halo or spread 





ribbon made of carbon paper. 

The impression from this car- 

bon ribbon stands out in bold re- 
lief on the paper, without the 
slightest blur or spread. This 
proved to be the solution of the 
matter and for several weeks now 
this Magazine has been ‘printed 
from photographic plates developed from 
the impressions of this carbon ribbon. 








Scarcely a week passes by but that some invention requiring either an 
inked ribbon or a sheet or roll of carbon is not placed on the market. The one 
difficulty that we contend with is the fact that the Inventor proceeds to make 
up his machine without consulting us relative to the ribbon or carbon that may be used and 
the best manner to use it, but he designs his machine and when it is completed he takes up 
the question of the ribbon or carbon, and then we so often find that he has not made suffi- 
cient provision for the proper use of the most vital part of his machine, the producing end 
and which is made by means of either a strip of carbon, or a strip of inked ribbon. How- 
ever, in spite of these handicaps, we are usually able to adapt ourselves to his machine, in- 
stead of the machine adapting itself to its production end, therefore, our versatility in the 
manufacture of the many specialties should very highly impress the trade and establish in 
their minds the greatest confidence in our ability to provide their wants in the Ribbon and 
Carbon Line. 


This, therefore, is the meaning of the slogan which we have used now for so many years. 


We suit every purpose. We fill every requirement. 


Buy of the original maker. 


MITTAG & VOLGER, Inc. 


Principal Office and Factory 
PARK RIDGE, N. J., U.S.A. 
BRANCHES 


NEW YORK CHICAGO SAN FRANCISCO CLEVELAND ST. LOUIS BOSTON 
261 Broadway 205 W. Monroe St. 35 Montgomery St. 326 Erie Bldg. Merchants Laclede Bldg. 160 Congress St. 
LONDON 


7 and 8 Dyers Bidg., Holborn, E. C. AGENCIES ALL OVER THE WORLD 
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The Fine Art of the Wood Engraver. 


How an American Advertiser Revived the Art of Wood 
Engraving and Made It Something New in Advertis- 
ing Design, from the Printers’ Ink Monthly. 


OOD engraving is one of the earlier arts which 
WV once reached a high state of excellence, but which 
of recent years with the advent of rapid methods 
of engraving on metals has been allowed to pass into the 





























REPRINT OF 
EXPERT WCOD ENGRAVER.—Plate by 
The advertising of the Edison-Dick mimeo- 
graph (A. B. Dick Company) has served to revive interest 
in wood engraving. The designs here shown are familiar 
to readers of Office Appliances and other publications, for 
they have been used nationally in connection with the 
Dick advertising. It is a pleasure to record that the cuts 
made in simulation of the old wood cuts and so accurately 
typifying the art of the wood engraver were made in thiS 
country. Printers’ Ink Monthly points out that while the 
subjects of the designs have been rather wide of the mark 


background. 


APPL. 


FINE EXAMPLES OF COPPER PLATE ENGRAVING 


\NCES February, 1020 
in their application to mimeographs, the thought and cart 
and pride that have distinguished their execution have 
helped to create a campaign which is by no means lost 
upon the public. f 

“This generation,” continues the Printers’ Ink Monthly, 
“scarcely recognizes a wood engraving when it sees one 
Yet there is no more wonderful medium. The French 
have always excelled at it and other countries gave it a 
high place in the artistic scheme of things, when 
ally all pictures were made in this way. 

“We are far hurried, in this generation, to 


practic 


too worry 














IDENTICAL IN EFFECT WITH WORK OF THE 


Courtesy of The Printers’ Ink Monthly. 

with wood engraving It is a laborious and exacting 
process, fraught with many difficulties. There must first 
be a fully-developed original, and from this the transfer 
to wood is made, cut backwards, as it were, with a mar 


velous series of tiny, sharp edged tools. Patience is one 
of the watch-words. And very few engravers of the old 
school remain. 

“There can be no such thing as calling in one of these 
artists and casually suggesting that the completed job 
must be in ‘the next afternoon.’ Hurry is not in the wood 
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Which Is the Copy? 


Originality is not doing something new, but doing 
it better. 

It has been many years since so-called hard finished 
Carbon Papers were first introduced, but not until 
a few years ago did the original hard, clean, long- 
wearing, brilliant writing Carbon Paper make its 
appearance. 

Panama was first an ideal, then visualized and ma- 
terialized, and now offered as “all that a Carbon 
Paper should be.”’ 


MANIFOLD SUPPLIES CO. 


MANUFACTURERS OF 


PANAMA 


CARBON PAPERS and 
TYPEWRITER RIBBONS 


“The Line that can’t be matched” 
BROOKLYN, N. Y. US Az 
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SECRET CODE 
LET Far 


To Retail Stationers 


FIRST—Read letter through just as written. 


SECOND~-Draw bold pencil line from star to star 
Intersected words will give you the secret mes- 


sage. 


February, 1920. 


Dear Sirs:- 

’ Every stationer should realize that, 
after a good location, the most important 

of all considerations is a satisfied customer. 


There should be no effort spared by 
which it is possible to win and hold trade; 
moreover, no stone should be left unturned to 
keep each line complete, always selecting 
the very best of each class. 


In paper filing envelopes and folders, 
and other filing containers, his stock 
must always be kept equal to that of any store 
in town, if he expecta to win trade. 


By starting with Bushnell's as standard, 
and selling none but the "Paperoid” line, 
he will always have the best. * 


Yours very respectfully, 
ALVAH BUSHNELL COMPANY. 


925-987 Pilbert Street, 
Philadelphia Pa. 
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engraver’s vocabulary lor istakes cal 
if they are serious. 
“In the case of the mimeograph campaig1 shape 


was selected and subjects illustrations 
would readily lend themselves to the craft 

‘A spray of cherries, or a group of fluffy 
cocatoos—a winged allegory, flying through s the 
themes have been worked out with all of thei 


a-time cleverness. It is good to see the 
irt resurrected, if only for a brief span.” 


t 


New Sales Manager for Watson Mfg. 


M. C. Windrum has been appointed sales 
the Watson Mfg. Company of Jamestow1 N \ 
succeeding Mr. Hillstrom who has organize 
at Corry, Pennsylvania, account of which 
where. 

For the last eight years Mr. Windruin has 
nected with the Art Metal Construction ( 
Cleveland, a good portion of the time as t 


Company. 


ager. Prior to kis work with the Art Metal 

was for seven years with the Yawman and | 

turing Company in New York, Rochester and | land 
Although, he is still a young man Mr. Wind: 

a wide experience in the sale of office furnitur H 
devote his time to both stock and built to 


handling the larger jobs which require a mat 
persoiuality. 

The Watson Manufacturing 
considerable changes in its factory building, | put 
on an addition and has also purchased a lar s 
house which adjoins the factory and has rt 
factory generally in such a way as to provid in in 


creased production 


Company has le some 


New York Concern Enters Latin-American Field. 


\bout February 1 the American Manufactut Co 
cern of Falconer, N. Y., started a salesman t 
West Indies and South America. For this wor I 


| 
Underwood was selected. Mr. Underwood has witl 


the concern for a number of years and has traveled exte1 
sively throughout the United States. He will | dle the 
company’s line of advertising specialtres, its toy line ot 


tool chests, blocks and blackboards; also lines Statiol 
ery supplies, such as school and office rulers 
boards, ete. 


The Afmerican Manufacturing Concern was est ished 
in 1807 and is now being operated by the fourt enera 
tion of the Falconer family This old and long st lished 
house looks forward to obtaining a satisfactory volume o 


business in the new field 


New Concern in Lone Star State. 


The Office Equipment Company, Inc., | ned 
store at 816 Ohio avenue, Wichita Falls. Te col 
pany handles office supplies, office furniture ecial 
ties. and is in the market for the foregoing li goods 
Ik. EF. Riley is president of the company \\ \. Me 
Dowd is secretary and treasurer. The com] ire di 


tributors of a well-known make of typewrit 
writers, file systems and ofhce supplies 


Chicago Office Supply Committee. 


sub-committes ot t na 


rhe personnel of the 


means cominittee of the Chicago Associat Cot 
merce includes: H. Van Petten, chairman, W. | Wart 
Company: J. W. Ogren, vice-chairman, Ch Statio1 
ers’ Association: S. D. Gaw. Gaw-O’Hara Envelope Co1 
pany: F. P. Seymour, of Horder’s;-Frank Kea Inet 


Snuth & Company. 


New Member of Shaw-Walker Staff. 


Miss Dorothy Strobeck has been added t dvet 
tising staff of the Shaw-Walker Company e; 
Mich. Miss Strobeck ts an artist and a cart: { s wel 
1S a writer of grace and fluency. She has rtoo! 
ist, artist and assistant editor of the 


organ, “The Skyscraper nd her 
vreatly MicrTeast the value ind interest 


usctul organ 


“Y and E” Golfer Wins Championship. 
HG. Root of the Les Anrceles sales orga 
Yawman and Erbe Manufacturing Compai 
trophy in a recent city golf championshi 








WORLD’S SPEED RECORD 


Made on a 


REMINGTON TYPEWRITER 


HAT is the highest actual speed that has ever been made on 
a typewriter? This question is frequently asked. 


The highest actual speed for one hour’s continuous typing was 
made by 


MISS HORTENSE S. STOLLNITZ 


on a Remington Typewriter in the International Professional Type- 
writing Contest held in New York, October 15, 1917. 


“In this contest Miss Stollnitz made a gross record of 159 words 
per minute for the hour, copying from unfamiliar matter. 


The actual number of words she wrote within the hour was 
9,544. The actual number of key strokes in the hour, counting 4.5 
strokes per word, including spaces between words, was 42,948. 


An Average of 11.9 Key Strokes per Second 


And remember, also, that many extra motions, including carriage 
returns and insertions of paper, are included in the operating time. 


Such amazing speed is hard to imagine; it is difficult to compre- 
hend how so many strokes in a single second are possible for human 
fingers. 


But the speed of the machine itself is even more remarkable. 
It responds instantly to every motion. It would respond just as 
readily to a far higher speed if the operator could attain 
it, for the speed of the Remington machine has no known 
limits. 





There is a good reason why the highest 
speed ever attained on a writing machine 
was made on the Remington—for the sur- 
passingly light touch and quick response 
of the Remington Typewriter invites 
and encourages every typist to her very 
best efforts. 


REMINGTON TYPEWRITER CO. 


(INCORPORATED) 


374 Broadway New York City 


Branches Everywhere 





MISS STOLLNITZ 
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Will You Profit by their Experience? 


HE AMERICAN RAILWAY EX- 

PRESS COMPANY is now using 
over |100 Dictaphones in its various 
ofices throughout the United States. 
In a month’s test made recently cover- 
ing 18 operators it was found that the 
average daily output was 1,591 letters 


~ DIC TAPAVNE 


Reg. U 


per day, at a cost for transcribing of 
a little less than 324c per letter. 
Whether your office is large or small, 
we are ready to give you a working 
demonstration of The Dictaphone on 
a definite basis of the increased out- 
put that means less cost per letter. 


. S. Pat. Off. and Foreign Countries 


**The Shortest Route to the Mail-Chute’’ 


The American Surety Company —D. H. Cook, 
Superintendent of Agencies, says: “Having in- 
stalled The Dictaphone in many of our agencies 
throughout the United States, we are free to say 
that it has proved to be a great time saver, and now 
constitutes a helpful feature of our organization.” 


New York, Chicago & St. Louis Railroad (Nickel 
Plate), Cleveland —C. A. Beck, Chief Clerk, says: 
“We are using about 100 Dictaphones in various 
departments with mighty gratifying results.” 


work. 





Branches Everywhere. 


There is but one Dictaphone, trade-marked “The Dictaphone, 


Write for Booklet, 


The National Bank of Commerce, New York 
William C. Henchy, Manager of the Credit Depart- 
ment, says: ‘“‘We have _ 5 Dictaphones in use at 
present and they give entire satisfaction for the 
work for which they are used.” 


The American Rolling Mill Company, Middlc- 
town, Ohio, says: “We have 68 Dictaphones in 
use. The Dictaphone system has proved itself in 
our work to be greatly efficient, a time saver as 
well as a saver of expense.” 


Phone or write for convincing demonstration in your office, on your 
Branches in all principal cities—see your telephone book 


THE DICTAPHONE, Woolworth Building, New York City 


**The Man at the Desk’’ 
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** made and merchandised by the Columbia Graphophone Company 
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Schmidt Lithograph Company to Build Addition. 

The Schmidt Lithograph Company of San Francisco 
has made plans for additions and improvements to the 
present plant which will make the establishment one of 
the largest and most complete in the entire country. 
The new structure, according to the plans given out a 
short time ago, will occupy an area equivalent to five 
city lots and will be built around the present Schmidt 
plant, so that when the additions are complete, the entire 
plant will have a frontage of 225 feet on Second street, 
250 feet on Bryant and 225 on Sterling street. One wing 
of the new ell will be five stories high and will occupy 
a lot in Second street. To the opposite side of the build- 
ine will be built a one-story ell which will be used as a 
pressroom. The entire plant will have a total floor space 
of 200,000 square feet. The additions are to be of brick, 
finished in terra-cotta to conform to the present style of 
architecture. A tower rising 183 feet above the sidewalk 
will surmount the building, carrying a four-faced clock 
with dials eight feet in height. The accommodations for 
the employes will be a feature of the plant. On the roof 
of the new structure will be a roof-garden, outdoor lunch 
facilities, handball, basketball and volleyball courts and 
ether athletic features. The present office will be con- 
verted into a recreation and lunch room, where, with 
suitable music, the employes may dance during recreation 
hours if so inclined. The cost of the improvements is 
estimated at $300,000 and it is expected that construc- 
tion work will be finished in June, 1920 


Roberts Heads New Agency. 

Rk. G. Roberts, who formerly headed the Duluth office 
of the Safe Cabinet Company, has been transferred to 
St. Paul, where he has been put in charge of a new sales 
agency which takes care of the territory in Southern 
Minnesota and Western Wisconsin. Mr. Roberts’ office 
is at 412 Bremer Arcade, St. Paul, Minn. 

His successor in charge of the Duluth office is A. J. 
Greenfield, who formerly covered territory under the 
direction of Mr. Roberts. 


Hardtmuth Plant Gets Clean Bill of Health. 


The plant of L. & C. Hardtmuth, Budweis, Bohemia, 
was sequestered by the Italian government during the war 
because the ownership was assumed to be Austrian. Proof 
has been submitted that the concern is wholly Bohemian 
in character, and the property has been returned to the 
company. Irving P. Favor, American representative of 
L. & C. Hardtmuth, has returned to New York after 
several months abroad in the interest of his company. 


The Irving-Pitt Bowlers. 


The standing of the bowling teams of the Irving-Pitt 
Manufacturing Company, Kansas City, Mo., at the end of 
January was as follows: 

General office, .625; Specials, .542; Sheets, .542; Binder, 
00; Factory office, .500; Shipping department, .500; 
Metals, .438; Leather department, .438. 

Forty-eight games had been rolled at the time this 
score was compiled 


Burroughs Man to Survey South Africa. 

Granville I. Filer will leave shortly for England, where 
he will take passage to South Africa, to survey that mar- 
ket for the Burroughs Adding Machine Company. During 
the trip, which will extend over eight to twelve months, 
Mr. Filer will visit Cape Town, Johannesburg, Victoria, 
East London, and other important places. Mrs. Filer will 
accompany her husband throughout the entire journey 


Jaisohn Defends Koreans. 


Dr. Philip Jaisohn sponsored an open letter in a Phila- 
delphia paper in which he defended the character of the 
Koreans. There had been a charge of the citizens of the 
Hermit Kingdom being inferior to the Japanese. Dr. 
Jaisohn is head of the Philadalphia stationery company 
bearing his name 


Federal Judge Halts Cost Mark Law. 


\ permanent injunction against the enforcement of the 
Montana cost mark law has been issued by Federal Judge 
George Bourquin. The law was a part of the price regu- 
lation code adopted by the Montana legislature, which 
required merchants to declare openly what they paid for 
their goods. , 
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Make This Suggestion 
to your 
Folder Customers 








It Will Increase Your Folder Sales 


The filing of papers and correspondence can 
be greatly facilitated by the use of different 
colored folders for different divisions of a 
complete filing system. 

“MAYVILLE” FOLDERS are made in sev- 
eral colors. This enables folder consumers 
to use separate colors for different depart- 
ments of their filing systems. 

For instance, the Foreign Department 
might use Salmon colored folders, while the 
Domestic Department would use Blue 
Folders, and another department would use 
Natural Colored folders. 

This system really has, in many offices, in- 
creased the speed, economy and accuracy 
of filing to an important degree. Make the 
suggestion to your folder customers and so 
make the most of your opportunities to in- 
crease your folder sales. 

Carry “MAYVILLE” FOLDERS in stock 
in all eolors, Natural, Blue and Salmon,— 
and in both legal and letter sizes. 


Use Color 
Classification 
in Filing 


If you are not a ““MAYVILLE” DEALER, 
we will be pleased to send samples and prices. 


GEO. W. MILLAR & CO., Inc. 


284-290 Lafayette Street New York, N. Y. 


Also makers of standard quality “MAYVILLE” Die Wiping 
Paper, Adding Machine Rolls and “MAYVILLE” Treated 
Tympan and Offset Papers. 
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British Typewriter Man on Way to California. 


One of the pleasures of the month was a visit a few 
days ago with Mr. Hidalgo Moya, Mrs. Moya and their 
little daughter of nine years, of Leicester, England, who 
passed through Chicago, February 4, en route to Los 
Gatos, California, where they have gone in order that 
Mr. Moya may more rapidly recuperate from a recent 
serious illness. The period of their stay in California 
will, of course, be indefinite, depending upon the rapidity 
with which Mr. Moya recovers his wonted strength. 

Hidalgo Moya was the founder and for many years 
general manager of the Imperial Typewriter Company of 
Leicester, England. \lthough Mr. Moya has lived in 
England most of his life, he is an American and was born 
in the good old state of Missouri. His father, of Spanish 
birth, came to America many years ago and made his 
home in Missouri, where he married a descendant of 
Daniel Boone, so that friend Hidalgo Moya is a great 
grandson, several degrees removed, of the great Amer 
ican pioneer. He is a man of striking appearance and 

















A‘ Office is either an aggrega- 
tion of furniture and folks, 
or a highly-efficient machine. In 
the efficient office, where the se- 
lection of furniture is governed 
by results, 


Englewood Desks 


play an important part. They 
are not only elements of a 
smoothly-working machine, but 
factors in ‘\e comfort and con- 
venience of those who work at 
them. 











HIDALGO MOYA. 


Englewood Desk Company personality, an interesting conversationalist, a splendid 


writer, and besides all of that, a fair typewriter man 
‘ Prior to the war and during a part of it, the Imperial 
5816-20 Lowe Ave. Chicago, Ill. Company published a capital house organ, called “The 
Imperial News.” Much of the editorial work was done 
by Mr. Moya and appeared over the pseudonyms “Fra 
Asbestos” and “Infra Digger.” What Fra Asbestos had 
to say was worth saying. It is hoped that we may soon 
have other copies of “The Imperial News” coming reg 
ularly. 

Office Appliances extends a hearty welcome to Mr 
Moya and his family and expresses the hope that M1 
Moya may soon return to vigorous health and that having 
found the principal object of their search, they may con 
clude to remain with us. 





Paris with Big Boston Advertising House. 


Daniel E. Paris, who has long been prominent in the 
advertising part of the office equipment field and who 
was, for a number of years, well known to this trade as 
the advertising manager of the Hampshire Paper Com 
pany, later entering other lines, has associated himself 
with the house of Barton-Durstine & Osborn, Incorpo 
rated, of Boston, Mass. This connection is a fortunate 
one not only for Mr. Paris, but for his company. We 
know him to be a man of fine character and of marked 
ability. The senior member of his firm is Bruce Barton, 
whom many thousands of people in the United States 
will remember from his editorial work, many of his edi 
torial writings having been copied throughout the country 
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“Cleaning Up” Profits 


If you have the goods and the price you can’t very well help making a 











se} “clean-up.” 

ry tee i m e . 

ai ee Sunbeam Art Eraser is far superior to the general run of cleaning substances 

Phar et used by draftsmen and artists, or in the school, office, home, etc. 

rf Re It is soft and uniform in quality and cleans the surface of any article 

teh eo thoroughly, yet in no manner does it leave the surface rough, streaked 

tts eee or spotted. 

ae Sunbeam Art Eraser will outsell the other kinds ten to one—it lasts much 
A longer than cther articles used for the same purposes and at the same time 
haa it gives better results while costing the consumer no more money. 

AREER ARS Let us mail you samples of Sunbeam to.test. Prices on application. We 

settee protect the dealer. 


CN og a Sole Distributor to the Trade 


“The CF Pease Company 
ee 249 Institute Place 
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Are directed first toward the 


UNDERWOOD 


UNDERWOOD BUILDING 
NEW YORK CITY 
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Plans for Restoring Finance and Trade Relations. 
Being an Account of the Work of the Trade and Finance 
Committee of the Council on Foreign Relations.—By 
A. C. Pearson, Vice-President and General Mana- 
ger, The Dry Goods Economist, New York. 


\s a member of the Trade and Finance Committee of 
the Council on Foreign Relations, | recently made inves- 
tigations in England, Ireland, France and Italy. Our 
committee had previously been in contact with leading 
bankers, manufacturers and publishers in this country, 
and it was seeking to find the most workable plans for 
restoring the proper finance and trade relations between 
the different countries, with the purpose of giving broad 
publicity to the most acceptable plans which could be 
evolved. 

The thought of our committee was to compare the 
\merican suggestions with those which we might obtain 
ibroad and then report our findings to this council 

It was my privilege to have extended conferences in 
Great Britain with Sir Austin Chamberlain, Chancellor of 
the Exchequer; Sir Edward Carson and Sir Hamar Green- 
vood, head of the Overseas Trade Department; in France 
with Monsieur Sargent of the Finance Department and 
Monsieur Herriot, Mayor of Lyons; and in Italy with 
Signor Schanzer, Minister of Finance. In these three 
‘ountries I also met the chairmen of many important 
manufacturing associations as well as a number of indi- 
vidual bankers. Since it was agreed in all of these con- 
ferences that the statements were not for publication | 
vill not quote any individual opinions, but simply give a 
resume of the general findings. 

Britain, France and Italy are making encouraging prog- 
ress in reconstruction. The most noticeable change since 
last Spring is that the armies have been practically de- 
nobilized and the men have largely been placed in industry, 
As a rule the manufacturers are working to capacity and 
inding a ready sale at high prices for all their products. 
Che principal difficulties are: First, reduced production due 
to the general attitude of labor; second, the inability to 
-nlarge plants or to run to capacity already existing plants, 
lue to shortage of labor; and third, the excess of imports 
ver exports, producing an unfavorable exchange situation 
in dealing with the United States. This introduces a new 
factor in trade, and financiers are earnestly seeking the 
remedy. All agree that the exchange problem has a bear- 
ing on all the others and in approaching this problem it is 
treated as a result and not a cause. 

It is generally agreed that there are two remedies for 
the exchange problem: First, a temporary remedy, which 
‘an be brought about by loans, investments, and credits by 
citizens of the United States to those of other countries; 
and second, a permanent remedy which can only be accom- 
plished by those other countries exporting more goods 
than they import. This balance of exports is necessary to 
pay the interest and something each year on the principal 
of the war debts to America. 

British and other European manufacturers are of two 
minds regarding the exchange situation at present; as citi- 
zens they regret to see the currency of their country de- 
preciated as compared with that of any other country, 
but as manufacturers they recognize that this gives them 
a considerable premium on the sale of merchandise to the 
United States. 

British, French and German goods of various kinds are 
now beginning to come into the United States and there 
would already be a great flood of foreign merchandise 
here but for the fact that the purchases in the home mar- 
kets are larger than ever before. People in England and 
France are living extravagantly, just as they are here, and 
it seems impossible to turn out merchandise that will be 
too expensive to find a market. 

In some countries there is a well organized effort being 
made to create increased output on the part of the manu- 
facturer and the individual worker, and reduce home con- 
sumption by showing that the exchange question, and 
hence the cost of living can only be remedied by con- 
suming less and selling more abroad. 

Many with whom I talked felt that our delay in ratify- 
ing the peace treaty had held up.the reconstruction work 
of the world, and some who had not studied the financial 
conditions seemed to feel that the United States was 
taking advantage of the situation and simply putting up 
the price of its dollars. These did not realize that the 
premium on the dollar served as an obstacle against Amer- 
ican merchandise going abroad. 

All admitted that the present unusual volume of Amer- 
‘can export trade would be rapidly checked as soon as the 


























CO%e AULT 
WIBORG (Company 


CINCINNATI, OHIO, U.S.A. 








High Grade 
Carbons and Ribbons 


do not 
“Just Happen” 


Phey are built only by expe- 
rienced workmen, having at their 
disposal well selected, high grade 
raw material, and suitable me- 


chanical equipment. 


\ult & Wiborg Carbons and 
Ribbons are manufactured under 
practically ideal conditions, to 
secure at all times most satis- 
factory results. We are alive al- 
ways to the necessity of keeping 
our products up to the highest 
notch of perfection, and are con- 
tinually working in» our labora- 
tories to develop articles which 
may prove superior to those used 
in the past. 


A quick action service depart- 
ment is maintained.for our deal- 
ers, and this means that they se- 
cure from us practically perfect 
service in the filling of orders. 


The Ault & Wiborg Line—su- 
perior Carbons, fine Cotton Rib- 
bons and the famous Typewriter 
Ribbon—of Silk. 
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world had obtained again a reasonable supply of raw prod 
ucts, unless, in the meantime, there could be some adjust- 
ment of the exchange situation to reduce the premium on 
the dollar. 

There were many suggestions made by Government 
officials and bankers, but the difficulty was to find foreign 
investments that could meet the three essential require 
ments; first, that they should be entirely safe; second, that 
they should yield a good return; and third, that they 
should be in sufficiently large units to enable the Ameri- 
can bankers to make them known to the investing publi 
here. 

One official suggested that his Government would ar- 
range to have the big industrial companies issue bonds for 
their needed expansion and that his Government would 
group these bonds and put its own guarantee behind them, 
thus giving confidence to the American or other foreign 
investor. This plan would have the double advantage of 
getting a lower interest rate and providing such consid 
erable sums of money as would enable the important in- 
dustrial companies to produce goods in volume for foreign 
trade. 

Another official suggested that his Government might 
undertake a gigantic development of its water power and 
issue Government bonds which could be sold in America, 


D thus bringing over sufficient American capital to help the 

exchange situation while furnishing cheap water power 

to the manufacturers, which would lower costs and relieve 
the great coal shortage. 

Still another official suggested that there might be a 

° ° large bond issue participated in by several countries head 

Go after this business. ed by the United States and the proceeds loaned to aid 

reconstruction in the countries where it was most needed, 

thus permitting a return to normal production where it 

Many of your customers would otherwise be impossible. 


Among manufacturers and business men a 





broad there 


are many who feel that stimulation of production and 


are users of coin bags — rigid economy to bring down costs are the only things 


that will correct exchange. There is a great development 


} 


along the lines of association work in the different trades 
every bank, factory and to bring about this result. Among the foremost in this 
co-operative effort to stimulate foreign trade is the Irish 

. Linen Society. Through their research bureau and other 
theatre uses them In large departments they are working in co-operation to improve 

all the operations in the linen industry from the growing 
o_9 of the flax through the different processes of manufacture 
quantities. and even to the marketing and popularizing of their prod 
uct. Their success has been such that other important 
trades in Great Britain and France are organizing along 
similar lines. 
° . The greatest difficulty which foreign manufacturers are 
Bemis Coin Bags are accu- now facing outside of their high cost of production is the 
fact that their bankers, who before the war co-operated 
° ° with them in financing foreign trade, now find the foreign 
rately sized—sturdily made countries going to the United States for money This 
emphasizes one great opportunity which the United States 
° now has: wherever we can make loans or give sufficient 
—long wearing. credits to enable the foreign purchasers to trade with us 
we have an opportunity for our merchandise. This is only 
possible, however, if the American manufacturers and 
bankers can learn to work together as closely as did 
Write for prices, catalog wary in Great Britain and those in Germany before the 
and special information We have been accustomed to feel that our home market 
was the sole consideration of our manufacturers; hence 
the manufacturing element in this country has always 
favored a high protective tariff. During the war many 
of our industries have increased their capacities to where 
‘ they can more than supply the normal home trade and 
Bemis Bro. Bag Co. they are looking abroad for markets. The high premium 
on our dollar more than offsets the tariff; hence the for- 
. eign manufacturers can send goods here more advantage- 
Cupples Station ously than they can sell them at home, while the same 
premium on the dollar practically prohibits our manufac- 
ST. LOUIS * oa MISSOURI turers from selling abroad when there is any sort of com 
petition from countries whose exchange is lower. The 
fluctuations in exchange also introduce a speculative fac 
tor which compels us to put on a larger percentage of 
profit to offset any change in exchange which may occur 
between the booking of an order and its delivery. 

In discussing these subjects both abroad and at home 
one is struck with the fact that able men are individually 
or in small groups working on these problems, but they 
seem to have found no way to co-ordinate their efforts 
Even among our New York bankers there are decidedly 
different opinions as to the best course to pursue. It is 
useiess for us to look for a panacea for all our ills, but 
if a council like this could serve as a clearing house for 
ideas and then enlist the efforts of the bankers, manufac- 
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Responsive to the nimble touch 


Try it. 

Strike any operating key on a 
“Royal”. 

You will notice that before you can 
lift your finger from the key the 
tvpebar rebounds from the platen 
and the carriage advances a space. 


Not speed alone is the result of this 
responsiveness—there is less wear 
of the machine and less {strain on 
the typist. No wonder Big Bus- 
iness has chosen the ‘‘Royal’’ for 
“Royal” endurance ends thef{trad- 
ing-out evil. 


Telephone for a ‘*Royal’’ demonstration 


ROYAL TYPEWRITER COMPANY, Inc. 


Royal Typewriter Building, 364-366 Broadway, N. Y. 
Branches and Agencies the World Over 


Chief European Office: 75 Queen Victoria Street, London, E. C. 
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Kardex your records, and they become transformed from hid- 
den, hard-to-locate, intangible information to handy, prompt- 
answering facts. 

Every kind of record can be Kardexed—made easier, quicker 
to enter and easier to find upon an instant’s notice. 

Instead of stowing away vital facts in card-in-box, hunt-and- 
search files you have all information on cards in interchange- 
able holders. The index line of each card is always exposed by 
ee meee sae De the transoloid pocket of the holder. You see the record you 
aos want—no thumbing or fumbling through a maze of cards. No 

other system gives you as many advantages. 











Kardex lets you use both sides of cards without removing. Yet 
cards and holders can be taken out or replaced, singly or in 
groups, easily, quickly and quietly. You can enlarge your 
original Kardex equipment from a 50-card unit to a mil- 
lion, without losing its original simplicity. 


Kardex and one clerk equal four with cards-in-boxes. 





Free Kardex Book 


An authority on cards-in-sight business sys- 
tems. Learn about exclusive features of Kardex. 
Send samples of your present cards, and find 
out how Kardex will lower your clerk-cost. 


KARDEX SERVICE MEANS PROMPT DELIVERY 


American Kardex Company 
Kardex Building Tonawanda, N. Y. 
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Branch Offices and Representatives 
in Principal Cities 








KerdeX Your Business 
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turers and publishers in promoting these ideas, we could 
make more rapid progress toward normal conditions. 

All authorities agree that no country can be independent 
ommercially or financially from the rest of the world, that 
the present problems must be approached broadly as world 
problems, and that the United States has now its great 
ypportunity for leadership if it has the vision and will 
take the responsibility. 


Opportunities for American Goods. 


Poland and Finland’s Splendid Markets. 


‘Anglo-American Trade” for November, the monthly 
publication of the American Chamber of Commerce in 
London, says that the northernmost countries of Europe 
yffer wonderful markets for American goods, if credit, 
the one essential, is forthcoming. 

This is the message brought back by one of the cham- 
bers members who has just returned from a compre- 
hensive trip through eleven European countries. The 
British Government’s recently announced scheme for 
advancing export credits to British manufacturers selling 
in those regions had already given an impetus to the 
sale of British goods there. There is an equally good 
market for American goods if the necessary financial 
arrangements can be made. 

In another article the American Chamber in London 
gives a list of British goods which, if available, should 
hnd a ready market in the United States. The necessity 
for Britain to sell to the United States and similarly for 
the United States to buy British goods in order to rectify 
the abnormally low position of sterling exchange is again 
dwelt upon. The low value of the pound sterling in dol 
lars is an undeniable menace to the immediate future 
of American export trade because it stands to reason that 
Great Britain and all other European countries will 
eventually be driven to buying everything they can in 
almost any country rather than the United States, where 
the low value of their currency makes American prices 
prohibitive. 

“Anglo-American Trade” for November also contains 
the chamber’s official monthly summary for American 
usiness men, of business and economic conditions in 
Great Britain. The October summary emphasizes the 
recent increases in British production and the parallel 
increase in Britain’s confidence in regaining her foreign 
markets temporarily lost to the United States. 


Protection of American Trade Marks in Britain. 


London, January 2.—The American Chamber of Com 
merce in London has met with a most gratifying response 
from the British Government Board of Trade with regard 
to the protection of American trade mark interests in 
Great Britain in a case where a British concern was 
using the American flag, and words and phrases indicating 
\merican origin or connection where none existed. 

4 member of the American Chamber, who for years 
has been importing American proprietary articles, called 
the Chamber’s attention to a British preparation which 
in its advertising, on its container and bottle labels bore 
a reproduction of the American flag followed by the 
initials “U. S. A.” and the word “American” in large let 
ters. The product was, however, entirely British. 

The Chamber wrote to the Board of Trade pointing out 
that when the American flag, the words “U. S. A.”, etc., 
are used on articles manufactured and sold in Great Brit- 
ain, a false impression is conveyed and should the article 
not come up to the users’ expectations it might create an 
unfairly based prejudice. The Board of Trade was asked 
what action might be taken. According to the Chamber 
all traditions of departmental red tape were shattered 
when the Board of Trade, without pursuing the normal 
channel of communication by letter, rang up the very next 
day to get further particulars, since when it has taken the 
case up personally with the manufacturers, ultimately in 
forming the Chamber that the firm has agreed to refrain 
from the practice objected to. 

American business men will be interested to know of 
this example of the co-operative spirit which this British 
Government trade body displays toward the American 
Chamber in London as. representative and protector of 
\merican trade interests in Great Britain. 





Every man would be successful if success came easy. 
The Burroughs Bulletin. 





A highly specialized ledger paper is an essen- 
tial part of modern machine bookkeeping. 
The ordinary ledger paper is quite inadequate. 
The routine system of filing, handling in and 
out of the machine and re-filing demands a 
sheet of paper scientifically planned to with- 
stand the constant strain Typocount 
Ledger Paper is made and sold for the one 
purpose of machine bookkeeping. 





TYPOCOUNT Linen Ledger paper has re- 
markable strength and firmness combined 
with perfect flexibility and a writing surface 
particularly adapted to machine work. As 
the fibre is tough the sheet is practically 
wearproof. After long use it will still remain 
upright in the Tray Binder. An additional 
point in favor of Typocount is the pleasing 
buff color. It does not show soil and is rest- 
ful to the eyes. 


Send for TYPOCOUNT saw:ple book 





Byron Weston Company 


In the First Place—Weston’s Papers 
DALTON, MASSACHUSETTS 
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Information Concerning the Activities of the National Association of Stationers and Manufacturers from Month to Month 
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SECRETARY'S OFFICE—41 Park Row, New York. 
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National Association’s Executive Offices Organized. 


Rooms in Conway Building Furnished and Staff Installed 
—Field Secretary Appointed by General 
Manager F. B. Gibbs. 


manager of the National 
Manufacturers, has been a 


Fletcher B. Gibbs, general 
Association of Stationers and 
busy man since the middle of December, when the Exec- 
Toledo the 


position. 


utive Committee closed with him in 
ment under which he 
his return to Chicago, he 
for rooms in which to locate 
ters. At a time when office space was exceedingly scarce 
and at a high premium, he had the good fortune to secure 
two well located rooms in the Conway Building. This 
building is on the southwest corner of Washington and 
Clark streets in the center of the loop and one of the 
latest constructed modern buildings. The lease 
was closed on Monday, December 22, and eleven working 
days thereafter, the suite completed and ready for occu- 
pancy was delivered. During this time, fire-proof parti- 
tions were erected, plastered and calcimined, the wood 
trim put on, floors varnished, wiring and plumbing com- 
pleted and telephones installed. In the meantime, the 
filing cases in the St. Louis office with their contents were 
packed and shipped by Mr. Pittman, and the rest of the 
turniture sold. 

_ The new headquarters, Nos. 403 and 405 Conway Build- 
ing, completely equipped with new furniture, with the 
files set up, and with a complete working force, were open 
ready for work on Monday, January 12; the January 15 
number of the National Association News (edited mostly 
on the tops of packing cases) went into the post office on 
the regular publication date. 

Mr. Gibbs has secured for the position of field secretary 
the services of William H. Greenleaf of Grand Forks, N. 
D., who will report for duty on Monday, February 16. 
Mr. Greenleaf was graduated from the University of North 
Dakota in 1911. His next two years were spent at the 
Harvard Law School. In 19i4 he was appointed secretary 
of the extension division of the North Dakota State Uni- 
versity. In 1917 he was employed as director of the 
division of education of the State Department of Health 
in Augusta, Me., which position he held until his entrance 
into the army. Since his discharge he has been engaged 
as alumni secretary at the university in Grand Forks. Mr. 
Greenleaf is thirty years of age, an interesting and con- 
vincing platform speaker, with a pleasing personality. 
While he has had no practical experience in the stationery 
industry, he possesses a receptive and trained mind which 
should enable him to quickly grasp the details of his work. 


The volume of correspondence which has begun to pour 
into the Chicago office demonstrates the popularity of 
this new movement on the part of the National Associa- 
tion and the pressing need for the work which has been 
undertaken. The office is now busily engaged in organ- 
izing the details of the work outlined in the plans which 
have been announced from time to time by President 
Bauer, and-results will be very soon forthcoming. 


arrange- 
new Upon 
began immediately the search 
the association’s headquar- 


assumed his 


office 


DIRECT! ne ACTURERS 


H. C. Baistesden. worn * od George Parmenter. Waltham, 

William C. Bardenheuer, New York. E‘erhard Faber, NewYork 

f B. Carter. Cambridge, Mass. yy Redington, Chicage 
H. S. Dennison Framingham, Mass B. Towne. Hoiyoke. Mass 

F. H. M McChesney, Syracuse Free D. Waterman, New Yor: 
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Time and Place of Next Meeting—St. Louis, Mo., Oct. 14-18, 1920. 


GENERAL OFFICE and INFORMATION BUREAU—403-405 Conway Building, Chicago. 
Manager of Intormation Bureau—W. D. PITTMAN 


Some Solid Reasons. 


Why Every Retail Stationer in the United States Should 
be a Member of the National Association of Stationers 
and Manufacturers of the U. S. A. 


The following message to stationers comes from the 
National Association: 
Co-operation is one of the biggest and best words in 


for which it stands 


follow, and 


the English language, and when that 
is put into action, wonderful results invariably 
indeed must follow, as the night the day. 

The National Association of Stationers and Manufac 
turers of the U. S. A. is an organization of retail stationers 
and the manufacturers of the goods stationers handle It 
has been in operation for nearly fifteen years, and has 
been of great benefit to both the retailers and the manu- 
facturers; and is becoming more and more really essential 

Addressing retail stationers, we desire to state briefly 
some of the reasons why every retail stationer should be 
a member of this association. 

1. Because he can, by this means, 
which he is engaged and is vitally interested; and we pur- 
posely put first, what he can do for others, rather than 
what others can do for him. In thus helping others, he 
also helps himself; but first of all, he can help the trade 
generally. 

2. Because of the great privilege of being associated 
with the biggest, the brightest and.the best men in his 
craft. 

3. Because of the free use of an information bureau, 
which is maintained by the association, wherein we have 
filed for instant use, catalogues and other descriptive liter- 
ature of over 3,000 manufacturers of stationers’ 

4. Because he will receive (without further cost) our 
semi-monthly paper, “The National Association News,” 
with all the back numbers thereof, with recommended re- 
sale prices of staple items handled by stationers, published 
therein. Besides, in these papers, we have a “clearing 
house” column, wherein stationers can list, free of charge, 
any surplus stocks they desire to sell, or ask for stocks 
they cannot get from the usual sources of supply. This 
feature has been most helpful to many of our stationers, 
and is worth the cost of annual membership, many times 
over. 

5. Because he will receive, during the year, 
loose leaf sheets (634x334) giving him the recommended 
resale prices on staple goods he handles; these prices will 
be for single items and for quantity sales, and will be 
adjusted to suit the locality in which he does business. In 
a limited way, we have been publishing these recommenda- 
tions in the paper just referred to; but for the convenience 
of our members, we will publish them hereafter in the 
form referred to above, and these sheets (one copy of 
each) will go to all members free. 

6. Because of the benefits of the services of our general 
manager, Mr. Fletcher B. Gibbs, a stationer of wide experi- 
ence, located at the address given herein, who is devoting 
all of his time to the interest of the members of our asso- 
ciation, and who will gladly answer all communications 
from members, giving to them the benefit of a third of a 
century of experience in the stationery business; besides, 
the benefits of the services of a complete organization, 
maintained for the exclusive use of our association; and 
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G unning ? Phisssani hunting may 
be the finest of the sports—but shooting 
for prospects with the Mimeograph also 
has its thrills. Five thousand shots an hour this 
business-bagging repeater fires. And every shot goes 
to where it is addressed—sent at maximum speed 
and minimum cost. Letters, diagrams, maps, bulle- 
tins, forms and the like are Mimeographed now as 
they have never been Mimeographed before. Neater— 
better work has been the aim of every improvement. 
You don’t know what the Mimeograph can do if you haven’t 
With it—the 


recently seen the Mimeograph in operation. 
cherished plan of this hour becomes the business-getting 


policy of the next—departures from the beaten track are invited 
by this ready and cheap means for their quick accomplishment 
—and dreaded emergencies disappear in an easy routine. Five 





























thousand shots an hour—bringing down overhead and bagging 
bigger business! Others are gunning—why not you? Get book- 
let ‘*T’’ from A. B. Dick Company, Chicago—and New York. 
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SOLVING THE SIZE PROBLEM 


$250,000 saved— 
quality improved 


The result of a single research investigation 





AS of a million dollars saved on one 
process! 
Improved methods of “sizing” discovered that mean 
finer finish and greater uniformity! 

These were the results of a single experiment con- 
ducted in our research laboratory at Holyoke, Mass. 

This laboratory, established to put paper- 
making on a scientific basis, has proved 
an excellent investment and has enabled us 
to lower production costs materially and thus 
increase values. The expense of equipping 
it, $225,000, and of maintaining it, more 
than $75,000 annually, is returned to us 
several times during the course of a year. 

These substantial savings in production 
costs, however, are merely a by-product of 
our research laboratory, the primary pur- 
pose of which is to put the making, selling, and use 
of paper on a scientific basis. 

SCIENCE US. GUESSWORK 

Our laboratory studies first the raw material. It 
determines exactly what kind and quality of paper can 
be made from a certain shipment of rags or pulp. 

It not only standardizes the raw materials; it standard- 
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WATER MARIK 
OF EXCELLENCE 


izes the buying of them. Dirty wood-pulp may be re- 
jected entirely, As much as $300 ona car has frequently 
been saved by scientific appraisal of raw material. 
The various processes of manufacture are carefully 
studied. Alum, water, sizing, dyes—the uses of these 
in paper making raises questions that can be answered 


intelligently only by a scientifically 
trained staff. 
; Cy 
, NS AKO RESEARCH ESSENTIAL TO “‘SQUARE 
. eh DEAL” 
AN Research of the kind being made at 


Holyoke necessarily promotes fair dealing 
in the paper trade. Once the properties, 
the qualities, the characteristics of paper, 
are scientifically standardized, the manufac- 
turer knows what he is selling. You know 


exactly what you are buying. You have definite basis 
for judgment. 

All this work is described in detail in our new book, 
“Discovering New Facts About Paper.” 


be mailed to you on request. 


AMERICAN Writinc Paper ComMPANY 
Holyoke, Mass. 


Standards are your protection. 


A copy will 
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GLINPSES INTO THE GREAT PAPER 
LABORATORY AT HOLYOKE 
Where the experts of the American 
Writing Paper Company are putting 
paper-making on the sound basis 

of scientific knowledge. 


MEASURING OPACITY AND COLOR 
To maintain uniformity, paper is tested 
by this instrument which measures the 
amount of light that passes through a 


sample of paper. 





























MANUFACTURING PAPER IN 
THE LABORATORY 
Submitting the process of manutacture 
—as it is conducted on a commercial 
scale—to test and examination in the 

daboratory. 


WHERE THE LABORATORY CON- 
DUCTS PHYSICAL TESTS OF PAPER 
Tensile strength, folding power, thick- 
ness, bursting strength tested in the 
“constant humidity room.” 
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“‘The World’s Best Writing Machine’”’ 


Some Incontroverttble 
Reasons Why— 


Escapement—Speedy, simple, durable and easy 
of adjustment. 

Alignment—-Perfect and permanent because of 
the inch wide type bar bearings. 

Carriage Rigidity—Never before attained. Se- 
cured by the octuple roller bearings which 
eliminate all lost motion. 

Ribbon Reverse—Automatic, reversing without 
strain. Accomplished by a simple cam con- 
struction without springs, dogs or ratchet 
wheels. 

Unit Paper Feed—Grips the paper early; holds 
it late. Alignment perfect at extreme bot- 
tom of sheet. 

Variable Line Spacer—Instantaneous and posi- 
tive, operated with one motion by either hand. 

Line Space Lever—On left front, giving greatest 
possible speed and efficiency. 

Back Space Bar Properly Placed—Operated by 
any finger of either hand, directly from key- 
board. 

Auxiliary Rolls—Oscillating, wonderfully eff- 
cient. 

Touch—tThe lightest, most pleasing and least 
tiresome. 

Decimal Tabulator—Inbuilt, simple and speedy. 

In Appearance—Easily the most artistically de- 
signed and beautiful of all typewriters. 

Stencil Cutting—A slight touch of lever in- 
stantly moves the ribbon from writing po- 
sition. 

No Attachments—Modern construction, no at- 
tachments—every improvement being built 
into the machine. 


VICTOR TYPEWRITER (COMPANY 


General Offices and Factory 


On Poplar St. from Wyoming Ave. to Oakford 
Court to Penn. Ave., Scranton, Pa., U.S.A. 
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not the least of these benefits will be certain “dealer’s 
helps,” which will be disseminated from time to time 

and the education of dealers with regard to “costs of doing 
business” and other vital matters pertaining to the success 
of their business. 

7. Because of the privilege of meeting with the othe: 
members in annual conventions—the next one, to be it 
St. Louis, Mo., in October, 1920. This personal contact 
with others of your craft, is far more beneficial than can b: 
imagined by one not accustomed to going to these con 
ventions. 

For all of the above benefits and opportunities of he lj 
ing others, the annual dues are $30 with no extras of an 
kind. Ten cents a day! It hardly seems possible, yet it is 
and because of the wonders of co-operation 

[i you are not a member, write at once for an applicatio 
blank for membership, and further information, to 
The National Association of Stationers and Manufacturers 

405 Conway Building, Chicago, III. 


Captain Biernatzki Returns. 

Captain Charles S. Biernatzki, who for the last severa 
months since his release from duties in France in conne: 
tion with the American Red Cross, has been Office Ap 
pliances’ special representative abroad, has returned to th 
United States and has resumed his position on the staff ot 
this journal. During his stay in Europe Captain Biernatzk 
visited France, England, Italy, Belgium, Holland an: 
Switzerland, and made a careful study of business condi 
tions in those countries with special reference to the sal 
of office equipment, machines and devices. Several of his 
articles have already appeared in the magazine and others 
will follow. 

Captain Biernatzki will be pleased to advise manutas 
turers desiring to enter the export field upon such mat 
ters as have come within his observation and to mak: 
suggestions as to the execution of plans and policies 





Cushman & Denison Fire. 


Fire January 27 destroyed the two top floors of th 
building at 240 West Twenty-third street, New York, occu 
pied by Cushman & Denison Company Reconstructio1 


was undertaken immediately, and business resumed as 
quickly as arrangements could be made with the undet 
writers. 


Another January Birthday. 

Margaret Curtis Harper graced this world January 22 
completing the family circle of A. C. Harper, of the put 
chasing office of the Irving-Pitt Manufacturing Company 
Kansas City, Mo. 


New German Periodical. 


Arthur Wachtel of Frankfort-on-the-Main, Germany 
recently sent us a copy of the November 15 number of 
the periodical known as “The World of Trade,” a monthly 
journal published at Frankfort and devoted to reconstruc 
tion. The magazine, which contains 20 pages, is printed 
in English and German and is circulated by permission of 
the American and British authorities. It contains several 
articles of interest, but we doubt the good policy of pub 
lishing in a journal devoted to trade reconstruction the 
leading article which appears in the issue before us. It is 
entitled “The Seven Deadly Sins of Germans.” This arti 
cle is written in a sarcastic vein, nevertheless to the non- 
German reader it serves as a vivid reminder of things 
which are not pleasant to remember and which Germans 
of all people, speaking as a nation, should wish to bs 
forgotten. The article may be good reading for Germans, 
but the writer of the present lines was not at all impressed 
by it. The world faces enough problems without having 
to listen to any special pleading from the nation whose 
pride and greed came so near to destroying civilization 
especially if that special pleading is written in a vein of 
sarcasm which must render it less than agreeable to Amer- 
ican and English readers. We could apply the celebrated 
advice of an American statesman with regard to specie 
payments—“The way to resume is to resume.” The way 
to build is to build; the way to serve is to be of service 
What the world wants today is more work and less talk, 
and when we must talk let us by all means talk to the 
point. Germany will find her salvation in proportion as 
she gets rid of her illusions. 


\ little dissatisfaction with past results is a good thing 
to stimulate greater activity for future results—The Pep- 
timist of The Columbia Graphophone Company 


>) 


ir 


February, 1920. 


( 


IFEFICE APPLIANCES 59 


When the Boss Hits 




















the Leiling 


When you hand the boss a bunch of bills, instead of 
glancing at them and scribbling his O.K. as in the good 
old days, he just roars and GOES UP IN THE AIR! 

And no wonder! Everything has been going up and 
wp! And the situation has been growing worse and 
WORSE, with no improvement in sight, and— 

Well, when the bess gets down somewhere near terra 
firma again, why don’t you take him one side and explain 
gently but firmly, 

That you know one big thing that can be done. 
That it may not solve allhis troubles, but that it certainly 
will as far as printing is concerned. 

That if he agrees to it he can begin right then and 
there to SAVE MONEY on printing instead of losing it— 
That printing celays will be turned into johnny-on-the-spot deliveries— 
That the work can all be done by his own help, in 


his own office under closest supervision—T hat it will enable 


him to take advantage of sales opportunities he can’t look at now— 
That it will build new business, and help land the old. 


When he realizes what all this means to him and his plant, 
he’ll say, 
“Young man, if all you say is true, ’LL RAISE YOUR— 


scalp, if you don’t get that Multigraph representative over here 
inside of fifteen seconds.’ 


**Printed on the Multigraph’’ 
Not typewritten, but printed, with real printers’ 
ink, and type, with illustrations if desired—and yet done 
by a small power driven machine that takes up little room, and does 


not turn your office into a printing plant. 





Office forms Circulars Restaurant menus 

Office stationery Folders Theatre programs 
Factory forms Dodgers Bank checks 

Tags Blotters Deposit sli 

Labels Small posters Order blanks 

Wrappers Cards Subscription blanks 
Stickers Notices Price lists 

Sales bulletins Imprinting Statements 

House organs Typewritten form letters Memorandum pads 
Booklets Printed form letters Postcards, etc., etc., etc. 


Pamphlets Illustrated form letters 


You Can’t Buy a Multigraph Unless You Need It 
THE AMERICAN MULTIGRAPH SALES CO. 
Cleveland, Ohio Offices in Principal Cities 


THE INTERNATIONAL MULTIGRAPH CO. 
London, 15-16 Holborn Viaduct Paris, 24 Boulevard des Capucines 
THE MULTIGRAPH SALES CO., Ltd. 
84 -88 Bay St., Toronto Canada Offices in Principal Canadian Cities 
























Tel/ , 
ahout the 


» MULTIGRAPH SENIOR 


iis is a complete, compact equipment that turns out 
hi gh quality printing and form typew riting at very low 
cos t—ave raging a saving of from 25% to 75%. It is 
simple and easy to operate; rapid and convenient. Elec- 
trically driven, with printing ink attachment, automatic 
paper feed, signature device, automatic platen release 
and wide printing surface. Easy payments if desired. 


*MULTIGRAPH JUNIOR 


This is a wonderfully efficient equipment for concerns 
which have a limited amount of work. It does both 
form type writing and office printing and produces the 
same high quality of work as the Senior Equipment 
but it is hand-operated only and cannot be equippe d 
with electric power, automatic feed and signature de- 
van! at ~ ce as ean the Senior. Easy payments 

aesired. 


MULTIGRAPA 





The Multigraph 
1830 E. 40th St., Cleveland, Ohio 


Show me how I ean solve some of my troubles with the Multigraph. 








Firm _ ; - Our lineis sg eee 
Name__ ____ Official Position 
Street Address Town » es State 0-4.—Feb._ 
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— The Editor is 
/ Strong for Van Dykes 
















Madein 16 degrees 
of hardness gradu- 
ating from 6B, soft- 
est, to 8 H, hardest. 











=<—\\" 





a — a YY 








Editors work fast—and they can’t be over kind 
to pencils; but Van Dyke’s bear up and give 


S \ the service that writing men want. The quality 
<= 


in every 


VAN DYK 


is what makes them act so smoothly and easily 
in any hand. Van Dyke’s are good for every 
pencil use and the editor uses the 2B or B 
grades of lead because their softness and smooth 
qualities aid his rapid work. 


DRAWING 
PENCIL Ss600 





EBERHARD FABER 


Oldest Pencil Factory in America 
Factories: Brooklyn, N. Y. and Newark, N. J. 


Offices: New York Chicago Boston San Francisco 




















A Veteran of the Typewriter. 


[homas M. McLaughlin, manager of the Underwood 
Typewriter Company’s office at Bridgeport, Cont still 
retains his old time skill with the screw driver and pliers 
It is nothing to see him take off his coat. roll up his 
sleeves and diz in with the service department during 
usy times, says H. G. Pearce, foreman of the service 


department of the Underwood 


lepa ypewriter Company at 
Bridgeport, Conn sy 
He 1s pictured here working under actual nditions 
photographed by Mr. Pearce Although he has a cigar 
in his mouth . bre; ; 1 1 5° 
1outh, is not breaking the service department 


sail kein - } ’ 

les by smoki for he has a habit of letting his cigars 
go out and continuing a “dry” smoke. 

Mr. McLaughlin is one of four brothers, all of whom are 


embe TS ot 


th, 


Underwood organization He started in 
" wT tT T } | ‘ 2c , 
the typewrit« business with the Underwood Typewrite1 

{ 


Or eZ ] th : ~ i R 
npany in the factory when it was located at Bayonne 
N. J., over twenty years ago, and has been with the com- 
pany ever since, with the exception of a short period 
spent im the S¢ i he 1 3 1 le 
1 th cond hand typewriter and supply busi 
- ' ° 
ness at St. Louis, Mo. Although he left the service d 
partment years ago when the first Underwoods were in 
ise, he believe 5 in keeping posted on the improvement 
} ‘ il » 


f the newer machines. He says: 





THOMAS F. McLAUGHLIN 


| make more sales by knowing thoroughly the artick 
sell. The salesman of today who knows the article he 
I gets ahead of the other fellow 

_Note—In Office Appliances for May, 1905, a short 

sketch of Mr. McLaughlin was published, with his like 

ness as he appeared at that tims Che sketch stated that 


Mr. McLaughlin joined the Underwood [ypewriter Com 
‘ ‘ ( : ' 3 
any in 1900, commencing at the factory and later being 


placed in charge of the Columbus office of the company 
SOT < > ++ e | - ‘1 og 
: - time aft that he removed to St. Louis, embarking 

1¢ typewriter and supply business at 715 | cust 


et 


Brunson President of Burroughs All-Stars. 


H. A. Brunson, of the Fort Worth, Texas. office of the 
Burroughs \dding Machine Company, has becom presi 
lent of the All-Star Club of the Burroughs organ ation 
rit n ade /S9 per cent of quota for the last three n ad ie 
919. He tinues holding the president’s cup in his 
tody, as he “re-elected” himself in exceeding quota by 
he mark i1 dicated. His associates of the Fort Worth 
ince, L. V. |] reeman and D. A. Burkitt, also distinguished 
emselve s quota contest, attaining res] tively 54] 
oY/ per cent of quota . 


+ mig Now with Economy Office Supply Co. 
Mrs. May Lee, tor twenty years with the S. G. Adams 
amp | nd Stationery Company of St. Louis, has taken 
\ postion with the Economy Othce Supply Company, of 
ch Miss Kate A. Brennan is owner and manager. Miss 

E ennan has the distinction of being the only woman who 
eads an office equipment business in St, Louis. Office 

Ay pliances a knowledges the receipt oft three handsome 


alendars from Miss Brennan’s company 


“fT mT 
: ip a 


tee 
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STOP, LOOK, and 


consider the advantages to 
be derived from the sale 
of the Acme No. 2 Binder 


The Acme No. 2 makes the 
best permanent fastening. It 
is especially adapted for of- 
fice work, driving a broad, 
flat staple which holds the 
thinnest sheets without tear- 
ing, which is easily applied 
and grips tenaciously. It 
makes fifty fastenings with- 
out reloading. 


Its service makes people 
pleased, not only with the ma- 
chine but also with your store: 
“IT got that little stapler at 
Brown Stationery Company,” 
you hear them say. It advances 
the prestige of your store and 
brings profits, not only on the 
original sale but also on orders 
ror staples. 


And its usefulness is not at all 
confined to any one class of 
In every office where 
letter or document requires 


a 

more than one sheet of paper 
| ] : 

there iS a piace ror it 


Write for samples of work and 


Acme Staple Co., Ltd. 


1643-1647 Haddon Ave., Camden, N. J. 


Kado Company, London Agents. 


Canadian Representative: 


Ernest J. Scott & Co., 
59 St. Peter St., Montreal 


Agents for Seandinavia and Fin- 
land: Foreign Trade and Export 
Company, 206 Broadway, New 
York, N. 





toeesnaeea 
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Globe-W. 


STRUCTURAL STRENGTH MODEL SAFE 


WITH THE UNDERWRITERS’ LABEL 





No. 301 
Globe Safe 
ma “STRUCTURAL STRENGTH MODEL 





Combines the “OLD LINE” Standards of Strength, as developed in the Safe Maker’s art for over a period of fifty 
years (ie. STRUCTURAL STRENGTH), together with easy Portability and also Heat Resistance, for which it has been 
awarded the “Underwriters’ Label.” 

Concerning fire protection, too much importance has been given to heat-resistance alone, because in modern build- 
ings the combustible matter is kept so low that intensely high temperatures especially for any length of time are unknown. 

Whereas, if a safe is surrounded by a lot of highly inflammable material, unquestionably the build- 
ing itself will collapse long before high temperatures have been developed, and STRUCTURAL 
STRENGTH will have been required more than heat-resistance. 

The Globe-Wernicke Steel Horizontal Filing Cabinet Sections can be used inside these Safes 


dhe Globe-=Wernicke Co. CINCINNATI 
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STRUCTURAL STRENGTH MODEL SAFE 
WITH THE UNDERWRITERS’ LABEL 


The FIRST REQUISITE in the building of a safe is 
“STRENGTH”—Strength in the frames, Strength in the outer 
steel walls, Strength in the inner steel walls, Strength in the door 
plates, Strength in the boltwork and Strength in the locks. 


Structural Strength is of paramount importance. A safe which 
is only fireproof is of little value if under the tremendous weight 
of a collapsing building it is reduced to a shapeless mass and its 
contents given to a fire. 

STRUCTURAL STRENGTH MODEL—tThe difference between 
the “Globe” and the cabinet type of safe is in the Globe Safe’s 
tremendous STRUCTURAL STRENGTH. Light metals afford no 
real strength, therefore the Globe Structural Strength Model 
Safe has heavy 2x2x% inch angular steel frames and heavy 
plates throughout. 


It has all the fire- 
resisting qualities 
of the ordinary cab- 
inet type of safe 
and over and above 
this the superior 
qualities of 
2SS2RUCTUSRAL 
STRENGTH, as 
explained in Globe- 
Wernicke Cata- 
logue. 


The SECOND 
REQUISITE is IN- 
SULATION — The 
Insulation in the 
Structural Strength 
Model is the most 
wonderful insulat- 
ing medium that has ever been used for any insulating purpose. IT WILL 
NOT RUST THE STEEL PLATES. It will not cause swelling. It never 
loses volume, hence supports the outer walls of the safe from a crushing 
load, i.e. Extra Strength. It will not give off a combustible gas that dur- 
ing a fire might wreck the safe of its doors. Full details in Globe-Wernicke 
Catalogue. 


THIRD REQUISITE—THIEF-PROOF QUALITIES—See Globe-Wernicke 


Catalogue. 


No. 303—Open 





It has THREE BIG qualities that you expect to find in a safe 
FIRE PROTECTION—THIEF PROTECTION—STRUCTURAL STRENGTH. 


It has been adopted by the United States Government. 




















fifty : * 
been It has been tested and bears the Underwriters’ Label. 
3 It has the Lowest Casualty Insurance Rate granted by the Burglar’s 
yuild- No. 303—Closed Insurance Underwriters’ Association. 
own. It has all the security of the “OLD LINE” Safe with all the modern con- 
Ty 9 STRUCTURAL STRENGTH MODEL venience and easy portability of the cabinet type. 
bes : ; a 
Xf 
Globe Safe 
| ‘‘BUILT-TO-ENDURE”’ 
safes. 
Ask for Globe-Wernicke Catalogue 9493 

Dealers everywhere handling Globe-Structural Stre sngth Model Safes have the advantage You and your customer 
ATI after « xamining it will have absolute CONFIDENCE in it It is THE Safe you want and there is more safe busi- Run 

ness in your town than you imagine. The World's 

usiness 
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New Advertising Manager for General Fireproofing. 
A Short Account of the Active Career of Guy O. Sebree 
Whose Nickname is “Go.” 

The appointment of Guy O. Sebree as advertising mat 
ager of the General Fireproofing Company followed closé 
upon his return from military service, in which capacity 
he had risen from the ranks to a position as commis 


sioned officer with the record of having been publicly 
thanked for his services by General Leonard Wood 
Sebree was born about thirty years ago in Canton, [Ili 
nois, where he attended high school and prepared him 
self for college at Jacksonville. At-.college he distin 


guished himself by the energy which he put into his 
studies and, in fact, into all the activities of college life 














In his sophomore year he took the Elizabeth Delan 
Ames prize, which was awarded for work in _ senior 
English. On leaving college he exposed himself, as Hank 
Beam said, to the virus of advertising, with the result 
that he has beccme a hopeless victim in the advanced 
stages. His first experience was in the retail field wheré 
he occupied himself daily with novel ideas vindow 
trimming, newspaper advertising and selling behind the 
counter. In due time he was discovered by the restone 
Takes large Official No. 10 Envelope 
Light, Quick Action. It’s Easy to Operate 
Don’t Weigh the FOX 
“ Y GUY O. SEBREE, ADVERTISING ANAGER, THE GENERAI 
Portab/e alone—weigh its ——s FIRE TC JOFING COMPANY. oe 
sales possibilities aswell. Tire & Rubber Company and went to Akron to tak 
charge of their window trimming and creative worl 
When the war broke out Sebree tried to get into 
cats offcers’ training camp, but on account of a minor phys 
] ical defect was rejected. Later, he enlisted as a privat 
soldier and was inducted into service on September 20 
1917. The high-lights of his army career include being 
made a corporal and sergeant in rapid succession, being 
o—— rejected for overseas service because of a slight heart 
_— irregularity, being placed in partial charge of a camp full 
: of conscientious objectors, and finally while in the hos 
Fox Portable Type Bar Action ‘ pital recovering from influenza and pneumonia, being pub 
licly congratulated by General Leonard Wood By this 
' , time he was a lieutenant. On leaving the service he returned 
q Areal typewriter, built throughout on to the Firestone to take charge of dealer-service work, but 
the most approved typewriter principles. before the year was up he connected himself with thé 
; General Fireproofing Company as advertising manage1 
@ The most complete, practica! and s Mr. Sebree is not only energetic and keen of mind, | 
durable porteble machine ever built. : he also has talent in directions other than that of busi 
ness. He plays the piano by ear and it is whispered tl] 
@ Some excellent territory still open. like “Blackie Daw” of fiction, he has an ambition to play 
; ; ¥ : the saxaphone. He likes people who are | 
Write for complete information. advertising that is natural. If he were a woma ( 
. be old fashioned. He has a theory that the only o 
q@ Built by the makers of the famous é who can write really gripping copy is the riter w 
“LIGHT RUNNING Fox’’ the Stand- : hungers after the thing he is writing about Among his 
ard Office Machine which has been . amusements are playing penny ante and writing yarns 
He nopes some day to have one accepted by the Saturda 
known the world over for twenty years. “ Evening Post and his friends say that he will not get 
swelled head if he does. He goes to the n s and 


not married. 


: = Stang Kansas Stationery Stocks Consolidated. 
TYPEWRITER (@e [he stationery stock of the Newton Herold has beet 
taken over by P. M. Anderson, Newton, Kans who oper 
MY. Offices Factory 6-Genl. Offices ates a stationery and office supply store at that city. It is 
2 East 23d St Grand Rapids.Mich possible that the Herold stock will be used as the nucleu 


of a branch store to be conducted by Mr. Anderson. 
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Three Days’ Work 
Done in Three Hours 


NATIONAL CASH REGISTER COMPANY gets 
trial balance 2% days quicker; saves time and 
money in accounting with Elliott-Fisher System. 


N the Bookkeeping Depart- 
ment of the National Cash 
Register Company, seven 
bookkeepers used to spend 
most of their time posting the 
Sales Agents Ledgers by 
hand. Now five bookkeepers 
and two Elliott-Fisher Ma- 
chines do the work so much 
faster and better that two of 
the original seven bookkeep- 
ers can devote all their time 
to important tasks 
formerly had to be neglected, 


which 


When the posting was done 
by hand, it usually took three 
to four days a month to se- 
cure a trial balance, and an 
additional day to make let- 
When 


statements were late in going 


ter-press statements. 


out, a good deal of extra cor- 
respondence between the 
home office and the sales 
agents was necessary. 

Now a trial balance is ob- 
tained in three hours instead 


ELLIOTT-FISHER COMPANY, Harrisburg, Pa. 


Branch Offices in 100 Principal Cities 


ott-Fisher 


Cc 





of three days. And, since 
statements are sent out twice 
a month, the sales agents 
have no more letters of com- 
plaint to write. Checks to 
sales agents, made up from 
balances shown on accounts, 
are sent out weekly, and the 
information for the Treasur- 
ers Department is always 
ready. 

Any office—large or small 

can get proportionately 
good results with the Elliott- 
Fisher Flat-Bed System of 
Accounting, Bookkeeping, 
Billing, and Recording. You 
can. 

What is the main business 
of your bookkeeping depart- 
ment? Is it billing or record- 
ing? Is it bookkeeping with 
sewed-volume journals and 
with the 
Is it com- 


ledgers, or usual 
loose-leaf forms? 
plex accounting or keen sales 
analysis work? 


No matter what it is, there 


APPLIANCES 


is an Elliott-Fisher Machine 
with a flat writing surface 
which will precisely fit your 
requirements and give you 
tne greatest known speed, 
accuracy, and convenience in 
all work which has to do with 
the addition, subtraction, 
posting, checking, balancing, 
or analysis of figures. 


For Elliott-Fisher is not 
one machine, but a system 
which is scientifically in- 
stalled and made to meet the 
needs of the modern office. 


Thousands of firms in every 
line of business are already 
equipped with the Elliott- 
Fisher System. Thousands 
more will be. 


Let us send you the booklet on 
the application of the Elliott- 
Fisher System to your business, 
or have our nearest representa- 
tive call to talk it over with you. 
There is no obligation——just give 
us an opportunity lo show you 
what Elliott-Fisher can do. 


Flat-Bed System of Accounting—Bookkeeping—Billing—Recording 




















































66 OFFICE APPLIANCES Mar 
=== 552 5> 555533] 

i 

if 

i 

i} 

AL ry 

Hi Are You Selling the Carbon Paper 

if] . * 9 * 

| | WeKeep Fixed in People’s Minds? 

HM 

iL} MultiKopy is the only carbon paper nationally 

Hy advertised. 

i 

I 

IT TRADE 

II] 

HH 

HH 

Ll 

it MARK 

i 

1 The Carbon Paper 

iT That Gives Satisfaction 

Ul 

M MultiKopy advertising in the Saturday Evening Post, 

it Literary Digest and other magazines of nation-wide circula- 

| tion, fixes and keeps it fixed in consumers’ minds. 

| Thousands of people think MultiKopy when they think 

II carbon paper. 

i Yet a better reason: MultiKopy gives such complete satis- 

Mt faction that users want it again. They will accept no other 

[ carbon paper. 

I) These selling-factors insure dealers a quick turnover in 

MultiKopy. 

at It sells and repeats so steadily that we engage to take back 

i] after a specified time unsold stock—when there chances to be 

| any. 

iT Our Definite Selling Plan will give you the full details. i 
it Send for it today. 

It 
u Star Brand Typewriter Ribbons I 
if Are Also Fixed in People’s Minds | 
HM They are nationally advertised in every MultiKopy adver- I 
M tisement. They don’t fill, and they give such complete satis- HI 
L faction that they also repeat. Hl 
L WEBS 
if 9° \® F. S. Webster Co., 338 Congress Street, Boston, Mass. H 
i Ss rune NEW YORK: 114-118 Liberty Street CHICAGO: 14.N. Franklin Street | 
i ay ON € PHILADELPHIA: 908 Walnut Street | PITTSBURGH, PA.: 830 Park Building i 
i " , i 
i il 
il il 
Ul} — it 
SS ————— — 
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Change in St. Paul Stationery Concern. 
H. P. Hedman has purchased the interest and good will 
of F. O. McClain in the McClain & Hedman Company, 
mercial stationers of St. Paul, Minn., of which com 
pany Mr. McClain was formerly the president. The sole 
ownership and control of the company will henceforth be 


in the hands of Mr. Hedman, who has been with the con 


ern for eighteen vears, the last seven of which have been 
devoted to the active management of its affairs. 
[he general character and policy of the business will 


1in as heretofore, at least for the present 


Gold Watch Presentation to H. W. Stacy. 


In recognition of the efforts and energy displayed in 


the development of the Stationers’ Association South 
ern California, H. W. Stacy, the former president, was 
iven a gold watch by his associates. It came as a 


Christmas present. Mr. Stacy was formerly of the Grimes- 
Strassforth Stationery Company, Los Angeles, Calif 
Baldwin Heads Washington Monroe Office. 
On January first, G. H. Baldwin took up the duties of 
district manager for the Monroe Calculating Machine 
Company at Washington, D. C. The district which Mr. 
Baldwin will include in his territory comprises the states 
of Maryland a1 Virginia as well as the District of 
Columbia. Readers will be interested to know that Mr 





G. H. BALDWIN 


lwin is a son of Frank Stephen Baldwin, the inventor 
of the Monroe calculating machine with which he has 
been identified since its early days, chiefly in the New 
York Metropolitan district. Mr. Baldwin is well equipped 
by experience, training and natural ability for the work 
1e has undertaken in the Washington district. He is an 


able salesman, full of energy and enthusiasm 


Shattering the High Cost of Living. 
_ The Chicago Daily News conducts a feature department 
in which readers contribute articles sl 


showing what steps 
they have taken to reduce iiving costs. A recent contribu- 


tion came from the office equipment field 

‘lL tired of the H. C. of Laundress at $4.00 a day and 
her lunch,” confides E. M. Hawes, local sales manager for 
the Safe-Cabinet Company, 405 Tower building. ‘‘Sales- 


wanted $330 for washer and ironer, said one motor 
would not run both machines. I asked about some things 
might be done by myself to reduce cost. 

‘Oh, don’t bothered,’ said the salesman, ‘lots of 
people pay me $1.00 just to come and put oil in the cups 
of the motor.’ 

“Bought the outfit with medium sized ironer; in two 
hours I rigged the washer motor to run the ironer per- 
tly Built the base to the ironer instead of buying it. 
70 


35. Saved $101.65, or thirty-one per cent 
“The outfit will pay for itself in a year over laundress 
method. After first year there will be $200 or more a 
year extra in the bank. More work for ourselves? Cer- 
tainly, I have to’get up earlier and help a little, but I’m an 
ofice man and need the exercise—and maybe I’m saving 
with that exercise on a possible doctor bill!” 
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VUL-COT Fibre 


Just give them 
Prominent Display in 
your store—they sell 
themselves. 


The easy money makers 
for dealers are those rare 
successes in which superi- 
ority and value are so en- 
tirely self-evident. 

No “selling” is necessary. 
For instance, it is so ob- 
vious at a glance that solid 
VUL-COT Waste Baskets 
cannot sift waste all over 
the floor—that they are 
stronger, lighter, smooth- 
er and more sanitary—that 
they cannot dent, rust, 
splinter or warp. 


Your customer picks one 
up, examines it, reads the 
five-year guarantee pasted 
on the bottom and says, 
“How much?” 


You quote and write down 
his order. That’s pretty 
easy selling, isn’t it ?>—and 
that’s just how easy it is 
every time if you give 
VUL-COTS prominent dis- 
play. They sell them- 
selves. 

Drop us a postal for par- 
ticulars, prices and deal- 
ers’ pr position. 


American Vulcanized Fibre Co. 
525 Equitable Building 
WILMINGTON DELAWARE 


VUL-COT 


WASTE BASKETS 
GUARANTEED 5 YEARS 





VUL-COT Fibre 
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Innovation in Packing Fine Stationery. 

Eaton, Crane & Pike Company, Pittsfield, Mass., have 
announced a new method of packing five-quire boxes of 
fine stationery. The company says that it has neve 
seemed quite consistent that 125 envelopes should be 
sold with 120 sheets of paper, as has been the practic« 
handling quarter reams of paper and eighth thousands of 
envelopes. The consumer invariably uses a greater num 
ber of sheets of paper than envelopes, and when odd 
envelopes are matched up the breaking up of a new quar 
ter ream box of paper is involved, which ultimately 
means a badly mismatched stock of both paper and 
envelopes. To obviate this situation, and give the deale1 
an attractive package for sales of small quantities, a 
package has been produced to be known as “Crane’s 
standard five-quire boxes.” These will contain 120 sheets 
of paper and 100 envelopes to match in the most popular 
lines of papers and sizes. The boxes will be carried in 
stock, and deliveries will be made promptly after March 1 

An interesting feature of the production of the new 
package is that in manufacturing large quantities of stock 
items, material reductions in costs are possible, and ream 
goods packed in Crane’s standard five-quire boxes will 
cost less than the same amount of stock formerly put up 
in two boxes. In addition to the lower price, the Crane’s 
standard five-quire boxes are included in the manufac 
turer’s profit sharing plan, which enables dealers to earn 
from five per cent to ten per cent extra on their con 
missions, 


What the Burroughs Directors Did 


The stockholders of the Burroughs Adding Machine 
Company voted to increase the capital stock of the com 
pany from $16,500,000 to $30,000,000. An offering will be 


made to the stockholders of 82,500 shares of the new 
stock in the ratio of one share of new for each tw 
shares of the present stock. The new stock’s par value 


is $100 and payments may be made in four installments 
of $25.00 each. 

The present board of directors was re-elected They 
elected the following officers: Joseph Boyer, chairmai 
f the board; Standish Backus, president; G. W. Goocl 
first vice-president; B. G. Chapman, vice-president: | 


vy and 


H. Dodge, vice-president; A. J. Lauver, secretary 

treasurer. The following appointments were made \\ 
A. Neumann, assistant treasurer; R. S. Mielert. assistant 
secretary; G. W. Evans, auditor and comptroller. It was 
announced that Mr. Dodge will retain the title of di 
rector of sales, and Mr. Lauver continues as general 


manager. 
Joseph Boyer retired as president to take up the duties 


of chairman of the board. The change will not affect 
his active interest in the business. Mr. Backus, who now 
serves as president of the Burroughs Adding Machine 
Company has been a_ vice-president for two years 
Previously he was retained as counsel. He has severed 


his connection with the law firm of Stevenson, Carpenter 
Butzel and Backus, to devote his entire time to the i 
terests of the Burroughs Adding Machine Company 


Paper Deterioration After Storage. 


The Bureau of Standards, Department of Commerce 
recently completed a series of tests on paper which had 
been in storage for a prolonged: period. 

\s a result of tests upon approximately 150 samples 
of paper, stored since March, 1909, it is noticed that bonds 
and ledgers containing 100 per cent rag did not deteriorate 
in bursting strength as much as printing, writing, and sim 
ilar paper containing wood pulp. The loss in bursting 
strength for the first class of papers tested was about 
11.9 per cent, while the bursting strength for the second 
class was 20.4 per cent less than when tested ten years 
ago. While these conclusions have been derived from 
tests on about 150 samples, as noted above, a large num 
ber of additional samples will be tested soon, and the 
results studied to determine, if possible, the cause and 
amount of the deterioration of paper in storage 

Freese Now with Livermore & Knight. 

Many members of the office equipment industry will be 
interested to learn that C. F. Freese, who for some time 
has been connected with Danielson & Son, of Providence 
R. I., is now with Livermore & Knight of the same city 
Mr. Freese, who commenced the discharge of his new 
duties on January 1, has charge of the firm’s new agetcy 
department which they are establishing to handle advertis 
ing of all kinds. 
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[ JNMISTAKABLY clear comes 


the call to us and to you in the demand 
for DIXON’S ELDORADO, the master 
drawing pencil. 


Its volume, its increasing volume, 
makes unprecedented demands on your 
‘stock. 


This is the pencil the trade is really 
glad to sell. 


It speaks well for the judgment of the 
salesman who recommends it. And for 
the House that sells it. 


We take pride in its manufacture. 


ELDorADO 


the master drawing pencil” 





al 


Made in 17 Leads—one for 
every need or preference 





Canadian Distributors:—A. R., MacDougall & Co., Ltd., Toronto 





JOSEPH DIXON CRUCIBLE CO., Pencit Dept. 98-J, Jersey Crry, N. J. 
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ALWAYS ACCURATE . 


EXCEPTIONALLY FAST AND 
Send for information. 





PONY SPECIAL 
SIZE 8*1I2Z INCHES. WT. [23 LBS. 


a 
ALL FIGURE WORK CAN 
BE QUICKLY AND EASILY 
HANDLED ON THE 
MARCHANT CALCULATOR. 
NO TRAINED OPERATORS 
ARE NECESSARY 
Easily Demonstrated. 
& 


= flarchant 


CALCULATING 


MACHINE CO. 
OAKLAND - CALIF. 
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Commercial School Women Organize. 

At the convention of the National Commercial Teach 
ers’ Association, held in Chicago last December, an organ 
ization was completed to be known as the Women’s Pri 
vate Commercial School Manager’s Association, the mem 
bership to be composed of women owners and managers 
ef private commercial schools throughout the United 
States. At the initial meeting the following officers wer 
elected: President, lone C. Duffy of the Van Sant School 
of Business, Omaha, Neb.; Mary M. Gallagher, vice-presi 
dent; Nettie M. Huff, secretary, and Lena Vogt, chairman 
of Program Committee. 

The first purpose of the new association is to affiliate 
with the National Association of Business and Profes 
sional Women. Another purpose is to promote acquaint 
ance among the many women who attend the conventions 
of the larger body in such gratifying numbers. Plans are 
already being made for the 1920 convention 

Miss Duffy requests all women eligible for membership 
in the organization to communicate with her in care of 
the Van Sant School of Business, second floor, Omaha 
National Bank building, Omaha, Neb. 


San Francisco has voiced its claims to the bulk of the 
export trade to the West coast of South America through 
a statement recently issued by the Anglo London and Paris 
National Bank of that city: 

“While a glance at the map will show that the Gulf and 
Atlantic ports of this country are nearer to the West 
coast of South America than San Francisco, the avoid 
ance of canal tolls is in our favor. The port of San Fran 
cisco, therefore, if it goes at the matter properly, should 
dominate trade with the West Coast. It can sell us min 
erals and tropical products, hides and skins. In turn it 
must import machinery, textiles and manufactured goods 
all things generally suited to a territory such as it is. 

“While the West Coast of South America looks on the 
map like a small strip of country, it is large enough to 
afford ample scope for the activities of our own Pacific 
coast. It requires the investment there of large amounts 
of capital, and if we are not prepared to make such invest 
ments, then we must not expect to profit by its trade 
Also, as a market for the disposal of our surplus produ: 
tion at our own terms, it is not worth considering, as, in 
deed, is no foreign market on this basis 

“To get that business, for which we shall have stiff con 
petition, it is necessary to go after it with vigor, and we 
can only hope to retain it by pleasing our customers.” 

Chicago Stationers’ Legion Post. 

Stationers’ Post No. 390 of the American Legion is now 
an actuality, having been organized at a dinner af th 
Morrison hotel, Chicago, January 15. John W. Ogren and 


Harry J. Coon made short addresses. Harry J. Coon, who 
was active in the preliminaries, was chosen commander 
He is a salesman for S. D. Childs & Company ' 
Marshall is vice commander, Louis E. Oglin is adjutant 
and George Cormack, officer of finance. Membership 


the new post is not necessarily confined to men in the 
welcome 


stationery business, and all who saw service aré 
hortly atte! 


Mr. Coon was stricken with pneumonia s 
the organization of the post, but was fortunately able to 
resume work early in February. 


Use English for Foreign Addresses. 

The many changes in territorial boundaries incident to 
the war have made it necessary that correspondence for 
foreign destinations be addressed in English. This applies 
particularly to mail, the addresses of which are written 11 
German, Russian, Greek, Turkish, Hebrew or Chinese 
characters. Postmasters are instructed to inform thei 
patrons that mail articles addressed in German, Russian, 
Greek, Turkish, Hebrew or Chinese characters, even 11 
they bear in English “Germany,” “Russia,” “Greece,” “Tur 
key,” or “China,” etc., will not be accepted for dispatch 
unless there is an interlined translation of each address 
in English, or, in lieu of these two addresses, that the 
names of the post office and country destination be show! 
in Roman or English characters, print or script. 





New Assistant Government Director of Sales. 

The War Department announces that Major H. E 
Johnson has been appointed Assistant Director of Sales 
who has been acting in this capacity for several months 
He stuicceeds A. L. Mercer, of Akron, Ohio, who becomes 
the executive of a tire and rubber company 
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Addressograph Constantly 
Finds New Work to Do 


OME years ago this famed organ- 

ization installed a small Addressograph. 
From the first day it was a profitable invest- 
ment. Great has been the economy, con- 
venience and accuracy of handling names 
the Addressograph way. 


Likewise in your business the Address- 
ograph wiii print names 15 times faster than 
hand methods. it cannot make a mistake! | 
Prints from typewriter-style type, easily 
embossed on durable metal plates by anyone 
in your own office. Names are filed in any 
desired classification. The Automatic Selector 
prints just the names you want; skips all 
others. 


Why not find the many ways in your 
business of using the Addressograph profit- 





UnareD Diese, CommRanrne 


EXECUTIVE OFFICES, BOSTON, US A 






I, OST; MASS, 


Oct. 31, 1919, 


Addressograph Company, 
901 West Van Buren St., 
Chicago, Ill. 


Gentlemen: 


The United Drug Company has used 
Addressograph Equipaent for the past twelve 
years for such work as pay roll forms, address- 
ing of monthly statements, sales statistics cards; 
also for addressing mailings of bullétins, letters 
price changes, etc. 


Accuracy and speed in getting out 
mailings to our 8000 Rexall agents is most im- 
portant to us, and the absence of returned mail 
from the Post Office, is but one of the evidences 
of the value to us of our equipment. 


We have found it necessary to add to 
our equipment from time to time to take care of 
constantly increasing demands upon it. Results 
obtained from our equipment, especially, the ac- 
curacy, speed, and dependability of it have 
proven it to be an investment yielding us good 
returns. 


Yours very truly, 

United Drug fJompany. 
LWR/G t 
AudilVor. 






CHICAGO 





st v.ours SAN FRANCISCO LIVERPOOL 
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TRADE 





903-F W.Van Buren St. 


PRINTS FROM TYPE 
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Chicago, Illinois 
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Made in green, white or black for all 
machines. Characters of heavily 
inlaid rubber. 


Ld 


The Peerless is the only rubber 
key sold through 


LL, 


typewriter 
dealers 


VM 


—which is a genuine first grade 


key. 


Ue 


—which has a pronounced con- 
sumer preference and demand, 
the result of years of country- 
wide office to office missionary 
work 


V4 


YL 


Milt ji 
Lid 


Vilbbitbed 


—which has behind it a magazine 
advertising campaign to stimu- 
late still greater demand, and 
to create business for our 
dealers. 
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Thus the reason why dealers con- 
sider Peerless the only dealer 
key. Why Peerless Keys pre- 
dominate with dealers every- 


WJldé«éltu 


Ys 


VM 


where. 





It will pay you to handle this 
ready and easy seller. 


Yl 





PEERLESS KEY COMPANY rac 


174-6 Fulton Street New York City 
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Business Houses to Report Employees’ Payments. 

The Bureau of Internal Revenue directs attention to 
that part of the revenue law requiring employers, tenants 
and others to report on income payments totaling $1,000 
er over during 1919. Penalties are provided in the law for 
failure to report this information to the Government on 
the part of firms, organizations and persons on whom this 
responsibility devolves. 

The information returns must be filed by March 15 next 
Business men and others who made payments which must 
be reported are urged to compile the figures now, so that 
each employee may know just how mucli he received i1 
the form of wages, salary, commissions, bonuses, etc., and 
with the aid of that information determine his individual 
liability to file a return and pay income ta» 

That the job should be undertaken with thoroughness 
and accuracy is also emphasized, pointing out that such 
information leads to the discovery of tax-dodgers and aids 
in checking accuracy of returns now coming in 

Large business houses have been faithfully making the 
information reports, and have co-operated whole-heartedly 
with the checking system. The same obligation rests on 


small businesses, also on professional men, on tenants 

paying rent, and on householders who employ private 
secretaries, chauffeurs and servants. 
The Requirements. 

Every person, firm or organization which made pay 

ments to another person, partnership, personal service 


corporation, or fiduciary of salary, wages, bonuses, com 
missions, fees, rent, interest or other fixed or determin 
able income during 1919 in the total amount of $1,000 o1 
more must render an- Information Return The informa 
tion in each separate case is entered on Form 1099, and a 


summary of these forms is made on Form 1096, which 
serves as a letter of transmittal. 

On or before March 15, 1920, the complete return 
(Forms 1099 and 1096) must be forwarded to the Com 
missioner of Internal Revenue at Washington, marked 


“Sorting Division.” 

Such Information Returns must be rendered on the cal 
endar year basis, regardless of the business year of the 
person or organization making the return and 
rentals which were changed during the year must be 
shown in the actual amounts paid. In going through the 
pay-rolls, the salaries of officers, partners, or proprietor 


Salaries 


of the business must not be overlooked; also, interest 
credits or payments to them, in any form, must be taken 
into consideration. 

Businesses or organizations having branch _ offices 


should consider the branches together with the home office 
in making returns. The main office should make the com 
plete return, noting the location of each branch 

In considering each employee, payments for overtnne 
fees, commissions, bonuses, shares in the profits, and the 
fair value of board and quarters furnished as part pay- 
ment for services should be included with the total salary 
or wages paid, However, there should not be included 
reimbursements given him for expenses which he incurred 
while engaged in his employer’s business or service. No 
return need be made of amounts paid to non-resident alien 


employees who render services entirely in foreign coun 
tries. 
Special Report Forms Provided. 
Payments of salaries, wages, rents, or interest on which 


should not 
shown on 
covenant 
Other in 


the paver was required to withhold normal tax 
be entered on Forms 1099 or 1096, but must bs 
proper forms as follows: Interest on tax-free 
bonds, on Forms 1012, 1013, 1096A and 1096B 


come subject to withholding (to non-resident aliens) 
should be shown on Forms 1042 and 1098 
Rent paid to an agent who is not the owner need not be 


shown: in such cases the agent must make a return show 
ing the total which he collected for each landlord during 
1919, if it reached $1,000 or more. 

\ll payments to corporations should be omitted Also 
bond interest of all kinds, and dividends of domestic cor 


porations. The return should not show payments for 
goods, securities, freight, express, storage, telephone, 
cable, telegraph or similar business charges. Payments 


made to liquidate the face of a note, mortgage or other 
obligation should be omitted, such amounts representing 
return of capital. Withdrawals of capital by the 
of a business or by partners in a business should not b 
shown in the information returns. 

The United Kingdom shipped to Germar 
signing of the armistice goods valued at 
$80,000,000; Germany sold in return 
$1,085,000. 
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Teaching the Army 
to Coronatype 


HIS official photograph shows 

part of a class of sixty non- 
commissioned officers, at Camp 
Alfred Vail, N.J., learning to corona- 
type army paperwork with military 
precision and accuracy. 

We are reproducing this photograph 
merely to illustrate the confidence 
placed in Corona by the United States 
Army—a confidence born of two years’ 
experience with this machine, under 
conditions of a severity never before 
met by any typewriter. 

CORONA TYPEWRITER COMPANY, Inc. 
GROTON, N. Y., U.S. A. 
British Headquarters 


CORONA TYPEWRITER COMPANY, Led. 
ech 30 Old Bond St.. London, W. 1. 
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Factories 
Store Rooms 


Warehouses 


Banks 


Clubs 
Gymnasiums 
Schools 
Libraries 


Offices 


Municipal 
Bulildiags 


The Van Dorn 


OFFICE APPLIANCES 





o prospects with 






SI Bek 


Spa a live office equipment salesman in any spot in the city 
Fs if he is backed by the Van Dorn line he’ll find a dozen 
prospects in the radius of a few blocks. 


Here’s a factory! A chance for a sale of steel files for the 
office or steel lockers for the employes. 

Next a warehouse—a prospect for Van Dorn Adjustable Steel 
Shelving. 

The bank on the next corner can use some Van Dorn Counter- 
height Cases, a Filing Omnibus or special built-to-order steel 
or bronze work. 

Each gymnasium, club, lodge hall or school can mean a mighty 
profitable sale of Van Dorn lockers. A library means an oppor- 
tunity for the installation of Van Dorn Library Shelving. 


Every tenent of that office building is a prospect for Van Dorn 
Letter file, transfer case, steel desk or filing safe. 


Municipal buildings offer a rich field for Van Dorn Shelving, map 
files, counters, legal cases, or special built-to-order steel work. 
It’s the completeness of the Van Dorn stock line plus the fact 
that Van Dorn dealers have the exclusive right for Van Dorn 
built-to-order steel or bronze work in their territory that makes 
the Van Dorn line so profitable a conneciion for a live dealer. 


Your territory may be open for Van Dorn representation. 
Write for details of our special 1920 dealer proposition. 





Iron Works Co., Cleveland 
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MADE BY haf ELLIOTT CO. | 
of CAMBRIDGE, MASS. 
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Why the Addresserpress is Bought by Business Men 
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other ’’ addressing equipment 
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When you remove the addressed cnvelope from the 
Elliott Addressing Machine it is address side up,so you 
don’t have to turn each envelope over to inspect the address, 
as is necessary with other addressing machines. 
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You can stencil your addresses into Elliott Address Cards : me os 
with any regular typewriter. You don’t have to buy an The Elliott rubber printing roll flattens as it prints each 
expensive address embossing machine and you don’t have — — thus rout an a seennane ap eoesy pay Ly 
: the address. ‘‘ er’’ addressing machines use a Aard, 
to Rave your address plates made outside your office. flat, unyielding printing head, which accounts for the 


i} 


Ty 
_ 



























































: =) unevenly impressed addresses which you so frequently see. 
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4 Since Elliott Address Cards are made of fiber you can 
print and write on their frames. We supply them in eight ° 

















different colors, so you can use color classification. ANY 
Elliott Address Card becomes a tab card by simply invert- 

A trayful of 250 Elliott Address Cards is only 13 inches _ing it in the filing tray. Any Elliott Address Card will t 
long and weighs less than 2 pounds. ‘‘Other’’ address _ print 10,000 addresses. Elliott Address Cards never get : 
plates are three times as bulky and seven times as heavy stuck when going through the Addiresserpre%s ' 

































































Let us send you our booklet on ‘‘Mechanical Addressing’’ SS iF 

















THE ELLIOTTZCOMPANY, CAMBRIDGE, MASS. 
140 Albany Street 
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WOW «Books Received WWMM 


“America’s Opportunity in Foreign Investments.” 
| Trust Company, New York, N. Y., has 


The Guaranty 


lished a brochure on the advisability of American capi 
tal investing in foreign issues. It indicates the changed 
status o leadership and responsibility conse- 


nt on the world 
riods of the world’s 
ris, Brussels and 
the ability of those 
possibility of 
ing position in 


war. The leadership in different pe 
commerce by Amsterdam, London, 
Berlin is shown have been due to 
centers to finance world trade Che 
\merica taking and maintaining a command 
world trade rests on the ability of our 
1ancial interests and the investing public to absorb the 
responsible issues of bonds which are ne: enable 
the countries of the continent to get on their feet \ 
period is now pending during which it will be necessary 
to help European countries to carry on reconstruction 
until they are able to manufacture for export, and again 
their wonted activities in overseas trade, and com 
with their neighbors. 


essary to 


esume 
nerce 

\mericans proved their ability, under the spur of patri- 
otic enterprise, to attain a total investment in Govern- 
nent securities and savings of at least $5,000,000,000. Our 
innual savings before the war amounted to $6,000,000,000 
National pride should enable the American people to ap- 


proximate their war-time savings and investments, which 
under the present conditions will offer greater returns 
than the issues of our Government during the war Prior 


+ 


o the war the investors of Europe aided materially in the 
development of American industries and railroads through 
he purchase of their securities. One of the immediate 
was the almost-complete absorption by 
\merican investors of the European holdings of American 


issues 


effects of the war 


{ 


America must not only lend Europe its capital, but its 
enterprise, in the form of competent Americans to manage 
the industries established and aided by American capital. 
Europe is not all chaos, and it will be natural for Ameri- 
an capital to flow to those countries which have shown 


tl createst stability in the period following the armistice. 
“Training for Foreign Trade. 
Miscellaneous Series No. 97 of the Bureau of Foreign 
and Domestic Commerce, “Training for Foreign Trade, 
is now stocked by the Superintendent of Documents, Gov- 
ernment Printing Office, Washington, D. C it i@ @ 
practical work on training for foreign trade, including 


d States and world trade, the position of 
commercial education, teaching 
teach, where should foreign trade be 
S groups of studies Price, fifteen cents. 


irticles on Unite 
trade 
difficulties, 
taught with variou 


subjects in 


oreign 


what to 


Central Howard Association Report. 
Redeeming the Past” is the eighteenth issue of the 
vear book of the Central Howard Association, 1846 Trans- 
building, Chicago. The association is devoted 
to the upbuilding of paroled and discharged prisoners 
the Central West. The book is an account of the 


vortation 


stewardship of the association, a narration of its aims, 
and a recital of some of the rescues accomplished. The 
work of the Central Howard Association is supported 


1y voluntary contributions 


Edge Act in Booklet Form. 


he Edge t finance act has been published in book- 
let form by the Mechanics & Metals National Bank, New 


export 


York. N. ¥ Included is the text of the McLean-Platt act. 
Che booklet is of interest to those engaged in export trade, 
s it fully explains recent legislation which is to enable 
\ ans to establish machinery of credit to facilitate 
oT trace 

ee 4 4 ’? 

Metric Literature Clues. 
e extent of the bibliography on the metric system 
is shown in a booklet circulated by the World Trade Club 
San Francisco, titled “Metric Literature Clues.” There 


books. pamphlets, 
netric standardiza- 


re sixty-four pages of references to 
ments and magazine articles on 
f weights and measures 
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Ravenswood 


Glass Desk Pads 
Widen Your Sales Field 








Ravenswood Glass Desk Pad 
Highly-polished plate glass mounted on a 


base of 
heavy, well-seasoned board. The glass is retained in 
place by four ornamental, brushed brass corners. Look 
for the finger hole (patented) which makes it easy 
to insert or remove memos under the glass. Furnished 
with felt backs as an extra. 


You can sell them to practi- 
cally every user of office sup- 
plies. If you handle desks, 
you should be able to sell a 
glass desk pad with every 
desk. Thus you have a chance 
to sell an auxiliary that brings 
a good profit. 


Look for the 
Finger Hole 


Ravenswood Glass Desk Pads 
have a finger hole (patented) 
located in the front edge. The 
finger hole makes it easy to 
raise the glass without injury 
to finger nails, in order to slip 
memos under it—exclusive to 
our product. 


Get our printed matter, and 
prepare to carry these quick 
sellers. 


Ravenswood Office Specialties Co. 


Originators of Glass Desk Pads 
CHICAGO 
We also Manufacture Rosco Glass Desk Pads 


1800-2 Newport Avenue 
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Steel Equipment Man on West Coast Prosperity. 





| : . : : 
nam el Theo. Becker, manager of agencies for the Steel Equi 

ment Corporation of Avenel, N. J., recently returned from 

a trip to the Pacific Coast, where he found conditions 

most encouraging. He reports the dawning of a great 


industrial era on the coast, whose citizens are optimisti 
over other things than climate. 


Mr. Becker says that one sees plenty of smokestacks 
on the coast and that a real business boom is on Chere 
is a feeling that the Pacific Coast will in the not distan 


future become a great industrial section 
Mr. Becker was traveling for the greater part of thre 


months and had many interesting experiences. He re 
lates that on the morning of Armistice day at 4:30 o'clock 
he was waiting at Butte for his train, which had been du 
at 9 o’clock the night before. Lieutenant-General Liggett, 
famous as one of the American generals in France, was 
awaiting the same train. Mr. Becker and the General coi 

soled each other over the delay and at the same time 


managed to avoid making any rash statements concern 
the Government’s operation of the railroads. 








North Carolina Typewriter Concern Incorporates. 
The Typewriter Repair & Equipment Corporatio1 

: which has been doing business at Asheville, N. C., sinc: 

Seven reasons why 1t pays to carry July 28, 1919, was granted a charter on December 22, 
1919, by the secretary of state of North Carolina for the 
purpose of conducting a general typewriter and adding 
The company incorporated with a cap 


machine business. 
| | iR K S] iiR s ital stock of $15,000, and the first stockholders’ meeting 
was held on the first Monday in January, 1920, when offi 


° cers of the new corporation were elected as follows 
Typewriter Papers William H. Kessler, president; Mrs. Evelyn Morgan, vic« 
president, and R. M. Morgan, secretary and treasurer. 

The company’s store is at 38 Haywood street, where 
has a floor space of 50 by 110 feet. It is the agent in 
z. Large assortment to draw from. western North Carolina for a well-known typewriter, a 
widely known adding machine and a coin changing ma 
chine, and handles second-hand machines of all makes and 


if 


2. Guaranteed and exchangeable— sizes. Mr. Morgan, who is actively in charge of the 
no loss from “dead stock. company’s affairs, is an old-timer in the typewriter busi 
ness, having spent several years as branch manager fot 


; the Underwood Typewriter Company. 
3. Wide range of style and quality. Tt ae) ieee 
L. C. Smith Changes in Chicago. 


4. Uniform prices maintained by Victor H. Davidson, formerly assistant to the managet 
all dealers of the Chicago office of the L. C. Smith & Bros Type 
’ , writer Company, has been transferred to an active selling 
position at his request. He is now handling one of the 
5. Free Berkshire sample books loop territories. W. H. Clough, formerly in charge of 
: : . the ribbon and supply department, is now assistant to H 

_ —_— —_ on cover S. Gilbert, manager of the Chicago office. 

showing only. the papers he Aware 
8 y SE Pittsburgh Company Changes Name. 





carries. és 
The Pittsburgh Booksellers’ & Stationers’ Association 
; t has changed its name to the Pittsburgh Stationer’s Clu 
6. Berkshire window and counter The members will partake of the annual dinner at the 
° Hotel Chatham on the evening of February 24. at whi 
display, newspaper electros and time contrary to all precedents in the history of th 
movie” slides, sent free on organization, the ladies will be in attendance, and further 
request more there will be dancing. 
7. Standard quality—knowntocon- | United States Tariff Commission Report. 
: f; hi The third annual report of the United States Tariff 
sumers for t irty years. Commission, dated 1919, has been issued by the Govern 
ment Printing Office, Washington, D. ( It details the 
accomplishments of the commission for the year past, 
and mentions some of the war-time activities of the 
organization. During the year 84,354 multigraph and 
EATON, CRANE &? PIKE ComPANYy mimeograph items were distributed. 
PrrtsrieLp, MAssACHUSETTS macros 
Specimens of American Design. 
New York Cuicaco “Some Examples of the Work of American Designers” 
225 Fifth Avenue 100 So. Michigan Ave. is a striking book issued by Dill & Collins Company, as a 
vehicle for samples of its paper manufactures. The genius 
shay ay sa of thirty of the leading American illustrators and design 
aca tna ment ae ers is given place in the book, which has a richness and 
Boston San FRANCISCO inspiration that go with artistic concept and suitable paper. 


53 Franklin Street 770 Mission Street 
Rules for Success. 

The National Cash Register Company has distributed 
to its employes a helpful book, “Rules for Success.” There 
are thirty-two pages and cover of helpful information, 
[ much of it from celebrated writers, indicating the pro 
os - $$$ cedure to follow in working for success. 
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RETAIL PRICE LIST OF STOCK SIZES 


In Natural Manila Color 





Dimensions Each Hun- 


Size ioe sani Dozen | Fifty deed 
1 OME: »aaana $ .20 $200 $700) 1200 
SERS Kaden -20 200 700 1200 
3 lA. oe -20 210 7 50 13 00 
4 |103x44...... -20 2 20 775 | 1350 

Le ar -25 235 825 1450 

¢ Lo Pe -30 250 925 16 50 

Lf ere 35 325 1200, 2000 

S (G5-OP cece -40 350 | 1350: 2300 
Above eight sizes expand up to 2 inches only. 

D1 ie. eee $ .25 |$220\'$775) 1350 

D2 2 RO -25 2 20 775 13 50 

DS 116 a66.s.<.. -30 235 825 | 1450 

Above three sizes expand from 2 to 4 inches and can- 

not be used until package is 2 inches thick or over. 


In Colors of Red, Blue, Green, Yellow, 
L 











eatherene 
.. | Dimensions =. staal A f4., Hun- 
Size Settiae Each | Dozen | Fifty dred 
l 9 x4 .......|$ .25|$225 | $825 $1450 
2 4s > Pe -25 2 25 825 | 1450 
3 10 x4}...... -25 2 40 875 1525 
4 to ere -25 250 9 00 15 75 
oy See -30 275 975 1725 
¢ SORES: 5 cink os 35 300 1100 1975 
2 SSE BP a ecced -40 375 | 1350) 2450 
S USD asset 45 425 1500) 2750 
Above eight sizes expand up to 2 inches only. 
me iS we... 4.00 $ .30 | $250 | $900 $1575 
D2 | Dae cece -30 250 900 1575 
D3 |10 x4}..... -40 275 950 1675 
Above three sizes expand from 2 to 4 inches and can- 
not be used until package is 2 inches thick or over 
“SS 
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Take the Bother 
Outof 
Document Filing 





Something Really GOOD 


THE BANDLESS DOCUMENT FILING ENVELOPE 


OCUMENT FILING is something that is necessary, but bothersome 
document filing is now unnecessary. 

A new filing envelope which has overcome all of the objectionable features 
found in other filing envelopes. Notice the metal clasp on each end. 

This new envelope is something that will save your time, give you more 
filing space, be more convenient to open and close and will iast indefinitely, 

There is a pleasure in using a filing envelope that works smoothly—that 
keeps documents in presentable condition, that is quickly removed, opened, 
closed and returned to its place in a cabinet where it takes the smallest 
amount of room. In six beautiful colors. 

The simplicity of the BANDLESS Filing Envelope is one of its many 
features and, after using the BANDLESS for a short while, you will under- 
stand the full meaning of the recommendation ‘‘something really good.” 

The BANDLESS is made of the toughest manila stock—and not only 
toughest but of the best quality. It has a splendid writing surface. We 
might almost say it is everlasting. 

It means better system—more neatness—more financial benefit—for 
time and convenience are equivalents of money. Let the BANDLESS do 
for ba what it is doing for others. Remember, no pay unless thoroughly 
suited. 


NOTHING TO CATCH 


No rubber bands to rot No hooks to catch 
No strings to break Eliminate annoyances 
No tapes to tie or decay Documents spick and span 


ANY concerns are using the BANDLESS for 

advertising purposes. The BANDLESS makes 
a splendid gift to take home and keep important 
papers and documents. 


The BANDLESS will work For you every day 
keeping your name before all possible and regular 
customers at those particular times when you would 
like to have them think of you most. 


It is very easy to adjust and very expansive. You 
will hardly believe it capable of holding the number of 
documents it can se readily and conveniently hold for 
you. Wears like iron. 


Every envelope is guaranteed. If for reason 
you are nol satisfied, you are under no obligation 
to make payment. 


THE SMEAD MANUFACTURING COMPANY 


Department A HASTINGS, MINNESOTA, U. S. A. 
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GALES RECORD EXPENSE RECORD 


READY RECORD AND MODERN ACCOUNTING FORMS 


National Modern Accounting Forms assist the accountant in keeping the business records up 


Many of them have been especially prepared for the National 
These forms have been punched to fit standard Price Books 
labor savers, and have all the 


to a high grade of efficiency. 
Line by expert accountants. 
and Ring Books. Modern Accounting Forms are time and 
necessary headings and rulings for high grade accounting. 


MODERN ACCOUNTING FORMS 


Salesman’s Order Blanks 


Inventory Sheets 
Purchase Orders 

Petty Cash Disbursements 
Cost or Estimate Sheet 


Stock Reeords 
Cash Reeeived 
Voucher Record 
Receiving Record 


Check Register 
Weekly Pay Rolls 


it, 


Notes, Drafts and Trade Acceptances — Payablé & Récéeivable en 


READY RECORD FORMS 
Expense Records 
Recapitulation Blank 


Monthy Recapitulation 


Sales Records 
Daily Statement 


Weekly Time Sheet 
In order to take care of your trade successfully, stock these Ready Record and Modern A¢ 
counting Forms which are tiow being advertised. 
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New Incorporations in the United States. 

\ summary prepared by the Journal of Commerce shows 
that in September of last year 972 new enterprises were 
filed under the laws of the principal states with an au- 
thorized capital of $100,000 or over, representing $1,946,- 
954,500. This total breaks all previous records The 
nearest approach to this remarkable showing was in April, 
1901, when the charters filed amounted to $1,619,650,000. 
But of this total it should be said that the United States 
Steel Corporation furnished $1,100,000,000. The September 
figures a year ago involved only $214,820,000. Incorpora- 
tions in July amounted to $1,419,539,700, embracing 1,000 
enterprises. 

Since January | charters filed for new flotations reached 
the tremendous sum of $7,894,601,900. This unprecedented 
total compares with $2,204,498,600 in the first nine months 
of 1918, an increase of $5,750,103,300, or approximately 





212 per cent. 

Delaware again heads the list of states in the returns, 
contributing $1,019,720,000, new high record figures; New 
York came next with $199,211,000, followed by Maine with 
$137,923,500 and Pennsylvania with $137,923,500. 





PENCILS 


The overshadowing feature of the returns is the fact that T oe , 
$515,510,000 is represented in new oil and gas companies mgr ‘ 
This is the most remarkable showing for all time walty Pencd in the World 


Metric System Explained in One Minute. 
A member of World Trade Club holds the world record 


We KNOW that there is no 




















for rapid explanation of the metric weight measurements better pencil than the VENUS 
and the way in which they ought to be used. He does in the whol world: none in 
this in one minute. An objector who had never looked Ay ; . : : 
which the gre “ 
the matter up declared that the metric system was com- : ‘ grading of the vari 
plex and that it would take a long time to learn it. It ous degrees 1s more exact; 
was then that the member of World Trade Club first none which approaches so 
undertook to explain, in one minute, all that needed to be closely, as does the VENUS, 
known of metric units. He did it to the satisfaction of absoly . . 
: = 5 7 te absoiute pen il rT - 
eminent auditors. Here is how he did it: pencil perfection 
“Learn only the units, dollar, meter, liter, gram;—dol- You can assure your customers un- 
lar, the measure of value; meter, the measure of length; qualifiedly that VENUS Pencils 
liter, measure of bulk; gram, for weight. You know all are the very BEST pencils they 


about the American dollar. The metric units, meter, liter, can buy. 

gram, are just like dollar, divided decimaily and multiplied - 

decimally. If you want to compare metric units with pres- - 

ent units, the meter is ten per cent more than the yard; American 

500 grams is about ten per cent more than the pound Lead P : 

avoirdupois, the liter is five per cent less than the U. S. aad Pencil Co. 
it ve., New Tor 


liquid quart (thirteen per cent less than the British liquid 
and London, Eng, 








quart)—that is all ninety per cent need to use the metric 
standards.” Make? 
————————— com piete tine 
Lloyd George Signs Roll with Peace Pen. | A ga ho 
An echo of the advertising scoop scored by the | E. rubber band 
Waterman Company last June in having prepared the sain 
Peace Treaty poster which appeared on the billboards of 


the whole country within from five to fifteen minutes afte1 
the news was flashed to the world that the Treaty of Peace 
had been signed at Versailles, comes to us from Manches 
ter, England. 

Prior to the great speech made by Mr. Lloyd George, 
the Prime Minister of England, in Manchester, to his fel- 
low menibers of the Reform Club, and after the luncheon 
which was given in his honor, Mr. Magian, director of the 
French Hospital at Whitworth Park, of which Mr. Lloyd 
George is president, was presented to the Prime Minister, 
who signed the President’s roll which was illuminated 
with paintings of the Allied military chiefs. 

“Ha!” said Mr. Lloyd George, pointing to the portrait 
of Marshal Foch at the head of the parchment. “Splendid! 
I would sign anything with Foch on it!” 

Dr. Magian offered his fountain pen. “No, no,” said 
Mr. Lloyd George, “I am going to sign this with the 
Peace Pen,” and he did so with the gold mounted Water- 
man’s Ideal fountain pen that he had used to sign the 
Treaty of Peace 

Dignifying Machine Accounting. 

\ northwestern bank advertising in one of the journals 
of its field recently showed a view of its machine book- 
keeping department, with the caption, “Can a Machine 
Run a Machine?” Elaborating on the idea the bank said: 
“There are thirty-four bookkeeping machines used in 
this bank. They are run by thirty-four young men and 
women, who are not machines, but young people with 
plenty of ‘go,’ enthusiasm and team work. Backing them 
up are their superiors, men of long experience and actu- 
ated by a sympathetic appreciation of the needs of clients.” 
Which is a good way to “play up” the mechanical facili- 
lies cf any institution. 


17 Black Degrees 
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10 Seconds — 
to file or find a letter! 


The “Y and E” Direct Name System is built for speed. It makes fast 
filing and finding possible and assured. 


With the “Y and E” System in a “Y and E”’ filing cabinet—stee! or 
wood—your filing arrangements are ideal. 


*‘What a Retailer Should Know 
About Filing’’ 
32 pages Fully illustrated 
Send for it. 
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The Direct 
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Index Guide 
Individual Name Folder 
Miscellaneous Folder 
Individual Name Guide 
Monthly Folders 

Out Folder or Guide 
Pressboard Folder with 
metal tab 

8. YawmanotE File Pocket 
9. Follow-up Folder 

0. Binder Folder. 
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Me.ilicke. Telephone Lists 


are the right hand assistants of busy 
men, and appreciated as such. Deal- 
ers find them good sellers—often re- 
peaters. Meilicke Tele- 
phone Lists demon- 
strate themselves, and 
build up a following 
that comes when 
office men see them on 
users’ desks. 


Meilicke Active Phone 
Lists, Desk Types, are 
supported: in a metal 
standard, which gives 
the cards the correct 
tilt for easy reference. 
Black finish, to har- 
monize with the tele- 
phone. Rubber feet 
protect the desk. The 
index cards close 
automatically after 
reference. Tabs are 
protected against soil- 


res 
is- 


Meilicke Detach- 
able Active Phone 
Lists snap on the 
transmitter, re- 
quiring no screws 
For Switchboard Operators OT bolts. The index 
Style R, Desk Type 
Capacity, 1400 names cards areoffset per- 
mitting easy 
fingering. 


Get the Meilicke 


Proposition to 





Desk Style 
Capacity 440 names 


mor 
+, 


—pr 
wot oud 
ek ‘oy 
— 





Style F, Desk Type 
Capacity 1 names 










Detachable Style 






ee eee 


Me ilicke Calculator Company 


Dept. O 350 N. Clark St. 
Chicago, Illinois 
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November Exports of Typewriters. 


United States exports of typewriters by 


countries, dur 


ing November, 1919. By the Division of Statistics, Depart 


ment of Commerce: 
Countries. 


Austria-Hungary ..$ 125 
Pee re 59,357 
Denmark ......... 36,903 
rE ae 11,410 
PEMMOO 65 oicdsl inv. Bee 
| re 394 
Greece ‘ 11,425 
OS EP SE oor 28,626 
Malta, Gozo and 
Cyprus Islands... 404 
Netherlands ....... 59.334 
PIGSWAN cue. cess 4,690 
Lo ae 7,332 
Rowmania §........ 7,402 
Russia in Europe.. 160 
ee Se ere 16,994 
a 41,305 
Switzerland ....... 17,340 
Turkey in Europe... 4,873 
ee rey 405,517 
ae eae 27,150 
SS 764 
a re 64 
sritish Honduras.. 589 
os pe ae 107,723 
Guatemala ........ 3,930 
ee reer te 2,396 
Nicaragua ......... 1,601 
yy... eee 2,819 
EOE IE 162 
a 32,107 
Newfoundland and 
LAUGREOE 2.0652. 736 
eS eae eee 497 
eae 183 
Trinidad and _ To- 
ee ee 2,249 
Other British West 
ee ee ee 312 
BORE ne 19,380 


Danish West Indies 316 


Countries. 


French West Indies.$ 583 
Dutch West Indies. 339 
2 rae ae 811 
Dominican Republic — 1,997 
Argentina ... ~ 19.356 
Bolivia ..... . 2,000 
| Js eee 
se ; 3.562 
Colombia ... . 10,940 
Ecuador .... Es 910 
sritish Guiana i 485 
Dutch Guiana * 321 
French Guiana : 80 
jo Pee : 3,250 
Uruguay 4,541 
Venezuela . 2,400 
Aden .... ey 110 
Chima:....... 2,443 
British India 2,768 
Straits Settlements. 1,430 


Dutch East Indies. 17.686 


French East Indies 1,218 
Hongkong . 584 
Japan 3,965 
Russia in Asia 2,809 
ED ooo cso 39 
Turkey in Asia 1,419 
Australia : , 6,214 
New Zealand ee 2,207 
Philippine Islands.. 779 
Belgian Kongo 470 
British West Africa 2,590 
3ritish South Africa 2,573 
British East Africa 835 
Canary Islands 267 
French Africa 939 
Morocco .. 130 
Portuguese Africa 543 
Egypt .... 9.642 

Total .$1,258,395 


November Exports of Carbon Paper and Ribbons. 

United States exports of carbon paper and typewrite1 
ribbons by countries during November, 1919. By the Divis 
ion of Statistics, Department of Commerce 


Countries. 
Belgium 
Denmark ...... 


yo! eee Py ee eae 


Pees c824... 


a dio BL Givi: ca vinccton 


ee ETT e 
FPPC ER ee 
Netherlands ........ 


SO eee ae cautious 


Portugal 


Tr etree 
Russia in Europe.... ites 


reer 

I ARO oe diy oc 
Switzerland ....... ar 
Turkey in Europe.... 
OS rer 
WEOCINMG. ........ 

British Honduras . 


ONS ee SEP err ere 


Coats Bech. ........-. 


ig il ES EE ee 


Honduras ... 


GE ee 
eo Se ! oe 
NS EE ee 


M exico 


Newfoundland and Labrador... 


Barbados <....... 


SO ETE 
Trinidad and Tobago........ 
Other British West Indies... 
RS RSs Se ee eee 


Dutch West Indies. 


Carbon lypewriter 
Pape Ribbons 
459 240 
384 1,875 
ee ; 752 
1,337 15,780 
aa 213 201 
15 841 
366 86 
152 370 
LOU 176 
ne 22 267 
idea 312 1,157 
1,116 474 
4&2 1,674 
RO S375 
73 50 
327 3,747 
14] 239 
48 
prea ep 4,478 6,273 
IIR ce? 
oa eas 187 293 
eeeeeee SY 
ils 65 49? 
59 on 
25% i7 378 
eos 4.505 5,777 
100 7 
4 
ie tage 64 
OR 7,320 3,014 
15 
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This merchant finds it easy to make out 
his income tax report 


E has a checking account at the 
bank and he uses an up-to-date 
National Cash Register. 


From his bank check book and his 
bills he gets the cost of running his 
store, cost of merchandise bought, 
and a record of payments made. 


From his National Cash Register he 
gets a record of @ cash sales, @ 
charge sales, G) received on account, 
@ petty cash paid out, and © clerks’ 
sales. 


These records give him control over 
his business every day of the year. 


This merchant knows that his regis- 
ter records are complete and accu- 
rate, whether they are made when 
business in his store is quiet or when 
there is a rush of selling. 


Without an up-to-date National 
Cash Register, these necessary fig- 
ures would be hard to get, hard to 
keep, impossible to verify, and expen- 
sive to record. 


An up-to-date National Cash Register will give you the records 
you need to control your business. 


The National Cash Register Com pany 
Dayton, Ohio 


Offices in all the principal cities of the world 
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Masterly Design 


and Execution 
are typical of our product. 
The Master’s Line embodies 


office chairs for every purpose— 
Furniture made for exacting 
taste and rigid requirements. 











No. 2070 '5 


No. 2183 '4 


a S wa 
The Master’s Line 


merits representation on your 
floor. Our various grades suit 
‘any purse—we make designs 
and styles to harmonize with 
any style of desk. 





The possibilities of your furni- 
ture department are not fully 
developed until you have studied 


our catalog. Write for a copy. 


The Taylor Chair Company 
Bedford Ohio 


Export Department: 
Chipman, Limited, 10 Bridge St., New York 
Cable Address: Chipmunk 
Branches: Sydney, Australia; Melbourne, Australia; Perth, 


Australia; Wellington, New Zealand; London, England; 
Havana, Cuba; Buenos Aires, Argentina; Santiago, Chile 
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French West Indies................ 3 14 
OE | de er ee 41 2 
Dominican Republic ............... 266 78 
Rn acc ad dara ras wir uk ewe 3,573 8,261 
a os ee 4,082 824 
REE ope eS ge, Cohan aN er oae a 498 509 
Soe ge oy he bo bew ea 508 799 
eS a ig cae di Jie 4 
French Guiana ... Ae rehearse ed 10 2 
Behe, Soe ee Haut adi a eee o 732 232 
RSUGURE coe i ss erry See pe 16 
Venezuela ...... A a ee 9) LTA 102 124 
PGS tal GR rR Ae. aise a ban so 198 the 
A. Pn a te a eee ee em 2,189 838 
NN EEE EERE PE Oe Fe 2,211 275 
ee ee . eee eres MET. 54 
Dutch East Indies hub Cuaaetametas 550 389 
pemcm Pest BmGses...c..5 soc wcecce is 3 ie 
ah OE a ep 9 Se are aa ee 82 
ME sain agg cele: < dr, adap ae eek Ss 7,616 1,186 
SE Ne Ee Sellen 3,172 179 
OS EP ET Pee re ore 428 ie 
ee ee re ee 1,000 2,477 
OS OS SD So. Ss 194 18 
Bettesm Sowth Africa...........26c mA 717 
RE PO gS ah i chet 64 30 
Ceram ASIsee . «os <i... 2 740 
Morocco er eet 6 C.e ee Se seeedadtaanear sare 4 
a tatnn She Since sin 4d we ao 116 36 
ROE ats . Bae 08s $62,523 $64,097 


November Exports of Metal Office Furniture. 
furniture by coun 


statistics, 


United States exports of metal office 
tries during November, 1919. By the Division of 
Department of Commerce: 


Countries. Countries 
ee $ 745 French West Indies.$ 46 
eS ee 149 Haiti ; 541 
ae 6 Dominican Republic 525 
re 4934 Argentina . 124 
J ERS ee eee 650 Bolivia .... 114 
Netherlands ....... 672 ~=Brazil 1,797 
Le ee re LS & aaa 324 
ROE no's dings ves 410 Colombia ; 1,18. 
MINE cwiccogy aan < eco 239 . Ecuador ... 66 
ee 23,333 sritish Guiana - 223 
TS ee ee 6,530 Dutch Guiana. 592 
NE cad Meni dt cnicne 1,871 ae 150 
ee ee ee 26,435 Uruguay .... 45 
Guatemala 956 Venezuela 861 
Honduras : 437 China..... 1,73. 
Nicaragua .... 142 British Ind 22 
oo ae 1,168 Dutch East Indies 1,140 
Saivador ....... 254 Hongkong . 64 
ee eer 4.847 Turkey- in Asia 95 
BRIO cece 00a 829 Australia . 107 
po ee eee 333 New Zealand 1,215 
Trinidad and To British West Africa 32 

ES ee ore 448 British South Africa 1,996 
Other British West French Africa 340 

SR oe ee ch 255 
Se as eins 6 14,245 Total $103,373 


November Exports of Adding-Calculating Machines. 


] 


United States exports of adding and calculating ma 
chines, by countries, during November, 1919. By the Divis 
ion of Statistics, Department of Commerce and Labor 

Countries. Numbet Dollars 
EE eee ee oe R8 8,749 
EE a 0 a Con ee a eee 16 6,300 
ie 169 39,840 
GSS rn it 560 
SUE xe blies dates 7 2.700 
RA AS See? Bi rats 361 23,371 
ei © cian eee + educa ie 10 2,257 
NS he ES EY ee Pe PIE P 12 1,629 
I eta Wa eos & ee 15 3,546 
URES SEE a en OO ee ne 3,765 
EE 6 Wien gatas 6 4% 396 38,475 
EN EI TS eee oe a Se 4 1,150 
CE a iss olde ce was Wea 12 832 
Be Se ey ae ea ere ] 300 
ES EM 1s Fe ee 73 12,282 
es rere Ey ee eee l 350 
Demmaee ONG TOOARO.. occ icccccccs 7 1,231 


u 


31 
Other British West Indies... ¢ 2 
ee ee gh ola ales 90 13,242 
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A Word to Wise Dealers 


What Mr. Geuther, of Marshall-Jackson Company 


(One of the largest distributors of Office Furniture in Chicago) 


thinks of this Security Line for small businesses: 





Three drawers with top 
and base 


In the Economy Line 





) ee lS 
M » Ni, call : 
: NA tT 


There is a single-action side-locking 
compressor in each drawer 


Steel Equipment Corporation 


Makers of the Complete Line of 
Security Steel Business Equipment 


25 West Forty-fifth Street 


A great many sales for steel filing cabinets are 
lost because the prospect sees in the cost of a four 
drawer cabinet more than he cares to spend. There— 
fore, by showing him a two or three drawer file, wnicnr 
may be enough for his needs, you give him enough 
capacity and at a price that fits his pocketbook. 

At the same time, he has a sectional case which can 
be added to at any time. 

We find this a4 great selling point and emphasize 
the three drawer height. This is a counter height, 
and although we take great pride in our regular line 
of Security Counter High Cabinets, this ECONOMY LINE 
represents something else—it gives the cautious 
buyer (and the small buyer is usually the most 
cautious) the advantage of increasing his filing 
space gradually when occasion demands. 

I find that when competitors are pushing a four 
drawer file and I can offer a three drawer file such 
as this, it puts me ahead of competition, and in the 
majority of cases settles the matter. I never forget 
that this is distinctly a small office file and never 
attempt to sell it where large installations are 
needed, although it is a strong and substantially 


built cabinet. 
OF -Xiutotev 


Manager Office Furniture Dept. 


Write for your copy of “An Eye and An Ear Full” 






AVENEL, N. J. 


NEW YORK BRANCH 


An easy drawer pull on progressive 
suspension 
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PRINTED PROOF °'° Jimmies 


PORTABLE 
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Progressive concerns by the hundreds are rapidly (Weighs only 24 the.) 









Business today demands greater efficiency than 
ever. Loss of time by errors and slow, antiquated 
methods is no longér tolerated. 


speeding up the efficiency and accuracy of their ac- 


counting methods by the use of BARRETT Portable SIMPLE 


Calculating Machines—the only calculating ma- 
chine that automatically furnishes PRINTED 


PROOF with its w ork. SUBSTANTIAL 
The dealer or distributor who handles RAPID 


the BARRETT knows that 1it will 


meet the requirements of every business CAPABLE 


Gparviett Portable 


Adding and Calculating Machines 


(With Printed Proof) 
BARRETT ADDING MACHINE COMPANY, PHILADELPHIA, U.S.A 











$1 
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Danish West Indies APS l 150 

Dutch West Indies.............. ] 113 

Dominican Republic Fi eneer 38 2,815 s 

IS Poe do. 5 b's. acne hha 4 21 3,012 66 99 
Bolivia eee — ners l 600 THE DC VIF 
OS) ae 17 3,502 

tae hao 46 9.277 AND 

Columbia .. —* ] 225 

British Guiana .. Re: Weert et 3 300 THE NUTOP RACK 
4, rere mY Orne Sart 4 : l 75 

Venezuela . eevee has sae 18 2,999 A Fast Posting Factor 
MR ca olen anc oy foe ie 36 8 061 


British India .... iste oes 2 35 ~ 
5 5 aN 


Straits Settlements : 725 
Dutch East Indies Pac wie, «tne 158 10,561 
Hongkong ...... ; 4 506 
German Oceania . cine Ae 2 275 
Philippine Islands ies APs ee 28 3,996 
Serr re eka 5 ‘ I 300 

fo baie SS sk eaeenmnte mee ded. 1,710 $208,087 


November Exports of Cash Registers and Parts. 
| nited States exports of cash registers and parts, during 
November, 1919. By the Division of Statistics, Depart 
ment of Commerce 
























blcck to which is attached the 4p Flexion 
chain post making the Flexion post rigid. 


Cash Registers. Parts of. 
Countries. Number. Dollars. Dollars. 
Belgium io “ae $ 7,391 
Denmark . zal 48 17.245 Patented 
Finland ..... a 18 5.544 
J eee 114 35,942 = 
mse ae ee 200 Four Operations and You Are 
Per ee .« te 39,330 415 
Netherlands .. 34 10,282 1,230 Ready to Post 
Norway 4 33 6.910 fe 
Portugal .... 9 3,029 es Efficient 
Spain ..... 24 8,654 52 Economical 
Sweden nee —< 20,532 . 
Switzerland .. 7 29 8,992 Simple 
England ..... 665 171,054 854 
British Honduras 1 60 The D **Vif’?’ Machine Posting 
Canada te . 250 43,281 23,183 Led f 
Guatemala ] 60 eager ror 
Honduras 2 510 5 MACHINE BOOK-KEEPING 
Nicaragua l 270 
Panama . 14 930 ; . 
Salvador 1 250 A Successful Device 
Mexico a 3,887 
Newfoundland and Labra- —_ liabl d 
wa 54 ADCO Products are reliable, sen 
Trinidad and Tobago oO 8 645 for ‘“‘The @Dq”’ for particulars. The 
Othe r S : ndies 55 : . : 
Cube British W. Indies. . -. 10 670 01 buying guide of business systems. 
Dominican Republi , 16 6.588 “70 
\rgentina 25 10,239 ‘ ; 
“1 > ae View of the mechanism 
Brazil 24 5,374 —_ 
Chile . 11 3,130 
‘olombi : 11 4.277 3 ; . a 
Peru 1 Qt Locking post inserted in tep tul 
— Os passes through leaves into tower 
China l 375 tube and locks 
Dutch East Indies , 46 11,357 53 gre lero sens ae 
Japan ba 89 24,484 
Australia . 57 5.175 
New Zealand . 11 2.627 5 
Philippine Islands 57 14,012 
British South Africa 20 1,800 
7 . ; A solid post securely held in a solid steel 
Total 2,034 $504,999 $26,192 


Texas Typewriter Man Now in Auto Tires. 

D. S. Rudnick, since July, 1912, South Texas branch 
ince manager at Houston, for the Remington Typewriter 
“ompany, has resigned after twelve years’ service, and ( ADC D 0d ” EXP 
has hecome senior member of the Rudnick-Williams Tire A” FLEXION ANSION 
Company. 1200 D street, Washington, D. C., dealers for BINDER. BINDS A FEW LEAVES OR A 
the District of Columbia and surrounding territory of a THOUSAND THE BINDER OF HIGH- 


Prominent line of tires and other rubber products 
—__— EST EFFICIENCY. 
Fowler-Manson-Sherman Fire. 
Fire in the plant of the Fowler-Mason-Sherman Cyck AD® Division n 
Company, 1441-45 Austin avenue, Chicago, caused a loss 
+ $50,000 January 9. The building was damaged about ACCOUNTING DEVICES COMPANY 
910,000, and another tenant suffered a loss of $15,000. It 
1S said that the fire g ined great headway because of the 564-570 West Monroe St. CHICAGO, U. S. A. 
inability of the watchman to get a prompt telephone con 
nection to turn in a fire alarm. 
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our 
pencils 
are a 
necessary 
part of 
your stock 


Write now for samples 
and quotations. 


PENCIL 
7 EXCHANGE 


INCORPORATED 


Manufacturers of High Grade 
Lead Pencils 


al 
ot 


Cable Address: 
Western Union “PENEX” 


Jersey City, N. J. 


U. S. A. 


Factories: 


106-108 HOPKINS AVE. 
67-73 FLEET STREET 
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Chicago Office Appliance Bowling League. 
Interest in the Office Appliance Bowling | 


{ eague in Chi 
cago continues strong. There is sufficient shifting in th 
position of several of the teams to keep the bowlers keyed 
up. The standing of the teams for the week of January 
follows: 

Comptometer—Won 28, lost 14, .667 per cent, hig] 
851, 31,214 total, 743'%4 average: Baker-Vawter—Won 28 
lost 14, .667 per cent, high @ 857, 30,103 total, 71634 aver 
age; Elliott-Fisher—Won 25, lost 17, .595 per cent, high 
848, 28,966 total, 68934 average; Addressograph—Won 23 
lost 19, .548 per cent, high @ 812, 29,036 total, 691 ave! 
age; G. T. R—Won 23, lost 19, .548 per cent, high @ 861, 
28,649 total, 682 average; Ditto Sales—Won 18, lost 24 
.429 per cent, high @ 795, 28,077 total, 66814 average; Wales 


Adder—Won 12, lost 30, .286 per cent, high 813, 27,990 
total, 666% average; “Y and E”—Won 1], lost 31, .262 per 
cent, high @ 752, 26,260 total, 625 averagé High tean 


average, three games, Comptometer, total 2,447 points 
average 815%. Highest single game, C. T. R., 861 points 


High single game, Bahm of Baker-Vawter, 236 points 

The following comprised the teams which bowled th: 
week of January 21: Comptometer—Herman, Laurence 
Zepherin, Ellis; Baker-Vawter—Witt, Matzold;: Wales 
Adder—Weiss, Heegn; Elliott-Fisher—Smith, Caplice 
Ditto—Mikota, Frank; Addressograph—McCrea, Wike 


R.—Krueger, Flaws 


Leaves Steel Furniture for Production Engineering. 

Erich W. Kath, who for some time has been secretary 
of the National Association of Steel Furniture Manufa¢ 
turers, has resigned that position, his resignation having 


Ketchion, Vickers; C. T. 


taken effect on February 1. Mr. Kath has established 
himself in a business of his own, having become the maz 
aging partner of the firm of Kath & Baughman, produ 
tion engineers and accountants, 1417 Schofield building 


Cleveland, Ohio. 

In addition to his other activities, Mr. Kath is a member 
of the cost accounting committee of the Chamber 
Commerce of the U. S. A. 

Pitt-Touhey. 

Miss Mildred Clara Pitt, daughter of William R. Pitt, 
vice-president of the Irving-Pitt Manufacturing Company 
was married January 10 to William Touhey of 
N. \Y Miss Pitt was formerly editor Service, th 
internal house organ of the Irving-Pitt Manufacturing 
Company. 

lhe best wishes of the office equipment 
extended to the newly-wedded couple. They will be a 
home after February 1 at the Hotel Rocheste1 


ms. 8. 


Rochester 


iternity aré¢ 


t 


Rochestet 


Columbia Graphophone Advertising Council. 


The direction of the advertising depart t of tl 
Columbia Graphophone Company has been assumed by 
George W. Hopkins, general sales manager The work 
‘s handled by an advertising council of thre Mr. Hop 
kins, L. L. Leverich and H. L. Tuers. Mr. Leverish ha 
been assistant advertising manager for sot time Mr 
Tuers has been in charge of the Columbia dealer service 
for more than two years. 

Change in Dakota House. 

The Will A. Beach Printing Company of Sioux Fali 

S. D., announces that John D. Beach, who has been 


1 


active as treasurer and general manager of the stationery 
department, resigned on January 21 and has retired fro1 
active business. Harry Brackett, who has | onnecte 
with the company as salesman for the last six years, | 
been appointed manager of the stationery department 


Average Factory Wage Above $25.00. 
Reports of the New York State Industrial Commission 
indicate that the average weekly wage of factory workers 
in that state had passed the $25.00 mark November 
Contrasted with June, 1914, the total pay roll expenditures 


show 2n increase of 137 per cent. The number of work 
ers was eighteen per cent greater. 
Diamond Shrine Pin Decorates Merckle. 
The members of the sales force of the Thaddeus 


Davids Ink Company, Inc., recently presented J. W. R 
Merckle, the president, with a diamond emblem of the 
Mystic Shrine. 
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Contented Customers 
and Quicker Sales 


ng. 


ary 


ing 
hed 
an 
uc 
ng, 


A! FIRST GLANCE these two ideas may 


not seem to fit. Yet the contented cus- 


4 


tomer is the one who has always found the 


itt, 
ny, 


goods he wanted in your stock, found them to 


the 
ing 


be standard in brand and satisfactory in ser- 
vice, and moreover has found them to be the 
best that the market affords. 


Such a customer will waste little of his time 
or yours in making his purchases. He knows 


he can depend on you. 


In their field, Carter Inx Products abso- 


lutely insure contented customers. 


OVUANOQNVONUNENOOONODOONONEOOOOOODIOUAOOOTOOOADUOONSAOGSH4OOONNNOOOGUUOEOANLCAGNEGUOOUUULONOOOUODUOOUOOUOUOOEAOOOOOEOOOOOOOOORGOOOOOODOOTIOOOTNOOOOOUUOGAONNONONONONN0Q00V090007000009000000000000000000700900000000000000S009000Q00000000NI0 


Lill 
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THE CARTER’S INK COMPANY 


Manufacturing Chemists 


BOSTON CHICAGO 
NEW YORK MONTREAL 
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The Adams 
Office and School Specialties 


Mees BPOMIOCHs Socas ot acy teow po 


The ADAMS 


Economical and Flexible Post Binders 


in the U.S 
and Canada 


Filled and Bound 
do not kill the sale of the more expensive 
binders. Our Post Binders take the place of 
paper and twine which your customers are 
using at the present time to file away their 
records. 


Send for our catalog and sample of this 
wonderful binder, and show your customers 
how to keep their records together, and their 
loose leaf system working at all times, and get 
them away from using paper and twine. 


You are losing these good profits if you do 
not show this valuable binder to your trade. 


The Ideal 
Book and 
Key Rings 


The best and 
most economical 
ring in the mar- 
ket today wher- 
ever a quickly op- 
erated loose leaf 
binder is desir- 

Patented able. 


Feb. 4, 1902, 
and other Ideal Book and Key Ring 


patents pending The ring with 


the large joints, 
which prevent it from slipping through the per- 
forations when book or sheets are opened. These 
rings are always in position to be opened instantly 


and no time wasted looking for an _ opening. 


Every dealer and jobber should send 
for our catalog and new prices. 


Henry T. Adams Mfg. Co., Inc. 


6796-98 So. Chicago Ave., Chicago, U.S. A. 
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Meetings and Dinners 





Boston Stationers Give Interesting Dinner. 


The thirty-second annual dinner of the Boston Station- 
ers’ Association was held on Wednesday evening, January 
28, at the Hotel Somerset, Boston. The affair was one of 
the most successful ever held by the organization and 
reflects much credit upon the dinner committee, consisting 
of Frank J. Merrill, chairman; Clarence P. Davis, Horace 
B. Van Dorn, James Towhill and Roscoe P. Todd. Fol- 
lowing an excellent dinner some of the young ladies from 
Ward's, tastefully dressed, gave out candy and cigars. 
The first number was choral singing, led by Lewis H. Car- 
penter. This was followed by an address of welcome by 
John T. Bailey, president of Boston Stationers’ Associa- 
tion. The toastmaster was Frank Wright Bailey. In his 
address of welcome President Bailey referred to last 
year’s event as a victory dinner, and to this year’s as be- 
ing an honor dinner on account of the presence of Ralph 
S. Bauer, president of the national association. A set of 
engrossed resolutions expressing esteem and confidence 
was presented to Mr. Bauer during a pretty tableau in 
which a young lady, Miss Vern Wright of Ward’s, dressed 
as Liberty, led two young men, W. L. Tabor, in army uni- 
form, and George Evans, in navy uniform, both of Ward’s, 
carrying the resolutions draped in an American flag. As 
President Bailey made the presentation speech the reso- 
lutions were unveiled by Liberty. This little event was 
very effective and much appreciated. 

In his remarks Mr. Bauer presented a review of the 
work already done and to be done by the national asso- 
ciation, outlining the plans under which the new general 
manager, Fletcher B. Gibbs, is working, paying a warm 
and sincere tribute to the ability and standing of Mr. (-ibbs. 
Mr. Bauer expressed the belief that the results will justify 
the undertaking the association has assumed, predicting 
that stationers will be willing to pay a premium to become 
members of the association next year and predicting for 
his successor a real job to carry on the work put under 
way, because the intention is to make the association a 
real national organization in fact as weli as in name 

The music was good and the solos were notable for their 
excellent quality. Nearly all the talent was taken from 
the employees or members of the Boston association. The 
humorist of the occasion, James Heron, was the only per- 
son on the program not connected with the trade. He is 
from the “Bunty Pulls the String” company and he told 
a lively torrent of Scotch stories, all of which were new. 
Miss Gatley of Ward’s gave a saxophone solo and a sax- 
ophone duet was given by Miss Gatley and Mr. Smith, 
both of Ward’s. The dancing lasted until 11:30, concluding 
a most pleasant evening. The event adjourned after the 
singing of two verses of “America.” 


New York Board of Trade Annual. 


The New York Stationers’ and Publishers’ Board of 
Trade held its annual meeting at 97-99 Nassau street 
January 14. The following were elected trustees for 
1920: Ellis W. Bacon, J. B. Lippincott Company; Arthur 
C. Bainbridge, Henry Bainbridge & Company; Henry C. 
Bainbridge, Jr., Chas. T. Bainbridge’s Sons; Louis V. 
Blanchet, Berlin & Jones Envelope Company; Edward 
J. Cullen, Harper & Bros.; Stephen Farrelly, the Amer- 
ican News Company; John E. Gavin, Chas. M. Higgins & 
Company; William I. Halsey, Esterbrook Steel Pen Manu- 
facturing Company; William C. Horn, W. C. Horn Bro. 
& Company; Edward E. Huber, Eberhard Faber; Arthur 
R. Jackson, Solidhed Tack Company; Chas. S. Kiggins, 
Kiggins & Tooker Company; Chas. F. Kimpton, Kimpton, 
Haupt & Company; Arthur MacAuley, the Baker & Tay- 
lor Company; J. L. McMillan Book Company; James S. 
Miner, Dennison Manufacturing Company; J. H. Scher- 
merhorn, Joseph Dixon Crucible Company, and Nelson 
H. Stewart, K. & O. Company, Inc. 

The officers were re-elected unanimously. The official 
roster is: H. C. Bainbridge, Jr., President; Louis V. 
Blanchet, first vice-president; Edward E. Huber, second 
vice-president; Gordon Cameron, secretary and treasurer. 
Morris Popper was continued as attorney for the members 
of the board 


were 
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Great Business Service 


built upon four fundamentals 


Business faces higher costs and labor scarc- 
ity. The Dalton situation 
through its four fundamental advantages 


simplicity, speed, versatility, durability. 


serves this 


Dalton simplicity means only ten keys—one 
for each figure. Instantly operable by any- 
one. Figures are written as with pencil on 
paper, the Dalton automatically placing each 
figure in its numerical order. 

Dalton speed is unequaled The novice 
learns touch method operation in an hour’s 
time. The not swing 
back and forth to machine—the 
fingers touch keys unerringly. 


correct 


operator’s eyes do 
work 


right 


from 
the 


THE DALTON ADDING MACHINE CO., 110 Beech St. 


Figures 
than 


The Dalton is versatile—it adds, subtracts, 
divides, figures fractions, percentages, 
computes interest, discounts, crossfoots, tab- 
ulates, makes out statements. 


put into the 


count, 


are 
can 


machine faster 


one 


Dalton 
vice 


durability and 
established. 


after-purchase ser- 
are Ask the Dalton users. 
Let us demonstrate a Dalton in your office 
or store. Operate it yourself. There is a 
Dalton near you. Look for 
“Dalton” in your phone book or write us 
for address. 


sales agent 
his 


Norwood), Cincinnati, O. 


Agents for Canada: The United Typiwriter Co., Toronto and Branches 
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Decimal Tabulator Is a Part 
of All Silent Models 


The decimal tabulator is an inbuilt part of all 
Silent Smiths and is furnished at no additional 


expense. 


The decimal tabulator saves time and insures 
accuracy. As many columns can be written 
on the sheet as are desired. The keys are 
located in the keyboard, easily accessible and 
requiring no change of the regular operating 
position of the hands. 


It is invaluable in billing and tabulating. 


Send for free illustrated catalogue 


L. C. Smith & Bros. Typewriter Company 
Home Office and Factory, SYRACUSE, N. Y. 


Branches in All Principal Cities 
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\ healthy increase in membership is shown as the 
result of the board’s 1919 activities. Additions to the 
membership list during the past year included: Cushman 
& Dennison Manufacturing Company, 240 West 23rd 
street, New York City; Gresham Blank Book Company, 
310 Hudson street, New York City; Union Stationery 
Company, 783 Broadway, New York City; C. Howard 
Hunt Pen Company, Camden, N. J.; Barbee Wire & 
Ircn Works, 440 Conway Bldg., Chicago, Ill.; Columbia 
Manufacturing Company, 110 Worth street, New York 
City; Frank Levy, 483 Broadway, New York City; Amer- 
ican Manufacturing Concern, Falconer, N. Y.; American 
Pad and Paper Company, Holyoke, Mass.; American 
Crayon Company, Sandusky, Ohio; Crescent Brass & Pin 
Company, Detroit, Mich.; Bates Manufacturing Company, 
Orange, N. J.; Charles S. Clark Company, 261-5 West 36th 
street, New York City. 


Buffalo Stationers Meet. 


The Stationers Club of Buffalo, N. Y., held its thirteenth 
annual dinner at the Ellicott Club on Saturday evening, 
January 24. Over one hundred members and guests were 
in attendance, every stationery store in the city being well 
represented. Not only was the dinner thoroughly enjoyed, 
but also the lively entertainment provided by the entet 
tainment committee and the wonderful description of Cen 
tral European conditions by Colonel Conger Goodyear, 
who had charge of the distribution of fuel in Europe under 
the direction of Herbert Hoover. Colonel Goodyear is a 
gifted speaker and his experiences among the new Euro- 
pean republics sounded like chapters from a George Barr 
McCutcheon novel. 

Ralph S. Bauer, president of the National Association, 


10llowed Colonel Goodyear with a convincing talk on the 


‘Aims, Purposes and Hopes of the National Organiza 
tions for the Coming Year.” Fletcher B. Gibbs, general 
manager of the National Association, outlined the story 
of the origin and growth of the organization, and gave 
some of his plans for the future. The evening’s program 


concluded with a humorous speech by Roy Crandall, adver 
tising manager of the Buffalo General Electric Company. 
He described the position in life of the stationers from 
the beginning of time up to the present day, not forget 


ting to mention the fact that “the wine always precedes 
the bun.” The entertainment committee who arranged the 
excellent program consisted of J. A. Condit of the Jo- 
seph Dixon Crucible Company, chairman; A. E. Eaton of 
Eaton Brothers, Richard Lockwood of the house of Mil 
lington Lock vood, Joseph Hoelscher of Whiting Station- 


ery Company, Frank Kraft of the Yawman & Erbe Manu 
facturing Company, and Mr. McKeegan of Sullivan & 
McKeegan 

Among the out of town guests were | 
dent of the National Association; F. 
manager: Allen W. Cox, sales manager of the Thaddeus 
David’s Ink Company, Inc.; Alfred Besser of the J. G 
Shaw Blank Book Company; Harry Ferry of the National 
Blank Book Company; Fred O. Dennis of the Williamson 
Law Book Company; Mr. Waterman of S. S. Stafford’s, 
Inc.: H. L. Treadwell, Walden’s Stationer and Printer; 
Nathan Crary, Monarch Stationery Company, Jamestown, 
N. Y.: Mr. Tompkins of Scrantom, Wetmore & Co., Roch 
ester, N. Y., and Carlton Sleight of Batavia, N. ¥ 


S. Bauer, presi 


; 
\ 
B. Gibbs, general 


Stationers’ Board of Trade Dines March 13. 


The forty-fifth annual dinner of the Stationers’ and 
Publishers’ Board of Trade will be held Saturday evening, 
March 13, at Hotel Pennsylvania. Tickets will be $6.50 
a plate.Th rrangements for the dinner are in the hands 
of the following committee: 

W. C. Horn of W. C. Horn, Bros. & Co. of New York, 
is chairman and is assisted by H. C. Bainbridge, Jr., presi- 
dent of the board; J. R. Brundage of White & Wyckoff 
Manufacturing Company; A. W. Williams of Eberhard 
Faber, W. G. Whittemore of the American News Com 
pany, J. H. Schermerhorn of Joseph Dixon Crucible Com- 
pany, C. A. Burkhardt of E. P. Dutton & Company, E. J. 
Cullen of Harper & Bros., W. C. Bardenheuer, of Boorum 
& Pease Company, C. C. Davis of Eaton, Crane & Pike 
Company, and J. Howard Rhoades of the American News 
Company 

The chief speaker of the evening will be Dr. Frank 
Crane, well-known as a writer, orator and philosopher. 
He has a keen insight into present day conditions, is en 
thusiastic in his Americanism, and injects a lively wit into 
his discourses 


























MONOGRAM 


Carbons and Ribbons 


“The Line of Lowest 
Ultimate Cost” 


The significance of our 
slogan merits more than 
passing attention under 
present conditions, for 
“Monogram” Carbons and 
Ribbons are the most profit- 
able and economical to 


handle. 


Manifested in uniform, in- 
herent quality; substanti- 
ated by dealer experience. 


They set a higher standard 
of efficiency and satisfaction 


in every essential. 


NEIDICH PROCESS COMPANY 


Manufacturers 


Burlington, N. J., U. S. A. 
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MUCILAGE AND 
CREAM PASTE 


— 

WRITES A BRIGHT cK 

Ho COLOR CHANGINGTO A PERMANENT BLDG 

ES ONE COPY iF TAKEN SOON ys waicl 
FADE. 


'S1SA TRUE CHEMICAL FL 
DOES NOT 
MANUFACTURED 8 * 


DIAMOND INK COMPANY wo" 





Experienced users have the habit 
of coming back for more. A line 
that offers good returns to dealers. 


DIAMOND INK COMPANY 


MILWAUKEE, WIS., U.S. A. 
New York Office: 265 W. Broadway 




















Furniture Exchange Annual. 


\mong the days long to be remembered by the members 
and guests of The Cincinnati Furniture Exchange was the 
annual dinner and election of the directors for the year 
1920. President Louis W. Froelich was in the chair at a 


short meeting of the Furniture Exchange, at which rou 
tine business was transacted. A Kaplan, president of the 
Associated Furniture Manufacturers, was elected to mem 
bership. The President announced that the committee in 
charge of the election of officers were Jose] Scheid, 
John Wolf, William Bischoff. The Presi lent also an 
nounced that during the interim before the meeting he had 


appointed the following as the regular nominating con 
mittee: Frank B. Wersel, Sr., Henry A. Sprengard, C. J. 


Grossman; that he also appointed an auditing committee, 
consisting of Harry H. Hoffeld, Egidius Kuhlmann, Jo 
seph H. Monter. The voting being complete the election 
committee reported that the following men were elected 
directors for 1920: Manufacturers—Louis W. Froelich, 


George W. Schutte, Jr., Clifford H. Dornette, Harry W. 
Hoffeld, Albert Schirrmer, Howard E. Scheid, Frank B 
Wersel, Jr.. Henry A. Sprengard, Fred W. Stille. Supply 
Men—Charles H. Feuss, Egidius H. Kuhlmann, John Wolf, 
Henry R. Hageman, Charles Duhlmeier, Henry W. Backer. 

The election was followed by an excellent dinner, en 
livened by music, wit, wisdom and eloquence 


First General Meeting of Year. 


Called to order by President Louis W. Froelich at 
Ahlbrand’s Hall, the Cincinnati Furniture Exchange held 


its first meeting of the New Year on January 13 \ 
large attendance was present. After the transaction of 
usual routine business, letters were read from A. L. Behy 
mer, executive secretary of the Chamber of Commerce, 
and John Dornette, Jr., relating to the election of mem 
bers to the Executive Committee of the Division of Manu 
facturers to each Industrial Group. These letters were 


placed on file with the request that John Dornette, Jr. 


serve as executive committeeman of the Furniture Indus 

try, as he is most familiar with the duties and capable of 
representing the Furniture Exchange satisfactorily to 
all of its manufacturers’ interests. On motion he was 
then elected to this position. Following the report of 
the auditor, a committee was appointed to look after d 

linquent accounts. The report of the retiring treasurer 
Howard F. Scheid, was read and accepted. Two new 
firms were elected to membership, the Crosley Manufa 

turing Company and R. F. Becker, Hardwoods he busi 
ness of the year 1919 was then announced as finished, and 
President Froelich with his officers retired, introducing 
as his successor Albert Schirmer with the hope that the 
same support that was given him be given to President 
Albert Schirmer. In accepting the offic President 
Schirmer said that his predecessor had been greatly handi 
capped by the war situation, and that, as he was young 
and full of great hopes, he would expect a great deal of 
work from his committees which would prove valuable 
to the organization. Egidius Kuhlmann, recently elected 
a director of the Exchange, and also elected president of 
the Queen City Furniture Club, was called upon a stated 
that he would cheerfully do his duty in both offic Paul 
Schirmer, former president of the Furniture Exchange, 
made a neat talk, in which he stated that he was proud to 
think that his son had reached the distinction of being 
elected to the presidency, also stating that he was the 
youngest president the Cincinnati Furniture Exchange had 
ever had. Joseph Scheid said that a comparison of the 
wages paid now with those formerly paid workmen as 
sured the furniture manufacturers that they would not 
have any trouble with their workmen. Joseph Monter 


said that a committee ought to be appointed to call upon 
the school board to secure those pupils for apprentices 
who had studied cabinetmaking under their directors. 
Other members were then called upon, who spoke for the 
benefit of the Furniture Exchange. The following officers 
and directors were named as elected for the year 1920: 
President, Albert Schirmer; first vice-president, George 
W. Schutte, Jr.; second vice-president, Fred W. Stille; 
treasurer, Clifford H. Dornette; secretary, Henry W. 
Backer. Directors—Manufacturers: L. W. Froelich, Al- 
bert Schirmer, Harry W. Hoffeld, Howard E. Scheid, 
Frank B. Wersel, Jr.. Henry A. Sprengard, Fred W. Stille, 
George W. Schutte, Jr., Clifford H. Dornette. Supply 
Men: Egidius H. Kuhlmann, John Wolf, Henry Hage- 
mann, Henry W. Backer, Charles H. Feuss, Charles 
Duhlmeier. 
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It is Built to Suit Me 


say the operators of the 


MONARCH TYPEWRITER 


HE reason is the ight touch 

—and also the instantly ad- 
justable touch. It is just as easy 
for the Monarch operator to adjust 
the machine to suit his own touch 
as it is to focus an opera glass to 
his sight. One turn of a screw 
does it. 


The machine that suits the oper- 
ator best is sure to be the machine 
on which he will do the most and 
the best work. That’s plain com- 
mon sense. And results prove it. 


Monarch Typewriter Co., Ltd. 
165 QUEEN VICTORIA STREET 
LONDON, E. C., ENGLAND 
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The N oiseless Typewniter 


100% 
NOISELESS 



























The Noiseless I ypewriter 


GENERAL SALES OFFICES: 
253 Broadway, New York, N. Y. 








Sales Offices Sales Offices 
in America: Abroad: 
Albany Australia 
Baltimore Brazil 
Boston China 
Denmark 
a - Dutch East 
b-a Indies 
Cleveland Senet 
Columbus Great Britain 
Dayton O THE OFFICE APPLIANCE Honolulu 
Denver trade it can now be said with conf- Holland 
Des Moines dence that The Noiseless T'ypewntter is Italy 
Detroit no longer a theory or a dream but that it a . " 
Indianapolis has become a fact. The proof of this read tates 
; : trait Settle- 
Los Angeles statement is to be found in: ra 
enna : ° . New Zealand 
Montreal |. An extraordinary expansion of busi- ~ 
New Orleans ness. Pate 
ippine 
i 2. The adoption of The Noiseless by Islands 
Pittsburgh many Companies which possess — 
Portland national and international standing. Pi 
— As regards to the establishment of agen- —_ 
~sre cies those interested should communicate ie land 
ith us before what is left of the m ne ga 
Washington wes OS Sows Pde S ae Sweden 
valuable territory has been allotted. 





Company 


FACTORY: 


Middletown, Conn. 
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Quick Classifying for Large-Scale Filing. 


By H. F. Barker, Chief of Files Section, Allotment and 
Allowance Division, Bureau of War Risk 
Insurance, Washington, D. C. 





OT long after enlisting in the Navy at the opening of 
N the war, I found myself in charge of a file of allot 
ment and insurance applications—at that time only 
the beginning file, to be sure, but promising a growth 
to huge proportions, for it was to contain a detailed ac 
count ot every man in the Navy who complied with gov 
ernmental allotment and insurance regulations for et 
listed ‘ 
\ll applicat 3 were received in duplicate, the original 
ng sent 1 numerical file in another building Phe 
le was not scientifically organized, the system us 
ng an example of the axiom “Necessity is the mother 
invention.” The first step, then, was a proper scheme 
; lncaifent; 
here v evidence that there would be a great variety 
mes, many of them foreign with curious combinations 
Oo ow is i msonents, So that nne alphabs tical subdi 
isions would be desirable. A scheme that would unfile 
s well as fl nd thus automatically correct errors, | 
ould foresee, would be the most efficient 
The syste talled was the one which is believed to 
the bes tomatic alphabetical arrangement. [his 
lan takes into consideration the most common lette1 
combinations, and files first by surname and then by the 
given imi [he primary or surname guides and th 
secondary or given name guides are numbered, so that 
h grou r division has a fixed number. Each guide 
and jacket bears a chart which assigns numbers to th 
contents of the files, if desired. In other words the chart 
ontains two keys, the larger of which is for the surname, 
the smaller for the given name, so that all correspondence 
has a double check alphabetical and numerical. The 
iutomatic file presumably possesses the best features ot 
the alphabetical and numerical methods of filing Its 


automatic feature is that it is its own index 

With this system we initiated the sorting tray, so that 
all papers might be assorted and alphabetted and fully 
prepared for insertion before filing was begun, guides 
similar to those in the file being used for this purpose. 


The next move was to find the quickest and surest wavy 
of alphabetting the volume of papers. They increased with 
alarming rapidity. The plan used for this part of the work 
operated so well that I have outlined it in the belief that 
it mav be of use to business concerns which have a great 


volume of papers to be filed. 


The papers were first roughly assorted into three classes 


specihed as 
A to J 
J to YQ 
R to Z 
Each of these three classes were re-assorted into groups 


ccording to the first letter of the surname, “Mc” being 
treated as a separate letter. The same clerk, by the way, 
should p rform both of these operations. All first letter 
packages should be labeled and signed by the clerk so 
that errors may be traced to their source. 

\t this point the alphabetting should be taken up by 
three separate clerks or groups ot clerks as follows 

] Names beginning with vowels 

2. Names beginning with F, V, B, P and G 

3. Names beginning with other consonants. 

The clerks will soon become familiar with the frequency 
of the varicus combinations. The five or six most fre- 
quent combinations should be selected first. The vowels 
are in a class by themselves, since naturally the second 
letter of names beginning with a vowel will be a consonant. 

F, V, B, P and G are in a class by themselves because 
the first throw will be into eight piles covering the com- 
binations with vowels and with L and R. Thus the classi- 
fication of unassorted “B’s” would be Ba, Be, Bi, Bo, Bu, 
Bl, Br and B miscellaneous, the latter group receiving 
such combinations as Bj, By, etc 

“S” should be handled by a separate clerk or group 
Combinations of “S” with the vowels are secondary. This 
letter should first be thrown into five piles, as Sc, Sh, Sm, 
St and S miscellaneous. “S” miscellaneous should be 
sub-divided into six piles, covering the combinations with 
the vowels, and a second miscellaneous pile to include 
such combinations as Sp. and Sq. 

These classes should be alphabetted completely and 
labeled, as, for instance, Sc completely alphabetted. For 
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Aurora Steel Cabinets 


MAKE 


SATISFIED CUSTOMERS 


The following is taken from a letter 
recently received from one of our cus- 
tomers who has sold various makes of 
cabinets: 
a -hosen an excellent 
n, and the finish 
wn nicely, anc the 
holds the drawer 
t is not equipped 
t ni rsal Lock, is very 
l, -¢ you have every 
Clé f an ideal file." 


Mr. N—— is pleased with the Aurora 
line, so will you be. 


Send for Prices and Description 


Aurora Metal Cabinet Works 


AURORA, ILLINOIS, U. S. A. 
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HIS is the 

Machine 
the Govern- 
ment bought 
for the Pay- 
masters in the 
Navy. 


LON. TSTMS R011 





(American 
Multiplying 
Model) 


PYMATVIBEVEAVU ARTI AROSE EEL eA EHR 


American Can Company 
Typewriter and Adding Machine Division 


1230 Monroe Bldg. Chicago, III. 





OAL ANALG AEA 





{NATASHA 





PLIANCES Februar 20, 


alphabetting beyond the second letter sorting trays art 
useful. 

rhe clerk or group doing the alphabetting should set 
aside surnames that promise 100 or more in a given lot 
of work. Of these names nine groups should be made 


according to the Christian initials, as follows 
\-B, C, D-E, F-G, H-I, J-K, L-M, N to S, and T to Z 


The alphabetted groups and all ‘miscellaneous papers 
are then passed to a consolidator who will assemble then 
into one complete order, at the same time inserting any 
miscellaneous combinations such as foreign names som: 


times present. 
[he last act before the work goes into the files is veri- 


fying. The verifier should, of course, be familiar with the 
particular combinations of the alphabet that are in use 
It will be found that probability of error in certain re 
spects varies, and that difficulty most frequently arises in 
the handling of long names with a similar spelling, as 


for instance, Christensen and Christenson. 


Steible Takes Up Qaleowork 4 in New York. 


Daniel N. Steible, who has been in charge of the sales 
men’s school of the Dalton Adding Machine Company, 
Norwood, Cincinnati, Ohio, since the inauguration of the 


classes four years ago, has left that position and has gone 
to New York, where he will become permanently asso 
ciated in sales work with Messrs. Grubbs and Sheridan, 
Greater New York representatives of the Dalton Adding 
Machine Company, with offices in the Woolworth building 

While engaged in field training of salesmen, Mr. Steibl 
has covered all of the important cities of the United 
States and Canada, and has many friends in adding ma 
chine and office specialty circles from coast to coast. Mr 
Steible’s system of training salesmen, which is said to be 
the most successful ever devised, will be continued 
Charles P. Miller will temporarily assume the position 
vacated by Mr. Steible, until a permanent successor is 
named. 


Mr. Steible has had a wide experience in the training 
of salesmen. He formerly practiced law in Cincinnati, and 
was at one time local traffic chief of the Western Union 
Telegraph Company. 

American Consuls at Home. 

American consuls at home on leave of absence are pre- 

pared to confer with business men and commercial or 


ganizations regarding conditions in their respective juris 
dictions. Following are consuls who will be available 


for conference during the next weeks. A number of con 
suls are visiting in the United States, but their time to 
visit cannot always be announced sufficiently in advance 
to make publication here timely. 

Catama, Italy—Robert R. Bradford, consular officer. 
Care Louis Bradford Lumber Company, South Sidé 


Omaha, Nebr., until March 10. 
Chungking, China.—Paul R. Jossiyn, consul At &41 
Fourth avenue, Cedar Rapids, Iowa, until February 
Darien, Manchuria.—Adolph A. Williamson, consul 
Care Consular Bureau, Department of State, Washington, 
D. C., until February 29. 


Siberia.—Alfred B. Thomson, consular officer At 3423 
Sixteenth street, N. W., Washington, D. C., until Fel 
ruary 29, 

Tunis, Tunisia.—Harris N. Cookingham, consul. At Red 


Hook-on-Hudson, N. Y., until February 24. 


National Standard Catalogue Size. 


[The National Association of Purchasing Agents nds 
that there seems to be a misunderstanding regarding the 
standard catalogue size adopted by the association Phe 
Association has adopted one, and only one catalogue size 
7'’4 inches x 105-8 inches, with its half size, 5'%4x7 
inches, when saddle stitched so that it may be opened up 
flat for filing. This size was arrived at by thi Stal dard 
ization committee after a very thorough research, and the 
Association having approved the choice of this size 1S 


actively pushing for its general use. The National Retail 
Hardware Association has concurre -d in its adoption, as has 
the National Association of Brass Manufacturers, the 
United Typothetae, and a large number of manufacturers 
issuing catalogues. 

A sample of the second tentative invoice form has 


distributed, overcoming most of the criticisms received by 
the committee up to date. This invoice is again offered 
for criticism of anyone interested. Final form will not 

d 


be determined until further criticisms are received a1 
considered. 
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OLLE TYPEWRITER 


Weighs 112 lbs. 
Universal Keyboard 
Ruling Device 
Tabulator 


Back Spacer 
y No Paper Fingers 





90 Characters 
Ball Bearing Shift-Carriage 


Excels All Others in 
Efficiency, Simplicity 
and Price 





FOR FOREIGN LANGUAGES—E‘specially equipped 


with from one to five dead keys—does not 
interfere with standard Keyboard. 


Save Money and Time by Using a “MOLLE” 


Molle Typewriter Company 
Oshkosh, Wis., U. S. A. 
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| No Chance of a Mistake 


When the Busy Executive Types his Memos and Instructions to 
the Staff. They will be Legible,and Quickly Understood. No loss 
of Time due to Misunderstandings; No Distressing Mistakes that 
cost Time and Money, and sometimes a Valued Customer. 





The Century 


is small enough to keep ever at 
hand on desk, or bracket; light 
enough to be easily moved 
wherever and whenever desired. 
Its use will increase the personal 
efficiency of the Busy Executive 
and that of his entire Staff. It 
economizes TIME, SPACE AND 
MONEY, for it is but HALF the 
SIZE, WEIGHT and COST of 


the ordinary office machine. 





The CENTURY is equipped with all essential devices for the use of the oper 
ator, such as back spacer, margin release, automatic ribbon reverse, etc. 
Special keyboards have been arranged for special purposes, such as Medical, 
Chemical, Mining, Literary, etc., and for writing in all the principal lan- 
guages of the world. 


Retail Price, § 


| Metal Cover, $5.00 
] Imitation Leather Case, $10. $ 


-00 














American Writing Machine Company 


339 Broadway - - . - - New York 
ATTRACTIVE TERMS TO DEALERS 
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Well-Known Advertising Manager Joins Agency. 
The Powers-House Company, advertising agents of 


Cleveland, O., announce that after February 16 W. N. 
Bayless, for the last eleven years advertising manager 


of the Conklin Pen Manufacturing Company of Toledo, 
©., will associate himself with the Powers-House Com- 
pany as chief of service. Mr. Bayless is a member of 


the National Advertising Commission of the Associated 
Advertising Clubs of the World. 


Mr. Bayless entered the advertising profession seven 


teen years ago as advertising manager of the American 
Bed Company, St. Louis, Mo. This position he left to 
gain a greater knowledge of printing, spending the next 
year and a half as printing salesman. From that work 


for the largest 


he went to Detroit as account executive 
Detroit advertising agency of that day. 


In 1909 Mr. Bayless became advertising manager of 
The Conklin Pen Manufacturing Company, where his 
work was later recognized by his appointment to the 


Executive Committee and his election for five years to the 
Board of Directors. 

Mr. Bayless is well-known nationally as a speaker on 
advertising and merchandising topics and is at present 





W. N. BAYLESS. 
nstructor at Cocledo University, giving a lecture-course 
on national advertising as related to sales and mer- 


chandising 
In his new 

Bayless will 
ounsel 
Karly in 


ompany Mr. 
merchandising 


Powers-House ( 
sales and 


work with the 
specialize on 


March the Power-House Company will move 
occupying the fifth floor of the new Racine 


to larger space, 


building 


Price Revision on Fine Writing Papers. 
Notice has been sent to the trade by Eaton, Crane & 
Pike Pittsfield, Mass., of an advance of ap- 
proximately fifteen per cent on its products. Outstanding 
qu all classes of the company’s product were 
i January 24. An exceptionally heavy demand 
or all grades of paper has created a shortage of raw 
naterial, and this condition, in conjunction with the up 
ward trend of prices makes it impossible for Eaton, Crane 
& Pike Company to maintain the price schedules in effect 
it the end of 1919, 

An advance of ten per cent has been announced by 
Eaton, Crane & Pike Company covering Berkshire type- 


Company, 


ytations on 


vithdrawn 


writer papers, Crane’s Japanese linen typewriter papers, 
Old Berkshire typewriter papers and special lines. The 
advances apply on lists of November 1, 1919. All orders 
received after January 19 will be on the new basis; present 


prices are subject to further change without notice, and all 
orders are subject to acceptance at the factory 





An Extra Set of Brains— 
An Extra Set of Eyes— 


For Everyone in Your Office 


AN extra set cf brains—when the Monroe multiplies, or divides, 
4 1r subtracts, or adds—and every operation can be done with 
é equal ease—the Monroe finds the result for you by the direct 

method from problem to answer 
You don’t have to umlearn time-tested methods of fig- 
uring; you don’t have to learn any new methods. You 
simply put your problem up to the Monroe by “writing” the 
problem on the machine; the Monroe assumes the rest of 
the burden for you—an extra set of brains thinks out the 
? with remarkable rapidity and with absolute 


inswer for you 
accuracy 


And you're CERTAIN the answer is right! 


An extra set of eyes keeps vigil over the work all the 
time guarding against the contingency of an operator’s 
erro! That is the visible check feature of the Monroe, which 
enables you to prove your work as you proceed, and insures 

su the correct answer at the end. 

In every business, on all kinds of figure-work, let the 
Monroe io the brain work of extending invoices, figuring 
payrolls, finding costs, footing ledgers, computing interest, 
proving freight bills and allowances, converting foreign cur- 
ency naking estimates, solving engineering formulae. Let 
the Monroe show you how—isn’t it worth a postage stamp 
to have a copy of “Book of Facts?” Simply send along the 





CALCULATING 
MACHINE 















Not only Adds, xe 
but Multiplies, z > 7, 
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tracts as easily as F924 
other machines gh & woe . 
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Adding Machine Salesmen Hold Meeting. 


° be The Accounting Machine Company, Inc., of New York 
1g t e ore 18 yes on December 31 tendered its eastern division managers 
an informal dinner at the Hotel McAlpin, at which busi- 

ness conditions were discussed and congratulations ex- 


the office man has the co-ordinated facts of changed over the success enjoyed during 1919. Plans 
the business—the accumulated data—the were also talked over looking to a bigger and better year 
promises that are liabilities—if he uses in 1920. | . 

One of the star men of the convention was Sampson 


> Bachrach, the company’s business manager at Rochester, 

Instant Reference Files N. Y., and the dinner was made the occasion of the 
presentation to Mr. Bachrach by the company of a beau- 
tiful colonial A Waltham watch and chain given as a 
token of appreciation for leading the entire domestic 
selling organization, and as a mark of distinction for 
being the first man whose work in the field has earned 
him commissions in excess of twenty-five thousand dol 
lars a year. The watch was appropriately engraved. 
John J. Harris, president of the Accounting Machine Com- 
pany, Inc., in presenting the gift to Mr. Bachrach, ex- 
pressed his satisfaction over the business of 1919 and the 
records which Mr. Bachrach and other men had made in 





= 





SAMPSON BACHARACH. 





their handling of the Amco desk adding machine. He 
discussed future plans and pending developments with 
much enthusiasm. 

G. E. Bliss, director of sales, brought out many points 
on “merchandising adding machines and why dealers are 
making a success with the Amco.” W. E. Bret, assistant 
treasurer, presented an interesting discussion on the sub- 
ject of finance and profit for dealers. D. H. Conner, vice 
president in charge of production, explained some of the 
manufacturing plans for the future, especially touching on 
the progress of the experimental department, which is 
working day and night to complete plans for new ideas 
and equipment to turn over to the men in the field. After 
the dinner the convention visited the theater in a body, 
where they enjoyed “Greenwich Follies.” 


Chicago Globe-Wernicke Stores Consolidated. 








Thev embrace the entire range of office data Globe-Wernicke interests in Chicago will concentrate 
requirements, including address files, daily re- at Monroe and Wells street for the next twenty years 
minders, letter sorters and card systems of ev- O. H. Bardwell, the Chicago manager, has signed a twen- 


Indexed to meet special require- ty-year lease on_the six-story building at 168-72 West 
Monroe street. This is across the alley from the present 
: se store at 43-45 South Wells street, and the buildings will 
We help users solve their office record prob- probably be connected by bridge over the alley. The 
lems. Write for dealer’s proposition. building recently leased will be remodeled, and it is hoped 
that it will be ready for occupancy May 1. The Chicago 


School of Filing and Indexing will have space in the 
The Kohlhaas Company |} *s'». 


The premises at 11 North Wabash avenue now occu- 
I 


ery character. 
ments. 


Manufacturers pied by the Globe-Wernicke Company will be abandoned 

31 W. Lake Street 480 Lexington Ave. and the store consolidated with the establishment on West 
Chicago New York Monroe street. A local hotel man has taken the Wabash 
avenue lease, and will establish a cafeteria on the first 








two floors, subletting the four upper stories. 
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Modern 
Businéss 
Essentials 


Efficient and Economical 





Our Trade Mark 
Your Guarantee 
HE De Luxe Line Trade Mark 
Symbolizes the Pioneer Loose 
Leaf Line Refined by Twenty 
Years of Constructive Develop- 
ment and Authenticates The 
De Luxe Quality Guarantee 


Wilson-Jones Loose 
Leaf Company 


Largest Manufacturers of Loose 
Leaf Products in the World 


Chicaso New York 
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Distribution—Prestige 


Every Macey Dealer sup- 
plies an insistent con- 






























sumer demand. More- 
over, backed bya line that 
for over a quarter cen- 
tury has enjoyed National 
preference, the Macey 
dealer easily dominates 
his local market in the sale 
of Office Equipment. 


Sound business judgment dictates 
that you should inform yourself 
of the many advantages of being 
the recognized distributor of 
Macey Producis in your locality. 


The MACEY COMPANY 


Grand Rapids, Michigan 


Manufactured in Canada by 
THE CANADA FURNITURE MANUFACTURERS, LTD 
Woodstock, Ontario 






























REG.o u.s. pat. OFF 


EVERYWHERE 


Returns from South America. 





tor Salz of the firm of Salz Brothers, 71 West Thirty 
fif New York, recently returned fro1 trip 
t] u yrtant business centers of South America 
On tl if ade an extended stay in the Argentine 
He reports gratifying conditions in that ction of 
the world. lemand for cutlery, fountain pens, pencils, 
stationery, jewelry and office equipment is acti Busi 
ness 1s re n a striking manner and it is becomins 
evident to wi formed South American busi1 > men 
t there is mand for higher grade articles tha x 

sal —e 


Mr. Salz says that the conditions which 





owed the Armistice lent themselves to a 
are now superseded by changes ditions kit for 
er's market If American manufacturers are to hold 
the trade the have gained in the face of fast growing 
competition, must be prepared to meet it, aich 
means that cl regard must be given to th shes ¢ 
Latin-America erchants for adequate packing, tl ex 
tension of 1! sonable credits and for merchar S t t 
shall every instance stand the closest comparison with 
y and ever) ample and which shall conform to the 
specifications the buyer rather than to the exigencies 
whi contront the exporter or manufacturer Only thus 
can the friendship of the Latin-Americans be retained and 
export isiness to these countries be increased Mt 
Sal rings out another point, namely, that Latin-An 
ca ierchants prefer to deal personally with the manufa¢ 
t rs’ immediate representative on the ground rather than 
| buying at long range and paying exporters ommis 
sions Specialized knowledge of the goods offered by 


representative to the buyer is a bigger 


prosp¢ cTtive 


sset for pro tive sales than a wider collection of met 
chandise with only a superficial knowledge of many of 
the items offered 


Mr. Salz was charmed with the many favors accorded 


im on his tri 
Manufactut 


| 
rs who seek to establish their lines in South 
America with headquarters at Buenos Aires may find it of 
advantage to arrange an interview with Mr. Salz during 
his stay in New York. His address is as given above He 
will leave again for South America early in April. 


The 1920 Calendar Grist. 

[he high costs of printing are reflected this year in a 
scarcity of calendars, such as have been liberally dis 
tributed in former years by the stationery trade. Office 
Appliances has received a few calendars, as noted below. 

H. Niedecken Company, manufacturing stationers, Mil- 
waukee, Wis., issued an utilitarian calendar in two colors, 
showing the months of 1920, together with the last three 
nonths of 1919 and the first three months of 1921 

The Interlaken Mills, Providence, R. IL, published a 

with pad attached. The illustration showed 
English book bindery of the sixteenth 


1 





arge calendar 
the interior of an 
century 
Hofstetter Inc., 
Philadelphia, Penna., sent out a 
ittached pad The design of the calendar is 
of the various activities of the concern’s plant 
\ joint calendar by the Irving National Bank and the 
Irving Trust Company, Woolworth building, New York, 
N. Y., was illustrated with a cut of the sky line that 
ide New York famous. 


stationers and 
calendar with 
symbolical 


io 
Bros. 


lithographers, 


printers, 


New York Adding Machine Contest. 

adding machine contest of the National 
erce has been won by C. M. O'Grady of the 
bond department. He is holder of the New York chapter 
ecord of the American Institute of Banking, which he 
established in 1915, when he listed 200 checks correctly 
in two minutes and fifty-five and three-fifths seconds. In 
the present bank contest he listed 200 checks in two min- 
utes fifty-eight and one-fifth four-fifths of a sec- 
better than this year’s chapter record.—The Central 


The annual 
Bank of Comn 


seconds. 
ond I 
Banker 


Tells Why the Flags Fly. 


In a large industrial organization there is occasion to 
fly the national colors at times other than the conventional 
days. The colors may honor some convention, a distin- 
guished visitor, or commemorate some event not gener- 


ally celebrated. At the plant of the National Cash Regis- 
ter Company, Dayton, Ohio, a printed bulletin is displayed 
on all the bulletin boards throughout the works. It keeps 
the workmen informed, and obviates the necessity of mak 
ing inquiry 
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Karpen Chair Characteristics 


so emphas i that the dealer can present them 
chair users, gain instant recog- 
acceptance, 









tl very ¢ t of 




















“here ire features of 


design that bespeak purity of 
in harmony to type and due respect to comfort. 



















The material proves its honest origin; the craftsman- 
ship of the skilled wood worker is visible everywhere; 
the sterling finish holds as in a mirror the beauties 






ight in the heart of the growing tree. 


















receive our prompt 





Your request for our catalog will 








Karpen & Bros. 


Chicago Michigan City New York 
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No. B 70 


**CLIMAX”’ 
Wire Letter Tray 
Size 10” x 14”x 3” 
With Rubber Feet 





Woven with Two or “Double” Wires 


No. B 69416 
Waste Paper Basket 
Solid Tin Plate Bottoms 








No. B 169344 


Extra Large Waste 
Paper Basket 


Solid Tin Plate Bottoms 
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Dollars in profit for the 
Dealer and many dol- 
lars’ worth of satisfac- 
tion for his customers. 
The “Bar Bee” buzzes 
busily in any kind of 
an office. There isn’t a 

the line, 
though there is a “Bar 


drone in 


Bee” made for every 
conceivable busi- 


ness use, 


Waste Baskets of all 
grades and sizes—spe- 
cial shapes — light and 
reinforced wire. 


Correspondence trays 
of different grades and 
capacities; all with 


rubber feet to prevent 
desk scratching. 


We want to tell 
more about these live 


you 
wires—may we? 
Barbee Wire & Iron 


Works a 


Conway Building” Chicago, Ill. 


a L 
SSK Et is 
~~ eae a; % 

BS ane SES a No. B7011¢ 
ISERR Seace se SOY RY ry “Acme” Rail- 
SAERER ae WT road and 
=x : SEES. I Commercial 
+> Hep Sir Letter Tray 

ss = (Patented) 














ForyOur Country 






































A brief record of men from the field who 
have given Life or Time—which is the stuff 
Life is made of—to the glorious cause which 


$8 Old Glory has ever typified 

















= _ 2 








N. R. Hockinson has returned from his Navy career and 
is now connected with the Irwin-Hodson store at Tac 
Washington. 


oma, 


x x* 

G. R. Bishop, fresh from overseas 
attached to the Buffalo office of the 
Manufacturing Company. 


service, has ee! 
Yawman and Erbe 


* x 
R. K. Chandler, who was a captain in “Pershing’s Own,” 
has been placed in charge of the Chicago territory of the 
Hoge Manufacturing Company, New York, N. Y. 
* * * 
Francis B. Grant, who won a lieutenant’s insignia in the 
military service, has been attached to the Pittsburgh sales 
office of the Yawman and Erbe Manufacturing Company 
K * * 


J. J. Witzig won the Croix de Guerre in the Marine 
Corps. He is now working for sales honors in the St. 
Louis office of the Yawman and Erbe Manufacturing 
Company. 

x ok x 


Edmund G. Spencer, who worked up from seaman to 
ensign in the United States Navy, is now a salesman in 
the Pittsburgh office of the Yawman and Erbe Manufac- 
turing Company. 


x * x 
R. Bonesteel, who was with the tank corps in France for 
fourteen months, has entered the service of the American 
Manufacturing Concern, Falconer, N. Y. He will travel 
central and western New York and Pennsylvania 
* * ns 
R. R. Rowland, recently returned from France, where 
he was a Y. M. C. A. worker for fourteen months. He is 
now traveling the mid-western states for the American 
Manufacturing Concern, Falconer, N. Y., carrying the 


line of stationers’ specialties and children’s toys. 
_ o* ok x 

Harold T. Lambright has joined the selling forces 
the Yawman and Erbe Manufacturing Company, travelit 
in Oklahoma, Arkansas and part of Texas. He was 
cently released from military service. 

* * * 

“A Job for Every Star,” which has been a feature « 
Graphite, published by the Joseph Dixon Crucible Co: 
pany for some time, has been discontinued. All the blue 
stars in the company’s service flag have returned, and tl] 
men represented are all back in the employ of the Josep! 
Dixon Crucible Company. 


Dallas Store Destroyed by Fire. 


The commercial stationery and office equipment store 
of the Yeargan Stationery Company, Inc., of Dallas, Te» 
was completely destroyed by fire on the night of Frid 
January 9. Fire and water worked such havoc that not! 
ing could be salvaged, hence the company is obliged t 
purchase an entirely new stock. Manufacturers and whol: 
salers are requested to mail catalogues at once. 

An inventory practically completed showed approxi- 
mately $18,000. Insurance was carried to the amount of 
$15,750. The building was not greatly damaged. The 
company hopes to resume business at the same place 
this month. 
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Milwaukee, Wis. 


Sengbusch Self-Closing Inkstand Co. 


400 Stroh Bldg, 
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The Sectional Unit Plan 
Applied to Safety Deposit Vaults 


This is a special CARY advantage--a selling plan worked out 
so satisfactorily that it offers unusual advantages to the CARY dealer 
as well as to the CARY client. 


The Cary Safe Company has developed a deposit box unit 
which overcomes the old disadvantage of inflexibility. CARY Deposit 
Box Units, once installed, can be expanded as requirements demand. 


The Safety Deposit Boxes are furnished in units of varying 
sizes--from 26 box assemblies to 100 box units. And each unit can 
be added to the old ones to form a substantial and attractive group. 


Dealers who know the superiority of the famous CARY SAFE 
will understand our claim that the CARY Deposit Box Unit is the 
very best and most practical on the market. It is built as the 


Cary Safe 


is built-- perfect mechanically, durable in every detail, utterly depend- 
able. From the rigid body construction and one-half inch doors to 
the milled brass hinge the CARY Deposit Box Units live up to the 
well-known CARY watchword -- 


‘Uniform Strength Throughout ’”’ 


The possibilities of future additions to Deposit Box Units spell 
added profits for those dealers who represent us. 


Our Folder “20th CENTURY DEPOSIT BOX UNITS” con- 
tains interesting details regarding the CARY Deposit Box Units. We 
are glad to send this Folder, together with our Folder “EXPANDING 
THE MARKET FOR SAFES,” to any dealers who write. Address 


CARY SAFE CO., Buffalo, N. Y. 
CARY SAFES “Zhe 
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Sor he ATCNUON ofthe’ * 
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VOTE—Manufacturers should read this department, for 
here are announcements from firms at home and abroad 


regarding their requirements for goods Many of these 
announcements outline business opportunities of importance 
and each item should receive careful consideration from man- 


ufacturers in this field. 


Batavia, Java, D. E. I. 

Choya & Company, Ltd., wish to secure the direct repre- 
sentation, if possible, of lines of typewriter paper, ribbons 
and carbons, pencils, inks, erasers, paper fasteners, rebuilt 
typewriters, rubber bands and stationery in general. They 
wish to deal directly with manufacturers, and have opened 
a credit in the United States. Choya & Company, Ltd., 
have branches at Soerabaya and Semerang, Java 

Bergen, Norway. 

S. Garman-Clausen wishes to hear from manufacturers 
of chairs, desks and small safes. The firm has branches 
at Kristiansund, Haugesund, Kristiana and Stavanger, 
Norway; Copenhagen, Denmark; Stockholm, Sweden 
Che firm already represents a number of manufacturers of 
office appliances, including the Multicolor press, Barrett 
adding and calculating machines, Todd Protectographs, 
Ideal stencil machines, Reynolds envelope sealers, Bel- 
knap addressing machines, etc. 

Brenham, Texas. 

The Brenham Banner Publishing Company, 242 West 
\lamo avenue, wishes to undertake the agency for a desk 
manufacturer in Brenham. The company also desires to 
hear from firms jobbing the smaller articles handled in 
stationery stores 

California. 

[wo men who have followed the office supply trade in 
California for the past ten years wish to represent several 
good lines pertaining to the office or otherwise. Address 
26, care Office Appliances, 417 South Dearborn street, 
(Chicago 

Cape Town, South Africa. 

The Remington Typewriter Agency of South Africa is 
anxious to secure the sole agency for a first class rotary 
duplicating machine. The agency for stencils and ink 
would be considered in conjunction The Remington 
Typewriter Agency is a very important concern, having 
branches in Cape Town, Johannesburg, Durban, Pretoria, 
Port Elizabeth and New London, at all of which points 
expert salesmen and mechanics are employed Details 
of their new Johannesburg premises appeared in Office 
Appliances for October. Firms at liberty to allocate the 
territory of British South Africa (with Portuguese East 
Africa if -possible) should communicate with Smith, 
Kirkpatrick & Co., Battery Park buildings, State street, 
New York, who represent the agency in this country. To 
this concern the fullest details of offers should be sup- 
plied, including literature, selling prices, discounts, ship- 
ping measurements, etc. The Remington Typewriter 
Agency operates the sole agencies for the Remington and 
Corona typewriters, Art Metal steel furniture, Interna- 
tional time recorders, Marchant calculators, Wales adding 
machines, Gunn sectional furniture, Durand steel lockers. 
ete. 

Chicago, IIl. 

CH-13, care Office Appliances, 417 South Dearborn 
street, is prepared to undertake sole agencies for Chicago 
and vicinity, calling on the wholesale and retail trade. He 
has had fifteen years’ experience in the Chicago terrt 
tory, and offers good references. 

A firm well known in New England wishes to hear from 
manufacturers of office specialties who will grant exclu- 
sive sales rights for all or part of New England, for a 
specified period. The concern employs twenty-four regu- 
lar stationery salesmen, and has had as many as ten spe- 
cialty salesmen. Address NE-6, care Office Appliances, 
417 South Dearborn street, Chicago. 

Chico, Calif. 

The Office Supply Company, F. W. Harmer, is open for 
some good office specialty lines. The company is han- 
dling Dalton adding machines and rebuilt typewriters. 





‘‘Stands for Quality’’ 


CARD INDEX AND 
VERTICAL FILE SUPPLIES 








Wake Up to the Value 


of purchasing supplies with your business card printed upon them. 
See cut above. 


This means any size order, large or small; it also means either 
guides or folders. 


That’s the way we help build up 
the business for our dealers. 
We make no charge for this privilege— 


Your business card tells your customer where to go for another 
quantity of supplies— 


You are not advertising the manufacturer’s trademark instead of 
your own business— 


No competitor can take your business from you should you make 
a change to some other source. You save the thousands of dollars 
and effort it may have cost you to build this business up— 


Investigate by writing us for further information as to how we 
can be of great help to you in building up your business, 


We manufacture a full line of cards, guides and folders. 
Patented November 6, 1917—No. 1,245,645 


All guides tabbed, printed, imprinted and assembled by patented 
process. 


WE ALSO MANUFACTURE A FULL LINE OF 


WOOD FILING CABINETS 


CONSISTING OF 
Check File Cabinets 


Mercantile Report Files 
Small Card Trays 


Vertical Letter Files 
Sectional Filing Devices 
Solid Card Index Cabinets 





We will be pleased to send you Catalogues with 
prices and sarmples of our product upon request. 


Wagemaker Company 


GRAND RAPIDS, MICH., U. S. A. 
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The ACCO Fastener 


=== with the Prong Shield Washer —— 


indispensable for binding 
any number, any size, and 
aay kind of papers securely 


permanently or temporarily. 
It fits flat and is a perfect, in- 
expensive loose leaf transfer and 
takes up no room in files. 











Made in sizes to fii ell 
standard gauges of punching. 


The Prong Shield Washer is furnished 
only with the Acco Fastener. The Prong 
Shield Washer makes the ““ACCO”’ the 
only practical fastener of this type, be- 
cause it allows the prongs to bend in- 
wardly over the washer and to be fastened, 
which prevents fastenerfrom being forced 
open. Its effectiveness, simplicity and 
neatness make it the only practical 
fastener for any kind of a file. 


Acco Fasteners are made with adjust- 
able prongs up to 6 inches in length, and 
can also be built up, one to another, 
which gives unlimited capacity. 








The ACCO FASTENER binds thin tissue pa- 
per as tightly as heavy bond or ledger, and a 
narrow sheet is held on one prong as securely 
as when two prongs are used. Sheets are easily 
added or removed from any part of the ACCO. 


Samples and Circular on request. 


American Clip Company 


Beebe Ave. & William St. 
@ 8 4 


NEW YORK, N. Y. 
U.S. A. 
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Dallas, Texas. 


The Yeargan Stationery Company, Inc., suffered a fire 
and water loss which destroyed the store and _ stock. 
Manvfacturers of all lines of office equipment are re- 


quested to send catalogues and price lists. 


Fergus Falls, Minn. 


The Lundeen Printing & Stationery Company wishes 
catalogues and dealers’ prices on bank specialties in 
leather, including check book covers, bank books, novel- 
ties, etc. The company also desires to get in touch 


with lithographers to the 
cards for business use. 
Fort Wayne, Ind. 

L. F. Schieffer, 506 East Tabor street, has recently ¢s- 
tablished himseli in business. He has had fifteen 
experience in commercial stationery and office equipment 
lines. He desires to receive catalogues and prices on 
office desks and tables. Catalogues are desired whether 
or not the manufacturer has sales representation in Fort 


Wayne. 


trade, and makers of greeting 


years 


Holland. 

Rynveldt Brothers contemplate establishing an office 
equipment store, probably in Amsterdam. Mr. A. Ryn- 
veldt is now in the United States making purchases and 
arranging for agencies. He may be addressed at 148 
Chambers street, New York. 

London, E. C., England. 
J. C. King, Ltd., 42-60 Goswell Road, wishes to get in 


touch with manufacturers of office specialties and samsiivie s 
who desire representation in Great Britain. 
London, §S. E., England. 
Supplies Company, 67 Southwark 
agencies for Europe and the 


The Gem 
wishes sole 


street, 
British Colonies 


for office specialties, numbering and dating machines, and 
inkstands, including other stationers’ glassware. 
London, W. 2, England. 
Joan Lewcock, 36 Queens Gardens, Lancaster Gate, 
wishes to hear from American manufacturers of small 
office equipment and advertising articles who desire repre- 


sentation in England. The principals of the business have 
had fifteen years’ experience in selling, most of that time in 
office equipment 

Melbourne, Australia. 


F. R. Barlow & Sons, manufacturers’ agents, 328 
Flinders street, are prepared to represent manufacturers 
of loose leaf devices, including small ring books, metal, 
glass and paper stationery specialties, small office ap- 


pliances, a good grade of fountain pens, magazine pencils, 
papeteries and novelties. 
Minneapolis, Minn. 

F. O. McClain, 2126 Fourth street, South, wishes to es- 
tablish factory and mill connections. He desires the 
northwest territory, including St. Paul, Minneapolis and 
Duluth. 

* * x 


The Office Appliance Service Company, 412 Collins 
building, wishes to get in touch with manufacturers of 
live typewriter and office Ry nog The principals, 
James M. Tuthill and Burd T. Miller, were connected with 
the Elliott-Fisher Company ie several years. 

* e 

V. I. Martin, 134 East 18th street, Minneapolis, Minn., 
has an organization covering the stationery trade through- 
out the United States outside New York City. He now 
handles the products of several manufacturers well-known 
in the field, and would like to represent other manufac- 
turers of stationery specialties. 

New York, N. Y. 

The International Mercantile Sales Company, 110 West 
Fortieth street, wishes to represent reliable manufacturers 
in the office equipment line on a commission basis. The 
company has fourteen salesmen, and is prepared to visit 
jobbers, dealers and users. 

*K * ok 
New 


wishes to hear from manu- 


A company with a good sales organization in the 
York metropolitan territory 


facturers of paper, office equipment and supplies. Com- 
munications may be addressed to “Sales,” care Office 
Appliances, 508 Tribune building, New York. 

Paris, France. 

Charles Hofer, 78 Rue LaFayette (IXe) is operating a 
typewriter and calculating machine repair business. He 
wishes offers from manufacturers of typewriters, type 
writer ribbons and carbon papers, and dealers in rebuilt 


typewriters. 

Pittsburgh, Penna. 
Kirkland & Company, 217 
catalogues of stationery manufacturers 


Bessemer build- 
in all 


Norman L. 
ing, wish 
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The ACCO Folder 


for Efficient Filing and Safe Keeping of all Records 


It is impossible to misplace or lose a letter from the Acco Folder 
regardless of how frequently or carelessly the files are referred to. 





The Acco Folder is positive insurance against 
loss or misplacement of correspondence because 
papers cannot be wrongly replaced after being 
once filed in an Acco Folder. Every paper is 
chronologically bound in its original place. Val- 
uable filing space is saved by the papers being 


The Acco Folder is inexpensive because it can 
be used over and over; it is the only folder in 
which papers are bound in book-form, and from 
which contents can be removed intact securely 
held together with the Acco Fastener. Acco 
filed letters are not held by the prongs of the 
folder, but are bound in place by the washer of 
the Acco Fastener. 





held compactly. 











Acco Folder in use, open. Contents safe; convenient and 


Acco Folder in use, closed, quick reference. 


Acco Folders are made of heavy red pressboard in stock sizes to fit all standard filing cabinets; also fur- 
nished with any cut of tab without extra charge. Each Acco Folder is complete with one Acco Fastener. 
CIRCULAR UPON REQUEST 
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As completely coérdinated 
as the pages of a book 


NTERCHANGEABILITY, built into the FED- 
EKRAL Typewriter and Adding Machine, enables 
an operator to be working on correspondence at 
one moment,—on bookkeeping operations, billing, 

etc., a minute later; and the next instant on straight 
adding and listing. The two machines from the same 
production organization are completely coordinated 
for handling, interchangeably and with greatest 
actual efficiency, all the work of practically every 


business office. 


Ghe 
FEDERAL VISIBLES 


THE FEDERAL ADDING MACHINE CORPORATION 
251 FOURTH AVENUE NEW YORK CITY, U.S. A. 
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lines. The company is arranging a catalogue file, which it 
wishes to have as complete as possible. After April 1 the 
company will occupy its own home at 539 Wood street 

Piraeus, Greece. 
\nagnostopoulous, 
m manufacturers and wholesalers of 


Euripides M. commission agent, 
wishes to hear fri 
stationery lines 


Potosi, Mo. 

l. S. Webber has opened a jobbing business and wishes 
to receive catalogues of stationery and office supplies. 
He was for forty years the head of the J. R. Webber 
Moulding Company, selling stationers and book dealers 

San Juan, Porto Rico. 


J. M. Lomba is an established commission merchant 
who wishes to establish connections with manufacturers to 
handle their products on a basis of ten per cent commis 


sion, billing direct to customers. He wishes to hear from 
manufacturers of office furniture, pen knives, steel erasers, 
etc., taking in the entire range ot office supplie S save paper 
goods, typewriter ribbons and carbon papers. Mr. Lomba 
has branches at Ponce and Mayaguez 
Shamokin, Pa. 

\. Wallace Brown, who has managed the general sta 
tionery business of Lewis, the Stationer, for the last four 
years, has resigned that position and will open a general 


commercial and social stationery and office equipment 
store. Mr. Brown will be glad to receive all the latest 
catalogs and changes in price lists. The new store is at 


67 East Independence street. 


Springfield, Mass. 


Charles H. Eley, manufacturers’ agent, 321 Third Na- 
tional Bank building, wishes to hear from manufacturers 
of lines sold to stationery and department stores, and 
manufacturers of fancy paper boxes. 


Sydney, Australia. 

R. M. Pontey, 18 Barrack street, wishes agencies for 
all lines which will fit in well with typewriters, adding 
machines, etc. He already represents several American 
office machines in Australia. 

Wichita Falls, Texas. 

The Office Equipment Company, Inc., 816 Ohio avenue, 
wishes to receive prices and catalogues from manufac- 
turers of office equipment lines. The company now dis 
tributes Royal typewriters, “Y and E” filing systems and 


Safeguard check writers. 


Opportunities for Foreign Trade. 

The business tips which follow are collected from all 
points where the United States has commercial attaches 
and consular offices. If the reader wishes to follow any 
of the prospects, he can obtain the name and address by 
requesting the information from the Department of Com 
merce, Washington, D. C., mentioning the number which 
identifies each paragraph. This information is also on 
file at the district and co-operative offices of the depart 
ment 

Adding Machines. 

31,716 —A firm in Belgium desires to purchase all kinds 
of instruments for the use of engineers, architects, survey 
ors, as well as office equipment, typewriters, calculating 
machines, computing rulers, and apparatus for reproduc 
tion of plans Quotations should be given c. 1. f. Belgian 
port. Correspondence should be in French. 

See also No. 31,712, under Furnitur: 

Furniture. 

31,712.—A merchant firm in Spain desires to purchase 
on own account presses and accessories for printing rail- 
way tickets, filine cases and furniture, folders for vertical 
files, typewriters, calculating machines, binding machines, 
office appliances, clips and inks. Quotations should be 
given c. i. f. Spanish port. Payment cash upon receipt of 
goods. Correspondence should be in Spanish 

31,818—A wholesale merchant firm in South Africa 
desires to purchase safes, locks, stoves, arms and ammuni- 
tion, barbed wire, sewing machines, glass fruit jars, can- 
vas and duck, galvanized corrugated iron, and imitation 
leather 


References. 


References. 
Pens and Pencils. 

31,689.—A firm of manufacturers in Spain desires to 
secure the sole agency on commission for the sale of ele¢ 
trical machinery and supplies, electric flat irons, machinery 
belting, rubber goods, celluloid articles, pencils, pens, etc. 
Correspondence should be in Spanish. References. 

31,787.—A commercial traveler in Australia desires to 
obtain advertising novelties of all kinds, such as rulers, 
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National Combination Type- 
writers Give Double Service 


IN THE 
OFFICE 


They perform as 
well and as speed- 
ily as $100 Ma- 
chines, and attain 
the ideal of per- 
fect, speedy work 





IN THE 
HOME 


The National 
Combination 
Typewriter halves 
the overtime ef- 
fort, and lessens 
the work of keep- 
ing up correspon- 
dence. 





GUARANTEED FOR ONE YEAR 


The National Combination Typewriter 
affords dual service, because in it we have - 
condensed the operating qualities of the big 
machines, and made it light enough to carry 
around (weight without case, 9% pounds). 
We have stripped the typewriter of all un- 
essential weight and mechanism—all with- 
out sacrificing durability or workmanship. 
We have reduced typewriter selling to an 
easy, effective Ten-Minute Sales Demon- 
stration which really sells machines. 


Dealers can add a typewriter department 
to their stocks, and find a profitable line of 
business that brings trade in office supplies 
in addition. 


Write for full details and 
our Dealers Agreement 


or Europe, Bnew 
all correspondence te 
our Direc- 
tor of : 
M. Piero Castelli 
della Vinca, 
Quercianella, 
(Livorno) Italy 





National Typewriter Company 


Fond du Lac Wisconsin 
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Office Chairs 


you sell them. They add 
to your profits. Maybe 
they add to your good will. 
Your good will is increased 
when you sell 


Nichols & Stone Chairs 


High quality, fine appear- 
ance and durability make 
lasting friends in business. 
This benefits not only your 
furniture and equipment 
activities, but the stationery 
and office supply business 
as well. 


Write for Catalog O-I 


Nichols & Stone Company 


Gardner, Mass. 


Export Department: 25 Whitehall St., New York, N.Y 
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pencils, cards, posters, and any article that can be used 
for advertising purposes by merchants, as there is a great 
market for these throughout Australia. 

31,894.—A commercial agent in Morocco desires to se- 
cure the representation of manufacturers and exporters 
for a wide variety of merchandise, including pencils. 

See also No. 31,879, under Ribbons and Carbons. 

See also No. 31,905, under Typewriters. 


Ribbons and Carbons. 

31,879.—A firm in Egypt desires to purchase and secure 
agencies for house furnishings, cloths, linen, cotton goods, 
shirts, white goods, confectionery, shoes, shoemakers’ sup- 
plies, hosiery, toilet articles, perfumeries, soaps, foodstuffs, 
typewriters, carbon paper, ribbons, fountain pens, muci- 
lages, and all kinds of stationery. Correspondence may 
be in English. Reference. 

Stationery. 

31,680.—A commercial agent in Italy desires to secure 
an agency for the sale of sanitary supplies, porcelain bath 
tubs, instantaneous gas water heaters, bowls, etc; leather 
for upholstery, shoes, etc.; medicines, office supplies and 
stationery. Correspondence should be in Italian. Ref- 
erences. 

31,682.—A general merchants’ firm in India desires to 
purchase and secure an agency for stationery, toilet requi- 
sites, sporting goods, toys, hosiery, haberdashery, china 
and glassware. Quotations should be given f. o. b. or 
c. i. f. as convenient. Payment, English currency, cash 
against documents. References. 

31,709.—An agency is desired by a man in Italy for the 
sale of automobiles and accessories, railway material, office 
supplies, artificial leather, electric lamps, electrical sup- 
plies and novelties. Correspondence should be in Italian 
or French. Reference. 

31,738.—A merchant in Paraguay desires to secure the 
representation of firms for the sale of books, stationery 
and office supplies. Correspondence may be in English 

31,747.—An American firm of manufacturers’ representa- 
tives having a branch office in the Philippine Islands, and 
covering the markets of the Orient generally, wishes to 
receive quotations, catalogues and samples of stationery 
supplies of all sorts. References. 

31,763.—A company of importers in India desires to 
secure an agency as well as purchase cotton piece goods, 
woolen goods, silks, velvets, perfumery and stationery of 
all kinds. Quotations should be given c. i. f. Indian port. 
Payment by 60 days’ sight draft. References. 

31,865.—A merchant in Italy desires to secure an agency 
on commission for the sale of cellulose, paper, office sup- 
plies, shoes, knit goods and textiles in general. Corre 
spondence should be in Italian. Reference. 

See also No. 31,668, under Typewriters. 

See also No. 31,712, under Furniture. 

See also No. 31,775, under Typewriters. 

See also No. 31,879, under Ribbons and Carbons. 

See also No. 31,905, under Typewriters. 

Typewriters. 

31,668.—A furniture manufacturer in Czechoslovakia de 
sires to purchase and secure an agency for the sale of 
office supplies, typewriters, butcher machinery, general 
store supplies and novelties. Payment, cash. Correspon 
dence should be in Czechic, German or French. 

31,741—A commercial agency firm in Mesopotamia dé 
sires to secure from manufacturers the sole agency for a 
motor car suitable for that country, belting, machine tools, 


“and engineering supplies generally, and also typewriters 


31,775.—A company in India desires to purchase and 
secure an agency for duplicators and duplicator supplies, 
typewriters, and all office requisites. Quotations should 
be given c. i. f. India port. Payment, cash against docu 
ments. Reference. 

31,905.—An importer in India desires to secure an agency 
and purchase piece goods (cotton, woolen and silken), fents, 
hosiery, drapery, embroidery, towels, handkerchiefs, toys, 
curios, notions, novelties, glassware, paper boxes, station 
ery, chemicals, watches, colors (tor ink), paints, aluminum 
ware, enamel ware, hats, shoes and other leather goods, 
umbrellas, typewriters, safety razors, fountain pens, ma- 
chinery (for paper boxes). sewing threads, perfumery, es- 
sential oils, hardware, cycles and automobiles and all ac- 
cessories and specialties, oils, cutlery, etc. Quotations 
should be given c. i. f. port in India. Payment, 60 days 
against documents, in dollars. References. 

See also No. 31,712, under Furniture. 

See also No. 31,716, under Adding Machines. 

See also No. 31,879, under Ribbons and Carbons 
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School Classes Change in February 


ARE YOU PREPARED TO 
MEET THE DEMAND FOR 
STUDENTS’ SUPPLIES? 


\ carefully selected assortment of Note Books, Pads, Blanks, etc., is necessary. 
Selections must range from the small Composition Book for little tots, through 
a diversity of styles, up to the very best Note Books for advanced students. 


The B. & P. Line 
Solves the Problem 


Every possible requirement in style and sizes of Bound and Loose Leaf Books 
is covered—trom the simplest to the mo -t elaborate. 


A Few of the Most Popular Numbers 


~ 

















| 
y 


— aad Loose Leaf Note Books ranging in 
price from 30c to $1.00 








Bound Books ranging 
in prices from 5c to 75c 7 
P Banner Junior 
Roll Books Banner 

Scratch Pads 


Composition Books Meee 
Note Books rinceton 
University Note Books Colum bia 
Bookkeeping Blanks Varsity 


If you are not prepared to meet the February demand, RUSH your order off at once. See 
our catalog No. 45 and Price List No. L-11, for complete descriptions and prices. 


BOORUM & PEASE COMPANY 


Makers of ‘‘Standard’’ Blank Books 
and Loose Leaf Devices 


Home Offices: Front St. and Hudson <Ave., Brooklyn, N. Y. 
Factories: Brooklyn, N. Y., and St. Louis, Mo. 


SALESROOMS 
109-111 Leonard St., New York Republic Bldg., Chicago, III. 
Old South Bldg., Boston, Mass. 4000 Laclede Ave., St. Louis, Mo. 
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To a Dealer In 
——— Filing Equipment 


“Built Like a ra N every locality there is al- 
Skyscraper” ways one dealer who is 












head and shoulders above 
the others in his particular 
line. 

This dealer is usually a man 
who has, before all else, the 
real ability to sell. 

And, along with this, he al 
ways has real appreciation 
of high quality merchandise, 

and the ambition to live up to 
the full business possibilities 
of his territory. 

This type of man, we are proud 
to be able to say, symbolizes the 
usual Shaw-Walker agent. 

Shaw-Walker agents and dealers 
nay be said to base much of their 
success on three salient Shaw- 
\Valker advantages, namely: 

High Quality 

Completeness of line 

The backing of publicity that 
sells merchandise. 

These three success elements we 
are offering to dealers of the super- 
salesman type who see the wisdom 
of a permanent relationship, and 
who have the ability necessary to 
make such a relationship. 

















HAW-\WALKER 


“Built Like a Skyscraper” 


STEEL FILING CABINETS, WOOD FILING CABINETS, FILING SUPPLIES 


S 

















New York, Chicago, Washington, St. Louis, 
Detroit, New Orleans, Pittsburg, 
Minneapolis, London 
Home Office and Factory, Muskegon, Michigan 
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Catalogues for Consular Offices. 

Part of the service afforded by United States Consuls 
throughout the world is the preparation of catalogue files 
covering the products of American manufacturers. Below 
are recorded recent requests for additions to the cata 
logue files. The trade publications requested are avail 
able for reference by the business men of the districts 
represented by the consuls, and their presence in those 
files may lead to the establishment of business relations. 
In many cases consuls have made specific requests for 
catalogues printed in the language of the country. Whet 
ever possible these requests should be complied with. In 
case no foreign language editions of catalogues are avail 
able, the American issues may be sent, in the expectation 
that the consul will be able to give native inquiries the 
information they desire 

Saloniki, Greece. 
Consul General George Horton maintains a complet 


file of commercial literature and trade papers. He in 
vites manufacturers to contribute new issues upon pub 
licatio1 Due to the war few catalogues have been re- 
ceived in the past three years. 


Trieste, Italy. 

Consul O’Hara suggests that American manufacturers 
send catalogues in duplicate; the extra copy will be trans- 
mitted to the local Museo Commercials 

Tsinanfu, China. 
This United States Consulate is not a year old, and has 


a meagre file of catalogues of American produccrs. Addi 


tions are requeste: 


Sharpers Counterfeiting W. S. S. 


The Treasury Department has announced that spuri 
ous War Savings Stamps of the 1919 issue have been 
discovered among dealers in the East pasted on genuine 
certificates; that the counterfeit is a photographic pro 
duction in good color blue ink, but that the fine lines be 
hind the portrait in the genuine appear in solid color in 
the counterfeit and that the perforations of the genuine 


stamps appear photographed on the counterfeit Secret 


Service agents have been instructed to notify postmast 


ers, substations, banks and dealers requesting the im- 
mediate arrest of anybody presenting certificates bear 
ing any of these counterfeits. The Secret Service has 
requested that any person presenting a certificate bear 
ing any of these counterfeits should be detained and 
urned over to the nearest secret service agent or police 
office: 
Government Surplus Sales. 

December saw a large amount of surplus Government 
stocks of stationery and office equipment thrown upon 
the Eastern market. The Navy offered stocks ranging 


from waste baskets to office furniture, valued at nearly 
$60,000,000 through the Bureau of Survey, Appraisement 
and Sale, Brooklyn Navy Yard. 

The Surplus Property Division, Army, Munitions 
Building, Washington, D. C., had 61,000 cans of red and 
black ink tablets to dispose of. The Surplus Property 
Division, office of the Quartermaster General of the 
Army, Munitions Building, Washington, D. C., had 4.500 
folding tables and 700 folding chairs for disposal. The 
chairs had been used, but were said to be in good condi 
tion 


The Waterman Press Expands. 

The Waterman Press, Wasserman Brothers, 
tors, has opened a new store, occupying the first floor and 
basement at 59 West 86th street, New York. This is 
being operated as the main store, carrying on a commer 
cial stationery and printing business. The old store at 5] 
East 3lst street, and the printing plant at 407 Broome 
street, are continued. A. Wasserman is in charge of the 


store on 36th street 


propr e 


Ogren & Wermuth in New Offices. 


The law firm of Ogren & Wermuth announce their re- 
moval to larger offices at 407 Conway building, Chicago. 
John W. Ogren, of this firm, is chairman of the Chicago 
Stationers’ Association and of the Loose Leaf Manufac 
turers’ Association. The new offices are near those of the 
National Association of Stationers and Manufacturers 

New Consulate at Tacna, Chile. 

\ new consulate has been established by the United 
States at Tacna, Chile. It is requested that manufacturers 
send catalogues for the consulate fil 
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OPPORTUNITY 


For Typewriter Dealers 


No Dealer can meet all demands .without Multiplex 
Hammond because of its many exclusive features, It 
eannot interfere with any other make of machine which 
may be handled, 


The only ‘WRITING MACHINE” inthe world. 
Let us tell you why. 





The Multiblex is the ideal 
machine for the Business Er- 
Clergyman, Physi- 


ecutive, 
cian, Scientist, Librartan, 
Autuor, Linguist, 


and Student, and for docriat 


Professor 


Correspondence and dSecretar=- 


rat work. 


HEART OF THE 
HAMMOND 


ultiplex 
Hammond 


‘‘Writing Machine’’ 


Many 
Exclusive 
Features 


Latest Models 


Regular Multiplex: For the special require- 
ments of executives, authors, clergymen, physi- 
cians, druggists, professors and students. 
Mathematical: Writes all the characters re- 
quired for Mathematics. All other type shuttles 
usable on this model. 

Reversible: For writing Oriental as well as 
Occidental languages; from right to left, or 
from left to right. 

Variable Type Spacing: The only typewriter 
made having variable type spacing. Contenens 
typewriting from % to % space usually occu- 
pied for loose-leaf manual sheets, index cards, 
records, etc. 

Multiplex Copywriter: Variable spacing model 
for writing advertising copy. All sizes of type 
from 6 point to 24 point, “Display” type, with 
spacing to suit each. 
Portable—Condensed—Aluminum: 
For the traveler and home, weigh- 
ing but ll pounds. Carrying case 
included. Has full capacity of 
regular Multiplex. 

The WAGNER Mechano-Numeric Index opens 
up a field for condensed and economic indexing. 
Data will be furnished on demand. 


Let us send you free our interesting booklet, fully de- 
scribing the unique features of this extraordinary ma- 
chine. 


Hammond Typewriter Co. 
69th St. at East River New York, N. Y. 
~ REPRESENTATIVES FOR THE BRITISH ISLES 


The Hammond Typewriter Company, Ltd. 
75 Queen Victoria St., London, Bngland 
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TENSION 


Mail Containers 


are used in every line of business and 
they cover the mailing needs of any 
and all of your customers. 


"THE TENSION line includes open-end 

tension envelopes, double metal-clasp 
envelopes, single metal-clasp envelopes, 
metal-flap clasp envelopes, document envel- 
opes, photo-mailing envelopes, filing en- 
velopes, folders, mailing boxes, etc., etc. 
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You will be especially interested, perhaps, in the Open-End 
Tension Envelope you've seen everywhere and the Metal- 
Clasp Envelopes, one type of which is illustrated. 


Our book, “Envelope Specialties,” is in itself an education in 
mailing containers. Send for the book. It’s yours for the 
asking. 


THE TENSION ENVELOPE CO., Inc. 


33 to 87 34th Street 
Bush Terminal Brooklyn, New York 
Telephone SUNSET 6000 


SIMONA LLL LAU 


SUUUUTUUUUUAAAAQNNQNOGQONGNS00OUUUUGUOGGOGNNOOOGOOEUUUOOOGOOGOOOOOOOOOOUUOGOGOOGENOOOOOOOOOUOGOGOOORNOOOOOUOOOGOOOGOONNEUOOUOGOOOGOOASNEROOUOUUOGOOOOONOOUUOUUOGOOSON 

















920. OFFICE APPLIANCES 121 

















\ SS Wow: e e 
We 3) Uy 
WES i 
\ . Wy y 
NWT - 
] 
4 : 
nm} ae 
Ay 2. hive ) = 
_ ae 
‘ SSS 
EF AQ iv 
. = 
Gh, 6 " 
SS 
2 - RS 


YOUmay reach your prospect through 

the newspapers, trade papers or the 
great national magazines. You may 
reach him direct-by-mail but—to con- 
summate the sale you need personal 
contact in some degree. 






The National Business Shows represent the 
medium for personal contact, with a public who 
look forward to the valuable service rendered 
by the leading manufacturers of office appli- 
ances and equipment. 


To exhibit at the shows will enable you to 
successfully complete your advertising program 
and reap the benefits with direct sales. 


San Francisco—Exposition Auditorium, March 8-13, 1920. 
Philadelphia—First Regiment Armory, April 19-24, 1920. 
New York—Grand Central Palace, October 25-30, 1920. 


NATIONAL BUSINESS SHOW 


The Exposition of Administrative Methods and Equipment 
FRANK E. TUPPER, President 150 Nassau Street, NEW YORK 
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SALES CONVENTION, THE I 


3AT 
Fitzsimmons, Vice-President; J. 


t-SHAL COMPANY, 
F. Barry, President 


Company Dinners and Conferences. 


Cleveland Concern Holds Sales Convention. 


Salesmen and Branch Managers of a Cleveland Steel 
Equipment Company Discuss Plans for 1920. 


On December 29 and 30 the Barshal Steel Equipment 
Company of Cleveland, Ohio, held a most interesting and 
successful sales convention at which the company’s sales- 
men and branch managers from practically every state 
in the Union were present with the exception of the 
Pacific coast. James J. Shalvoy, secretary and treasurer 
of the company, presided at all the meetings. A number 
of interesting subjects were discussed, including the fol- 
lowing: 

“Selling the Idea,” by M. J. Grindle, district manager, 
Minneapolis, Minn; “Competition We Have to Meet,” by 
R. A. McConnell, manager, Pittsburgh, Pa., office; “Main- 
taining Price and Reasons for Quotas,” by F. L. Palmer, 
manager Safe Deposit Box Department, home office; “Gen- 
eral Questionnaire,” by J. B. Barry, president and sales 
manager; “Importance of Detail,” by J. J. Shalvoy, secre- 
tary and treasurer; “Sending in Data Correctly,” by R. A. 
Lawson, engineering department, home office; “Interesting 
the Banker in Our Architectural Service,” by L. H. Stew- 
art, manager, Bank Designing department; “General Talk 
on Salesmanship,” by J. B. Barry, president and sales man- 
ager; “Advertising Service for the Bank,” by P. L. Frailey, 
advertising manager; “How to Get More Safe Deposit Box 
Business,” by F. L. Palmer, manager, Safe Deposit Box 
department; “Organizing Yourself and Territory for Best 
Results,” by V. M. McMains, salesman, Eastern Pennsyl- 
vania; “Selling More Steel Filing Equipment from the 





CLEVELAND, OHIO. In circles, left to right—sS. B 
ind Sales Manager; J. J. Shalvoy, Secretary-Treasure! 


Catalogue, by E. C. Carlson, manager, Western New York 
territory; “What This Meeting Should Mean to Barshal 


Salesmen,” by G. C. Smith, manager, Kansas City, Mo 
otfice; “How to Assist the Home Office,” by F. R. Grosser 
office manager, home office; “Covering Your 7 tory, 
by C. E. Leland, Georgia representative. There were dis 
cussions on each one of the fe regoing subjects ind the 
addresses as well as the debates which followed them were 
exceedingly interesting. 

The Barshal Company are sales distributors for safe 
deposit boxes, steel filing equipment, built-to-order steel 
furniture and ornamental iron and bronze work, with an 
architectural service department for designing and con 
tracting for interior bank work, steel factory equipment, 
lockers, shelving, etc. The company’s sales organization 
covers the entire United States and it also has dealers and 
distributors in every part of the country. The company 
issues an advertising service for banks in connection with 
safe deposit boxes to assist bankers in renting more of 
such boxes. This service consists of small folders and 
envelope stuffers, multigraphed form letters, newspaper 


cuts and copy, street car cards, etc. 
Big Office Table House Holds Convention. 


Indiana Company Calls Salesmen in for Annual Confer- 
ence and Discussion. Annual Dinner Concludes 
Three-Day Sessions. 


The Mutschler Brothers Company of Nappanee, Ind 
ana, held a convention of its sales force on Monday, 
Tuesday and Wednesday, January 12, 13 and 14 Che 
company’s traveling force was present in full with the 
exception of twc members, each of whom was detained 
on account of illness. Some of the sessions were held 
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SALESMEN AND OFFICIALS PRESENT AT 





CONVENTION OF MUTSCHLER BROTHERS 





ata ome 








COMPANY AT NAPPANEE, IND.—Left to right: Guth, Mullett, Robert Valleau, Ellis, 
Charles Mutschler, Claude Valleau, Sinclair, Mueller, Brearley, Frederick Valleau, Waters, 
Slagle, Brewster and Hanover. 















els “421” Line Files 
Are the Recognized Standard 


Among Low-Priced Filing 
Cabinets 


Ir: 








= 


Letter, Legal Cap, In- 
voice, Card Index, 
Check, Document, 
Voucher, Legal Blank 
and Other Sizes 











No.321 


-No. 421 


A FILE FOR EVERY PURPOSE 


Variety, Compactness and Economy are the special advantages of this line. There are ten 
kinds of drawers for filing almost any size business papers, cards, ete. Your choice of these files 
may .be arranged in one cabinet to meet most any need. They are compact, handy, accessible. 
No space is wasted and economy is effected through the elimination of superfluous parts. 
Each frame-joint is interlocked, glued and held 
with two screws. Drawers are dust-protected 
and roll on hard indestructible Roller Bearings. 
The superior wear-resisting qualities of these 
files have been demonstrated by many years of 
practical, daily use in all parts of the world. 


Get #7 Catalog 


Attractive discounts make "¥% Lines" favorites 
with dealers, everywhere. 
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You buy 2 Files reasonably—so you can sell them 
reasonably —at a liberal profit 


The fH Manufacturing Co. 


162 Union Street Monroe, Michigan 


New York Office—368 Broadway. Made also in Canada by The Knechtel 
Furniture Co., Ltd., Hanover, Ontario 
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Sfcs Fibre Boarist 


Light 





mE Practical 
) l ps Sates: : | Fibre Board Office Specialties are partr 
in increasing demand—especially low ¢ 


in offices where Card Systems, ness, 
and Filing Devices are first being} espe 
introduced for the various de. to be 


Fibre Board Vertical Transfer Cases 


These are strong and durable files, made of tough fibre board, with cloth re-enforced corners and covereo 

with Marble Paper. Hold the entire contents of an ordinary vertical letter filing drawer. Made in two 
depths—20 inch and 25 inch. Shipped K. D.—Folded Flat, in packages approximately 2? inches high. We o 
Get quantity prices. " They 
Document Transfer File weed 
This substantial fibre board file has a tapered tray which 
holds papers up to 4%x10 inches. Capacity about 114 
inches. Cloth re-enforced corners and covered with 
Mottled Agate Paper. Has metal label holder and drop 
handle. Easily accessible for transferred Documents, 
Envelopes, Collection Papers, Ete. 


¥fe Wood-Back Invoice Books 


A large variety of sizes are included in this line, all being 
made with solid wood backs, into which the leaves are 
‘ieee glued and riveted. Leaves cannot be pulled out, backs 
tates cannot break. A variety of bindings make this a very desirable line. Sizes 

114x163 .and 12#x18}. Get #2 Catalog of Office Specialties for complete in- Three 
formation regarding these salable books. 


¥fc Box Letter Files 
There.are 16 different kinds of Box Letter Files listed in the YZ Stationery Supply 
Catalog. There is a wide range in price to take care of almost every Box File re- 
quirement. "Easy Clasp" and "Modern" Files shown on this 
and opposite page are leaders in this line. Ask for the 
Catalog now! 


Fibre Board Vertical Letter Files 


Are made in three capacities—4 inch, 5 inch and 6 inch, and 
in Letter and Legal Cap sizes. Cloth re-enforced corners, 
drop front, cloth hinged top. Have ring pull on end for easy 
hand: 
ling. 
These are exceptionally handy files) for, orders, bills 
of lading and special inter-department correspond: 


e The Sj Cte Nout: 


162 Union Stre Monro 


New York Office—368 Broadway Chic 
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riStationery Specialties 
Strong 


ia 
Economical 
esare| partments, etc. Owing to their 
cially low cost, strength and compact- 


tems, ness, they fill many wants 
being especially where files are not 
s de-} to be permanent. 





vered ; 
1 two Fibre Board Card Index Trays 
high. | We offer 3x5, 4x6, 5x8, 6x9and 4x9 sizes in these substantial trays for Index Cards, Cancelled Checks, Ete. 


They are very substantially constructed of fibre board, with cloth re-enforced corners covered with Black 
and White Marble Paper. Covers are separate. Plated pull and label hold- 
er on each tray. The steel, self-locking follow block operates on round 
counter-sunk rod. They are very practical files of immense popularity. 


¥jee Security Mailing Envelopes 
Are made of tough stock, which bends but does not 
break. The lock works automatically, so that contents 
cannot be removed without destroying the lock or tear- 
ing the mailer. Made in a large variety of sizes to ac- 
commodate all standard sizes of photographs and other 
mailable material. Put up in handsome display boxes 
for retail sale. 


Sizes wt 2 Wood Back Scrap Books 


te i} Three sizes each of nine kinds of Scrap Books are listed, offering a large variety in 
bindings and sizes. Manila, white and 
grey leaves. Also made without the 
words "Scrap Book" for use as albums, ete. Solid wood 
backs from which the leaves cannot be removed, except by 
tearing. Space is provided for expansion. 











Get #2 Catalog of filing Devices, Specialties and Sectional Bookcases. Our lines 
are most complete and varied to meet almost any needs. Our co-operative advertising 
service is valuable and greatly appreciated by our dealer friends. We offer attractive 
values and advertise our goods at retail selling prices which provide for a liberal margin 
of profit. If you do not know all articles in the ¥%* line, write now for information. 








Card Index Cabinets with Fibre Board Drawers 
The drawers of these cabinets are constructed like the trays 
described above. The cabinets are made of.Stained Hard- 
wood—serviceable and attrac- 










‘ = tive in appearance. Made in 
_ two, four and six draw- 

er sizes for 3x5 cards, 

" and two 

’ Maufacturing Co. = 

size for 
Stref Monroe, Michigan, U. S. A.’ “35 
way | Chicago Display—511-515 S. Wabash Ave. 
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DESK ACCESSORIES 


Are you going to permit this business, with its liberal profits, to go unfilled? Your 
customers will be quick to realize that it pays to buy goods which bear the fae 
trade name, they know that they will be getting one hundred cents worth of service 
for every dollar invested. 


Legal Blank or Electro Cabinet 


This cabinet has been especially designed to accommodate 
standard size (84"x14") legal blanks. Drawers are built 
strong enough so they can be used for storing small type 
forms, electros, etc. Case is corner locked,‘ drawer fronts 
flush. Cabinets may be stacked one upon another and held 
in place by steel posts. Drawers have finger hole for raising 
blanks. Cabinet equipped with rubber feet to prevent 
marring polished surfaces. Finished four sides and top in 
Golden or Natural Quartered Oak and Mahogany finishes. 


A fxs Swinging Desk Stand 


Provides additional desk space which may be utilized 
for holding index tray, reference book, typewriter or 
for the stenographer’s note book while taking dictation. 
Much more convenient for this purpose than the slide 
shelf as the stand can be quickly swung in place and by a single twist 
of the lever may be held in any desired position. This locking device 
makes the stand instantly adjustable. May be attached to either side 
of any desk or to wall. Tops furnished in Golden, Natural or 
Weathered Quartered Oak and Mahogany finishes. Sent knocked down. 









Stationery Storage Cabinet 


A solidly constructed cabinet made of the best of materials. 
Has compartments to accommodate letter, cap and note size 
papers, large and small envelopes, drawer for carbon papers, 
erasers and miscellaneous accessories. A three-ply veneer 
lid, which raises and recedes,’effectually covers the contents. 
Bottom equipped with rubber feet to prevent marring polished 
surfaces. Furnished in Golden or Natural Quartered Oak 
and Mahogany finishes. 





One Each on Display will aid in the selling 








The f/&& Manufacturing Co. 


162 Union Street 
Monroe -i- Michigan 


New York Office—368 Broadway Chicago Display—511-515 S. Wabash Ave. 
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IMPRESSIONS 


A Magazine for Progressive People 


HERE is no magazine in the 
Tent just like Impressions. 
It treats business as the most im- 
portant thing in material life and 
shows in a fascinating manner 
how easy it is to get pleasure and 
a living at the same time. There 
are no technical articles’ in 
Impressions. The great subject 
of business is handled in a way 
which provides inspiration for all, 
whatever their profession or 
trade or calling. Impressions 
stands for better business and 
better living in the highest sense 
of the term. It is the monthly 
mentor of our biggest business 
men, and in its own circle, carries 
an influence more powerful than 
outsiders can understand. It is 
edited by G. E. Whitehouse, who, 
in a remarkably short time, has 
earned for himself an interna- 
tional reputation for being the 
most interesting, yet fearless, 
writer on business subjects. He 
writes a large part of the maga- 
zine each month; says what he 
thinks, and thinks so nearly right 
that big men believe in him and 
applaud his views. Impressions 
is a big magazine, 11x9¥4 in., with 
96 pages, full of sound editorials 
and high grade advertising. If 
you believe in progress, you will 
like this magazine, though you 
may not agree with everything 
it prints. 


FIVE DOLLARS A YEAR 


Send a five dollar bill—you will 
get it back right away if the 


first number fails to satisfy. 


IMPRESSIONS PUBLISHING CO., LTD. 


36 King St., Covent Garden, London, W. C. 2., England 
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A BIRD that 
writes for you 





Poor pencils, in proportion to the trivial 
investment, cause more annoyance 
than any other article you can buy. 


Quail Brand Pencils have been made by 
people who have a perfect appreciation 
of pencil faults and a determination to 
overcome them. 


Standardleads are resilient (they don’t 
snap off at your busiest moment), of 
fine, even texture, free from all grit. 


The woods are of clear, prime cedar. 
No knots or resin, readily sharpened by 
machine or hand, without splitting or 
shredding. 


Packed in attractive, trade- 
catching cartons. 


Quails are the most satis- 
factory commercial pencils 
on the market. 


Standardleads—the points that please. 


Standard 
Pencil Co. 


MANUFACTURERS 
1822-1828 
LOCUST ST. 
ST. LOUIS, U.S.A. 
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Permanent Merit 


When purchasing a safe to The most important of these 
protect his valuable records, your is the first—maximum, permanent 
customer pays for, and is entitled heat resistance proven by test. 


to, a container that affords— 
A safe must not lose with age 


Maximum permanent heat the heat resistance it had when 
resistance proven by test. first manufactured. Should this 
resistance deteriorate with time a 


Structural strength. 
safe becomes merely a container, 


Large capacity. the reliability of which is as 

Accessibility for all records. uncertain as if it had never been 

Efficiency in filing. tested 

Portability. THE SAFE-CABINET pos- 

Economy of space and sesses all the qualities named and 
money . these qualities are permanent. 





THE SAFE-CABINET COMPANY 


Originator and Sole Manufacturer of 


THE SAFE-CABINET ‘2a.¥%iz8 


175 Greene Street, Marietta, Ohio 
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at the factory and the other sessions were held at the 


town hall. [The salesmen were quartered at Coppes 

Hotel, where comfortable accommodations and excellent 

meals were provided at the expense of the company. On ‘ - - 
Wednesday evening the company gave a dinner to its 

assembled sales force and to several guests who were She 1 s raising 
present from other cities. This dinner was given in the 


dining room of the hotel and it was in every respect 66 . 9 

an appetizing and substantial meal, which started with the 2 in 1 emco 
in excellent grade of apple juice which was neither too 

ne nor too old and was topped ott with some excel 


youl 3. es es 
lent cigars. The remainder of the evening was devoted Desk into position 
to speeches and story telling. 
Che salesmen present included the following Don C 
Hanover, a former service man of Fostoria, Ohio; William 


Mueller, of Chicago, Illinois; Fredrick Sinclair, Roy Brew- T Oe eee , =e. oe 

ster and Lewis D. W aters. all of New York: Robert Val [wo distinct functions are com 
leau and his brothers, Fred Valleau and Claude Valleau, bined in one desk, increasing the 
he last named having been a lieutenant in the military : _ a ‘ ino . 
service during the war, all of Minneapolis In addition comfrort or and adding to the 
to the foregoing named salesmen who were present there efhciency of her day s work. 

vere officials and guests of the company, including y 


Charles Mutschler, head of the company, Nappanee, Indi 





Henry L. Guth, sales manager, Nappanee, Indiana; 
William Mutschler, a brother of the company’s president, 
Goshen, Indiana; Carlyle Mutschler, a member of 
the company and nephew of the president, Nappanee, 
Indiana; Lloyd Burres, a lawyer from Goshen, I diana; 


Henry K. Brearly, prominently identified with the adver 
tising field in Grand Rapids, Michigan; Roy Slagle, a 
former Marine who served in France, now connected with 
e factory force at Nappanee; Lee V. Mullett, also of the 
factory force at Nappanee, and H. W. Martin of the staff 
of Office Appliances. The foregoing included all those 
who were present during the convention and at the din 
ler on Wednesday evening. Those who were unable to 
ye present on account of illness were Edward V. Bogart 
of Atlanta, Georgia, and E. M. Stokes of Los Angeles, 
California 

\t the sales promotion conferences the sales manager, 
Henry L. Guth, presided. The conferences were intended 
to further the sale and use of Sampson office tables. Dis- 
cussions concerning publicity and the sale and use of 
these tables in 1920 were the features of the sessions. It 


s the intention of - cee On, idee tin gnete The typewriter is in the 
e intent Be the company ncrease it utput Stenographer yl 


as much as possible in order to catch up with its orders. pedestal, at correct 











It is intended to continue and carry on a campaign of working height and in convenient posi- 
national publicity to help the dealers to move their office tion for rapid operation. The support is 
table stocks, for tables are not regarded as sold until rigid, eleminating vibration and reducing 
they are in the hands of the consumer. In other words, noise. The machine is opened or closed at 
the company does not regard its sales transactions as a touch. 

complete until the goods are moved from the hands of 

the dealer. To this end its campaign is energetically di The writing bed is un- 


rected . | Bookkeeper broken, and the whole 


—- sweep is available for book work, comput- 


: . ing statistics, making up payrolls, check- 
National Hundred Point Club. sae P pas 
Che National Cash Register Company entertained the 
convention of the 1919 Hundred Point Club at Dayton In an instant the operator can turn from 
January 26 to 31. In attendance wer the 440 members of one duty to another, without disturbing 
the Hundred Point Club, whose combined efforts in Can the arrangement of work 


ada and the United States secured 913,121 net points, an 
increase of 98.7 per cent over 1918. E. M. Howard pro 
duced sufficient points to win him the presidency of the DEALERS 


1919 Hundred Point Club. 


Che N. C. R. was published daily during the convention The foregoing are a few of the many sales 
It was profuse ly illustrated. the portraits showing types, talks which prove that the “— in ag Clemco 
groups and scenes during the convention. The interna is one of the most popular pieces of office 
tional character of the National Cash Register Company’s furniture on the market. Our new cata- 
business is shown by three individual portraits—H. S. log awaits your inquiry. 


Banwell, manager of the National Cash Register Com 
pany, Ltd., London, England; C. B. King, manager for 
Latin-America; G. B. Wark, manager National Cash Reg 


ister Company, Berlin. The Clemetsen Co. 


Burroughs Convention in Atlanta. 2608 Flournoy Street 


\ series of meetings extending over three days was CHICAGO, ILL. 


held at Atlanta, Ga., beginning January 19, devoted to the 
interests of District Two of the Burroughs Adding Ma- 


chine Company. Plans of the various departments in the 
field and home office were fully discussed. A dinner was 
served to those in attendance at the convention. The con- 


vention sessions were presided over by Paul P. Gaylord, 
district manager, assisted by Messrs. Cross, O’Brien, Peete 
and Bergfeld. The home office was represented by M. L. 
Stith, C. D. Stevens, W. H. Marsh, W. J. Kirkpatrick, A 
F. Liske, A. S. Herrman, R. E. Wing, W. H. Billinghurst, -- 
H, O. Chapman and B. H. Ohlmacher. 
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Steel 
Waste Baskets 






Make every waste basket 
sale a really profitable busi- 
ness transaction. The Vic- 






tor allows you a 100% mar- 
gin. One Victor placed in 
an office generally means 
Victors throughout. The 
Victor is more than a 
waste basket; it is a fine, 
efficient piece of office 
furniture. 



















sides 





steel 
welded to- 
There 


Made with solid 
and bottoms 
gether as one piece. 
isn’t a bolt, screw or nut in 
it. Finished in mahogany, 
oak, walnut and _ olive 
green Top corners of the 
Victor are cushioned with 
live rubber vulcanized into 
the steel protecting all other 


furniture in the office 
Rounces feet of brass 



















They make 
customers, 





Sell Victors! 

good to your 
they make good profits for 
you. Put your waste bas- 
ket business on a substan- 
tial, profitable basis. Make 
Victor way. 
details and 









it pay—the 
Write for 
prices. 
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Corona Executives Meet at Groton. 

A convention of the executives of the Corona Type- 
writer Company was held at Groton, N. Y., January 12 to 
17. A considerable number of district managers and 
branch managers were also in attendance. The gathering 
discussed plans-for the coming year, analyzing the prob 
lems which came up for solution during the year past, and 
covering the technical details which the organization has 
faced. 

A dinner was held in the Corona cafeteria January 15, 
at which Corona talent organized into an orchestra and a 
glee club furnished a high order of entertainment. The cafe 
teria was especially decorated for the occasion. A hand 
some menu card, executed in the Corona print shop, of 
fered a tempting array of viands. It included a number 
of popular songs which were given under the leadership 
of the glee club. 

The attendance, which numbered 142, included the exec- 
utives of the different factory departments, supervisors, 
and the district and branch managers. L. J. G. Conger 
sales manager, was toastmaster. Among those present 
who addressed the gathering were Senator Ben Conger, 


president of the company; Robert Bastow, export man 
ager. Harold McD. Brown, publicity manager; E. D. 
Sebring, employment manager; Percy S. Brown, works 


manager; Thomas H. Dinsmore, president of the National 
Underwriting Company, a director of the Corona Com 
pany, spoke. An expression also came from Thomas F 
Crean, now in another line of endeavor, but well remem 
bered as prominent in the typewriter field a few years ago 
C. H. Everly, eastern manager of Office Appliances, 
among the guests. To the regret of all present. C. F. 
Brown, vice president and general manager of the com 
pany, was unable to participate on account of illness 

The guests from out of town experienced a delightful 
visit, and look forward to much benefit from the intimate 
contact with the factory organization. Among the many 
interesting facts brought out at the conference was that 
over 80,000 of the “personal writing machines” were built 
and sold last year. A very considerable increase is 
planned for this year. The remarkable development in the 
production and sale of the Corona since the present com 
pany took hold in 1909 is a splendid tribute to the manag 
ment during that period. The model manufacturing plant 
at Groton has served as an ideal for others, and the man 
agement has planned and developed the surroundings of 
all engaged in the work with an unselfish spirit 


Was 


Murphy “509” Club Dinner. 

The “509” Club of the William Murphy’s Sons & Com 
Philadelphia, Penna., held its eighth annual dinner 
It was the inaugural of the celebrations 
the company. Members of the firm 
guests, the event being planned as a sur 

Following an excellent dinner, the clu 
entertainment features. Addresses wert 


pany, 
in mid-January. 
of the centenary of 
were honor 
prise to them. 
presented its 


} 


made by Mortimer W. Byers, President Redfearn of the 
club, William Henry Brooks, the club history, by Floyd 
J. Letdy. The eight men longest in the service of the 


company were gathered at a special table. The veteran 
started in the company’s employ in 1863. 

Special guests invited to the dinner were Mortimer \\ 
syers, secretary of the National Association of Stationers 
and Manufacturers; William J. Coane, the founder of the 
Philadelphia Stationers’ Association; Charles J. Cohen, of 
Charles J. Cohen & Son; John Conradi, of the D. L. Ward 
Company; James G. Hamilton, of the Garrett-Buchanan 


Company: Harry A. Prizer and Frank R. Welch, of the 
William Mann Company: W. D. LeNoir, of C. E. Shep 
pard & Company; John T. Sheehan, of Charles J. Cohen 


& Son; W. P. Ziegler, of the Valley Paper Company; G. 


B. Heaton, Samuel Longwell, Walter Heritage and John 
A. Way. 
Smoker for New York Barrett Men. 
The New York sales organization of the Barrett Adding 


Machine Company was entertained at a smoker January 3. 
Following dinner in a New York cafe, the party proceeded 
to East Orange, N. J., where the residence of Mr. Roder- 
ick was turned into a smoke house. A feature of the 
entertainment was a mock trial, the defendant being 
charged with moonshining. The pet hobbies of the dif- 
ferent Barrett men present were all played upon. Many 
of the speakers received souvenirs, which, however, were 
not of a character to justify taking home with an air of 
pride. The evening was rounded out with music and 
games. The party turned in for sleep. turned out for 
breakfast, and made the 8:11 train back to New York 
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An Advertisement by the 


TYPEWRITER FACTORY SALES CORPORATION 


on an Important Co-operative Feature of the 


‘**RAMER PLAN’”’ 


Push the Carriage to the 
right, lift 1t up—uat locks 
and stays there. A touch 
brings it down. 


New Profit Opportunities 
for “‘Ramer Plan’’ Dealers 


S an initial step in “RAMER Plan” co-operation, we have become the sole licensee for 
A the Hillard Patents covering the application of the Hillard Ball Bearing Race-Way and 

Linked and Lifting Carriage to used Underwood Typewriters ; installations being made 
In conjunction with completely re-manufacturing the machines. 


This co-operative feature opens a new and profitable field for “Ramer Plan” dealers. Used 
machines can be re-manufactured and the Hillard Improvements attached at a cost much be- 
low that required to replace the machines; and with greater satisfaction and service-life for 
the owner. Write us for further particulars of this Profit Opportunity, and the whole 
“Ramer Plan.” Some desirable territory still open. 


Rebuild and Improve Y our Customer’s Underwoods 


The Hillard Improvements applied to Underwood Typewriters increase the speed of the 
machine and render it easier and more convenient to operate rhe following advantages 
are secured: 


ist is blown away from the machine— 


Easier and Quicker Carriage Movement; lighter Erasure dust i | 
t not into it 


ouch and increased speed 


Prolonged service-life because the machine can 


be ‘kept clean in its vital parts (under the car Erasures can be made on the bottom lines with- 

riage). out turning the paper out of the feed rolls; and 

Erasing is accomplished without losing align- the bottom edge of the paper can be seen thru 
b +h > fag . > wf > © > 

ment and without turning the platen. Re-writing, the windows in the feed plate. The paper feed 

after erasure, can be done so that it cannot be rolls can be kept clean. 


detected. 


Write us at once for further information regarding the Hillard Improvements and 


how they make possible additional profitable business for “Ramer Plan” Dealers. 


TYPEWRITER FACTORY SALES CORPORATION 
W. W. RAMER, President 


WOOLWORTH BUILDING 
Rooms 1824-1826 New York City 
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Filing Cabinet Efficiency 


Plus the Quality and Workmanship that 


Distinguishes the Fine from Compromise Furniture 











=—— Browne- Morse filing equipment completely satisfies the practical 
C7 ber os business man’s demands for quick filing and easy finding efh 
== ciency. It is everything that present-day filing equipment 
[ should be—and more: 


\—_o It is fine furniture in every sense of the word. In quiet elegance 


and refinement of appearance, in quality, workmanship and 























richness of finish it represents superior value—value that 
rightly belongs in the best furnished offices of big business. 
No matter what your filing requirements may be, there is a 








“B-M” cabinet, made in sections, that will satisfy these re 





quirements, and allow for future expansion as well. 


\y 


WW 


\Y 





Y 
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Quality Filing, Equipment 
and Card Index Supplies 


are the logical choice of business men and firms of stability and vision; who de 
- mand and appreciate better things in fine office furnish 
——+ ings and equipment. 


| 72S ieee | “B-M” filing equipment is beyond competition—in a distinctive 
=\|=s|e\e)\~)| quality class by itself. It is specitied—purchased—used—and 
—— appreciated by successful and prosperous business leaders who 


oOloioilo [=| buy the best. 





























Oc ol o\itcey 











——__— 7 , = i 
@ |= | es | Ss | “B-M” equipment and supplies may be ordered with positive assurance 
—t that they will exactly conform to YOUR OWN IDEAS of what perfect 
= | =s\= | ened | equipment and supplies should be; with the knowledge that, in QUAL- 





ITY, in VALUE and SERVICE you are ordering the best that it is 
possible to produce. 


Write Now For Catalog 


—— 
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| = : “B-M” Filing Equipment is obtainable in finishes and in styles to Har- 

— —l monize with the furnishings of any office. There is a size, finish or ca- 

— C—O pacity exactly suited to your needs—and as the business grows, filing 











——— — . . : [a 

<1 capacity grows with it. Complete Catalogs and other specific data 
mailed on request. Simply address: 

BROWNE-MORSE COMPANY 


Makers of Quality Filing Equipment 
12 McKinney Avenue Muskegon, Michigan 


BRANCHES: 
343 Broadway, New York Cily 905 Liberty Avenue, Pittsburgh 109 N. Frederick St., Ba:timore 193 E. Jefferson Ave., Detroit @ 
». 
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Esterbrook People Hold Sales Convention. 

The Esterbrook Steel Pen Manufacturing Company held 
a sales convention at its factory in Camden, N. J., January 
6 to 9, inclusive. On January 6, the officers of the company 
and the sales force met in the offices of the factory. Those 
present included |]. H. Longmaid, president; E. S. Wood, 
treasurer; H. C. Sharp, sales manager; Wm. I. Halsey, 
manager New York office; F. S. Van Hart; A. J. Frohock; 
F. N. Large; G. P. Knebel; J. Kimmel; Harry Homer, 
west coast representative; Joe Hildreth, middle west rep- 
resentative; James Stites, southern representative; G. E 
Nelson, Jr.. New England representative; Walter Ridge- 
way, Ohio and Pennsylvania representative; H. W. Lynn, 
R. W. Mueller, Jr., G. S. Miller and H. M. Billings, New 
York representatives 

The meeting was opened by Mr. Longmaid, who spoke 


of what had been done during the past year and also of 
the work ahead Following his remarks, the meeting 
passed to a general discussion which lasted until 5:30 


following morning 
sales force on 


i1djourned until 10:30 the 
n the 


p. m., when it 
\ supper and theater party were give 


Monday eveni! 

On January 7, general business was again the topic of 
the day, the eeting adjourning at 5 p. m. In the evening 
the officers and salesmen were invited to the City Club of 
Philadelphia, where an excellent dinner was served in the 
Gold Room. Each one present was called on for remarks. 

On January 8, the salesmen were taken on a trip of 
inspection through the entire factory, where the process of 
manufacturing pens was explained. In the afternoon of 
that day the meeting cleared up the balance of the business 
to be 

On Friday, January 9, a general review was held of 
what had transpired during the three days. The conven 
tion then adjourned at noon, the afternoon being left to 
ferences of the salesmen 


discussed 


the personal prt 


Wales Men of Boston Hold Convention. 


The members of the Boston district office of the Wales 
\dding Machine Company held a convention in the Bos- 
ton City Club of Boston, Mass., on January 9 at 12:30 p. m. 


with a luncheon, followed by an interest- 
the evening a dinner was given at the 
Copley Plaza hotel. The object of the gathering was to 
celebrate the tory of Boston in a three months’ 
contest which t company held during October, Novem- 
ber and December, the Boston district winning first place 
with an average of 246 per cent of its quota. 
emarks of the convention 


The event began 


ing program. In 
sales 
delive red 


The opening were 


by Mr. Rogers. Following the luncheon Mr. Clarke spoke 
on “Conipetition and Its Advantages.” Mr. Favor gave 
a talk on “Interesting the Non-User” and spoke of the user 
of the machin« The advantages of trading out machines” 
were outlined by Mr. Decker. Mr. Beal spoke on “Me 
chanical Demonstration.” F. Johnson took the subject, 
“Selling from Demonstration,” while Mr. Jenks described 
a method of calculating on the Wales machine Che final 
address was entitled “‘Four Stages to Sale,” by Mr. 
hovers. The foregoing addresses were followed by a 


gent ral disc 1SS1IO!I 


Dinner by Biddle Purchasing Company. 


\ dinner was given to forty of the traveling represen 


tatives, department heads and buyers of the Biddle Pur- 
chasing Company at Keene’s chop house, New York, 
December 29 Fach guest was presented with a silver 


clutch pencil bearing his name. Business conditions were 


discussed by the executives and road men following the 
dinner. W. C. Biddle, president of the company, narrated 
some of his experiences while in France and Belgium, 
engaged in reconstruction work. 


The Murphy Centenary. 
Plans are progressing for the celebration of the centen 
ary of the William F. Murphy’s Sons Company, Philadel- 


phia The dinner commemorating the event will prob 
ably be held February 21. At present there are three 
generations of Murphys represented in the firm—William 
Henry Brooks, the president, being a grandson of the 
founder. William Henry Brooks, Jr., now a student at 


Princeton, is expected to take his place in the institution 
upon his graduation this spring 

Manco Club Dinner. 

\, dinner was held by the Manco Club of the William 
Mann Company, Philadelphia, Penna., January 17 
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< Mess ormfort Widrayy 





All that the 


Name Implies 


Hundreds of dealers find the Widney 
a very comforting profit. The sale of 
one Comfort Widney Seatpad auto- 
matically advertises and paves the 
way for the sale of the next one. Large 
repeat sales prove appreciation. You 
make these comfort- 
' able profits, too. 


Miss Comfort Whetrayy 


FELT SEATPAD 


(Patented) 


_ Can 


TRADE 444 MARK 


Nat nt Was 

This is the pad with the anchor scientifi- 
cally made to prevent the shine and save the 
wear—'‘ Moves as you move but never leaves 
the chair.”’ 

Today is the best time to write for sam- 
ples, prices, and discounts. There is no bet- 
ter market than among your old customers, 
and no better time to work that market than 
right now. 


The Widney Company 
310D So. Jefferson St., Chicago 


We are the world’s largest manufacturers of felt seatpads 
1988 


WWWWWWWW 
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Enjoyable Entertainment by Moore Push-Pin Co. 

The Moore Push-Pin Company held their annual dinner, 
dance and entertainment on December 27 at the Meridian 
Club in Philadelphia, commencing with a mask dance 
from 6:45 to 8:00 p. m., when prizes were awarded for 
the fancy and comic costumes. The prizes were won by 
the following: 








Sa.d STA-SrARe 
aun e 
SALT BROS NY 








Ladies. 
First Prize (fancy dress)—Miss Ethel Schaub 
E D ] K Second Prize (comic dress)—Miss Elizabeth 
very @a er hnows Gentlemen. 
First Prize (fancy dress)—Fred Uhrman. 
Second Prize (comic dress)-——Carroll Burkhart 


The growing demand for better Fred made a very fine lady out of himself; in fact, so 
i. and th ite é much so that he fooled Mr. Underwood, the company’s 
pencus and the easy sale tor sales manager, who was not “wise” until he asked the 


sharp point pencils of any kind lady (?) for a dance. | 


fier the awarding of prizes a splendid dinner was 


served, including all the good things that could be found 
in season. 
you can turn this demand into 


\fter the dinner a concert was given by company talent. : 
- 
i 
1 








The office torce put on a skit entitled “School Days,” 
which carried some of us back a few years to the time 
when we used to “devil” the teacher ourselves. This was 
put across, in first-class style and a great deal of credit 
is due to the ones who took part—the Misses Grebe, Gras, 
Mitchell, Bastian, Schaub, Fretz, Bailey and Meiswinkel 
and Messrs. Thompson, Burkhart and Weber. 

While the school sketch was a most attractive perform- 
ance, a sketch staged by one of the manufacturing depart 
ments in charge of E. H. Thompson, entitled the “Vi 
trola Shop,” whose artists were the Misses Wengel, An 
derson, Carr, Bowers, Neff, Long, Massino, Bendernagle 
and Neff, received the award of the judge, W. C. Pollock, 
treasurer of the Republic Trust Company, who awarded a 
beautiful silver loving cup to the winning department 
the year i920. 

\fter the conclusion of the concert. the orches 
“jazzed” it out until everyone was tired of dancing 

Everybody voted this the best time the company ever 
staged, and all thanks are due to William Percy Mills, ' 
president of the Moore Push-Pin Company, who acted as 
master of ceremonies. 

Mr. Mills is a firm believer in these little get-together 
gatherings—-picnics in summer and dinners and entertain 
ments in winter—which he claims put a little heart and 
soul into the otherwise ordinary every-day grind 

One of the attractive incidents in connection with the 


more profitable sales by investi- 
gating the many advantages of 


SALZ STA-SHARP 
THE ULTIMATE PENCIL CONVENIENCE 


Instantly appealing to your custom- 
ers by beauty of design. 


Increasingly appreciated for conve- tra 
nience in use. 





Permanently prized as a_ personal 
possession. 


wo 





Profitably salable in the wanted met- 
als at popular prices. 


~ 
— 
~~ 





ee 





Your place is the place 















i for more pencil sales. Moore Push-Pin Company’s Christmas festivities was a 
\ very large Christmas tree, beautifully decorated, around 
\ which all the em lovees gathered to listen to an address 
Cy SALZ STA-SHARP by the President. William Percy Mills, at which time 
\y prizes were awarded to the faithful employees who had 
; , been in the service of the company for one or more vears 
Wa Pencils will help you make them. siti 
Our counter display proves it. An Interesting Dinner. 
On Monday evening, January 5, at the Breevort Hotel 
Write for literature and prices. New York, a dinner was given to L. W Faber yy the 
; department heads and salesmen of the house of Eberhard 
Faber. This event was in testimony of the pleasur« the 
Faber people at the recovery of Mr. Faber, who was com 
t A TTENTION pelled because of illness to be absent from the last al 
be dinner of the company. In token of the respect and 
q esteeni in which he is held by the employees of the house ' 
The SALZ STA-SHARP Pencil is pro- cane was presented to Mr. Faber, appro} riately e1 
tected by U. S. Patent No. 1,325,570, gravel; this Mr. Faber feeclingly acknowledged He said 
Dec. 23, 1919. that he felt that the employees of the house of Eberhard 
The sale of thin-lead metal magazine — pe oe ome Ne a: . .. - 
4 es - . t is hinted that. through the kindness of an in t 
pencils similar in construction, form lel tn hibiti ae ame Uhed tar the & ‘s 
and operation to the SALZ STA-SHARP ee ene Oe Ba Mie mak ow 
eh: : ° 10se nresent were L. W Fahe f Eberhard Fabs I I 
Pencil is an infringement of our patent ins © E Makes A Wh With D. H. Archibald 
rights, liable to prosecution. or. a ee et, Se ae cos. sae wenn 
F. M. Brown, F. Byers, W. E. Edgerley, H. Ellerbus F. 
G. Huber, H. D. Shipman, J. N. Turner, H. J. T; le, 
S A L 7, B R OS and J. M. Van Alst. 
. Dinner to Burroughs Men at Syracuse. 
Manufacturers of High Grade Fountain Pens and Pencils in commemoration of the splendid sales record of the ' 
Syracuse office. G. T. Perrin, agency manager of the 
71 West 35th Street New York Burroughs Adding Machine Company, tendered a dinner 
to twenty-five of his men During 1919 the Syracuse 
organization sold eighty-five per cent more business than 
the quota assigned that territory. The Syracuse agency 
led the entire eastern district of the United States in the 
percentage of business. 

















District inspectors of the’ Burroughs Adding Machine 
Company met in convention the week of January 12 at 


Detroit. A constructive program was carried out. Insp¢ 


maura - 
SALT BROS NY 


































































































































































































HE dominating effort behind the entire Cesco 
Organization is, and has been, to produce a line 


of Loose Leaf Binders and Forms that any dealer 


would be proud to handle. That we have succeeded 


in our achievement, partly at least, is evidenced by 
the fact that our output for.the past year has exceeded 
our previous year by over 100%. 


Calalog with dealers proposition on request 


THE C. E. SHEPPARD CO. 


LOOSE LEAF BINDERS AND FORMS 
303-311 HUDSON STREET, NEW YORK 
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ard 
ll guard 


\|\ Quis custodiet ipsos custodes ? 
| — Seneca 









with its outposts, the outpost with its sentinels, the sentinel with his 

gun. Every day shows the need cf adequate protection for those 
things that should guard business from danger. The man who best protects 
himself from danger and loss is the best business man. 


A LWAYS in times of warfare have the guards been guarded. The army 


Your business is or ought to be guarded by its records and papers. They can 
only protect you against loss and danger as you protect them. It is logical 
therefore, that those things that guard you most should be best protected. 


Ofiisleel Vertical Files 


are the best protection. Years of “knowing how” have been welded into 
every one. With them, an adequate filing space is designed for your every 
need, and depreciation is a zero figure. They take up less floor space and 
their dignity and beauty of design and finish will characterize your office. 


GF Allsteel Files will not warp, shrink, crack nor stick—they are made of 
A-L-L-S-T-E-E-L, electrically welded. They will protect your records against 
fire and weather, against dirt and vermin. They mean efficient protection. 







We would like to send you our catalog of Allsteet 
Furniture. Will you ask for Form F-291-1? 


™ GENERAL FIREPROOFING = 
STEEL FILING EQUIPMENT—SAFES 
OFFICE FURNITURE- SHELVING 
YOUNGSTOWN, OHIO. 


NEW YORK - BOSTON - CHICAGO - WASHINGTON — ATLANTA —GEATTLE 
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from five districts, including H. W 


W. D. McIntyre, M. L. Schenk and 


tors were present 


Morely, H. W 
Mark L. Lilly 


Cross, 


Waddy Receives Loving Cup. 

On January 23 at one o’clock p. m., a meeting was held 
by the Executive Committee of the Richmond, Va., Sta- 
tioners’ Association with the object of winding up re- 
maining affairs pertaining to the fourteenth annual con- 
vention of the National Association of Stationers & 
Manufacturers. The meeting was held at the Business 
Men’s Club. One of the events of the afternoon was 
the presentation to Woodson P. Waddy of a handsome 
loving cup, suitably engraved, as a token from the sta- 
tioners of Richmond of their appreciation of the work 
he performed as president of the organization and of his 
labors before and during the convention last fall. Mr. 
Waddy was taken completely by surprise, but his accus- 
tomed presence of mind was on the job and he responded 
fittingly. During his remarks he took occasion to thank 
each sub-committee that had worked under his direction 
for their part in the success of the convention 


Buffalo Stationers Meet. 

The Stationers’ Club of Buffalo, Buffalo, N. Y., held 
ts annual meeting on Thursday evening, January 8&, at 
the Hotel Statler. The following officers were elected for 
the ensuing year 
Williams; 


President, Harry vice-president, Richard W. 


Eaton; secretary, Richard B. Lockwood; treasurer, J. Her- 
bert White; retail member governing board, Oscar J. 
Besser; wholesale member governing board, Henry C 
Weiler. 

By unanimous vote the action of the National Associa- 


tion in raising the annual dues was approved. 
It was decided to hold the annual dinner of the club on 
Saturday evening, January 24, at the Ellicott Club, Buffalo. 


New Directors for New York Golfers. 


\ company of about thirty-five gathered at the Hotel 
Brevoort, New York, N. Y., to attend the annual dinner 
and election of the New York Stationers’ Golf Associa 
tion. Eberhard Faber presided. Following are the new 


directors: Eberhard Faber, W. G. Whittemore, A. P. 
Jackson, A. C. Bainbridge, Harry Haupt, J. R. Brundage, 
A. W. Williams. A cane was presented to Mr. Faber, on 
behalf of the members, by W. G. Whittemore. Enter- 
tainment followed the conclusion of the business session. 
will be elected by the board of directors at a 
session. 


()theers 
later 


Furniture House Closes New York Show Rooms. 

The Berkey & Gay Furniture Company of Grand Rap- 
ids, Mich., which for several years has maintained well- 
equipped showrooms in New York City, has decided to 
discontinue these show rooms because of changes in man- 
ufacturing and trade conditions, which make it impossible 
for the company promptly to fill stock orders and at the 
same time to keep comprehensive exhibits on the show- 
room floors in Grand*Rapids and New York City 

The decision to discontinue these show even 
temporarily, was reached with great reluctance. The 
Grand Rapids display will be reduced to the minimum, 
while’ at the time the company is reducing the 
number of patterns to be made and is erecting a larg: 
addition to its plants in an earnest endeavor to increase 
production. 

The company will continue its New York offices at 119 
West Fortieth street, in charge of John D. Gray It is 
expected that when present acute conditions with respect 
to demand and supply shall have again approached normal 
it will be possible to accumulate stock and to reopen the 


1OW 
show 


rooms, 


Same 


rooms. 


Fisher Now with Monroe Company. 

William W. Fisher, who, for the last six years, has 
been connected with the Wales Adding Machine Com 
pany in the development work and inventions, recently 
accepted the position of chief engineer in charge of the 
development work of the Monroe Calculating Machine 
Company. Since his graduation from Pratt Institute Mr. 
Fisher has devoted himself exclusively to machine design- 
ing and development 
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“Economy” 
Seat Pads and Chair Cushions 


bring profitable business. 


They take the 


edge off the modern office grind, and soften 


the wear on workers’ clothes. 


fort for the office 


clothes economy as well. 





man 


There’s com- 


or woman, and 
‘*Economy’”’ 
Cushions 

have a felt top 


surface andanarti- 
ficial leather body. 
Also made with 
complete cover of 
artificial leather. 
The edges are 
welted all around. 
Well and securely 
tufted. Made in 
15-inch and 18- 
inch sizes. 


‘*Economy”’ 
All Wool Felt 
Seat Pads 
prevent shiny 
clothes. Made of 
all-wool felt, with 


genuine leather 
retaining straps. 
Four standard 


and three 

Maroon, 
and Rich 
Brown. We also 
make - Felt Chair 
Back Pads that 
protect the coat 
and waist against 
the shiny trail of 
friction. 


sizes 
colors: 
Green 


Write for the “Econ my” be Oklet. We sub- 


mit samples by prepaid express to respons- 





“Economy” All-Wool Felt Seat Pad 


If not satis- 
factory they can be returned at our expense. 


ible dealers on memorandum. 


Economy Seat Company 


3132-36 South Canal Street 


Chicago, Illinois 


New York Representative: A. H. Denny, 368 Broadway. 


Bogart, 909 4th National 
Bank Bidg., Atlanta Ga 


Southern Representative: Ps 
E. V Cc 


acific Coast Representative: 
E. Davis, Empire Building 
Seattle, Wash. + 
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= Wt went AALUSAEUUASOENLEDIUNOAENADEREOAAEEDUNEDADOSTDELACONEONN CAPR LETH TO ENN ’ oad . . 
SUQQ0enUanANANENANN AANA UAA AGATA Ole Hanson s Spirit Continues in Seattle 


> 
T 
ae e == of the radical element of organized labor which has held 
Si almost absolute sway in that city for the past three years. 
and has so restricted production and increased produc- 
== tion costs that her ship yards, lumber mills, and many 





While Mayor of Seattle Ole Hanson Electri 
fied the Country by His Treatment of Radical 
Labor Agitators. Seattle is Continuing t 
Handle the Radicals Firmly and with Success 
By F. R. Singleton 








lesser industries have been finding it hard to compete 
with those in which the labor situation was less acute: 


Wh 





that she was beginning to lose commerce to other Pacific 


4 f , ; 
= ports where the labor cost of handling cargoes was less; 
that she was losing new industries seeking location on 
= the Coast, which avoided Seattle because of industrial 


conditions. 
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I 


! 





Seeing her opportunity of becoming the greatest city 


== == on the Pacific Coast and one of the great ports of the 
+ world slipping away from her, Seattle has risen in the 
=: == might of an American city and is breaking the tightening 


! 
it 





bonds which were beginning to strangle her industries 
= == and commerce. Seattle is rapidly going “open shop.’ 
= == Seattle has declared her independence of organized labor 


rule and is refusing even to deal with the radicals in 


= 4 == 

tf . ss control of organized labor in the city, whose cours ince 

5 == the signing of the Armistice has proven them to be no 
== better in their actions, sentiments and purposes than the 


IW. W. 
Old Hampshire Old Hampshire 


The American Plan of Employment. 
Bond Mills 





f 


They do not call it “open shop” in Seattle. They call 
it the “American Plan of Employment,” which, as de 
fined by the “Associated Industries of Seattle,” the or 
ganization leading the movement to success, means that 
every man shall be protected in his inalienable right to 
work, regardless of political, religious or labor affilia 
tions; that every employer shall be protected in his right 
to run his own business and to hire employes without 
having to gain the permission of an autocrat of labor 

The open shop is being established in Seattle by the 
breaking of a series of strikes, designed by the radicals 
in the labor movement as a substitute for the general 
strike, by which they planned to bring about the paralysis 
of industry in Seattle and so discourage employers that 
: they would be able to take over industry themselves under 
== a soviet system. The open shop is being established by 
the force of public opinion as the result of an intensive 
publicity campaign in the Seattle dailies, conducted by 
the Associated Industries. Pages on pages of advertising 
informed the Seattle public that the industries and com- 
merce of Seattle were being attacked by the radicals of 
organized labor and that, if their domination over organ- 
ized labor and the industries and commerce of Seattle 
were not broken, the population, industry, commerce and 
prosperity of the city would decline. 

Civic Organizations Rallied to Cause. 

The response was prompt. The Chamber of Commerce, 
the Rotary Club, the Kiwanis Club and all other civic 
and commercial organizations of the city took action 
demanding the end of radicalism and sabotage in Seattle, 
and endorsing the open shop in industry. These declara 
tions were published in page advertisements, and at the 
end of ten days of this intensive advertising the public 
sentiment in Seattle was overwhelmingly in favor of 
Americanism in industry, and the power of the radicals 
was broken. Where a year ago the closed shop was 
strongly supported by public opinion in Seattle today 
the public is demanding open shop, and any employer 
who signs a closed shop agreement with any labor union 
will be exceedingly unpopular. 

The movement in Seattle is not against unionism, but 
against the domination of unionism and industry by un- 
American radicals. The Associated Industries, in its 
publicity, has repeatediy recognized the right of workers, 
as well as employers, to organize; has endorsed the prin 
ciple of collective bargaining; has declared that there 
shall be no discrimination against union men under the 
American Plan, and has urged employers not to take 
advantage of unemployment to cut wages. The Asso 
ciated Industries has been consistently American and 
has won the confidence of the public and of the con- 
servatives of union labor. 

Organization Stabilizes Seattle Industry. 

Seattle is winning industrial independence by the power 

of organization. While the individual employer, with a 








A line of carefully selected 
“‘best sellers’? comprising in 
addition to Old Hampshire 
Bond, other grades, weights 
and finishes of relatively 
high quality. 





UNEDULEDANEVEUATANAOUEUED CONNUSDLUEUENEANOLEL ALONE 








To see is to believe. 


Send for new sample book. 
Hampshire Paper 
Company 


SOUTH HADLEY FALLS 
MASSACHUSETTS 
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Makers of 
Old Hampshire Bond Vellum—Lawn 
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Quality Always Paramount 


The time is rapidly approaching when production will catch up 
with sales. When that time comes, Roger W. Babson predicts an 
era of most intensive competition. This does not necessarily mean 
a competition of price, but of quality and service. The slacking 
of quality, which the unprecedented conditions of the past few 
years have in a measure excused, has in many lines thrown pre- 
war standards into discard. This condition cannot) continue. 
Wise buyers are already applying the brakes and are watching 
carefully to see that they are not loaded up with goods of inferior 
quality which may be difficult to move in this coming time of 
keen competition. 























We are daily proving to I-P Dealers that they need have no fear on this 
point, because we are constantly building to higher quality standards thruout 
our line. In spite of many handicaps we are making better goods today than 
ever before. Check up this statement— it is worth proving. 


IRVING - PITT MANUFACTURING CO. 


CHICAGO KANSAS CITY NEW YORK 
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Jamestown, New York 
UrS~A 


the prestige of Art Metal 


Your store is bound to take its tone from the 
quality of the goods you handle. 























Art Metal Office Equipment has that excellence 
of design, that finished workmanship, and that 
perfect beauty in every detail, that lends pres- 
tige to whatever is associated with it. 





This quality of excellence means profit for you 
because it makes permanent customers for your 
store. Art Metal Service will attract buyers of 
office equipment to you and Art Metal superior- 
ity will make them your lasting customers. 
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Equipment than ever. Production facilities are 
being increased which means increased sales and 


This year we are prouder of Art Metal Office 
| 
larger profits to Art Metal dealers. 


Mite, OE neter tte. 
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few exceptions, in the past has been unable to withstand 
the radicals who ruled Seattle labor and has bowed to 
their dictates, the employers of Seattle collectively, banded 
together along with many other citizens in the Associated 
Industries, have been able to defy the radicals and to 
establish open shop in every Seattle industry in which a 
strike has occurred or a contract broken by the unions, 
during the past three months. In rapid succession the 
building industry, the job printing industry, the mer- 
chant tailors, the dyers and cleaners, the jewelers, the 








shoe repair shops and the master pile drivers have de 
clared and established their independence of radical dom 
ination, meaning that the unions have lost control of 
industries in which thousands of men and women are 
employed. 

Seattle would progress on the open shop road much 
nore rapidly under the stimulus of public opinion if it 
vere not for the fact that the Associated Industries has 
taken a strong stand against the breaking of existing con- 
tracts with labor unions. One of the cardinal principles 
of the organization is that employers must keep faith 
with each other and with employes, and so the open 
shop movement progresses as strikes occur, unions break 
contracts and existing contracts expire, 








The Associated Industries was formed in Seattle as a 


result of the general strike of last February. The revo- 
lutionary character of that attempt was recognized by 
, 
t 











he public and the necessity of cleaning the radicals out 

of organized labor was brought home. There was much RH : 

open shep sentiment as a result of the general strike, fj | / 4 

but as a large percentage of union labor in Seattle is H | ES! Y ou l] find them every- 
loyal An erican, the majority of employers favored giving where. From the offices 1n 
the unions a chance to clean house of the radicals before 

taking any drastic steps. The Associated Industries, led the small towns to the sky- 
by Frank Waterhouse, a leading citizen of Seattle, with . . 

large shipping and industrial interests, was organized to f Scrapers in the big centers. 
band all employers together in an effort to bridge the aS... 

chasm between the employers and employes by giving ; Along Broadway in the busy 
the employes such a square deal that the revolutionary marts of Frisco and in all the 
appeals of the radicals would fall upon deaf ears, and —— bs: ° ° 
that labor would throw the I. W. W. and other radicals ; cities between you will find 
out of control of Seattle unions. During last spring and t 








cultivate better relations between 

and to promote a square deal for the employe, the em- 
plover and the public in general in Seattle—but the 
unions failed to clean house. 

The final declaration for the open shop in Seattle came 
when Mr. Waterhouse became convinced that the radi- 
cals, still in complete domination of the unions, were 
attempting, by a series of strikes, to paralyze the indus- 


tries of Seattle and take them over. Advance informa- 
D 


summer the Associated Industries grew rapidly in mem- 
bership and influence, and endeavored consistently to St Johns lables 
employers and labor, * 


St. Johns tables dominate business 
offices because of their business 
designs and sturdy manufacture. 


‘ e ° “+ + rm 
tion of this plan was verified by events. September oo 8 
the carpenters and some of the other unions in the build- 


ing trades struck to enforce impossible wage demands, ; Made in the largest table factory 


PNAS PII AEE LAE TAL Tn PR 98 MN 


in spite of the vital public need of more homes and other : 

buildings and the willingness of the employers = arbre ; they ought to be as much better 
trate. They arrogantly stated that their demands, in: ; . 
volving $10.00 a day wage for carpenters and other ex: as they are and to sell as easily 
orbitant increases, must be granted first, and then they : “ 

would talk arbitration. The job printers, the tailors, the as you will find that they do. 


dyers and cleaners and piledrivers followed in rapid suc- : 
cession and the air was full of talk of strikes in other i 
industries. || St. Johns Table Company 
October 14 Seattle contractors, backed by the Asso- ; Cadillac Michigan 
ciated Industries of Seattle, declared open shop in the 
building industry, after six weeks of fruitless negotia- 
tions with the unions to bring the strike to a settlement 
on terms which would not make it impossible for new 
buildings to be undertaken. Their action, announced in 
page advertisements in the daily newspapers, was ap- 
plauded by the public. October 31 the Building Trades 
Council voted to call the strike off. The strikers returned 
at their old wages and under open shop conditions. 








Advertising Won Over Piledrivers. 

It took only one seven column, fifteen inch advertise 
ment in the Seattle dailies, announcing open shop and 
inviting men to work under the American Plan, to estab- 
lish the piledriving industry on the open shop basis. 
The fight has been harder with the job printers, the 
tailors and the dyers and cleaners, but the employers in 
each of these three industries declared unequivocally for 
the open shop and are making it stick. The employing 
printers have been drawing men from all over the United 
States to take the place of those strikers who refuse to 
return to work, and are gradually building their forces 
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$38.50 


Completely 
Equipped 











A Big Money- Maker 
for Dealers 


We have an unusual offer to make 
to one dealer in every locality. 


The Rotospeed Stencil Duplicator is 
simple in construction, easy to operate, 
accurate and fast. It prints good, 
clean-cut copies of hand written or 
typewritten forms. It reproduces draw- 
ings. It saves 92% on form letters. 
Prevents delay. Saves time. Saves 
money and makes money. It is an 
easy and rapid seller. And every 
sale is followed with a continuous 
stream of profit on supplies. 


Uur national advertising in Collier’s, 
American Magazine, Literary Digest, 
Review of Reviews and other big na- 
tional publications is bringing inquiries 
and sales from every locality. 


We have a proposition whereby you 
can have the Rotospeed profits for 
your territory. 


Write or wire for the details of our 
exclusive agency proposition. 


The Rotospeed Co. 


Agency Dept. 
Dayton, Ohio 











up to normal. The tailors have been greatly helped by 
the fact that all the associations of employing tailors in 
the cities of the Pacific Coast, as far south as San Diego, 
Calif., have followed the example of Seattle and have 
declared open shop. The dyers and cleaners have gotten 
back many of their old employes and are back to normal 
in their operations. To have granted the demands made 
in any of these lines would have amounted practically 
to turning over the business to the employes 

The declaration of open shop by the building con- 
tractors was a body blow to union labor radicals and 
disarranged their plans to bring about industrial paralysis 
by involving one industry after another in strikes. 
sentiment against strikes developed in the unions, and 
no more strikes were called. 

Publicity Aroused the Community. 

Once decided tor the open shop, the Associated Indus- 
tries conducted an intensive publicity campaign in the 
three loyal daily newspapers of Seattle. In a series of 
ten page advertisements, beginning October 29, the Asso- 


ciated Industries aroused the community to the danger 
of radical domination and demanded that the industries 
of Seattle be run on the American Plan. The campaign 
was assisted greatly by the newspapers themselves in 
strong editorial and news publicity. 

At the end of ten days public sentiment was strongly 
in favor of the open shop. 

Then came the murder of four former soldiers by the 


IT. W. W. during the Armistice celebration parade at Cen 
tralia, Wash., a few miles from Seattle and the suppres 
sion by the government of the disloyal Union Record, 
the organ of the radicals, to crystallize sentiment in Seat- 
tle against the reds in control of labor. The sentiment 
grew so strong that the elimination of the radical alone 
can save unionism in Seattle. 

The movement for the American Plan, the open shop 
has spread from Seattle to the other cities of the Pacific 
Coast, and the Pacific Coast expects to see it sweep the 
country until the right of all Americans to work without 
being subjected to coercion and intimidation is estab 
lished. San Francisco, Portland, Spokane and Tacoma 
have organized “Associated Industries’ on the Seattle 
plan. The Pacific Coast is making a new declaration of 
independence for America. 

Again the Feminine Touch in Advertising. 
We are informed that the accompanying cut is a capital 


likeness of the Rush-E-Raser Girl, whose comely features 
adorn the advertising copy of the Rush-E-Raser Com 
pany, which has recently increased its manufacturing fa 
cilities. 





MISS RUSH-E-RASER. 


\n extensive and intensive advertising campaign is 
ing launched by this company. 
A Book on Efficiency. 


“Personal Efficiency” is a. volume of inspirational mat 





ter to key up the reader and cause him to bring greater 
efficiency into his work. It is appropriate for high school 
students as well as their elders. It contains eighteen chap 


ters, each devoted to a series of questions which de 
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A profitable line to handle 


is the line that brings in repeat orders. To do this the products must 
be satisfactory in every way. 


Mie 


Take such a line of filing cases. Every file must meet all the requirements of the 
modern office. The Purchasing Agent demands one that is protective and perma- 
nent, while the File Department Manager thinks of Easy Operation, Adaptability 
to hold any Standard Sized Record or Book, and Attractiveness. 


PP 


There ‘s a line of filing cases that contains all these good points and several others 


besides. It’s the BERLOY line. That’s why we say 


BERLOY 


Steel Filing Cases 


are proftable files to handle. They bring in the repeat 
orders. A ‘*1300” Line letter file is shown here. 


Protection: Made entirely of Steel, this file is proof against in- 
sects and rodents. The rod and bar reinforced construction insures 
extreme durability and maximum protection from fire. Can be 
equipped with Automatic Lock or Safety Catch which will keep the 
drawers shut, no matter what position the file is in. 


Permanence: The “1/300” line is built exceptionally strong—it 
will stand the hardest usage year after year. 


Ease of,Operation: The drawers slide in or out at the slightest 
touch as they operate on ball-bearing roller suspensicn. This per- 
mits them to extend clear out of the case making every inch ef filing 
space easily accessible 

Holds any Standard sized Record: The ‘1300’ line in- 
cludes filing drawers to accommodate all standard sized papers of 
record, Our system of “insert” or ‘‘substitute drawers” permits the 
greatest flexibility of arrangement. 


Attractive: Handsomely finished in Olive Green Enamel (baked 


on) with Brass Hardware and trimmings—a file that will harmonize 
with any office interior. 


This is only one of the many BERLOY files that would 
be profitable for you to handle. Write for Catalog 
H-48 which shows the complete BERLOY line. Ask 


for dealers prices. 


The Berger Mfg. Co. - - - Canton, Ohio 
Branches: Boston New York Philadelphia Chicago 
St. Louis Kansas City Minneapolis San Francisco 





Export Dept.: Berger Bldg., New York City, U.S. A. 
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hie illustrations on this page show a few 
of the new additions to the Canton Line 
of furniture and filing devices in steel. The 
entire line is shown in detail in an attractive 
new catalog now ready. Applications for ex- 
clusive agency contracts will be considered in 
order as received. We shall be glad to tell you 
all about it. 


THE CANTON ART METAL CO. 
CANTON, OHIO. 
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termine personal efficiency, making it possible for the 
reader to analyze himself, while at the same time pointing 
out the way to growth and advancement. The book is 


ery the Knox Business Book Company of Cleve Two Live Items from 


Chicago Stationers Dine. The “‘U-Need-Me’”’ Line | 


Annual Dinner, Held at Hotel Sherman, a Happy Event. 
ae ee, Here are but two of the many items of the 
“U-Need-Me” Line. Like 
the rest of the family, 
they sell on merit, and 


The eighteenth annual dinner of the Chicago Stationers’ 
Association, held on Saturday evening, February 7, in the 
Louis XVI. Room of the Hotel Sherman, was an inter- 
esting and a lively affair. The dinner began promptly at 
7:00 p. m. and the company during the meal were enter- 
tained by a lively pair of young men who played on 
stringed instruments and sang popular melodies, leading 
also the popular songs which everybody sang. 









repeat because of satis- 

factory service. 
“U-Need-Me” 

Chair Pads 


John W. Ogren, chairman of the association, was toast- 
master, and the speakers of the evening included Ralph 
S. Bauer, president of the National Association; Colonel 
John V. Clinnin, who spoke eloquently on the subject, 
“Over Here and Over There,” and Fletcher B. Gibbs, the 


new general manager of the National Association \ 
fourth speaker was supposed to have come direct from 
Russia. He was duly introduced as—we are not good at Made in four sizes 


Russian nomenclature, so we will not attempt it lest we 
make the name worse than it was. At any rate the Rus- 
sian count was none other than that capital entertainer, 
Felix Fantus, masquerading behind a wig and a forest of 
black whiskers. His speech caused gales of laughter 


and several colors. 
Our best quality 
is No. 9, made of 
all-wool felt. No. 
8 is a mixture of 
wool and cotton, 
for the medium- 
priced trade. 


Mr. Ogren compared modern commercial organizations 
with those of ancient tribes and instanced Abraham and 
Lot as the first men on record who had agreed that the 
world was big enough for the tribes of both, instead of 
deciding their claims by gage of battle 

Mr. Bauer expressed his pride and satisfaction at being 
made president of the National Association. He said he 
felt it a peculiar privilege to speak before Chicago sta- 


**U-Need- Me’”’ 


tioners. Thirty-seven years ago he came to Chicago the Chair Pads avert 

nirst time and lived here for years Here he met the ladv premature clothes 
Oo 1S ) I rs + ys c » - ar ied + ¥ 7 ( | -s r4 2 

wh is now Mr . Bauer an I*here he m irried her. And shine by eliminat- 

have lived with her,” he continued amid applause, “twenty- / 


six wonderful, happy years.” Here he absorbed the spirit 
of the West and gained the power which he found would 
later enable him to succeed in the East. Here he learned 
that the West has no belief in the words, “It can’t be 
done.” He has selected a corps of able young men on 


whom he has placed the responsibility of running his busi- éé U N d M 9? F Idi D k P d 
ness for a year so that he may be free every moment of “IN€ea-ivie 0 ing es a 

the time to do the work of the National Association. It : ; 
is wonderful, he said, to travel about the country and note brings the privacy of a roll top desk to the 


ing the friction of 
wooden and cane 
chair seats. 


the enthusiasm for those co-operative plans which the table or flat top. rhe pad is made with wings 
National Association purposes to put into effect He which can be folded over the work, thus pro- 
described the establishment of headquarters in Chicago tecting the papers against prying eyes or gusts 
and the sefvice which the organization expects to achieve of wind. The full size is 19% inches high, and 
for every stationer. He paid tribute to the ability, experi- 48% inches long. The hinges of the wings have 
ence and sincerity of Mr. Gibbs, who has now given up all sufficient play so that a considerable volume of 


other interests to devote himself to the national organiza- 
tion. He described plans which have been made, and said 
that if fifty per cent of the plans bear fruit we will go to 
St. Louis with three times the present membership. The 
whole effort of the organization is now toward increasing 
the sales of retail stationers. 

At the conclusion of Mr. Bauer’s remarks Mr. Buchanan 
arose and moved that, since Mr. Gibbs has severed his 
connection with the house with which he has so long been 
associated and is no longer eligible as an active member 
of the Chicago Association under its constitution, he there 
fore be elected an honorary member of the organization 
The. motion was carried by an unanimous rising vote 


Mr. Gibbs responded to this tribute appropriately and 








with feeling. He regretted the necessity of withdrawing 
from the actual business, but in doing so believed he was papers can be enclosed within the wings. The 
taking up a work which would redound to the advantage bottom is covered with felt, to protect the desk. 
of stationers not only here but everywhere in the United The top is covered with black imitation leather 
St: 4. > conc » i > interes go ste rics 
State He concluded with some interesting historical or wemuine leather. 
references 

T he Tr mark or ( olonel Clinnin covere d some ot ] is Send tor up to date “U-Need-Me” literature. 
military experiences in this country and later in France , 


His humor had the quality of feeling, and his descriptions 


of scenes and events were eloquent and thrilling. He told Geo. E. Fox & Company 


how Yankee ingenuity saved the “Leviathan” and the 
lives of 14,070 men from the German submarines, and how, 33 West Kinzie Street, Chicago, U. S.A.a 
before his men had battled in France, “international” dif- 

ferences among them were settled in a fourteen-foot ring, 
but that after their first real battle they were Americans 
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Conrades 
Chairs 


—to convince your customers 


No. 6007 % B 





NE of the surest evidences 
of the worth of Conrades 
Chairs is the fact that they al- 
ways have sold well, regard- 
business conditions. 
products only have 
The line 
is well-known for the char- 
acter of its workmanship and 
construction. You can bank 
on Conrades Chairs as a profit 
producer at all times. 


less of 
Quality 
place in our factory. 


Our story ts briefly put in a catalog 
which shows the entire line. A copy will 
be mailed you promptly upon receipt 
of your inquiry. 


Conrades Mfg. Company 
1942 North Second Street 
St. Louis, Mo. 
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all. Colonel Clinnin’s remarks were listened to with rapt 
attention and were enthusiastically applauded 
At the conclusion of the Colonel’s speech the 
adjourned to an adjoining room where many danced until 
a late hour. Felix Fantus, the entertainer, with his “Battle 
of Song” and other clever stunts, kept everyone interested 


company 


Among visitors from other cities were Mr. and Mrs 
R. S. Bauer of Lynn, Mass.; W. C. Bardenheuer, Frank 
Waterman, Al. Williams and W. H. Wallace, all of New 
York, and one or two others. 

Much credit is due to H. L. Murdock, I [ Marshall, 
H. B. Struble, F. P. Seymour and F. F. Harris, the com 
mittee in charge, for the success of the evening’s enter 
tainment. 


Error in a January Advertisement. 


(Through a typographical error in the advertisement 
of J. F. Ryan & Co. of New York on page 191 of the 
January issue a wrong impression was given The error 
was rather obvious, however, for the size of the moistener 
was given as 3144x344x034. A glance at the illustration in 


the advertisement showed that the device must be more 
than three-fourths of an inch in height. As a matter of fact, 
the dimensions of the moistener de luxe are 3'4x3'4x]1 
inches. 


Northwestern Stationers Dine. 


The annual dinner of the Northwestern Stationers’ As 
sociation was held at Minneapolis on Saturday evening, 
January 31. R. S. Bauer, president of the National Asso 
ciation, was the principal speaker. Furtl ulars 
will be presented in our March issue. 

Topeka House Expands. 

The Topeka Daily Capital of February 3 says that 
Crane & Company on February 2 closed a deal with Bates 
& Capps, who for years have been conducting one of the 
largest cafes in the city, whereby the publishing company 
takes possession of the entire building, consistin; three 


stories, at 812 Kansas avenue. 

Crane & Co. will take charge on February 18, and imm« 
diately dispose of all of the restaurant fixtures and equip- 
ment, and start remodeling the building to fit their needs 
When entirely remodeled, they will have one of the finest 


stationery and office supply stores in the Middle West 

The basement will be fitted up for displaying desks, 
chairs, safes and heavy office furniture. ‘The first floor 
will be used for the regular stock of stationery and office 
supplies. The top floor will be used for the storage and 
display of the lighter office fixtures. 

They plan to equip a suite of rooms on the top floor 
with the most modern equipment produced at the present 


tinie, making it possible for a business man contemplating 


opening an office to go to this department and see an 
efficient arrangement of the most modern methods for 
handling business. 

Crane & Co. for the past three years have had their 
“store No. 2” at 810 Kansas avenue, and the stock from 


this store will be moved and consolidated with the stock 
from the store No. 1, into this newly leased building 

There is a tinge of sentiment connected with the leas 
ing of this building by Crane & Co. for a retail store, for 
the reason that Mr. George W. Crane built this store 
building in the year 1888, and it at that time housed not 
only the store department but the manufacturing dep: 
ment as well. In the winter of 1899 their entire plant 
was gutted by fire. 

By consolidating their stock of store No. 1 and store 


irt 


No. 2 they will turn over the entire four-story building 
at 110-112 Eighth avenue, East, to their manufacturing 
department, which has been very much crowded for room 

The name of “Crane” for years has been synonymous 
with stationery and printing in Kansas and the Middle 
West. The company was founded in 1868 by the late 
George W. Crane, and is now fifty-two years old 

As long ago as 1872 Crane & Co. issued a “Wholesale 
Stationer’s” catalogue, and notwithstanding the fact that 
their business has been burned to the ground three times 
during the last fifty-two years, their growth has been 


a typical Kansas growth—their catalogues and salesmen 


cover the territory from the Missouri river to California 
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Announcement 








i KX to the ever-increasing change in the cost of all 
raw materials used in producing the merchandise 
of our manufacture, we are forced to make an altera- 
tion of prices of some of our products. 

Our outstanding aim and ambition has always 
been to give our customers the best possible quality 
Writing Fluids, Adhesives, Carbon Paper and Type- 
writer Ribbons. 

During the great World War we maintained the 
efficiency of manufacture and the quality of our prod- 
ucts remained unvaried and unchanged. Our cus- 
tomers realize more than ever before, the great im- 
portance of this uniformity of production. 

Weare in better position today to fill your require- 
ments than ever before. The enlargement of our 
manufacturing facilities has made this possible. 

Our entry into the Carbon Paper and Typewriter 
Ribbon field, we know, will be met with the approval 
of the entire trade, because behind this line our ninety- 
five years of manufacturing experience stands. All our 
knowledge of merchandising will be at the disposal 
of all, to increase the demand for these two important 
items. 

\Ve appreciate your sincerity and hope we will 
continue to receive your further patronage. 


Very sincerely yours, 
THADDEUS DAVIDS INK CO., INC. 


NEW YORK CHICAGO 
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Linen Ledger Papers 


148 





It’s alright! Don’t worry! 


T’S only a blot. The paper is Brown’s Linen Ledger. A 
few scratches of the erasing knife and the blot will dis- 
appear in a fine powder. And the erasure can be written 
over with a fine point pen. The pen point won’t stick or 
spatter, the ink won’t run or blur. Brown’s perfect writing 
quality extends clear through the sheet. 


It pays to insist that your loose leaf ledgers and record books 
are made of Brown’s Linen Ledger Paper. For,mark this well 
—a book made of cheap, inferior paper costs only 2 or 3% less 
than the same book. made of Brown’s Linen Ledger Paper. 
This is one reason it pays to recommend Brown’s to your G 
customers. 
Vrite for Brown's sample book ) 


and test the papers 
Established 
L. L. Brown Paper Company, Adams, Mass., U.S. A. 1850 

















New Machines and Devices. 


(Continued from page 25.) 


Friction Snap Clip. 
\ new clip devised by the Surelo« 
pany, Providence, R. I., is called the 
It is of the prong type, and the makers claim that it can 
be used repeated] The prong is prot ted by a guard 


Paper Clip Com 
friction snap clip 


which prevents pricking the fingers \ high polish is 
given the clips vhich makes them ppear as if gold 
nished 
Novel Binder Clip. 
Che Cleko clip binder is a new feature of the line of the 
Cushman & Denison Company. The Cleko will hold a 


single sheet or the capacity of the binder, the manufac 
turers claim, as securely as though held by staples. Clips 
are made of several capacities They are mounted 
black made up in 


binders of pressboard, all standard 


sheet sizes. 


American Japan Parchment. 


One of war's be quests is a new sheet of paper tor legal 
documents, deeds, stocks, bonds and 
American Japan parchment, which was developed by the 
Strathmore Paper Company to meet Government requir 


ments for a paper suitable for folders for War Savings 


certificates It is 


Stamps. Strathmore Japan was selected for this purpose, 
but as several minor changes were made in the stock, 
such as sizing it to take pen and ink, this sheet has been 


christened “American Japan Parchment.” It is made 
in white and toned, plate and imperial finish, 22x34 inches, 
in three weights, 56, 72 and 96 pounds. In addition to its 
field as a stock for documents, it is adapte d to announce 
ments, folders, booklets, etc. 


The Guest Book. 


Ofhce Appliances has been tavored with calls from 
number of friends from other cities and one or two from 
other countries during the past month. In the account of 
our visitors last month there was a typographical error 
in the spelling of the name of H. J. Nix of Havana, Cuba. 
We apologize; but Mr. Nix is well known in the trade, so 
that we believe few readers were deceived as to his iden 
tity. Mr. Nix is doing a fine equipment business in Ha 


vana. It will be recalled that a few months ago he suf- 
fered the loss of his brother, who was killed in an accident 
at a railway crossing near his home in Havana. 

V. I. MARTIN, manufacturers’ agent, paid this offic: 


a call on January 9. His accustomed optimism was in 
evidence 

Yr. A. WALLER, 
Northwest, was 
tions in that section 

CHARLES H. HYATT of the American Clip Company 
and the Defiance Manufacturing Company called on the 
following day from San Francisco. He is enthusiastic 
concerning the business outlook on the Coast. 

“BILL” HOGE and G. S. McCORMICK, 
sent the Brown-Morse Company in Chattanooga and 
Cleveland, respectively, called on January 13. Their head 
quarters are in those cities, but they cover territories of 
considerable extent ’round about. Both are enthusiastic 
boosters from whom pessimism flees, and both bring good 
reports from their territories. 

H. D. WHITE of the Thaddeus Ink Company, Inc 
New York, spent a few minutes in our office on January 
i4. He was visiting the western territory in the interests 
of his house. 

CHARLES R. FARGO of the Irving-Pitt Manufactur 
ing Company, Kansas City, Mo., was in a short time on 
the same day Mr. White called. He, came up on 
business, making only a short stay in this, the city of his 
former activities. We infer from what Mr. Fargo says 
that he likes Kansas City and his appearance indicates 
that the town has been good to him 

. J DERGE of the Derge-Howell 
Montana, called on January 15. Conditions in Montana 
are about the as they are elsewhere. Demand for 
merchandise is greater than the supply. Montana met 
chants have definite hopes of defeating the so-called cost 
price law which threatened to upset the retail business « 
the state 

BERT M. MORRIS of the Bert M. Morris Company 
San called on the same day Mr. Morris is 
planning extensions to his business, and was in the East 
ior business purposes 


who is known in the trade in the 
present, reporting excellent condi 
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Note the rernovable 
wedge that locks the 
Griplock to the page 
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CASH 
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we 4 | RICHARDS TAG CO, 
= ; SAC CITY IA 
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There is a definite, pronounced demand in every 
section of th country for Griplocks. They have 
wedged their way into favor and are holding on 
\ 1 that bull-dog grip for which the Griplock 
s famous In every locality there is a profitable 
business on Griplocks waiting for dealers to cash 
in on 

Get This New Profit 

Our new discount plan makes it possible for you 
to mak up to 116% on Griplock sales. We are 
backing the line with persistent, effective adver- 
tish that is creating a continuous demand for 
Griplocks 

¥ only have to show Griplocks to prove their 
superiority rr grip the thinnest paper or the 
heaviest ledger leaf with equ9l firmness. Can be 
put on in a moment and removed instantly with- 
it tearing the page or destroying the tag. Never 

mes off unless loved The metal wedge lock 
s the secret Mad f steel—indestructible—used 
for ears Made all standard sizes and styles. 

Griplock increas vour index tag 
s At display cards furnished. 


RICHARDS TAG COMPANY *456i7" 


Mail te Coupon and get the facts on Griplock Profits 








RICHARDS TAG COMPANY 
Sac City, lowa 


GENTLEMEN: 
Please send me your proposition on Griplocks, 
together with samples, catalogs, as offered in 








Office Appliances, February. 
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S. COHEN of Los Angeles, Calif., paid this offic: 
visit on January 15. He is one of those who insists th 
California has something besides climate 


. 
S. R. MORRIS of Beach, N. D., spent a fe minutes 
They Bought in a Hurry | .° "9%": 2 
= H. A. PHIPPS of the Conrades Manufacturing Con 
pany of St. Louis was in from Kansas City last montl 
and Bought Wisely Nothing ails business, he says, in the Southwest, except 
that there are not enough goods to go around 
L. R. SCHIEFER and ROBERT S. WOLF, both ot 
] 


It does happen at times. A’ sudden Ft. Wayne, Ind., called on January 16 and spent an hour 
shift in selling plans demanded an in- with the chief Hoosier in this office. _ 

y .¢ C. L. MITCHELL. secretary of Crane & Co., Tope Ka 
creased typewriting department, and Kans., was in town on January 16, coming to attend th: 
furniture equipment ot the type meeting of the office furniture deal rs at the he adquarters 

- of the National Association of Stationers and Manufa: 
planned Was scarce. turers. He declined a luncheon which we offered him, but 
threatened to come back with his wonted appetite and 


accept our offer later. 
| 


\. RYNVELD of Lisse, Holland, called on the 17th 
HL TEEL He and his brother have offices in New York and are 


‘Tabiet 


about to open an office equipment establishment in Am 
sterdam 
equipment was available, and adopted for 


\.C. CULPEPPER of the well known stationery hous 


<a 
a Ine of E. H. Clarke & Brother, Memphis, Tenn., called last 
month. 


MISS E. N. DAVIS of Denver, Colo., a representative 
of the Erie Art Metal Company, called on Office Appli 
ances on January 20. Conditions in the West are satis 






expediency. Quickly the management factory as to demand and money appears plentiful. All 
learned that it was not only expedient, but producers in that section have done well at the markets 
7 ELMER J. ROEPER of Pittsburgh, Pa., visited this 
office on the twenty-first. He was in Chicago on a briet 
visit. 


W. R. SHILLING of Pittsburgh, Pa., visited Chicago 
on business the latter part of January and spent a short 
time in this office 

LOUIS H. MORY of the Arlington Manufacturing 
Company and the Royal Varnish Company, Canton, O 
here on business, relaxed an hour the other day and 
swapped some reminiscenses of the old days and told us 


something we never knew before about making varnish 
C. W. STRAUBEL, dealer manager of the Automati 

File & Index Company, Green Bay, Wis., visited this office 

on the 26th. He was accompanied by THEODORE 


FISHER of the California Desk Company, San Francisco, 
and T. F. PEIRCE of the Weber Showcase & Fixture 


economical. Space was saved Company of Los Angeles, both of whom are enthusiasts 


over the wooden furniture and boosters for the West, but insist that, while there is 
o « Pi — AF ae the best climate in the world to be found out there, there 
originally considered. rime was saved is much else, and dare all doubters to come and be shown 
every day because of the convenience of FRANK C. MORSE of the Brown-Morse Company, 
the stationery supplies. Working condi- meacygys: +8 Mich., was in Chicago - business a fe : days 

: ‘ Wes 1 _ : ago, taking time to pay us a much-appreciated ca 
tions conduced to good results. E. J. BLOMBERG of the A. W. McCloy Company, 
Pittsburgh, Pa., called on February 2. He was visiting 

Send for the Uhl Steel Catalog this section of the country on business. 

H \. MAY of the Todd Protectogray h ( ompany, 
Rochester, N. Y., spent a few minutes in the office of this 


The Toledo Metal Furniture Company journal on the third of this month. 

‘ L. A. WALDEN of the Walden Publishing Company, 
1220 Hastings Street TOLEDO, OHIO New York, and JOHN N. NIND, JR., of the Periodical 
Publishing Company, Grand Rapids, Mich., called one day 
this month—fellow-craftsmen in the publishing business. 


Typewriter Factory Sales Corporation Takes 
Hilliard Patents. 

The Typewriter Factory Sales Corporation, the or 
ganization of which by W. W. Ramer and Major C. | 
Waencr was recently announced.in Office Appliances, has 
become the sole licensee of the Hillard patents covering 
the application of the Hillard ball bearing raceway and 
linked and lifting carriage for use on Underwood type 
writers. Installation of these patents is being made by 
the corporation in conjunction with the remanufacturing 
of Underwood machines 

Several interesting points are claimed for the Hillard 
patents. It is stated that they make the machine more 
easily and quickly operated, increasing its speed and pro 





The Uh! Stee! Line viding easier and quicker carriage movement and lighter 
Stands for all Office touch. These patents make it possible to enable the op 
pony ng Ay ee erator more easily to keep the machine clean in its essen- 
card files, catalogs tial parts, thus prolonging service. She can erase without 
—_ losing alignment or turning the platen, while craser dust 
Portatte Foot Trays is blown away from the machine. Erasures can be made 
Factory Dining Room on the bottom lines without turning the paper out of the 
Chatrs, Tables, etc feed rolls and the bottom edge of the paper cal! be seen 








through the windows in the feed plate. 
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Celluloided Guides with Removable Labels 















[THIS SHEET CONSISTS OF EIGHTY INSERT LABELS | PATENTED AND MADE ONLY AT WABASH 
For Printing on the Typewriter 
a These Insertable Guides create 
eer a | le ° 
4 | Introductions to an unusual demand 
_———-———| for index supplies and cabinets. 
a See : SAMPLES 
READY 
a IRAE The entire LABEL, which 
OE aed is high enough for two rows 
Fe of typewriter type, can be 
P centri. | . seen thru the celluloid 
The label in sheet 5 
e labels are in sheet form for aaa ene 


filling out on the typewriter. 


We sell only thru the better THE WABASH CABINET CO. Also manufacturers Highest Qual- 


class exclusive dealers and give Main Salesrooms, Executive Offices and Factories ity Filing Cabinets, Systems, and 
them protection. Established 1883 WABASH, IND. Supplies for Filing Cabinets. 
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Bentley & Gerwig Desks 


Merge prosperous appearance with comfort 


dew 


for the individual; combine efficient arrange- 
ment with durability; conduce to good work- 
ing conditions and harmonious team work. 


Sell a single Bentley & Gerwig Desk or a com- 
plete office installation with full assurance that 
you have the call for future orders. Satisfac- 
tion assures that. Write for our catalog. 





BENTLEY & GERWIG FURNITURE CO., Parkersburg, W. Va. 





J 
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TYPEWRITER RUBBER KEYS 


The Quickest Selling Typewriter Specialty 


nr ere 


O/\8/\9 1.9/8. .e) 8 - 


Kill the GLARE 

Remove Eye Strain 

Prevent Finger Slipping 
Increase Speed and Accuracy 
Eliminate Bruised Fingers 
Reduce Vibration 


PO JER Jon 


rompenge 


Made for ALL Typewriters 


also for 
Comptcmcter and Burroughs 
Adding Machines 


— 


[ODO Pe 181 e re 


Cover up that harmful GLARE 
Good News for Dealers!!! 


An attractive opportunity now open to dealers and agents in all countries where writing and adding machines are used. 


WRITE FOR DETAILED INFORMATION 


MUNSON’S SURE GRIP TWIRLERS MUNSON 


‘MADE OF SOFT RUBBER”’ 
= ~<a Supply Company 
Die = 23 CITY HALL PLACE 
Give a firm grip ; (g : NEW YORK CITY i? ee 


on roller 


Vis 








16 Tia\t ONT /O\a\i@\nO\ ATO /e TOTO @veleateleTeten:etesatoale 





The oldest, largest and only exclusive 
manufacturers of typewriter and adding 
machine rubber keys in the world. 
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‘Tean Find or. 
File Instantly 





AU 


| 
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since we installed Nuway Filing Interiors in our cabinets. 


“Nuway Filing Interiors make each folder stand up- 
right—they never buckle or sag—and every classifica- 
tion is visible at all times. Naturally, my work is fin- 
ished in one-half the time formerly required, and mis- 
filing is almost unknown.” 





Nuway Filing Interiors fit every make of cabinet. 
They’re inexpensive. And the saving in labor, and the 
increased accuracy, pays for them in a day. 














Dealers 


NAT 


ii] 
i 


Nuway Filing Interiors appeal to every 
Office Manager. The market is unlimited 

the product proved. Our advertising 
helps you sell. 


Ht 


Hi 


A set of Nuway Filing : : ; le . 
Partitions consists of Territorial rights are being rapidly al- 


| miicions a slotted sides and bor- lotted. Send for full information and 
i tom strips, movable and adjusta , 
partitions, and attaching clips to dealer’s terms today. 

equip a four drawer cabinet. 


Nuipay Devices Inc.302 Cliicott 34, Buffato,NY 
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Important Horticultural Discovery. 


they work; negrces seem undefatigable if they c 


to m The Mont Micrometer tells how 
been used to Inre vegetation to remarkable activity 
ke 


That music hath charms has been conceded ever since 
the phrase was coined. We hear of cigar makers who 
increase their earnings through having music played while 


wo 
music |] 


Hor- 


usic oe as 


ticultural sharks t notice. 

“Since Bill Baum has been playing in the Monroe band 
he has used his musical ability in working his farm 
Early last Spring Bill set out a strawberry patch, and it 
the evening he sat out in the garden to practice on his 
horn; the berry plants took to his music right away and 
grew so fast that he has harvested a fine crop already 
and Bill says that the vines have tangoed and ‘shimmied 


all over the plac e,” 


Some Wives Grow Husky in Gotham. 


\ New York p 
Forty-ninth street, 


Giovanni Ronca, 1220 


relates that 
sued his wife, 


iper 


has Rosalia Roneca, for 


inhuman treatment 


separation, charging her with cruel and 

in that she threw a typewriter at him; also an iron sugar 
bowl, likewise calling him sundry names not his own. 
Mrs. Ronca denied the charges and Justice Benedict 
reserved his decision 


With due reserve and modesty, we venture the assertion 
that the above is the first time that a typewriter ha 
broken into the court records as a missile Che typewriter 
is mightier than the sword, to paraphrase an old saying, 
and heaved at an antagonist from a suitable distance there 


is every reason to believe it would be 
Shakespeare on Cutting Prices. 
\pologies to Hamlet.) 
lo cut, or not to cut—that is the question 
Whether ‘tis not better in the end 


lo let the chap who knows not the worth 
| 


Have the business at cut-throat prices, o% 


To take up arms against his competition, 
And by opposing cut for cut, end it 
To cut—and by cutting put the other cutter 


tis a consummation 
wished. To cut to slash’ 


ut of busine Ss 
Devoutly to be 


Perchance myself to get it in the neck 
Ave, there’s the rub; for when one starts to meet 
The other fellow’s price, ‘tis like as not 
He’s up against it good and hard, 
To cut and to lash is not to end the confusion 
And the many ils the trade is pestered with 
Nay, nay, Pauline—’tis but the forerunner 
Of debt and mortgage such a course portends 
"Tis well to get the price the goods are worth 
\nd not be bluffed into selling them for what 
So-and-So will sell his goods for 
Price cutting doth appear unseemly 
And fit only for the man who knows not 
What his goods are worth, and who, ere long, 
By stress of making vain comparison 
*Twixt bank account and liabilities, 
Will make his exit from the business 
—Published by the Smead Manufacturing Company 
Hastings, Minn 
System Reduced to an Impalpable Powder. 

You seem to have your office weli organized?” 

“It’s ail due to system,” said the manager ‘At the 
end of each hour a bell rings and every stenographer pow- 
ders her nose Chen we have fifty-five minutes of unin 
terrupted work Fort Bayard News. 

A man buys a thing when he becomes sufficiently aware 
of sufficient advantages of satisfaction in the possession 





An Opening Wedge 





With the Banker, Insurance Broker, 
and in fact, with a great many com- 
Vault or Office 


mercial is a 


omces, 


Truck. 





IXquipment of every kind can be put 
on wheels and used to good advantage 
in some partof abusinessorganization. 


Your customer’s requirements may 
be tor a built-to-order truck or it is 
possible they can be filled from stock 
sections from our Complete Line. 


Watch for the opportunity to use 
this Wedge and let us help you with it. 





Watson Manufacturing Co. 


JAMESTOWN, NEW YORK 











or use of that thing.—Shaw-Walker Skyscraper 
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SANFORD’S 
LIBRARY PASTE 


IN THE ORIGINAL WATER-WELL JAR 








ALWAYS THE BEST 


FOR ALL KINDS 
OF PASTING 




















ALWAYS 


° THE BIGGEST SELLER 
EERO Ss ON THE MARKET 






























QUARTS 
PINTS 
8 OUNCE 
5 OUNCE 
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WBRAR hae 
ee PASTE ot a om) 
HICAGO 











— MFG. CO. 


CHICAGO NEW YORK 




















Typewriter Men 


can add substantially to their 
profits by selling 


AZORA AIR CUSHIONS 


TYPEWRITER SUP- 
PLY AND REPAIR 
MEN, in their calls 
upon the trade or 
waiting upon custom- 
ers have many oppor- 
tunities of showing 
these cushions to 
men who are real 
prospects. 

You can attach Azoras in a few seconds, while 
asking the customer whether he has ever used 
them. The beneficial effect is so immediately evi- 
dent that the rest is simple. 

Azora Air Cushions are built on the same success- 
ful principle as the automobile tire, a combination 
of air chamber and rubber—of the greatest 
resiliency. 

Azora Air Cushions would work in with your busi- 
ness excellently. We'll be glad to tell you more 
about their sales possibilities—their nerve-saving, 
typewriter-saving, sanitary features. 


Let Us Hear from You 


AZORA RUBBER COMPANY 
1945 South 54th Ave. CICERO, ILL. 





PAT. DECEMBER 21, 1915 
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The Profiteer. 
It was lunch time in the city. Farringdon street was 
thronged. The stalls were doing a roaring trade. A large 


crowd stood round a man of foreign features volubly cry- 
ing the merits of his “copying” pencils. ; 

He heid up in his hand, a2 small, neat pencil and holder 

of the familiar and distinctive marble-pattern finish 

“Look ’ere,” he said, “I got one ’ere for the sole purpose 
of proving to yer what I says is right. Why pay 4%4d for 
this in the shops when the one | sells will do exactly thé 
same fing.” 

He thereupon spat vigorously on a piece of paper, and 
then wrote a few words with both pencils—first with the 
known brand and then with his “own” (which, by the way 
was much longer). 

He heid up the paper and passed around the crowd, 
shouting, “There y’are; the results are exactly the same. | 
sells yer the same one as I uses.” 

He found many customers at a penny a time. One put 
chaser who had bought the ene the hawker used, asked 
him very kindly if he could lend him a pen-knife. This, 
the hawker unwittingly did, and the proud possessor ot 
the wonderfully cheap pennyworth, in full view of the 
crowd, proceeded to sharpen it. 


Was it the wood or the lead that was so brittle? H: 
cut over an inch without succeeding in getting a point. He 
then made a discovery—the “pencil” was solid wood all 


the way through except an inch from the top and a quar 
ter of an inch from the bottom! 

The crowd became infuriated, and the hawker would 
have been roughly handled had not a kindly police con 
stable taken him under his wing. 


What Is Good? 

The other day “The Webster Way,” the house organ 
of the F. S. Webster Company of Boston, reprinted this 
poem by John Boyle O'Reilly, the much-loved Boston 
poet. The editor of “The Webster Way” says that it was 
because O’Reilly lived the true answer that he was able 
to write the poem. 

“What is the real good?” I asked in mood 
Order, said the law court: 
Truth, said the wise man; 
Pleasure, said the fool: 
Love, said the maiden; 
Beauty, said the page: 
Freedom, said the dreamer: 
Home, said the sage 

Fame, said the soldier; 
Equity, the seer, 

Spake my heart full sadly: 
“The answer is not here.” 
Then within my bosom 
Softly this I heard: 

“Each heart holds the secret 
Kindness is the word.” 


It Was All in the System. 


Kipling wrote a famous poem on office files. Some day 
an American will write one about the files used by green 
men in the different military headquarters during the war. 
Many amusing incidents have occurred because of the 
filing systems. Here is one, related by a soldier of an 
officer who was looking in vain for records of the Sunday 
morning service. 

“They are filed under ‘H’,” the sergeant in charge of the 
files told him. 

“Why under ‘H?” 


“Because it begins at half-past nine, sir.”—Boston Post. 


Like Calpurnia—Above Suspicion. 

The Rev. Eli Pitman leaves Elmira district for the larger 
task of executive secretary of the Buffalo area. On behalf 
of the preachers of the Elmira district, Dr. John Richards 
presented the retiring superintendent with a typewriter 
“that he could hold on his knees without danger to his 
reputation”’—a Corona.—The Christian Advocate 


‘Guad. 


Boss—Can’t you find something to do? 
Office Boy—Gee whiz! Am I expected to do the work 
and find it, too?—Boston Transcript. 


The salt of the earth seems to be a little pep.—The 
Burroughs Bulletin. 
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ENVELOPE SEALER 


For speed of operation and simplicity of construction 
it cannot be approached. No office complete without it. 






















One model seals all sizes of Every Machine fully guaran- 
envelopes. The Graywood — teed for One Year. 
Invelope Sealer is the fastest 

and simplest machine for seal- Price $35.00 Each 
ing envelopes. Positive in ac- cae, ta 
tion, nothing to wear or get out Write for particulars regard- 
of order, no belts or springs to ing agency arrangements. 
stretch or break. Nothing to Some very desirable territory 


gum up. Cleanly in operation. is open. 


GRAYWOOD MFG. CO., Lynn, Mass., U. S. A. 
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RESULTS ACCOMPLISHED BY THE USE OF 
ee ie nln sate Pee ates THE X-RAY LINE 
bookkee pers, assisted by three office girls, used tod 
rosey it BETTER BOOKKEEPING EQUIPMENT 

















Users everywhere 
endorse the RAPID-FIRE INDEX SYSTEM and the ADJUSTO TRAY- 
BINDER OUTFIT ‘the ideal working teammates of the bookkeeping 


machine.” We make everything you require for the successful handling of ycur 
ledger accounts and stock records. 
Reliable Write 


information | FFEBURE LEDGER COMPANY, Cedar Rapids, lowa, U.S.A. Prticutars 


by mail 
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DORNETTE 


Extremely 
Popular 
With 
Office 
Furniture 
Dealers 


Made as fine as 
the best kiln- 
dried hardwoods 
and skilled work- 
manship canmake 
them. 


Write for 
Catalog 


New Dornette Typewriter Desks 





THE J. DORNETTE & BRO. CO., Cincinnati, Ohio 














Make a Good Showing 
In a Small Space 


There is no feature of an office furniture 
department that can be so fully shown in 
a small space as the specialized equip- 
ment of 








THE 


FURNAS | 
LINE 








The items are compact, and even when 
selling there is no suggestion that the ac- 
cessory office equipment will crowd the 
available space. 


Furnas Office Furniture Company 
Indianapolis, Ind. 







FURNAS | 
Q LINE ”, 


— 








Accounting M a - 
chine Desks—Sta- 
tionery S upply 
Cabinets — Tele- 
phone Tables — 
Umbrella Stands— 
Waste Baskets — 
Office Tables — 
Costumers. 
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The Orchestra of the Future. 
(From The New York Sun.) 
The typewriter is the latest instrument to be added to the 
modern orchestra. 


Vacuum cleaners, a driver for piles, 

Carpet sweepers, the latest styles, 

Adding machines and hydraulic pumps, 

Shock absorbers to hurdle bumps, 

Lathes and a power press and a drill, 

Saws that are filed until they thrill, 

\ color projector for red; blue, green, 

\ modern model clothes washing machine, 

\ gimlet, a spokeshave, a plane and a chisel, 

Electric stoves that burn and sizzle, 

\ motorcycle exploding to scale, 

\ copper condenser (a tangible wail), 

Boxing gloves and a baseball bat, 

An egg beater and a rheostat, 

Post hole diggers and orchard sprayers, 

Steam shovels and hay weighers, 

Trench mortars and machine guns, 

Sand and gravel—a couple of tons, 

Star shells and taradiddles, 

\nd—well, perhaps a couple of fiddles. 
Maurice Morris. 


Lava o LET 


“STAMP /NE 
—— 





NEW PACKAGE OF STAMPING INK AND METHOD OF 
APPLICATION.—DIAMOND INK CO., MILWAUKEE, WIS. 


America United. 


The Massachusetts Bureau of Immigration has succinctly 
stated how we can make America first in the hearts of all 
its people: 

Our foreign-speaking neighbors desire our friendship; 
we desire theirs. 

We should make these strangers in a strange land feel 
“at home”; that we want them to share “our house.”’ 

You can help make America united by special courtesy 
and patience in your daily contact with all who do not 
speak our language readily. 

Help make America, its institutions, and Americans dear 
to them, so that they, too, will become steadfast Amer- 
icans 


Export Manager to Visit West Indies. 


\. C. Marquardt, export manager of the Conklin Pen 
Manufacturing Company of Toledo, Ohio, expects to 
leave for the West Indies on February 17, planning to 
return about the first or second week of April. During his 
trip he will make a thorough investigation of the various 
problems in the market in Cuba, Jamaica, Porto Rico, etc 


New Members Philadelphia Association. 


Among the recent new members of the Philadelphia 
Stationers’ Association are the Lefax Company and the 
Continental Ink Company. 


Annual Dinner of Boston Stationers. 


The culmination of months of planning justified the 
members of the Boston Stationers’ Association in look- 
ing forward to the annual dinner at Hotel Somerset, 
January 28. A fine list of speakers was drawn upon to 
furnish the background for the good dinner which was 
sérved. Frank W. Bailey was the toastmaster, 
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ANNOUNCES 


An addition to their line of 


‘‘PREFERRED PAPER PRODUCTS’”’ 
in the form of GUMMED TAPE 


We are in position to fill orders for 
Gummed Tape with a product that is su- 
perior to anything on the market. 

Using only “high test” sulphate kraft and 
best quality animal glue, we are able, with 
our improved manufacturing facilities, to 
offer a gummed paper that will establish 
itself with the trade solely on its own 
merits. 

For the present we can supply Tape in 
35 lb. for sealing small boxes, cartons, 
parcels, etc., and 60 lb. for securing shipping 
containers and the like. Both weights come 
in standard widths. 

DO NOT FORGET our line of Adding Ma- 


chine Papers, Second Sheets, Bill Poster and 
Telephone Rolls. 


Inquiries respectfully solicited. 
Mill and Main Office 
MENASHA, WISCONSIN 


112 W. Adams St., 200 Fifth Ave., 
Chicago, Ill. New York City 














You will be well repaid 
in extra sales if you will 
display 





It is a valuable book for 
every man with a reasonable 
income; not particularly for 
the wealthy man. Many men 
are careless about keeping a 
record of their personal af- 
fairs. My Finances makes it 
easy to do so. A few fig- 
ures and a few words of ex- 
planation in spaces provided 
for the purpose—that’s all. 


A larger size of My 
Finances has been published 
to meet many requestse— 
wider columns and more 
writing space, 

My Finances is already an 
established, steady selling 
stock item in most good sta- 
tionery stores; it is advertised; and profitable to sell. 





Quality Quality 

JF KF 

Size 6% x3%—No. 308 .......-.-. $2.75 $3.50 
Size 8%x5%—No, 311 ......eeees 3.50 4.50 


Both JF and KF are made with Trussell one-piece Covers; 
all leather, no lining, levant grain outside and fine grain 
inside. These covers are handsome and long lasting. 


Send for samples on approval. 


and dealers’ discount. Window 
cards and mail enclosures supplied. 


TRUSSELL MFG. CO., Publisher ~ 


3 No. Cherry Street Poughkeepsie, N. Y. 
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Terms in European Trade. 
It is refreshing to hear a variant. of the discussion that 
in order to do business in Europe it is necessary to grant 





d long terms to customers. Some figures based on the for- 
an every eign business of The National Cash Register Company 
e . e indicate that a large part of its European business is based 
l d h tt on cash sales. Making due allowance for the possibility of 

———— . ° ° A 
cy in er | ing a labor-saving specialty getting better terms than those in 


vogue where staples are concerned, the showing is never- 


N your moments of coolest deliberation you realize theless excellent, and indicates a high order of salesman 
| the importance of quality in the goods you handle. ship. It also shows that Europe is able to buy for cash, or 
You know price and individual profit are not the on short time. The monthly figures of cash register ex 
all-important things. You sense the value of satis- ports printed in Office Appliances show the volume of the 

faction and service—and strive earnestly to deliver trade involved. 

the maximum of both. You want every cylinder in The percentage of cash sales of National cash registers, 

your business hitting; therein lies power, prestige and according to figures printed in The N. C. R., are: France, 

ultimate success. sixty-six; Great Britain, fifty-nine; Switzerland, forty 
six; Belgium, fifty-two. In selling machines at these 


ratios of cash deals, the European representatives also 
overcome the disparity in exchange, as well as an in 
crease of twenty-five to fifty per cent in selling prices 
over those obtained in the United States. 

The data presented appeared over the signature of C. E 
Steffey, genera! sales manager of The National Cash Reg 
ister Company, and accompanied an analysis of the selling 


ART METAL PRODUCTS conditions. “Our men in Europe have no stronger terms 





argument than we have here. Their success in getting 

long since won a merited reputation for genuine good- better terms lies in the fact that they do not talk low 

ness. They are called for by name frequently; they terms. ... They bend their whole energy toward showing 

are meant always. They're every cylinder merchan- merchants how the registers will benefit them. They feel 

dise on every dealer's shelves. that if they can get merchants to see the registers as they 

If you’re not handling the complete see them, then an order for cash or on short terms will 
DAN-DEE line, ask for descriptive be signed gladly.” 


circulars, price lists and discounts. 


A FEW The Business Show at San Francisco. 


| Interest 1s very keen in regard to the National Business 


Show which is to be held during March 8th to 13th in the 

: IDAN-DEE Civic Auditorium, San Francisco. Under the direction ot 
Frank E. Tupper, president and general manager of the 

Annual Business Show Company of New York and Chi 
ART METAL PRODUCTS cago, and his brother, Nathan W. Tupper, who is in charge 
——— of the local office in the Phelan building, affairs are pro- 

a SS: gressing in a remarkably successful manner. Already the 
list of exhibitors has assumed encouraging proportions 
and all have entered into this first National Show to be 

















given in San Francisco with a great deal of “pep” and 
earnestness. 
The list of entrants up to date includes the following 


Grege Publishing Company: San Francisco Chronicle; 
California Desk Company; Safe-Guard Check-Writer Co.; 
Ideal Stencil Machine Company; The Controllograph Co.; 
W. W. Erskine—Edison Dictating Machine, Belknap 





Rapid Addressing Machine, Dalton Adding Machine Co.; 

» seems . a Lineatime Manufacturing Co.; Monroe Calculating Ma- 

a pee 1 chine Co.; The Wholesale Typewriter Co., Inc.; San Fran 
cisco Examiner; Standard Register Co.; Elliott Company; 

Royal Typewriter Co., Inc.; Remington Typewriter Com 

pany; Elliott-Fisher Company; Noiseless Typewriter 

Company; H. S. Crocker Co., Inc.—A. B. Dick Co. 


(Mimeograph), Addressograph Company, Globe-Wernicke 
Co.; Corona Typewriter Co.; Multicolor Sales Company; 
The Comptometer Agency: Columbia Graphophone Co 
(Dictaphone); Mailometer Sales Co.; Neal, Stratford & 





Kerr—Kalamazoo Loose Leaf Binder Co.; Computing- 

Tabulating Machine Co.; International Time Recorder Co.; 

oe ; American Multigraph Sales Co.: Schwabacher-Frey Sta 
OT Star -3 Flalchen tionery Co.; Rand Company (Rand Visible Index ; A. Car 
lisle & Company—Proudfit Loose Leaf Mfg. Co., Ameri 

DAN-DEE Security Boxes can Kardex Co., General Fireproofiing Co.; Todd Protec- 

7 Sises—Statuary Bronse Finish tograph Co.; Rowe School; Underwood Typewriter Co 

Marchant Calculating Machine Co.; Ramsey-Oppenheim 


Co.; A. W. Shaw Co. (System). 
Office Managers Form Association. 
The latest addition to the ranks of business organiza- 


tions is the National Office Managers’ Association. Its 
officers are men connected with important industries. With 





DAN-DEE Letter Trays DAN-DEE Book Racks the backing assured by the names in the official roster, it 
2 Styles—8 Finishes 12 Finishes may well be expected that the organization will accom- 
plish much in enhancing the effectiveness of office 














work. The officers are: J. W. Rowland, president (Fisk 
Rubber Company); A. D. Housley, vice-president (B. F. 
ERIE ART METAL Co. Goodrich Rubber Company); H. N. Rasley, secretary- 
ERIE. PA treasurer (Norton Company). 
- id 

















The secret of success is never given away.—Bare Facts. 
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NVELOPES! 














Flat Envelopes Expanding Envelopes 
Why not sell the Most Durable ? 


Ts NAT LINE” 


The highest grade line of Flat and Expanding Envelopes, Folders, File Pockets, Files and other Specialties made from 


=" Fiberstolx 


We make by far the mest extensive line on the market and will gladly furnish upon request our latest catalogue No. 4 
showing our line in its entirety. 
We will also be glad to outline our plan as to how we assist the stationer in marketing our goods. 


NATIONAL FiBerRstoK ENVELOPE CO., 429-447 Moyer Street, PHILADELPHIA, PA. 
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UR trade-mark which we have & 
() adopted for SAMSON fe 
TABLES has a special sig- |} 
nificance. It is the trade-mark of = 
greater strength and superior con- = 
struction methods in the manu- ~ 
() FFI c E ey TA 4 LE G facture of office and directors’ > 
tables. It is our aim to make this Ge 
trade-mark still better known thru = 
TRADE MARK | REGISTERED cur National Advertising to the [K€ 
MUTSCHLER BROTHERS CO. NAPPANEE. IND., U.S.A. Consumer, as the brand under sS | 
which dependable tables can be ~~ 
bought. It is also our intention S 
to maintain the quality of our ~ 
product to the point of superior- '- 
ity that will make dealers just as >= 
proud to sell SAMSON G 
TABLES, and buyers as eS 
proud to own them, ee 
as we are to = 
make them. ~~ 
| 
me A} 
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ROBINSON REMINDER 


Tear Out 
When At- 
tended To 


~ACH memo separate; . 
3 when ieee te, it is American 
torn out. This leaves _ aa ! System 
everything ready for \\ tee ae - re McClure’s 
instant reference and 3 Independent 
removes the last excuse Metro litan 
for forgetting. Has in ~ sae 
handy pocket in cover. 
Made in three sizes ;, all 
leathers. 






Nationally Advertised in 


LITERARY 
DIGEST 


With each Reminder is am extra filler 
Size B Size A 
3in.x5in. 3% in.x7 in 

Handsome Black Leather $1.25 z 


A Million Sold and Business “—seaee as 


00 


dis Calf 9 50 - 
Just Getting Under Way! in Cowhide 75 2 2 87 
rénuine Morocco 3.00 - 4.00 
Demand on dealers gets stronger every day. There RETAIL In Cloth (without cates Filler) 3 . 
is no limit to the sales possibilities. Dealers say PRICES Ladies’ Shopping Reminder. Size L 2% 
they’ve never seen anything like it. Every man ee ee ee ee ee oe 
and woman who has anything to remember is an $2.25. in iin, 
almost certain prospect, sooner or later. Write for Pogdos,: Sine B, Toc, Sine A $1.00, SizeL7 


our dealer’s proposition and discounts. Sess aubeds enbiieet 00 cheines waltheut aathes 


ROBINSON MFG. CO., 73 ELM ST., WESTFIELD, MASS. 




















WHAT DEVICE: 


do you recommend to your customer who is adopting machine bookkeeping? 

For the quick locating of an account and the facility with which sheets may be removed and inserted, you 
may favor a box tray. 

For easy reference, perfect alignment and to facilitate distribution of accounts among several machine 


see — GheFAULTLESS 
TURNING POST 
LEDGER 


combines all these points of excellence 
and, for OFFSETTING, is unequaled. 





If your customer is tired of having his 

ledger sheets frayed and “dog-eared,” 

sell him a 

FAULTLESS TURNING POST 
LEDGER 





FEATURES: 


Adjustable Ratchet Stand. 
Attachable Checking Bracket. 


STATIONERS LOOSE LEAF CO. 
New York MILWAUKEE Chicago 
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(In Other Lands—Continued from Page 23.) 
French Office Efficiency School Established. 


We have received from Octave-Jacques Gerin, a Paris 
advertising specialist, prospectus describing a school which 
has recently been established in Paris and of which Mr 
Gerin is one of the sponsors and directors. The 
are held in the ening and are open to executives as well 
as employes in minor positions. Th intended 
to benefit the entire personnel of a firm. The official name 
of the institution is the School of Working Methods, and 
it has just been founded under the patronage of prominent 
authorities on administration, industry and commerce 

Sessions are held evenings, and the instruction embraces 
complete courses in organization and its application to 
administration and commerce. The subjects 
Selling, its organization and psychology; 
its psychology; Advertising. 

Psycho-physiological tests are made with 
the various courses as subjects to establish their aptitude 


courses 


course is 


covered are 


Corresponde nce. 


members of 


along certain lines and to guide them into channels o 
study which will lead to maximum results. A diploma is 
given each one who completes a cours The office of 
the school is located at 6 Rue du Rocher, Paris 


To Open Store in Holland. 


\. Rynveldt of Rynveldt Bros. of Amsterdam, Holland, 
vith offices in New York, recently visited Chicago, where 
he called upon members of the office equipment fraternity. 


Rynveldt Brothers intend to opel store. perhaps in 





A. RYNVELDT 


\msterdam, and are especially interested in office appli 
ances of American manufacture. Those who wish to do 
sO can communcate with Mr. Rynveldt in New York in 
care of his firm during February, as he does not intend 


to sail until the latter part of this month. Mr. Rynveldt 


is interested in all office equipment devices whic an be 


sold in the Netherlands and neighboring lands 
Sao Paulo Imports. 

orts into Sao Paulo, Brazil, for the periods indicated 
are shown both in the aggregate and the amounts secured 
from the United States. Inks, writing—(1917) 61,609 
pounds aggregate, $182,737; from United States, 10,142 
pounds, value $2,868; (1918) 76,802 pounds ag egate, 
value $327,210; from United States, 4,320 pounds, value 
$1,475. 

Pencils—(1917) 47,344 pounds aggregate, value $41,194; 
from United States 44,625 pounds, value $89,197; (1918) 
25,588 pounds aggregate, value $23,831; from United 
States, 20,099 pounds, value $20,043 

Pens, writing—(1917) 9,385 pounds aggregate, value $22,- 


849; from United 
7,254 pounds ag¢ 
2.933 pounds, 1038 

Stationery—(1917) 501,833 pounds aggregate, value 
467: irom United States, 325,866 pounds, value 
(1918) 354,202 pounds aggregate; from United States, 
267,571 pounds, value $50,522. 

Tvpewriters—(1917) 66,213 pounds aggregate, value 
$98,049; from United States, 66,134 pounds, value $97,394; 
(1918) 49,086 pounds aggregate, value $79,926; from United 
States, 49,086 pounds, value $79,926. 


States, 1,498 pounds, value $3,192; (1918) 
regate, value $27,493: from United States, 


value 


Congress has taken steps which will give force to the 
convention between the United States, Cuba, Central and 
South American countries for the mutual 
registered trade marks. 


protection of 
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WHIS TRADEMARK on a Typewriter 
Chair stands for something. It is 
more than a mark of indentification: 
ic is the symbol of long years of pains- 
taking care to devise and build chairs 
as substantially constructed and as perfectly adapted 
to the purposes for which they are intended as human 
effort can make them, of a policy of keer alertness 
in the adoption and adaptation of all things new 
which seemed to hold promise of improvement, and 
of the retention of only those factors which bept faith 
with that promis« , 

It is the identifying mark of the Line of Type- 
writer Chairs, the actual and substantial merit of 
which has earned, established and maintained for 
itself a mighty prestige in the open markets of the 
entire world. Thus it has become an authenticator 
of values—scmething to think of and to remember— 
something well worth looking for when you buy, sell, 
or use Spring Back Chairs, 


C. A. Cook COMPANY 


16-28 OSBORNE STREET 
CAMBRIDGE, MIASs. 
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ESLEECKS THIN PAPERS 


a 


< 
Toret 


aa 


W hat do you look for— 


E When you buy thin paper for Invoice Blanks | 
H and other printed manifold forms, Lists and 





f Records; or for copies of Letters, Reports 
and other business papers? 


Quality, Economy or Service? 


You will find them all— 

HIGH QUALITY 
IE TRUE ECONOMY 
GOOD SERVICE 


Toro ‘ist 


rami 


pea 


II 


Ton 


|| ESLEECK’S THIN PAPERS 


They are sold by leading jobbers. 
Ask Dept. O for Samples. 


ESLEECK MFG. CO. 


Turners Falls, Mass. 
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HE STRENGTH and service of 

a bank cannot be estimated 

from its furniture or decoration— 

of course not—93.7 per cent of us 
do it, all the same. 


The first impression is a deep one 
—Stow-Davis Furniture makes it a good 
one. The Stow-Davis dealer is in best 
position to fit out banks, public service 
companies, etc. Write for particulars. 








STOW-DAVIS FURNITURE COMPANY 
80 Front Avenue Grand Rapids, Michigan 

















ATE 
In Stock for Immediate Shipment 


INVENTORY 
BLANKS 


12x93—Ruled Both Sides — Punched and 
Padded in 100s—@ $3.20 per M. 


ORDER BLANKS 


11x84—Ruled Both Sides — Punched and 
Padded in 100s—@$2.60 per M. 


INDEX CARDS 


Ruled, Banded & Boxed—In 1000s. 


ae 80c M 
lc oa 1.20 M 
ee Ur 


Note These Low Prices 


Other Items 














Lots of 








HANO-WEINKRANTZ CO., INC. 
133-37 Mulberry St. New York, N. Y. 


= STATIONERS SPECIALTIES 
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International Chamber of Commerce Forming. 
_An International Chamber of Commerce is in pri 
of formation, having had its inception in the Atlantic City 
conference of commercial and financial representatives of 


cess 


the United States, Belgium, Great Britain, France and 
Italy. 
As one of the foreign delegates happily termed it, the 


“Business League of Nations.’ 

Preliminary work on the organization has been under- 
taken by a general committee of twenty-five. John J. 
Fahgy, the chairman, of Boston, was formerly president 
of the Chamber of Commerce of the United States; also 
chairman of the American delegation visiting Europe in 
1911 to invite to Boston in 1912 the then International 
Congress of Chambers of Commerce. There will be a 
bureau and secretary in each country, and the organiza 
tion committee meeting in Paris in May will prepare for 
the meeting of June. There will also be a permanent 
headquarters in Europe with a permanent staff, and a 
board of directors, secretary general, and an executive 
and technical staff from each country. Present plan 
for an international meeting every two years. 

The general purposes of the organization are “to pro 
mote international commerce, to facilitate the commercial 
intercourse of nations, to secure harmony of action on all 
international questions involving commerce and industry, 
and to promote peace, progress, and cordial relations be- 
tween the countries and their citizens by the co-operation 
of business men and their devoted the 
levelopment of commerce and industry.” 

The chairman of the United States group of the 
ization committee is Harry A. Wheeler, Chicago, and his 
associates are: John J. Arnold, San Francisco; A. C. 
Bedford, New York; Wilbur J. Carr, Washington; Edward 
\. Filene, Boston; Myron T. Herrick, Cleveland; Alba B. 
Johnson, Philadelphia; Philip B. Kennedy, Washington; 


new chamber is to be the 


s call 


associations 


organ 


Edward G. Miner, Rochester; George Rublee, New York; 
F. A. Seiberling, Akron; Robert P. Skinner, London; 
George Ed Smith, New York; John H. Fahey, Boston 


S. C. Mead, New York. 

Members of the four Allied powers’ groups are 

For Belgium, M. Canon-Legrand, M. Van den Ven, M 
De Groote; for France, M. Tirman, M. Julien Potin, M. 
Godet, M. Dolleans; for Great Britain, Sir Arthur Shirley 
Benn, K. B. E., M. P., Sir James Hope Simpson, Marshall 


Stevens, M. P., Hon. J. G. Jenkins, Judge John King, 
Frank Moore; for Italy, B. Attllico. D. Gidoni, V. Mene 
ghelli, P. G. Lazzerini, G. Fummi, A. Jaccerino, F. Quat 
trone, G. Granata, L. Solari, L. Peresi, G. B. Ceccato, O. 


Rosati, S. Oldrini, S. Serrati, P. De Cicco. 


Change in Holland Firm. 
G. C. T. Van Dorp & Company, Prinsegracht 83, The 


Hague, with branches in Semarang, Soerabaia and ’S-Gra 
venhage, announce that from and after the first of January, 


1920, they have taken over the business formerly con- 
ducted under the name of Verbiesen & Company, which 
they will henceforth carry on under their own nam¢ a3 


acts aS 
1 


Dorp & Company, wnose 


Bovenlander, proprietor of Verbiesen & Company, 
sub-director of G. C. T. Van 
offices from and after the first of January are exclusively 
at the address given above. R. A. Huneman, proxy clerk 
for the bookseller’s department of the Van Dorp firm 
remains in the same position 


Bradford Needs Office Equipment. 

Reporting from Bradford, U. K., Consul Augustus E 
Ingram commented on the openings in that distri for 
various jines of American manufacture. “The lack of 
American office furniture and appliances in this market 
has also been felt, and a big business could be done in 
filing cabinets, desks, etc., in this district were the supplies 
[he same applies to typewriters, adding and 


available 
machines and other labor-saving devices.” 


calculating 


Office Equipment at British Fairs. 
Several industrial fairs are to be held in Great Britain 
this vear, two of them devoting space to office equipment 
There will be one at London, held under the auspices of 
the British Board of Trade at Crystal Palace. There will 
be a section devoted to stationery, stationers’ sundries and 
At Birmingham the municipality will organize the 
exposition. Metal furniture for office, house, garden and 
camp will be displaved. A fair at Glasgow will be con- 
ducted by the municipality, but no office equipment or 
supplies are scheduled among the exhibits. 


paper. 
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THE CLIMAX LINE DATER and 
NAME PLATE DATER can also be fur- 
nished with Wheels for all languages. 
THE TRAUT & HINE M’F’G CO. also 
make thumb tacks, pencil clips and the 


well-known “Kon Kave Kut” Pencil 
Sharpener. 
CLIMAX NUMBERING MACHINE 

Patented, other Patents Pending 
Six Wheels 
I to 999,999 
Three 
Movements: 
Consecutive, 
Repeat, 
Duplicate. 





123456 


Facsimile of Imprint 


CLIMAX NAME PLATE DATER 
Patented. other Patents Pending 





ANSWERED one. Write for our 
JUL 15 20 


Facsimile of lmprint 


THE TRAUT & HINE M’F’G. CO. 


1 UNION SQUARE, NEW YORK CITY, U.S.A. 
FACTORY, NEW BRITAN, CONN., U.S.A. 


Expert Department for Europe and the British Empire, 9 and 10 Cheapside, Londen, E. C. 


A SERIES of CLIMAXES 
The Greatest TIME SAVERS on the MARKET 


hese Machines are ALL METAL (with the ex- 
ception of the Rosewood handle) with meta) 
type and figures, giving neat, clear-cut impres- 
sions They are self-inking, dust and rust 
proof, absolutely accurate, compact, neat and 
of exceptional appearance. The Climax ma- 
chines do identically the same work and ip 
just as satisfactory a manner as the highest 
priced. Our guarantee is given with every 
machine. Prompt deliveries. 


CLIMAX LINE DATER 
Patented, other Patents Pending 


Our proposition for 
dealers and agents in 
all countries of the 


world is an attractive 


illustrated catalog. 





JUL 15°20 


Facsimile of Imprint 











& 6 mM 
THE DOCTOR |! 


FIRST AID 
TO THE INJURED |! 


USE MY PRESCRIPTION 
FOR OFFICE ILLS!” 








FULTON FAULTLESS 


Wr 


EWVICIENCY 














STAMP PADS 

K, RUBBER STAMP INKS 
DATERS AND NUMBERERS 
BUSINESS PRINTING OUTFITS 
SIGN AND PRICE MARKERS 
RUBBER TYPE 
SCHOOL CHART MARKERS 
LINEN MARKING OUTFITS 


TO BE TAKEN AS NEEDED.) 


Fulton 
LE. R. Underwood, Pres. 


Specialty Company 
Elizabeth, N. J. 
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Chairs 
of 





A complete line for the Office, Bank and Courthouse, from the 
large upholstered revolving chair fitted with the famous Crocker Iron 
to the Side Chair, Typewriter Chair or Bookkeeper’s Stool. A wide 
range of prices to fit every requirement of the most discriminating 


buver. 
CROCKER CHAIR COMPANY, Sheboygan, Wis. 





FF 











Jasper Manufacturing Company 
“Every Inch Sanitary’’ Office Desks 





Built for a discriminating trade that gives manufacture desks equal in quality and dura- 
exceptional values to customers. Jasper bility to higher-priced lines, at smaller cost to the 
Manufacturing Company Desks are properly consumer. 

designed, thoroughly constructed and assure The Jasper Manufacturing Company builds Roll Top, 
| 


satisfactory service. Flat Top, Typewriter and Full Pedestal Desks, as well 
We finish in both Oak and Mahogany, and as Tables for the office. 


JASPER MANUFACTURING COMPANY 
JASPER, INDIANA 
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American Office Appliances in Trondhjem. 
Consul Milo A. Jewett, Trondhjem, Norway, reports U O MA i< 
that the cash registers, typewriters and adding machines 


imported into that port are almost exclusively of Amet 


ican manufacture 
7 WOOD - STEEL 


Santos a Market for Paper Products. 


According to Consul Carl F. Deichman, Santos, Brazil, FILING DEVICES 








there is a good market in his district for various manufac 
tured products. including cardboard, fine linen writing 


ger paper, printing jan and newsprint 


Colon Absorbed German Toy Shipment. 


Cre n toys 1 iced at about $3,000 were importec into 
( Br ta dupine November and December, 1919. The United 
States consul reports that the wholesaler handling the 


shipment is said to have made 200 per cent on the deal 
and that the toys were sold at from forty to hity per 














cent below the prices of American toys. 
Trieste Samples Exhibition. 
Che hamber of commerce of Trieste is arranging fo! 
a permament samples exhibition. \ permanent building 
tor this purpose is to be completed by next Summer 
Nigeria Doesn’t Write Much. 
Reports from British West Africa indicate that there is 
little demand for stationery in Nigeria Europeans ust 
some private note paper, writing pads and envelopes GUARANTEED SUPERIOR in operation and convenience and 
[There is some trade in foolsc ip AR ee in ream and half of the highest quality at even LESS ~OST than the ordinary 
ream bundles for native use 
Phi sat SHIPPED ON 30 DAYS’ TRIAL 
iv m s i bs The Automatic Line embraces all practical styles and drawer combi- 
Li erpool I ports from the United States nations in horizontal! and upright cabinets UTILITY DESKS, AUTO- 
Imports into Live rpool tor 1918 included the following DESK COMPANIONS, DESK FILES, FILING DESKS, AUTO- 
shipments from the United States. The items were classi- DESK TRAYS, ET< 
hed under “non-dutiable szoods.” Ty pewriters—quantity, SEND FOR CATALOG A-21 
9,108, valued at $669,683; typewriter parts—long tons, 26, 
valued at $62,291 tationery, other than paper, $586,875 THE AUTOMATIC FILE AND INDEX co. 
OS 143-159 Pearl St. GREEN BAY, WIS. 
Sample Fair at Libau. 
The Exchange Committee of Libau proposes to organ- ame 
ize an international sample fair, the first to be held, in : 
June of this year The exhibits will include both raw i i 
materials and manufactures. Libau is the old Russian : 
eovernment of Courland. 2 
Japanese Typewriter Imports. 
[ypewriters imported from the United States into Kobe 
and Osaka, Japan, are shown by the following figures 
(1917) $44, 310: (1918) $46,952. The same tabulation shows ‘ 


considerable imports from the United States of “imitation 
Japanese and tissue paper.” Appears that Newcastle is 
mporting coal. 


New Zealand’s Imports from Japan Growing. 

Statistics on the imports of various articles from Japan 
into New Zealand show that the trade is rapidly increas 
ing. The following figures are of interest to this field 
Stationery, books, etc.; (1915) $4,069; (1916) $19,665 
(1917) $14,249; (1918) $28,936. P _— imports: (1915) 
$11,003: (1916) $21,182: (1917) $123,536: (1918) $119,166 





Japanese Pencil Exports from Kobe. = Filing Fold ers 


The list of exports from Kobe, Japan, in 1917 and 1918 
includes a considerable volume of pencils. Following are For transfer time business. Carried in four 
the fizures: (1917) 769,595 gross, value $872,733: 1918) ‘on : 
495 315 gross, value $322,612. eo ro mer 
Made of strong, sturdy manila, scored for ex- 


pansion, and put up in boxes and cartons as ill us- 


anenanne 


Morocco Imports of Paper. 


Imports of paper into Morocco for the years indicated 
are reported from Tangier: (1917) 166 tons, value $53 


309: (1918) 171 tons, value $83,006. This covers imports Record. 
from all sources Z {Kecone. Q. 


Paraguay Importers of Pens and Pencils. 541 Pearl St., New York, N. Y. 

\ list of importers of pens, ink and pencils in Paraguay : 

is available to manufacturers. It:may be obtained fron 
the Bureau of Foreign and Domestic Commerce, Washing 
ton. D. C.. or its district and co-operative offices by re 
questing File No. 127,690 


trated. Send for samples and prices. 


Philadelphia Office: Hartford Office: 
939 Drexel Building 720 Main Street 
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Your Stockroom Is Here 


Adding Machine Rolls 
Carbon Copy Binders 
Carbon Papers 
Clipboards 
Counter Books 
Figuring Tabs 
Impression Books 
Journals 
Metal File Boxes 
Paper Clips and Fasteners 
Paper Fasteners 
Brass or Steel 
Papers—- 
Bonds 
Blotting 
Manifold 
Mimeograph 
Penmanship—Ruled 
and Unruled 
Railroad Manilas 
Railroad Tissues 
Ruled Journal Pepers 
Ruled Record Papers 
Typewriter 
—Boxed 
—Wrapped 
Writings 
Perforated Memo Pads 
Railroad Special Books 
and Papers 
Records 
Ruled Papers and Bovoks 
Scratch Pads 
Stamp Pads 
Stenographers’ Note 
Books 
Stenotype Rolls 
Tally Books 
Train Orders 
Typewriter Oil 
Typewriter Ribben 
Vertical File Holders 
Waybill Books 








Our line of specialties 
for Stationers represents 
many of the staples that 
enter into regular daily 
consumption in_ office 
and store. Note the 
list of Rockwell-Barnes 
Products and check it 
against your wants. 


Write us for quotations 
and samples.. We will 


give you 


Reasonable Prices 
Excellent Workmanship 
Prompt Service 


Rockwell-Barnes Co. 


Manufacturers of Stationers’ 
Specialties 
700 Munn Building 
Chicago, IIl. 
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Ask for 





KELLER’S 


SUPERIOR WRITING 
FLUID 


It has that pleas- 
ing blue color 
you always 
liked so well. 


Changes to a 
dense black. 


Insist on 


KELLER’S 


Made by 


The Robert Keller 
Ink Co. 


Detroit, Mich. 
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Paraguay Market for Pens, Inks and Pencils. 


Consul Henry H. Balch, Asuncion, Paraguay, has sub- 
mitted the following report covering business prospects 
of interest to this field in his district: 

x * x 

Paraguay imports its entire supply of pencils, pens and 
inks. Prior to the war the market was practically con- 
trolled by Germany; now most of the supplies come from 
American houses (direct or through their branches in 
Buenos Aires) and from English and Spanish houses 

Although the market is not large, it is steadily grow 
Statistics show that in 1918 approximately 3,500,000 letters 
were mailed for domestic and foreign delivery. Moreover 
there are about 75,000 pupils in the schools of Paraguay 
who have to buy their own supplies at the stationery 
stores. The requirements of the market are for goods of 
the cheapest quality, price being a more important feature 
with the general buying public than quality. 

Several American brands of writing inks are now finding 
a ready sale on this market. Blue-black is the color most 
generally used; 1-liter (1.057 quarts) flasks for office use 
are sold at $2.50 and the 4-ounce bottle for school use is 
sold at $0.40. Glass bottles of one-eighth and one-six- 
teenth liter are also in demand. Discounts on inks range 
from twenty-five to sixty per cent. 

it is estimated that about 20,000 boxes of pen nibs are 
sold per year. The long-pointed tip is the most popular 
pen and is sold in boxes of 100 at about $1.00. Discounts 
vary, but range up to fifty per cent. Several styles of 
American fountain pens are sold in Paraguay, the annual 
sale of which is given as 2,000 pens. The selling price 
ranges from $1.50 to $5.00: the largest sale is for those of 
about $3.00. Discounts of fifty per cent on purchases of at 
least six dozen pens are given to the local houses 

Although the stationers sell various kinds of pencils, 
the market is practically controlled by the American arti- 
cle. Selling prices range from $0.02 to $0.15 each and 
estimated sales are 5,000 gross per year. A discount of 
thirty per cent is usually offered. Stylographic ink and 
propeller pencils are practically unknown to most of the 
Paraguayan dealers; a market may be found nevertheless 
for the cheapest grade of stylographic pencils. 

The chief competitors are Spanish or Argentine Ger- 
man houses who make an intelligent study of the market 
in order to meet the local needs and who give favorable 
credit terms. American manufacturers must take into 
consideration that before the war the Germans were giving 
their Paraguayan customers from six to nine months’ 
time from date of invoice. Some American houses are now 
offering three months’ time against documents 


Exchange Handicap in Canadian Trade. 


One of the large Canadian manufacturers is promoting 
a plan for relieving the exchange situation as concerns 
trade between Canada and the United States. The Cana- 
dian Fairbanks-Morse Company, Ltd., Montreal, Quebec, 
Canada, directs attention to the fact that there isa premium 
of from eight to ten per cent on New York exchange in Can- 
ada. This naturally restricts commerce, and is as effective 
as a tariff barrier, in that it encourages trading at home. 
In fact, the influence of the exchange situation is such that 
many lines heretofore imported from the United States 
are being manufactured in Canada. 

The suggestion is made that some of the larger export- 
ers desiring to retain the volume of their trade with our 
neighbors to the north, have opened bank accounts in 
Canada, and notified their customers in that country that 
they are willing to accept payment of invoices in Canadian 
currency. 


Freight Rates to Portugal. 


Freight rates from North Atlantic ports to Lisbon and 
Oporto, Portugal, on United States Shipping Board ves- 
sels were published January 9, superceding previous sched- 
ules. Following are some of the rates shown: Cash regis- 
ters, per cubic foot—Lisbon, seventy cents; Oporto, eighty 
Office equipment—weight or cubical measurement, 
at ship’s option. Pencils, per cubic foot—Lisbon, seventy- 
five cents; Oporto, eighty cents. Typewriters, per cubic 
foot—Lisbon, seventy cents: Oporto, eighty cents. 


cents. 


Swedish Industries Fair in July. 


The 1920 Swedish Industries Fair will be held at Gote- 
burg July 5 to 11. 
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Buyers for offices of modern progressive firms 
realize the value of lasting quality. Endurance 


and reliability supersede price. 


That is why most of them insist on Badger 
Loose-Leaf Ledgers. The covers, sheets and in- 
dexes are made of the finest materials obtainable, 
practically wear- 


and the mechanical parts are 


pre of. 
It will pay you to keep a complete stock on 
hand and to urge your customers to use them. 








HE HEINN CO. 












Ae 
U.S.A 





MILWAUKEE 



























PAPER FASTENERS ann PUNCHES 


“THE SAMSON ‘“‘THE SAMSON 
NO. 1 HAND EYELET TOOL’’ 
PUNCH ”’ A Combination 


The AJAX EYELET FASTENER is recognized 
now by leading concerns as remarkably efficient 
in binding correspondence, contracts, legal docu- 
ments, reports, etc., etc. 


The AJAX works with one stroke of the lever— 
does the whole job perfectly the first time. The 
hole is punched, and the eyelet inserted and 
clinched in ONE QUICK OPERATION. 

There are three sizes of eyelets (rustproof) which 
may be used in the AJAX—long, medium, and 
short. This is a real fastening advantage, as 
different sizes may be used without adjustment 
of the machine. 


MR. DEALER: 


‘““The Ajax Eyelet 
Fastener’’ assures you of 
Repeat Orders for Ajax 
Eyelets. 


Medium 


a 38 
2 


Long 


*L 





Handles 7 sizes of 
punches and dies 
1/16 to 1/4 inch 
in diameter, easily 
interchanged. 


Will punch thru 
1/4 inch of paper 
or cardboard or 


thru soft metal up 
to 20 gauge. 





Samson 
No, 1 


Punch 
For Hole Sizes 
1/16 in. to % in. 
in Sheet Metal, Paper 
or Leather 






Punch and Eyelet 
Set. 


Only device on the 

market that has 

the patent spring 

collet feature for 

holding the eyelet 
in place. 


Strong and 
Handsomely 
Nickeled. 





elet 
"Tool 








Write for Catalogue and Price List at once 


MACHINE APPLIANCE CORPORATION, 351-353 Jay Street, BROOKLYN, N. Y. 
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Orpin Desk Company 


121 MEDFORD STREET, CHARLESTOWN, MASS. 





Pm >=) 
































Manu facturer S Catalogue Upon Request 
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‘me w/e pw me > me» 





THE BENTSON STEEL LINE 


STEEL CARD CABINETS 
Made in One and Two Drawer 
Sections, to Accommodate 
3x5,4x6 and 5x8 Cards 









A 
TRANSFER CASE WITH 
FULL STEEL SIDES 


Write for prices and discounts 


GENERAL OFFICES 


THE BENTSON MFG. CO. 
AURORA ILLINOIS 


Chicago Representatives and Display Rooms : 
ASSOCIATED STATIONERS’ SUPPLY CO. 


E. E. Blankemeyer, Gen’l Mgr. 
201-215 North Franklin St. 


ECONOMY VERTICAL FILES 
Made in One, Two, Three and 
Four Drawer Solid Sections 
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(Passed Away—Continued from Page 38.) 


little daughter, Catherine Grace. The funeral services ° 9 * 
were held on January 30 in front of the Lisenby Mauso- For the Stationer s Service 
leum at Mountain View Cemetery. The Rev. F. G. H 

Stevens paid a loving tribute to Mr. Lisenby’s memory We specialize in stationers’ sundries, vertical trans- 
as a citizen, a business man and a gentleman. The services for cases and supplies, etc.; are prepared to give the 
were held under the auspices of the Masonic Lodge. The trade prompt and complete service, and guarantee our 
mayor of Fresno, following the services, paid a glowing products unconditionally. We sell to the trade only, 
tribute to Mr. Lisenby’s memory. He said, “It was a 


terrible shock to us all and an irreparable loss. He was 
a business man, a generous and public spirited citizen and 
an American above all in action and deed.” 

The Commercial Club of Frésno adopted the following 
resolutions: 

“The passing of Carl Lisenby, beloved and respected 
member and director of our club, whose devotion to its 
upbuilding was only the reflection of his desire in every 
forward movement of our city and county, leaves a void 
which will be long felt and forever regretted by the offi- 
cers and members of the Commercial Club of Fresno, who 
adopt this memorial as a tribute to his memory and in 
this frail manner seek to express their realization of the 
great bereavement and irredeemable loss sustained by his 
immediate family, relations and friends and to the com- 
munity to which he contributed in increasing measure 
during the whole of his life.” 

Mr. Lisenby was beloved son, husband, father, friend, 
business man and citizen. His life was characterized by 
uprightness, unselfishness and a keen sense of personal 
responsibility. Office Appliances extends its profoundest 
sympathy to his bereaved family and friends and to his 
associates who have lost a leader it will be difficult to 








replace. The Vertical Letter Transfer Case is one of our finest 
The plant of the Lisenby Manufacturing Company will numbers, made of heavy board, wood sides, covered 
continue as heretofore and Mr. Lisenby’s plans for expan with marble or brown skytogen paper. Write for 
sion and enlargement will be carried through. The new catalog of the complete line and send us an order. 
addition was just about finished when Mr. Lisenby was We'll both profit. 
taken away. 
+ WALBUT MFG. COMPANY, Inc. 
Death Takes Prominent Envelope Man. 230 Fifth Avenue, New York, N. Y. 


: . FACTORY: BROOKLYN, N. Y, 
John F. Peters, for many years sales manager of the - LYN, N.Y 


Tension Envelope Company, Brooklyn, New York, died 
on January 14. Mr. Peters was born in Wilmington, Dela- 
ware, August 29, 1871. He attended a private school in 
Wilmineton and was graduated from St. Vincent’s Col- 
lege at Latrobe, Pa. He was married in 1906 and is sur 
vived by his good wife and one son, John, Jr., now thir 








Utility and 
Beauty 


merge in New Martinsville 
Stationers’ Glassware. 


teen years old. 

John Peters started his business career as secretary of 
the Keystone Chemical Company, Camden, N. J In 
1899 he went to New York with his brother, L. J. Peters, 
to handle the eastern business of the Thomas Stationery 
Manufacturing Company, now of Springfield, Ohio. He 
became associated with the Tension Envelope Company 
in 1906 and was soon made manager of sales, which posi 
tion he held until his death 

John Peters was one of those men one is always glad 
to meet and to know; one of those pleasing personalities 
who bespeak the accomplishments of others while letting 


Our two lines run parallel, 
so that the cut glass in 
the “front office’’ is du- 
plicated in form on the 
desks of the clerks, as 





their own accomplishments speak for themselves. He 
was enterprising and industrious and above all he was pressed glass. 
square Like every other sound man he knew his faults 


and strove to overcome them. Being a good husband and N M ° - 
fine father, it follows that he was a splendid citizen. ew artinsvl1 e 


The writer had the pleasure of making John Peters’ ac- e s 
quaintance in the days of The Keystone Chemical Com- St ti Gl 
pany experience when both were young and through all ationers assware 
the years he found him always the same in heart and hand. 
' - + 
W. R. Anderson. 


W. R. Anderson, vice-president of P. F. Volland Com- 
pany, art publishers, Chicago, died in Chicago suddenly 
January 20. Uremic poisoning caused his demise. Mr. 
Anderson was in charge of the New York office since 
its inception, and was in Chicago on a business trip. In- 
terment was at Galesburg, Ill., his native city He is sur 
vived by Mrs Anderson. 


comprises" live, quick 
sellers, including plain 
and cut glass Ink 
Wells, Sponge Cups, 
Pen Trays, Ash Re- 


ceivers and Novelties. 


Judge the line by the 





bok + new Martinsville Cat- 
Samuel Kraus. alogue of Designs. 
January 3 Samuel Kraus, vice-pres.dent of the Eagle 
Pencil Company, New York, passed «way at the age of . . . 
sixty-nine. He entered the business as a boy, and con- The New Martinsville Glass Manufacturing Co. 
tinued for fifty-five years. He worked his way up to New Martinsville, W. Va. 


superintendent of .the factory, and later became vice- 
president in charge of all the manufacturing departments. 
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WASTE 
PAPER 
BASKETS 


Wire or Tin Bottoms 
1, 2,3, 4, 5and6 
SPACE BASKETS 
BUILD-UP TRAYS 
MAIL and TAPE 
BASKETS, etc. 


Special Baskets 
Made to Order 


UNIFORM MESHES, FULL GAUGE WIRE 
ON ALL BASKETS 





PEERLESS SANITARY LINE 





PEERLESS WIRE GOODS CO. 


20 East Jackson Blvd., Chicago, Ill. 


Write for Catalogue O 











Where 
Else Can 
You Find 
Such 
Utility? 










Note that the adjust- 
able shelves are lead- 
ed with miscellaneous 
articles. 

Here is a steel cabinet of unmatched storage facilities 
Aad its price is no more than a four drawer filing case. 


Most cabinets and vertical filing cases accommodate let- 
ters, and little else. The adjustable shelving of the 
steel cabinet shown here, enables it to care for stationery, 
books, catalogs, transfer files and articles of miscellane- 
ous sises. You can “build” its interior to suit yourself. 
Shelf adjustment based on i-in. centers. Shelves can 
be divided into pigeon holes by vertical partitions spaced 
on 2-in. centers. 


TERRELL’S EQUIPMENT CO. 


Hilton Street 
GRAND RAPIDS, MICH. 














Charles G. Palmer. 

Charles G. Palmer, agency manager, New York West, 
for the Burroughs Adding Machine Company, died sud- 
denly in Albany, N. Y., January 17. He had made the 
trip to Albany to help close some important business in 
that city, where he was, until recently, manager for the 
Burroughs Adding Machine Company. At luncheon he 
complained of not feeling well, and passed away in a few 
minutes. 

Mr. Palmer joined the Burroughs forces in 1910, sales- 
man in the Omaha office. He was successively connected 
with the Burroughs offices at Buffalo, N. Y., Utica, 
N. Y., and Albany, N. Y. His appointment as agency 
manager of New York West was announced January 1 
of this year. 

Mr. Palmer was forty-one years old at his death. His 
widow survives. He held membership in the Masonic 
fraternity and the B. P. O. Elks. 

' - + 
Mrs. John B. Wiggins. 

The sympathy of the office equipment fraternity is ex- 
tended to John B. Wiggins and tamily of the John B 
Wiggins Company over the death of his wife, Mrs. Sarah 
Jane Wiggins, whose demise occurred at Bay Head, Fla., 
on Sunday, January 25. Funeral services were held from 
the late residence, 4625 Greenwood avenue, Chicago, IIL, 
on Friday, January 30, at 2 o’clock; interment at Oak 
woods cemetery. Mrs. Wiggins left surviving, her hus- 
band, three daughters and three sons. The daughters are 
Mrs. Geo. L. Franklin, Mrs. Mabel Wiggins Stanton and 
Mrs. L. Millard Pratt, and the sons are James K. Wiggins, 
Arthur D. Wiggins and Fred T. Wiggins. Twelve grand 
children also survive. 

Mrs. Wiggins was 75 years old, and had resi 
Chicago since 1853. She was a D. A. R., and a member of 
the Arche and South Side Woman’s clubs. 

- - + 


Frederick K. Mason. 

The many friends of Frederick K. Mason, of the Boston 
sales staff of the Hammond Typewriter Company, will 
learn with profound sorrow of his sudden death on De 
cember 5 while riding on a shuttle train between North 
Lawrence and South Lawrence, Mass., while on his usual 
sales work for his company. Mr. Mason expired so sud 
denly and so quietly that not even his fellow passengers 
were aware of his passing until they observed that he did 
not leave the train at the South Lawrence terminal 

Mr. Mason was a faithful worker and had been with 
Hammond organization at Boston for many years. He 
was a man of pleasing personality, a clear and vigorous 
thinker, a keen student of affairs and a man of wide read 


led in 


the 


ing. He was a most interesting conversationalist Mr 
Mason was bern in England and came to this country 
many years ago. He leaves a widow and four grown 


children. He had often expressed his appreciation of the 
wonderful opportunities which came to him in America 
Through his industry, ability and application he had 
accumulated some means, and he left his family in very 
good circumstances. 
+ - + 
William B. Smith. 

William B. Smith succumbed late in December to an 
attack of heart disease at Montclair, N. J. He was sixty- 
four years old, and is survived by the widow and four 
children. Mr. Smith was vice-president of the Spencerian 


Pen Company, and had been connected with the com- 
pany for about a quarter of a century. 
' KF + 


Mrs. Munroe Cole. 


Mrs. Munroe Cole, wife of Munroe Cole of the George 
E. Cole Company, Chicago, died January 28. An infant 
daughter survived her but a short time. She is survived 
by her husband and a two-year-old son. 


’ F +t 
Charles V. Wilgus. 


The Barrett Adding Machine Company announces 
sudden death of Charles V. Wilgus, who was stricken 
while in the pursuit of his duties in the factory on Tuesday, 
January 20. Despite all effort, he passed into the Great 
Beyond within a few moments without regaining con 
sciousness. The remains, accompanied by his family and 
a representative of the company, were taken to his old 


the 
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k Street Brooklyn, N.Y. 
Ong 7 Factory Rebuilding Exclusively 
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The New Amfil 
Non=-Blooming Platen 


es years ago we offered the dealers a 
platen material which we guaranteed not 
to harden. 


We are now ready to furnish not only a non-hardening 
platen, but also the AMFIL Non-Blooming Platen, 
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= which will go a long ways toward eliminating paper = 
; feed difficulties. It grips the paper. - 
- g pa] J 
- There is a glazing feature in »hur has also been the cause pS 
I o 
* platens which causes much of glazing and consequent — 
oe | trouble. Sulphur is the in- paper slipping on many — 
Se gredient in all rubber com- makes of typewriters. The =) 
ie pounds that blooms and newest AMFIL platen posi- ry 
|e sparkles and will turn the tively does not bloom. Deal- o| 
hot blackest and cheapest com-_ ers have been quick to recog- =| 
e pound into a new white rub- nize the new feature as a =| 
= ber. This bloom of the sul- valuable improvement. =| 
ei Nickel Plating and Enameling ~| 
: : : An important feature of our service is an up-to-date a 
= A Little Bit nickel plating and enameling plant in Chicago. It ~ 
at Added to enables the dealer to buy machines in the rough and = 
c Our Tale have them thoroughly refinished before being shipped. 4 
oe i 
Cc Ames Supply Company . 
l~ 607 So. Dearborn St., Chicago 82 Duane St., New York rid 
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The Finishing Touch 


\ \ for a fine office desk or table is a 
a | desk pad that is in keeping. 

Don’t content yourself with sell- 
ing an ordinary blotter pad. 
= — | Make a worth while sale by in- 








cluding a 


Chicago Glass Desk Pad 


It affords a superior writing surface, space to place memos, prices, telephone lists, sched- 
ules, etc., and protects the writing bed. 

The Chicago Glass Desk Pad is made in two sizes—18x24 and 20x36 inches. The standard 
pad is of green leatherette, and has two leather corners at the back, making it easy to raise 
the glass. A felt back protects the writing bed. 


Write for parttculars 


Chicago Mirror & Art Glass Co. 


Established 1890 217 North Clinton St. 
Chicago, III. 
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INKS 


“ECONOMY” Writing Fluids 
‘SECONOMY’”’ Copying Fluids 
‘“ECONOMY’”’ Fountain Pen Fluids 
“ECONOMY” Chemical Fluids 
‘SECONOMY?” French Copying Fluids 


‘““ECONOMY’”’ Stamp-Pad-Inks 





Inks for every purpose. 

Will not corrode your pen, nor gum or settle in the ink 
well. 

Its permanency satisfies every user. 

Will not fade, appealing to every careful business man. 

ECONOMY INKS are backed up with an absoiute 
money back guarantee to both the dealer and consumer. 

Ask for our illustrated Catalogue and Discounts—allow- 
ing us to explain our Economy Service and co-operation 
with the dealer. 


Manufactured by 


THE ECONOMY INK CO. 


Cincinnati, Ohio 











POUECUCEOUE TOE CE CECE EEE TE EE EE TEETER EEE 


‘*ECONOMY’”’ Powder and Tablet Inks 
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home in Dayton, Ohio, where Masonic services were con 
ducted. 

A great number of telegrams and other communica- 
tions of condolence reached the office, bearing testimony 
of the great esteem in which he was held by all those who 
knew and loved the man. 

Mr. Wilgus is survived by his wife and three children, 
who with his many friends and associates, are inex 
pressibly shocked by this sad termination of his associ 
ation as a devoted husband, loving father and co-worker in 
the affairs of life 

The management of the plant has been placed under 
the immediate jurisdiction of Glenn J. Barrett, managing 
engineer, pending the appointment of a direct successor, 

As manager of the works, Mr. Wilgus was engaged the 
past year in organizing the plant of the Barrett Addin 
Machine Company after its removal from Grand Rapids, 
Mich., to Philadelphia. He had brought up the produc 
tion of the plant and directed the development of the 
adding machine to a high plane. Mr. Wilgus, prior to his 
connection with the Barrett Adding Machine Company, 
had been engaged in notable mechanical work elsewhere 
He had been associated with John H. Patterson at the 
National Cash Register Company. He is credited with 
having developed the Wales adding machine. During 
the war he was the superintendent of the Recording & 
Computing Machine Company, Dayton, Ohio, responsible 
for the execution of large contracts for the production 
of time-fusing devices for gun shells 


kok + 
George F. Rand. 


ge F. Rand lost his life December 19 when the 
airplane in which he was riding from Paris to London 
was wrecked. He was brother of James H. Rand, presi- 
dent, and Benjamin L. Rand, vice-president of the Rand 


Co 


(;,eor 


Company, North Tonawanda, N. Y. The airplane was 
wrecked while attempting a landing in an English fog. 
The pilot lost his bearings and crashed into a tres Mr. 


Rand was instantly killed, and the pilot received injuries 
which resulted in his death a few days after the ac- 
cident 

Shortly before the accident Mr. Rand offered Premier 
Clemenceau 500,000 francs with which to erect a memorial 
to a regiment of French troops which had been buried 
e explosion of a German shell Che 


in a trench by th 
offer was accepted by the premier in the name of France. 
17 


Ir. Rand was well known as a financier, and was active 
philanthropist 


s 


ok + 
Charles A. Moore. 


Charles A. Moore, chief engineer for the Joseph Dixon 
Crucible Company, Jersey City, N. J., passed away sud- 
denly in December. He had been with the Dixon Com 
pany since 1912, and prior to that connection had held 
arious posts of responsibility in stationary and marine 
engineering. He leaves a widow, three children and five 
grandchildren 

-t F + 
George Washington Irwin. 


ge Washington Irwin was a victim of pneumonia, 
passing away at his home in Brooklyn, N. Y., January 3. 
For many years he was connected with the sales depart 
ment of the Atlas Stationery Company, New York 

+ - | 
James McArdle. 


James McArdle, who conducted a stationery and book 
store in Kansas City, Mo., for many years, passed away 
at Excelsior Springs, Mo. The widow, two brothers and 
1 sister survive. 


GWeor 


- - + 
Harry J. Gatchell. 


Harry J. Gatchell, head of the Philadelphia engraving 
company bearing his name, passed away at Christmas 
time. An estate of $100,000 was left to his sister and to 
step-children. 


+’ - + 
Paul Swartley. 

Paul Swartley, who was formerly manager of the Union 
News Company at the Reading Terminal, Philadelphia, 
Penna., passed away early in January at the age of thirty- 
seven. 








The Self-Filling 7/7ZZ4/eD Fountain Pen 


The Finest Fountain Pen in the World 


Fully Guaranteed 






Self-filling, Self-starting, 

Self-cleaning, Non-leak- ILLARD 
able, Non-sweating. Fit- PERFECT 
yd with our AT EINES FOUNTAIN PEN 
pelt-reguiating “Auto- 








matic” Feed. Ink cannot 


drop or blot Indestruct- 


ible Reservoir Sack. 100% 


At EE mm «& pe nmr * 


Ink Capacity 


At Last! A Fountain Pen 








that Always Works ‘ 
Bought off } [ ‘fx 
States Governme I i ‘e 
hand-turned Pa R r Bar- ‘s 
rels Full size {kt. Gold Pen ‘Ww 
not “short ! edium ra 
tipped with the har t irid 
ium Our G i Pens are hand 
hammered nd tempered, not 
die struck r machi ham 
mered : 
WILLARD ropper f ind F .!! down the 
WILLARD Safety Disappear ever, dip pen in 
ie Fo “i nit es ee le nk, and snap 
“Camel”, rnd “Bluebird” lever back into 
Fountain Pens sold t e! 
prices Send for lust d place 
catalog and net price list 


Willard Pen Company 
318-326 W. 39th St. 
NEW YORK, WN. Y., U.S. A. 




















Ghe RUSH -F; ‘RASER SL 





De Luxe 


is the best ink and typewriter eraser. It is a delight 
to any good bookkeeper or stenographer. The Rush 
Eraser promotes neatness, and cuts the time needed 
for correcting errors 

Used just like a pencil—a stroke and the error is 
instantly and completely removed—a single stroke, 
and 10,000 tiny paper shavings curl off for this flex- 
ible diamond brush has over 10,000 diamond points. 


Sells at Sight—Made in 14k gold plated. Sample pre- 
paid nsured fo1 lc, money order or stamps. 


Rush Eraser Company 
8202 Rush Building Syracuse, N. Y. 
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UPIS 


TELEPHONE BRACKETS 


Bring telephone service and convenience to its very best. 
The necessity and importance of this is paramount, for 
where is the business desk today without its telephone. 


A Burns Bracket holds the telephone just where 
wanted without effort, annoyance or accidents. Your 
trade wants this convenience. Supply them now. 


Ask for Trade Proposition on Full Line 
Manufacturer 


COMPANY 


State and 64th Sts. Chicago, U. S. A. 






VARIOUS LENGTHS AND 
STYLES 














No.3 Pane 
Machines Black nce Finish 


Fi shed with 200 Eyelets 23” gauge only 
with each Machine 





Defiance A Clips No Miss Stapling Machines 
Six sizes, 1}” to 6” Made of Stamped Steel 


in app ance 





Defiance Manufacturing Co. 
384 Broadway 
New York 


Manufacturers of 


Stationery Specialties 
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What Is the Matter With the Postal Service? 


The Mail Bag for December published the results of an 
investigation in Washington, D. C., through private chan- 
nels of the inefficiency of the Post Office Department. 

Congressional investigators of post office problems have 
come to the conclusion that the failure of the department 
to function properly is largely due to the desertion of the 
postal service by experienced and qualified employes, and 
the introduction of inefficient and inexperienced workers 
who are incapable of coping with the tasks of a highly 
specialized calling. The root of the difficulty is the ease 
with which a competent postal clerk can get more money 
in private employment then he can in government service. 
Postal salaries have been notorious in that they have not 
kept pace with the increase in the cost of living. As a 
partial remedy for this situation Congress has authorized 
a graduated increase in the pay of postal employes. Con- 
siderable improvement in the postal situation may be ex- 
pected from this temporary expedient. 

The Mail Bag quoted figures indicating the extent to 
which the Chicago Post Office was undermanned in the 
face of a great increase in the volume of mail handled 


Experience Required in Postal Service. 


Experience is a vital requisite 1n the expeditious handling 
of post office business. In the opinion of post office ex- 
perts, it requires fully five years to train properly a mail 
distributor. This naturally indicates the limited value 
which the emergency help can afford the service. 

The factor of equipment is one which enters largely into 
the inadequate service afforded by the mail department. 
The sorting and distribution of mail on trains has beet 
curtailed or discontinued to a large degree and handling is 
concentrated at terminals. A loss of time is involved. 

Under previous postal administrations mail for most 
of the larger cities was worked on the trains and thus 
carried direct to its destination without delay. Cases are 
known, of course, in which mail would be carried beyond 
destination in case the train was heavily overloaded, but 
it would be returned from an intermediate point and receive 
just as good delivery as though the mail had been held 
at the originating office and worked at the terminal. The 
Mail Bag credits the curtailment of railway postal service 
to a desire to reduce expenses by cutting down the num 
ber of mail cars to handle a given volume of mail. 


The Air Mail Service. 


A very pertinent comment is accorded to one of the 
hobbies of the department. The department has exerted 
itself to secure the public’s preference for mail delivery 
by airplane. This specific branch of service does not 
seem to have been demanded by business in general—it 
apparently has been the obsession of some one higher 
up in the post office to have the United States be a leader 
in the use of aerial postal equipment. Thus we have the 
example of a very small volume of mail being expedited 
through the air—at times when there were no troubles 
with the flying machines—and tremendous volumes of 
mail equally, if not more important, being held at the 
terminals to be worked before being placed on trains for 
dispatch. 

The Merchants’ Association of New York investigated 
the delays in mail transit and found that mail of all 
classes as high as 83 per cent of all the mail transmitted 
was delayed. 

Choked Terminals Cause Damage to Mail. 


One congressional investigating committee unearthed 
the fact that at the Pennsylvania Terminal Station in New 
York City, mail loaded vehicles had stood for thirty hours 
or more before they could be unloaded. The mass of 
mail matter that was choking the terminal was far beyond 
the capacity of the station. The expedient was adopted 
of piling the mail in the alley adjoining the loading plat 
form. The result was that men walked over the sacks 
and trucks charged over them, tearing the sacks and 
allowing mail to be scattered, some of it, naturally, beyond 
salvage. The article in the Mail Bag is helpful in that it 
shows some of the many reasons why we are not getting 
service from the post office. It is to be hoped that some 
of the steps taken to remedy the situation will have some 
effect in the near future. The mail service is too im 
portant a part of the life of every citizen of the United 
States, whether in business or not, to jeopardize its effi- 
ciency by penurious management or ill-considered experi 
ments. 
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Polar Specialties Make a Stir 





wherever they are displayed. Their 
Desk Reminders Ta 7: win ; 
Felt Typewriter Pads manifest utility suggests efficient use in 
Glass Paper Weights and T of 
Felt Cuiins | ~=Cevery Office. They possess the character 
Desk Drawer Trays Cc ffi on . - : 
ney tty he of office equipment—they harmonize. 
oe ‘ 
Index Card Cases . : 
Paper Wallets Polar Office specialties sell. Look at the 
e iscs . ~ ° 
Non-Shine Chair Pads list. Every item a proven success. Any 
Signature Blotter Books re “ Py . eS 98 “ - 
Combination Desk Trays or all fit for the ‘“‘chief’s’”’ office. Low 
isplay Cards ° ° ° ° 
Penknife and Ink E enough in price to distr » generously 
See Fore a. ae noug 1 price to listribute gene ously 
Felt Mats where needed. 
Householder’s Handy 
, _Inventory Book . . . P : ; 
pee Polar Specialties are fully described and 
ey hry dmg illustrated in our new catalogue. Write 

for a copy. 











POLAR MANUFACTURING CO. 


101-107 North Marshall Street 
PHILADELPHIA, PENNA. 





























Executive—Stenographer --Clerk 


alike find comfort and efficiency in the 
Imperial Line of Office Desks. They bring 


a harmony of appearance to an office that 





creates an effectual working atmosphere. 


Imperial Desks 





will gain recognition from your trade. In 
appearance, price and durability they meet 
the demands of the careful buyer of office 


equipment. 





Write for Catalogue No. 18 


Main Office and Factory 


| 3ete Imperial Desk Company “imac” 


Export Office 
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‘The Top Notch Paper in the Thumb Notched Box’’ 


SOU THW ORTH 
Typewriter PAPERS 


Last Longer 
IN THE BOX AND OUT 


In the Handy Notched Box there is no waste from soiling 
and handling —no chance of wrinkling — and the paper is 
always neat and ship-shape. 


Out of the Box Southworth Papers last longer because of 


their superior quality and finish, which gives them strength 
and body and makes erasures easy. 


A Complete Line 
EASY TO BUY — EASY TO SELL 


If there is no Southworth representative in your field, 
we have a special proposition that will interest you. 





SOUTHWORTH COMPANY 


Established 18 
Mittineague, Massachusetts, U. S. A. 
Oldest Manufacturers of Typewriter Papers in the World 








No. 500 
Our New Propelling Magazine Pencil 


THIS PENCIL IS NOW MADE IN SILVER FINISH ONLY 
Six Leads — Guaranteed 


PUT UP IN INDIVIDUAL BOXES 


We have discontinued nickel finish and now furnish Silver 
FINISH, as we find this will be a more satisfactory article 
for the trade in general. Sample dozen $6.00 per dozen. 














Our New Catalogue is now ready. Copy sent on request. 


THE HOGE MFG. CO., Inc., 215-217 Fulton St., New York 


Canadian Representative—Mr. A. J. McCRAE, 23 Scott St., Toronto 
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A Victory for the Typewriter. 


) 


The St. Paul Pioneer-Press of Sunday, January 25, con 
tained the following editorial, which while it does not 
betray an exactly intimate knowledge of the use of the 
typewriter abroad, nevertheless brings out a sound point 
It is a fact that there is a greater demand for typewriters 
abroad than ever before, which condition will very likely 
make for a firm market in this country. We quot 

“If any one doubts that Europe has been changed by 
the war, let him scan the figures on exports of typewriters 
from the United States. In spite of depreciated exchange 
rates European countries are buying more typewriters 
than in the old days and American manufacturers are plan 
ning for a greatly expanded business in this line in the 
future 

“The typewriter long ago won its place in the United 
States. It has penetrated to our remotest hamlets. No 
business man making any pretense to modern methods 
thinks, any more, of carrying on his correspondence with 
the pen 

“This is not so abroad. Many typewriters were used 
before the war in such countries as England, France and 
Germany, but their use was not general and many of the 
models were those discarded in the United States In 
France, even now, the courts are threshing out the ques 
tion whether documents such as deeds and mortgages aré 
legal when typed. Our courts passed that milestone 
decades ago. 

“The war has been a great destroyer of traditions, in 
business as in many other lines. Old methods are passing. 
Thus does the world move.” 


American Pencils to the Front. 


Even a number of years before the war architects and 
draftsmen had been coming around to the use of high 
grade American drawing pencils. The claim that quality 
pencils cannot be manufactured in America is refuted, for 
practically all the big pencil companies now manufacture 
drawing pencils of the very highest degree of quality 
and in all the necessary numbers and grades. We are, 
indeed, led to believe that the vogue of imported pencils 
was one-half pencil and the other half propaganda, in 
which art the Teutons were past masters. 

We have recently received from the American Lead 
Pencil Company a couple of interesting sketches made 
with Venus drawing pencils by Harry C. Pitz, a soldier 
artist, who drew them in the trenches under fire during 
a lull in activities while he was awaiting the order to go 
“over the top.” The cut we have is somewhat too large 
o be shown here, but the sketches are lifelike and full of 
haracter. One was drawn on November 10, 1918, and the 


4 


other on the following day. The first one depicts a 
French soldier with helmet and rifle just about to go into 
action. The other sketch shows a Senegalese warrior in 


his native costum«s 


New Organization of Periodical Publishers. 


\ new organization of periodical publishers, national 
in scope, has been formed to take the place of the Period 
ical Publishers’ Association. A charter was granted the 
new body at Albany, N. Y. The purposes authorized are 
to settle differences between members, to procure uni 
formity of the customs and usages of the publishing busi 
ness, and to secure freedom from unjust and unlawful 
exactions. The directorate of the new organization com 
prises \. C. Pearson, George E. Coke, P. J. Cudihy, 
Graham Patterson, George D. Buckley, C. E. Lanier, Jo- 
seph A. Moore, Arthur J. Baldwin, Robert W. Allen, 
Frank C. Hoyt, N. Edward Lewis, B. A. Mackinson and 
Thomas A. Barrett, all of New York: P. S. Collins and 
Charles S. Jenkins, of Philadelphia; Henry Newell of 


Boston 


A New Sample Book. 


lhe Hamilton Card and Paper House, 27 Greene street, 


New York, recently issued a new sample book, five by 
eight inches, with an attractive cover. The stock in 
cludes the new Hiawatha typewriter papers and business 
stationery; likewise, medium grade papers including 


bonds, onion skins, manifolding sheets, mimeograph 
sheets and manilas ranging in weight from four pounds 
up. Printed matter on each sample shows how it can 
be cut to advantage in standard sizes, There is also other 
data valuable for the printer and the stationer. The vari 
ous sizes in which the sheets cut are shown from 8% by 
11 to 24 by 38. Their prices in cut sizes are given 
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Your Ink Bills 


HE more ink you use, the more 
money you can save by using 











Trade Mark 


Reg. U. 8. Pat. Off. 


The Perfect Ink Tablets 


INKLETS are a revelation of ink 
perfection—and of ink economy. They 
are all ink and nothing but ink—you 
add the water yourself. 

One INKLET makes a _ generous 
supply of excellent ink, clear, intense, 
perfect in writing qualities, and at 
amazing low cost. 

Think it over! Then send for free 
samples. 

INKLETS come in Blue, Black, Red, 
Green, and Violet. Packed in air-tight, 
vest-pocket-size tin boxes of 32 each. 


Eclipse Catalog sent free on request. 


General Eclipse Co., Dept. A, Danielson, Conn. 
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The 
Dominant Carbon Paper 
Dealers who sell the PEERLESS 


BRANDS of Carbon Papers and 
Typewriter Ribbons are not sub- 





ject to cares or worries. 
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‘Thoroughly satisfied’ is the Con- | 
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i MASTERGAUSE is the Domi- 
5 nant Carbon Paper, absolutely so. 
| Peerless Carbon & Ribbon’ | 
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i 113 West Broadway, New York, N. Y. F 
EUROPE TORONTO, CANADA i 
39-40 Shoe Lane, London, England 176 Richmond St., West |B 
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Industrial 
Photography 


is thle simplest, most practicable 
efficient and economical method of 
selling your product. Pictures reveal 
facts. 1 / article or service that 
can be sold, can be photographed. 
We can give you excellent service on 
sales convention and banquet photo- 


graphs. 


Writeor ‘phone your needs. 


PEYSER & PATZIG 
Industrial Photographers 

37 East 28th St., New York, N. Y. 

““HELLO’’—Madison Square 8354 

Official Photographers Wational Business Show 
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Fire Protection Expert Goes to Marietta. 


Important development of fire prevention and fire pro 
tection research work in the laboratories of The Safe 
Cabinet Company of Marietta, Ohio, is forecasted in the 
announcement that Maurice L. Carr, who for ten years 
has been associated with similar work in the Underwriters’ 
Laboratories at Chicago, has resigned that position and 
on January Ist became chief engineer in charge of labora 
tory research for the Marietta Company, which has 
years been conducting work of this character, being one 
of the first commercial concerns to take it up. Under the 
supervision of Mr. Carr this branch of its activities will be 
considerably extended, and will assume even greater pro 
portions than has heretofore been possible. 

Failures of so-called fire proof buildings in numerous 
recent fires to give their contents the expected protection 
has led to widespread discussion of the matter both in 
fire insurance and architectural circles, and the work now 
being undertaken by The Safe-Cabinet Company is ex 
pected to prove of value in helping to solve this important 
problem. 


Striking Pencil Sign. 
One of the most unique and valuable signs in the United 


States is the pencil clock sign of the American Lead 
Pencil Company at the junction of 7th avenue and 34th 

















EFFICIENCY = $$$$$$$ 





Do you wish to save time, money, annoy- 
ance without effort? 


Then suspend your desk telephone in front of 
you with The Sturdy Sperry Telephone Arm. 


With a Sperry Arm holding your desk phone 


in easy reach 
always oul of the way. 


You will save telephone time, lost papers, spilled ink. 


With a Sturdy Sperry Arm you can give telephone talk the 
concentration it should have. 


It will bring you better business, increased earnings. 
“It must be a Sperry to be the best”. 


Write today for dealers’ discounts. 
Address Dept. 37 


Kellogg Switchboard & Supply Co. 


EXCLUSIVE GENERAL DISTRIBUTORS 
CHICAGO, ILL. 











BIG CLOCK FAMILIAR TO THOSE WHO PASS INTO NEW 
YORK BY WAY OF THE PENNSYLVANIA STATION. 


street in New York City. Most of the stationers and 
dealers who come to New York from the West must pass 
this clock which commands the approach to the Pennsy!] 
vania Railroad Station. The hands of the clock are two 
mammoth Venus pencils. Above the sign an appropr 
legend is lettered. 


Chicago Typists Vote for Raise. 


In January the Independent Typists’ Association, Ch 
cago, through John H. Leech, business agent, announced 
that a vote had been called to increase rates twenty-five 
per cent on addressing and filling in. This will afford 
an increase of from sixty cents to eighty-five cents an 
hour. 
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“MASTER GRADE” 


“Remanufactured Typewriters” 


Keyboards for Any Language 


WHOLESALE 


326-330 Broadway 
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the World Over 
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Every Make 


TYPEWRITER CO., Inc. 


New York, U. S. A. 


Cable “Saletype” 
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TYPEWRITER 


TYPE 


The Typewriter Industry has 
been waiting for just this thing. 


1—A complete stock for all ma- 
chines, under one roof! 


2—Perfect Type, accurate 
motion, stems and slots! 


3—Fair prices based on quan- 
tity by a sliding scale! 


4—An extensive illustrated type 
catalog showing all regulars 
and specials! 


We have taken over the entire 
sale of the product of the New 
York Stencil Works, the larg- 
est manufacturers of 

writer type in the world, who 
were pioneers in the industry. 
This means an investment of 
approximately $15,000. 


We ask the Typewriter Dealer 
to support us in this under- 
taking. 


TwoRP & Marry 


YPEWRITER c 





78 Queen M&., 
LONDON, B. ©. 
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Old Town 


Standards Assure 
Satisfactory Quality 


whatever the requirements 
for service or cost. The 
basic materials are selected 
as the result of extended 
experience in the develop- 
ment and manufacture of 
Typewriter Ribbons and 
and Carbon Papers under 
our formula. 


Old Town Carbon Paper 
is made in twelve brands 
for typewriter, pen and pencil, in various weights, 
finishes, in the usual colors. 

Old Town Typewriter Ribbons are marketed un- 
der two brands and each is inked for light, me- 
dium or heavy duty. 


Performance and permanence guaranteed. Our 
Brands are packed in handsome lithographed boxes. 
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4%, 
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Manufacturers of Carbon Paper and Typewriter Ribbons) 
Old Town and “‘Crowfoot” brands. 


Old Town Ribbon & Carbon 


Co., Inc. 
245-47-49 Centre Street A 
NEW YORK CITY .°.*. U.S.A, 
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worn SUPPLIES 


CAN ALWAYS BE DEPENDED UPON AS 


AMERICA’S BEST 


QUALITY ALWAYS THE BEST 
PRICES ALWAYS THE LOWEST 
WORKMANSHIP UNEQUALLED 
SERVICE ALWAYS DEPENDABLE 


BOSTON INDEX CARD COMPANY 


BICCO BUILDING 
113-115 PURCHASE ST. 50 HARTFORD ST. 


BOSTON ee Ce a a MASSACHUSETTS 
































The Moistener 
De Luxe 


Bankers’ $ 1.00 


SanitaryMoistener 


Unbreakable with  ordi- 
nary use,being made entirely 
of metal, mostly brass. Guar- 
anteed rust proof. Note the 
extra wide moistening roll— 
three inches wide, of special composition that carries water in a thin film, adequate 
for all purposes; yet will not flood small gummed labels and stamps, destroying 
their adhesive qualities before affixing. 





Our De Luxe finish is distinctive, and makes an attractive addition to any office. 
Packed in individual cartons. The illustration is actual size—31%4x3%x13%. Our 
distributors’ discounts are worth while. 


We are the patentees and manufacturers of Ryco Sealing Tape Moisteners and Sealing 
Tapes ; also mill exporters of papeteries, paper bags, toilet papers and bond papers. 


J. F. Ryan & Company 


52 Vanderbilt Avenue New York City 
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East Indian Motor Journal. 

Office Appliances has received from the T. H. Campbell- 
Howes Publishing Company of Calcutta, India, a copy ol 
the October issue of the Indian Motorist. This issue is 
number 3 of Volume one. The Indian Motorist is an in 
tercsting magazine of sixty pages giving information to 
all persons who are touring, or who are about to tour the 
Indian empire. It also contains information concerning 
the development of the motor tractor, which is apparently 
quite extensively used by East Indian farmers who are 
able to command it for the cultivation of large tracts. An 


article on air craft and the commercial application of 
aeroplanes is one of the features of the magazine. Some 
of the titles are “Motoring Conditions in India,” “The 


Lorry’s First Lieutenant,” “Woman and Her Car,” “Motor 
Cycling,” “A Letter from London,” “A Letter from 
3omhbay,” “Notes from Madras,” etc. 


No Tax on Time Stamps. 


Time stamps containing watch or clock movements 
are not subject to the luxury tax, according to a ruling 
by C. C. Lewellyn, collector of revenue for the Twenty 
third District, Pittsburgh. Inquiry was made by the 
International .Stamp Manufacturers’ Association. The 
ruling follows: 

“In reply to your inquiry of recent date regarding the 
tax on what you call an automatic time stamp, you are 
advised that the commissioner of internal revenue has 
ruled that as your time stamps are designed and used 


primarily for purposes other than time pieces, such arti- 
cles are not subject to tax under Section 905, of the 
Revenue Act of 1918.” 

The attitude of many collectors of internal revenue was 
that time clocks are subject to the luxury tax because 
of the watch or clock movements contained. 


Errata. 

In the December issue we reproduced 
Norman Hadley and N. Glotzer of Catling, 
Manchester, England; Arthur Ames of Chicago and 
Messrs. Ortiz and Rice of the Commercial Export Cor 
poration. In the entitling line under the cut and 
the Guest Book column elsewhere in that issue, we re 
ferred to Mr. Hadley as “Captain Hadley.” Mr. Hadley 
informs us that this was erroneous. We should have said 
Norman Hadley. Office Appliances extends apologies for 
its error, due to misunderstanding at the moment of intro 
] 


duction to Mr. Hadley. 


a photograph of 
Hadley & Co., 


1 
aiso 1n 


In the January issue of Office Appliances, under the 
Sioux City caption in the “Stationery News” department, 
the statement was made that the Sioux City Typewriter 
Exchange is about to enter the stationery field. This 
statement was somewhat in error. E. L. Isaakson of the 
above company tells us that the stationery business is 
pretty well taken care of in Sioux City, but that his com- 
pany is going into the office furniture business in connec 
tion with its regular lines of typewriters. The company 
handles four of the leading typewriting machines, as well 
as all makes of rebuilt typewriters, supplies, etc. They 
have made arrangements to represent a big office furniture 
and equipment company of Minneapolis who have placed 
their entire stock at the disposal of the Sioux City concern. 

regent coger 
Office 


On page 41 of the January issue of \ppliances 


appeared an item concerning the retirement of W. J. Evert 
from the Cotterel-Ebner Company. This item contains 
several errors. The business of the company was not 


Evert, W. F. 
Ebner has pur 
Cotterel-Ebner Com- 
information was not 


organized by Mr. Evert alone, but by Mr 
Laskowski and Geo. F. Ebner, Jr. Mr 
chased Mr. Evert’s interests in the 
pany. We present apologies. Our 
quite sufficient. 


Extensive Building Program at St. Joseph. 


New construction planned by the Western 
pany, St. Joseph, Mo., contemplates an expenditure of 
$550,000 for buildings and equipment. Construction is to 
start at once on a building six stories and basement, adja- 
cent to the present plant. The building will be of rein- 
forced concrete construction, and will cost about $450,000. 
Plans are being drawn for two new additions, and a new 
power plant, to cost $100,000 complete, will soon be un- 
dertaken. 
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MULTIPRINT 
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MULTICOLOR PRESS 


, letter and signature at one 
each in different color if desired. 
letterheads, 


Form letters—letterhead 
impression, 
Business printing folders, 
bags, labels, etc. 


envelopes, 


Uses standard printers’ type, flat cuts, half-tones and 
all regular equipment. 


Automatic or hand feed—speeds 1,500 to 5,000 per hour. 


SAVES 40% TO 60% ON YOUR PRINTING BILLS 
LISENBY MANUFACTURING CO. 
General Sales Offices, Plymouth Building 
CHICAGO, ILL. 
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tHe Standard Stamp Affixer 


The STANDARD STAMP 
AFFIXER is the lightest, speed- 
iest and most efficient device 
of its kind. Like all “STAND- 
ARD” products it is “simplicity 
itself,” having only two moving 
parts. The use of the STAND- 
ARD makes a pleasure of work 
which is otherwise laborious, 
disagreeable and unsanitary. 

It is constructed to hold a 
coil of 500 U.S. postage 
stamps, coiled sidewise, which 
can be obtained at any Post 
Office in le to 5c denominations. 

It was built for service, gives 
thousands of others good serv- 
ice, and will give you good 
service. The STANDARD is 
used and endorsed by thousands of prominent con- 
cerns in the U. S., Canada and Europe. Used ex- 
tensively by State and Municipal Departments. In 
use by corporations of international repute, such as: 


Standard Oil Co Western Electric Co. 
General Electric Co Bell Telephone System 
Stone & Webster United Shoe Machinery Co. 
N. K. Fairbank Co. American Snuff Co. 
Singer Sewing Machine Co American Lady Corset Co, 
Waltham Watch Co. Neostyle Company 
Simmons Hardware Co. Pacific Coast Borax Co. 
Worthington Pump Co Anglo-South American Bank 
Etc., Etc., Etc. 

We have a very interesting proposition to make to Sta- 
tioners and experienced office specialties salesmen in a few 
territories where not already represented. 

Write for details, stating territory covered and other lines 
you are handling. 


STANDARD STAMP AFFIXER Co. 
EVERETT, MASS. 


MODEL E 


Without Register $20 
With Register $25 
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Here is a simple office device—the only Self-Feed- 
ing Duplicator on the market—which will 
Reduce Office Work 
Save Office Salaries 
AND PUT BIG MONEY INTO THE POCKETS OF 

LIVE-WIRE AGENTS. 

With the Self Feeding Ironclad you get as many as 
60 clear, clean copies of anything typewritten or hand- 
written in 3 to 5 minutes. 

No stencil sheets—no printing ink—no complicated 
mechanism. So simple to operate, a child can run off 
the copies. 


Note these prices: 9x15 inches $50, 14x15 inches $60 
14x18 inches $75 


Leaflet giving full description and prices, as well as 
Agency proposition, on request. 


THE BECK DUPLICATOR CO. 


Department OA 














476 Broadway New York 








Stop That Waste! 











‘GET IN| (fais) | h?CIRCLE” 
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of CARRIB USERS 


Carbon paper is more than a mere repro- 
duction sheet 


IT IS A FIXED EXPENSE 


You quickly reduce this expense when using 


Carrib Brand 
Carbon Papers 


Clean, clear, color-full copies—maximum 
of wear. 


A PAPER FOR EVERY PURPOSE 


Shipped direct from our factory—at a sub- 
stantial saving. Samples and prices upon 
request. Multigraph and Match Ribbons 
that satisfy the most critical. 


Immediate delivery—any quantity. 


Carrib Mfg. Corporation 


46 Stone St., ROCHESTER, N. Y. 


“‘Carrib means quality’”’ 
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Rebuilding Concern Takes New Quarters. 

Korb & Dwyer, rebuilders of adding machines and type- 
writers, have removed from 82 Duane street, New York, 
to 31 Walker street, where they have taken the second 
and third floors, each 80 by 100 feet, thus very materially 
enlarging their quarters. The company’s output is going 
only to foreign countries at the present time. 

The company is composed of C. H. Korb and W. M 
Dwyer. Mr. Korb’s old home is in Syracuse, N. Y., and 
he has been connected with the typewriter business for 
the last twenty-eight years. Mr. Dwyer, who formerly 
lived in Chicago, has been in the typewriter rebuilding 
line since he first started in business. 

They commenced their present enterprise May 15, 1919, 
at 82 Duane street, rebuilding typewriters only at that 
time. On the first of September they commenced the 
rebuilding of adding machines. 

At the new address the second floor is devoted to the 
rebuilding of adding machines and the third floor to the 
typewriter rebuilding department. Their output at pres- 
ent is about 500 typewriters and 200 adding machines per 
month, all of which are absorbed by the export trade. 
Production will be increased as the workers get settled 
im the new quarters and get into their regular stride. 


Male Vs. Female Stenographers. 

Recently there was a discussion in the Chicago city 
counci! regarding the relative merits of male and female 
stenographers. The question got into the newspapers, 
and the Evening Post took the opportunity of showing 
one of the present male stenographers in a city office, 
and two young ladies. The Oliver Typewriter Company 
was credited with having furnished the photographs of 
the young lady operators, indicating that the advertising 
department was on the job, ready to turn a public dis 
cussion into the paths of Oliver publicity. 





New Campaigners for Hoge Company. 

E. B. Rogers, sales manager of the Hoge Manufacturing 
Company, has announced the following selling staff. 
Frank D. Whitaey will call on the trade in Greater New 
York. He was formerly with J. J. Curtin, a New York 
stationer. R. K. Chandler will cover Chicago; he served 
with the A. E. F. H. Allen Sesson will cover the Detroit 
territory. J. W. Billings will travel the south. S. \ 
Voss will push modern specialties on the Pacific coast 
L. E. Gretter will visit the New England trade. 


Walden’s 1920 Red Book Published. 

The 1920 edition of Walden’s Red Book has been circu 
lated. It forms a buyers’ guide to the stationery, office 
supply and equipment field that enables the stationer to 
locate the sources of supply on the many items that enter 
into his stock. The book is divided into two classifica- 
tions. One gives the trade names, addresses, officers and 
branches of the houses in the field. The other classifies 
products, listing under each heading the manufacturers 
and distributors who furnish supplies. 








Increase in Fine Writing Paper Prices. 
The American Writing Paper Company has announced 
to the trade that on and after January 20 twenty per cent 


has been added to the billing rates in vogue recently. The 
company will accept such orders only as can be manu- 
factured and shipped within a reasonable time. This 


policy has been established in preference to quoting 
“prices prevailing at time of shipment.” The increase in 
price covers the advanced costs of raw materials and 
labor. 


Burroughs Calculator Convention. 


A meeting of the district calculator instructors of the 
Burroughs Adding Machine Company was held at Detroit, 
Mich., the week of January 5. Plans were discussed for 
the 1920 campaign. The enthusiasm of those in attendance 
is shown by the fact that sessions started at 8:30 a. m., and 
worked for six days and three nights. 


New Orleans Stationers Expand. 

The Perry & Buckley Company, manufacturing sta- 
tioners and office equipment dealers, 729 to 733 Poydras 
street, New Orleans, announce the addition of an adjacent 
building, which will double their present floor space and 
afford the company increased facilities. 
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The Portable Plus 


Height, 
4 Inches 


Weight 
54 Lbs. 










“Just Lift the Cover— 
It’s Ready When YOU Are” 


Lightest, smoothest running, type bar machine 


ever built. ‘‘Compact as a watch.”’ 


Retail Price. $40.00 


Exclusive Agencies Now Being Alloted 


Garbell Typewriter Co., Inc. 
1812-14 Ellen Street Chicago, U.S. A. 


All inquiries for European and British Colonial Agencies, 
address to our Sales Agency, GARBELL TYPEWRITER SALES 
CO., 26 Pall Mall, Manchester, England. 
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BUXTON 


KEY KASE 


advertised in 


LITERARY DIGEST, AMERICAN 
INDEPENDENT, SYSTEM, LESLIE’S 


and thru other effective channels. 


lat, smooth, neat—fits vest or 
hip pocket or ladies’ handbag 
without bulging. Saves clothes. 
Keys easy on, easy off, easy to 
locate even in the dark. Each 
hook holds two. 


A RED HOT SELLER! 


Whoever carries keys 
needs a Key Kase 




















and our advertising, reach- 

ing hundreds of thousands 

of men and women pros- 

pects, sends them to your 

store. 

RETAIL PRICES 
Genuine Cowhide 


4 WOGNBeicicsccessvsnes 50¢ 
6 WeGGe cane ccucccsssen 65e 
8 Hooks. ... poate 85c 

Real lig Skin 
eri . .60¢ 
S Te wececcdeeds wan 80¢ 
ie 0 OS ere $1.10 

Goat Morocco Lined 

S TROGIR ccwk s cates eke 85e 
SOs 94%: Pan Feaie $1.10 
S GEOG. «sasacsanene $1.25 








35c 
to 
$2.50 


Retail 


Write for Dealer Offer 
L. A. W. NOVELTY CoO., 
Dept. P, Springfield, Mass. 














Business Opportunity 


N established mail order cffice and bank supply business, 
A selling its own trade marked goods, which through national 

advertising have gained a nation wide distribution, and 
having valuable factory connections extending over a period of 
six years, with practically unlimited credit, is offered for sale. In 
addition to the mail order business the establishment is extensively 
engaged in the sale of typewriters and appliances in the loca! 
field, which offers a considerable outlet; controls valuable agencies; 
has fifty typewriters out on rental at $3 and $4 per month with 
a keen demand for that many more; operates a well equipped 
typewriter repair shop, multigraph plant and has every facility 
for the successful operation of a business of this character. Sales 
are now averaging $4,000 per month, without the aid of salesmen; 
gross profit about 40°%; net profit about 25% on the invest- 
ment after paying the present owner a salary of $175 per month. 
Sales are increasing every month with an unlimited demand await- 
ing development; several thousand repeat order customers who 
are boosters for the business. Inventory, January Ist, 1920, $18,000. 
A larger amount of money could be employed in this business 
profitably, and sales could be greatly increased by the addition 
of new lines without adding much to the overhead expense 
$6,000 has been expended for national advertising of goods bear- 
ing our own patented trade mark. The business will be sold at 
inventory, plus 20°% for good will and trade marks. If desired 
the retiring owner would spend six months with the purchaser 
acquainting him with the methods of advertising which have 
developed this business from a beginning six years ago with $400 
capital to its present size. 

Anyone interested in a proposition of this character, who has 
the money necessary to effect a cash purchase, is requested to 
communicate with Office Appliances, giving references. Com- 
munications and references will be treated in strict confidence. 
No attention will be given to inquiries from irresponsible people 


Address C7-8 
Care OFFICE APPLIANCES 


417 So. Dearborn Street 
Chicago 














NEW 
PRICES 


ON 


CUSPIDORS 


Effective 
December 1, 1919 





The Ireland & Matthews Mfg. Co. 


DETROIT 
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Underwood’s °*#"" Ink 


“FAMOUS FOR QUALITY” 


Writes a beautiful 
brilliant blue, quick- 
ly * turning to a 
permanent, intense 
black. 


Convenient pourout 


POORLEDESMELETS CUEDEREEDCASOULETEGEUGEREGEGUGERGEEOEEERORUUOUEODGEOROOUS 


on each bottle. For 
sale by ali reliable 


wees ee: stationers. 
WRITING FL 





Manufactured by 


John Underwood & Co. 


New York 


Boston Toronto Paris 


PU 
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Cutters 


Board, Veneer, 


3 inches. Witha 
Golding Cutter 


clean and straight. 


The Pearl Cutter 
Made of iron with steel knives. Very durable— 


easy to operate. Sizes 
are varied, 13 in. up to 
42 inches. 

These cutters in large 
use by printers, multi- 
graph users, bankers 
and offices of all kinds. 

We make also a line of 
Power Cutters, Small Table 
Card Cutters, Printing 


Presses, Tableting Presses 
and Printers’ Tools. 


Dealers Wanted 


Golding Mfg. Co. 
Franklin, Mass. 


The Golding Cutter 


For cutting Paper, Card 
Cloth, 
Rubber and Thin Leather 
etc., to a thickness up to 


—Zip it is done in an in- 
stant and the edge is 














Adding Machine Rolls 


For Burroughs, Wales and 
Dalton Machines 


25 and 33 in. widths. Rolls 34 in. diam- 
eter. Wound on White Hardwood Spools. 


WE CAN MAKE PROMPT SHIPMENT 


Write for Prices 


Menasha Printing & Carton Co. 
MENASHA, WIS, 











ZELLERS-STEVENS 


INCORPORATED 
52 Broadway, New York, U. S.A. 


Cable Address: Zellsteven, New York 
Depository: Atlantic National Bank 


Foreign Trade Representatives for Manufac- 
turers of Office Equipment and Supplies 


EXPORTERS OF 


Adding Machines 
Addressing Machines 
Carbon Papers 
Card Index Systems 
Desks and Chairs 
Duplicating Machines 
Duplicator Supplies 
Filing Cabinets 
Filing Envelopes and 
Supplies 


Inks, Writing and 
Printing, Ink Tablets 


Metal Office Furniture 


Fountain Pens and 
Pencils 


Time Recorders 

Typewriters (new and 
rebuilt) 

Typewriter Ribbons 

Writing and Printing Papers 


Quotations cheerfully furnished on 
any goods obtainable 


Also act as Purchasing Agents for 
Dealers Abroad. 


CORRESPONDENCE INVITED. 


T h 


no 


a 
dus 
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Solving the Labor Problem. 


The Outlook published an article on “The Labor Prob 
lem,” accompanying which was a list of the concerns 
known to have in operation various forms of co-operative 
enterprises for the benefit of their workers. The office 
equipment and stationery field is credited with several 
entries 

\mong the concerns in the United States operating 
profit-sharing plans are mentioned The American Multi- 
graph Company, the Dennison Manufacturing Company, 
the National Cash Register Company. The industrial 
democracy plan is operated by The American Multigraph 
Company and the Irving-Pitt Manufacturing Company 
Welfare work and group insurance are in vogue in the 
plants of the B. F. Goodrich Company and the National 
Cash Register Company 


Another World’s Record in Pitman Shorthand. 

\t the forty-fourth annual convention of the New York 
State Shorthand R« porters’ Association, held on December 
30, 1919, at the New York Press Club, Nathan Behrin 
created a new world’s record in shorthand by writing 324 
words gross and 322 words net a minute The contest, 
which was held under the auspices of the Certified Short 
hand Reporters’ Society, had been given wide publicity 
and was open to all. There were six contestants and the 
selections read were from the actual printed record of a 
trial in the City Court of New York, being the case of 
Morris A. Engel vs. Black & White Cab Company, tried 
on January 29, 1919, before Justice James A. Allen and a 


jury. In the qualifying two-minute test read at the rate 
of 280 words per minute, Mr. Behrin made one error. The 
final reading was intended to beat the rate of 300 words 
1 minute, but the selected matter of exactly 600 words 


was read in one minute and fifty-one seconds, which makes 
a gross rate of 324.3 words a minute. In this contest Mr 
Behrin made but three errors. Willard B. Bottoms and 
Raymond F. Martin, both Pitmanic writers, secured second 
and third places respectively. 

It is worthy of note that the record for solid non-court 
matter tests in this country is held by Mr. Behrin at 220 
words per minute. All records above that speed have been 
made on court matter. An analysis of his errors in this 
test shows that his writing has still further speed pos 
aihilttces 


Germans Renewing Commercial Propaganda. 


That Germany is making serious efforts to regain her 
foreign markets, is shown by the tremendous advertising 
campaign being organized by the “Reichsverband Deutsch 
er Industrieller” (National Association of Industry), 11 
conjunction with the “Verein Deutscher Ingenieure” (So 
ciety of German Engineers). 

The National Foreign Trade Council has received thi 


information that under the management of the “ALA” 
(Allgemeine Auzeigen Gesellschaft m.b.H.), a notorious 
propaganda center of German war industry, foreign cour 

tries are to be flooded with German periodic als An engi 


neering export paper, issued in four languages—German, 
English, French and Spanish—will shortly make its first 
arance. Engineet 


appe ing concerns are subscribing heavily 
to this enterprise in the shape of advertising contracts 
and prepaid subscriptions for a large foreign circulatio 
during a period of five years Individual firms, lik 
Krupp’s, alone have contracted to pay the fees for over 
3,000 free copies to be sent out regularly during that 


period. Further, a combine or trust of the German indus 
trial press is in the course of formation with a view to 
making concerted efforts in the same direction. 

The “ALA” intends to establish officers in all foreig 


capitals to act.as advertising agencies and as distributing 


centers and news gatherers for the “Uberseedienst” (Over 
seas Service), a large German agency for commercial news 
affiliated with the “ALA.” In the former capacity it is 
hoped to wield much influence in the foreign press and 


trade periodicals 


McClurg Buys Real Estate for Investment. 

Ogden T. McClure, president of A. C. McClurg & Com 
pany, Chicago, has purchased a site, 100 x 100 feet, at the 
corner of East Huron and St. Clair streets, Chicago 
The consideration is given as $58,000. Mr. McClurg has 
no immediate plans for improvement. The land lies in 
a district which is very active in a real estate and in 
dustrial way. 
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THE STANDARD 
POST OFFICE SCALE 


will safeguard your Shipping Room against 
wasteful inefficiency or careless overcharge and 
possible discour- 
tesy to a customer. 
























It stops an- 
noyance and de 
lay of shipments 
being held for 
insufficient post- 
age. 
It symbolize S speed 
dial and plat- 
form conveniently 
in front of operator. 
Indicator does not 
oscillate 


Write for literature 
Triner Sales 


Company 
190 N. State St. 
CHICAGO 


96,000 


Triner Parcel Post Scales 
used by U. S. Government 











The Machine With a Future 


ICTOR 
Adding and Calculating Machine 


PRICE 











Offers bet- 
ter value for 
the price than 
any machine ever 
built. It is light, 
portable and compact, 
and is every inch an adding and calculating 
machine. Ask any user what they think of the 
Victor Adding and Calculating Machine 


We offer unusual opportunities 
to high class representatives. 


Victor Adding Machine Company 


817-825 W. Washington Blvd., Chicago, U.S.A. 
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THE CURRIER STEEL 
NOTE AND DRAFT RACK 


Every Bank Needs 


One or More 


j Each Teller Should 
Have One 


WHY 


Six pads easy 






to cead and 
reach. 
Shows any loss 


atag glance. 


Saves Time— 


Serves 
Quickly 


Size 8} x 9 x 3} inches. 
Neat and durable construction, all enclosed body, rests on rubber 
feet, sheet steel, finished baked enamel, Olive Green or Grained 


Satisfies the most critical. 
WHOLESALE---DOZEN LOTS ONLY 
Olive Green, $18.00. Mahogany, $24.00. 
100% Profit in this quick seller. 
ORDER TODAY. No samples—sold on money back guarantee 


CURRIER MANUFACTURING CO. 


Manufacturers of Patented Steel Office Specialties 
Boston Block MINNEAPOLIS, MINN. 


Mahogany. 


PIMItc! (tah CP UE BLIGHINGIOG 





i i! NPL rctgeiic riée OUTEITE i 
°; 


pas KUTCH CLUS aan 


~~ 


Localized Advertising 


is effective and economical. You apply 
it to the office furniture and equipment 
which you sell. It advertises your busi- 
ness to visitors, and shows the owner 
where to reorder and to buy supplies. 


Stanley Metal Name Plates 


afford this desirable advertising at 
practically no cost. We make sketches 
of attractive designs, and get your O. K. 
before making up. Stanley metal name 
plates are embossed on two gauges of 
metal—one thin, gummed, to stick on 
any metal or wood surface. The other 
is thicker, and held in place by tacks or 
screws. 


Get in touch with Stanley ideas 


The Stanley Mfg. Company 


Dept. O. D. Dayton, Ohio 
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Metal Labels for Catalogues. 


The Printers’ Ink Monthly recommends the use of 
metal labels on catalogues, particularly catalogues of me- 
chanical goods as suggesting the character of the mer- 
chandise shown in the book. Such a label looks as though 
the metal trademark had been taken bodily from the 
product and placed on the catalogue cover. The case of 
a recent automobile catalogue is cited, where a bronzed 
metal label was used, 234 by 1% inches. It is said that 
these labels, while very striking and practically indestruc- 
tible, cost only about twenty-five per cent more on a run 
of 15,000 than a two-color embossed cover. There is a 
concern in this field which makes metal name plates, 
labels, etc., either with or without gummed backs. 

Printers’ Ink Monthly catalogues intended to 
carry metal labels should have covers rigid enough to be 
not easily bent. 


Says 


Canadian Concern Takes Chicago Line. 


The Widney Company of Chicago announces that they 
have appointed the Hay Stationery Company of London, 
Ont., Canada as the exclusive agents for the “Miss Com- 
fort Widney” line in Ontario and Manitoba. The Hay 
Company are among the live-wire stationers of Canada 
and are doing exceptionally well with the new line. 

In a recent issue one of the eastern stationery publica- 
tions. Waldon Fawcett refers entertainingly to the debut 
of “Miss Comiort Widney” and her slogan “Moves as 
you move, but never leaves the chair,” thus emphasizing 
to a number of casual observers what an ideal stage the 
office outfitting field affords for the performances of ad- 
vertising characters that, by their pranks and preach- 
ments, keep pet products before the purchasing public 


Tips on Legal Tender. 


What constitutes a lawful “tender” of money is 
tion that occupies many pages in the law books. 

A man has been known to offer a bucketful of pennies 
in payment of a debt to a creditor with whom he had a 
quarrel. Such things, indeed, have often happened; and in 
most instances the creditor has felt obliged to accept the 
coin. 

But there was no such obligation, for pennies under the 
law of the United States are not legal tender in amounts 
above twenty-five cents. If you owe me $1.00 and offer 
me 100 pennies, it is no payment unless I choose to accept 
them. 

How about the nickels? Exactly the same. They are 
not legal tender in amounts over twenty-five cents. 

Silver dimes, quarters and half-dollars are legal tender 
up to $10.00. Above that sum they may be refused, and 
the creditor may justly claim that no lawful proffer of 
money has been made to him.—The Boorum & Pease 
Standard. 


a ques- 


American Banking Facilities Abroad. 


Consular Reports of January 2 published a report show- 
ing the United States banks with branches in other lands. 
The list is very extensive, and cannot be given space here. 
Export managers will find it worth while to write for the 
issue of Consular Reports mentioned and have it on file 
for reference. 

National banks 


National City Bank of New York City, 


forty-five branches; First National Bank of Boston, Mass., 
one. 
Banks doing business under agreement with the Federal 


Reserve Bank—American Foreign Banking Corporation, 
New York, N. Y., nine branches; Mercantile Bank of the 
Americas, New York, N. Y., three branches and thirty- 
seven affiliated institutions; Asia Banking Corporation of 


New York City, eight branches; International Banking 
Corporation of New York City, twenty-seven branches; 
Park Union Foriegn Banking Corporation, New York, N. 


branches. 


Y., three 


German Merchant in U. S. A. 


Arthur Wachtel of M. Erlebach 
fort-on-the Main, Germany, is now in the United States. 
He is making his headquarters with the Esterbrook Steel 
Pen Manufacturing Company at 99 John street, New York, 
N. ¥. Mr. Wachtel is a twin brother of Oscar Wachtel 
business referred to. 


Nachfolger of Frank- 


with whom he is associated in the 
The Wachtel brothers have represented the Esterbrook 
Company for the last twenty years. 
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THE BEST QUALITY 
COSTS THE LEAST 


In all lines of merchandise you 
usually find economy, not in cheap- 
ness but in true worth. In adding 
machine rolls you can be sure of 
full value in 


QUALIFIED 


-ADDING MACHINE PAPER-§ 


‘‘The Guaranteed Roll’’ 


Standard sized rolls to fit regular 
adding machines. 50 roll and 100 
roll cases. 


WHITE AND BUFF COLORS 
Sold by Good Stationers 


Manufactured by 


GEORGE BANTA PAPER CO. 


MENASHA, WISCONSIN 








“BUMP” 


If one machine does 
the work, why two? 


The NewStand 
Model Bump 
Paper Fastener 
and Punch is a 
paper fastener 
at one end—a 
punch at the 
other, taking a 
4 in. binder. 


Service — Eff- 
ciency —Econ- ihe, 
rite oe 
—_ ai Then there’s 
= the Hand 


Model “BUMP”’ 


that dealers call “Old 
Reliable.” 


A paper fastener 
that'll never cause 
you a moment's worry. A steady producer for 
the trade. Display these models. They will do 
the rest. 


BUMP PAPER FASTENER COMPANY 


La Crosse, Wis. 


SEYMOUR CONOVER, Eastern Representative 
350 Broadway, New York 
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For 
All 
Around 


OS” ae 
“Penart”’ 


Combined Writing 
Fluid and Fountain Pen 
Ink meets every need 
for a blue-black fluid. 
The most fastidious 
bookkeeper enjoys 
writing with “Penart” 
and the road salesman 
has good words for 
“Pp +B = 
enart” when he gets 
back from a trip, and 
calls for a drink for his 
fountain pen. 
“Penart” is a blue-black ink with gallo-ferric 
base It writes blue, and quickly turns to a 
permanent, intense black. Writes easily and 
smoothly with steady flow, and does not 


corrode the pen. 


Write for our new catalog, describing a superior and 
complete line of Inks and Adhesives. 


The Commercial Paste Company 
Columbus, Ohio U.S.A: 
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THE ONLY ADJUSTABLE 
POST BINDER 
ON THE MARKET 


Here’s a simple device that enables the office 
boy to bind into book form “in a jiffy” any kind 
of loose leaf records. 


The “F-B” Loose Leaf Holder 











Pat. May 13, 1913 


is adjustable to any distances hetween funch 
holes and to any size of paper. 
Advantages acknowledged in numerous testimonials. 
The retail price is $3.00 a dozen with liberal 
discounts to dealers. 


F. B. MANUFACTURING CO. 


1228 Intervale Avenue NEW YORK, N. Y. 








(Chicago Office, Frank Z. Woods, M@r., 180 No. Market St.) 


ETT 
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Crane Ladies Stationery 
Sold by all Stationers and Booksellers 


These goods are suited to the tastes 
of the most select trade. Their merits 
are known the world over, and 
they yield a profit to the dealer. 
Once tried, the purchaser becomes a 
regular customer. 


Presented in the following 
Styles and Qualities: 


SUPERFINE QUALITY: In Light Blue 
Boxes, containing } ream of Note paper 
each, and in separate boxes } thousand 
Envelopes corresponding 

EXTRA SUPERFINE QUALITY: In 
Layender Colored Boxes, containing } ream 
of Extra Fine Paper each; in like boxes are 
Envelopes to match. 

Our papers are supplied in 
Bordered Goods and other spe- 
cialties by EATON, CRANE 
& PIKE CO., Pittsfield, Mass., 
and 225 Fifth Ave., New York. 
whose boxes bear the word 
“CRANE’S” containing our 





goods. 
All this stationery can bere- ~. |. 

. This Trade Mark 
lied on as represented ours ber 


MANUFACTURED BY 


Z. & W. M. CRANE wx’’s: 
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If you THINK you are using a good pen, 
send for samples of these and try them. 





GLUCINUM PENS 


THE SLICKEST 


most etst 
SCRVICCABRLE PEN EVER MADE AND CHCAPCST 


Smooth as a Soft Lead Pencil. 
Most Durable Pen Ever Made. 
Always of Uniform Quality. 








p> &60. 
.. GLUCINUM 







Imitated ? - Certainly! 


7 LEON ISAACS 


All Modern Stationers and Jobbers 
can furnish these Standard Goods 
without delay. If you have any eS 
trouble or meet with excuses, send y 
your order direct to the factory. 





SAMPLES AND CATALOGUE 
ON APPLICATION TO 
THE MANUFACTURERS 


THE TURNER AND HARRISON 
PEN MANUFACTURING CO, INC. 


Falcon Pen Works. Philadelphia. 




































Sold under the broadest possible guar- 
antee of quality by the manufacturers. 











PEET’S 


Patent Improved 


TRIANGLE PAPER CLIPS 


HOLDS PAPERS SECURELY 
Patented May 22, 1917 


Only after trying this new paper 
clip can you appreciate its superi- 
ority. It is so easy to slip on, and 
it holds the papers, etc., absolutely 
firm. The patented crimp does the 
work. It will be worth your while 
to send for samples and prices. 


If your stationer does not carry them, 
write us direct. 


PEET BROTHERS 
618-20 Cherry St., Philadelphia, Pa. 





- Lowe ! 













Perfect pins — that 
perform as they 
should—bank pins, 
pyramid pins—and 
a service behind 
them such as only 
good intent can 
make possible. 


Crescent Brass & Pin Company- 


DETROIT, MICHIGAN 





(ves; 
Western Representatives: Southern Representatives; 
Bert M. Morris COMPANY PHIL F, WEBSTER 





444 Market St., San Francisco Box 873, San Antoulo. Texas 











Ass 
aven 
prof. 
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Wants Two Cent Postage to All Americas. ‘mt 


Arthur Williams, manager of foreign sales for the 
Woodstock Typewriter Company, is advocating two-cent 
letter postage to all countries in North and South Amer- 
ica. He believes this plan to be practicable, and that it 
will greatly increase communication in the Western hem- 
isphere. His thought is to have the domestic rate of two 
cents an ounce for letters apply to all countries in North 
and South America. Mr. Williams has prepared a map 
which graphically shows the countries of this hemisphere C 
to which a two-cent rate applies. The principal points are RIBBONS AND ARBONS 
Canada, Mexico, Newfoundland, Cuba, Dominican Repub 
lic, Porto Rico, Bahamas, Windward Islands, Virgia Is- “Symbols of Quality’’ 
lands, Trinidad, Tobago, Panama, and British Guiana. All 
of the important countries of South America are without 


-- 





The kind of quality that demonstrates itself 
in immediately increasing distribution is in 








the range of two-cent postage. Mr. Williams points out 
that the reduction of the postage rate between the United these products, as proved by the continued 
States and the South American countries might influence and immense stimulus to their sales. We 
business in favor of the United States, contrasted with have more dealers today than ever before, and 
communication with European countries at the old rate by our larger and better facilities are able to 
of foreign letter postage. care for them more adequately. Careful pro- 
—_ ductive methods assure satisfaction at all 

Low Pay Demoralizing Customs Service. ' stages of the transaction. 

\n investigation was recently made into the cause of ‘ The call for BUCKI Ribbons 
the delays and difficulties in sectioning the passage of and Carbons is unending. In 
imports through the customs houses of this country. It a majority of heavy- 


buying territories 

all over America 
today our dealers 
are profiting by 
this demand. Write 
us now for the op- 
isi in your 
eld. 


The Buckeye 
Ribbon & Carbon Ce. 


Manufacturers 


was sponsored by the Merchants’ Association of New 
York, and went thoroughly into the conditions prevailing 
at the metropolis. The findings are that due to inade- 
quate compensation experienced customs house officials, 
and even laborers, are leaving the service for the better 
pav offered in civilian work. The committee recom 
mended that Congress take steps to increase the com- 
pensation of customs house employes, many of whom are 
being paid on the basis of living costs of forty years ago 
Standardizing America’s Export Practice. 

\n important conterence was held at India House, New 

York, Hecensbes 16, 1919, to set standards for American 

















export practice. Definitions of export quotations were 
formulated and general recommendations for standard 1466-68 E. 55th St., Cleveland, Ohbe 
practice were adopted. The organizations participating 





in the conference were the American Manufacturers’ Ex- 
port Association, the National Association of Manufac- 
turers, Merchants’ Association of New York, the Na 
tional Foreign Trade Council, the Chamber of Commerce 
of the United States, the Chamber of Commerce of the 
State of New York, the Philadelphia Commercial Museum, . , 
the American Exporters’ and Importers’ Association, and iY Ny RAS 
the New York Produce Exchange. ; é \7 

The conference voted to recommend to manufacturers ) Bute. 
and exporters that the use of abbreviated forms of export y 
price quotations be abandoned, and the terms be written 
out in full. This will afford utmost clarity in terms and 
conditions of sale, and will obviate the source of many 
disputes \ full report of the conclusions of the confer 
ence appeared in Greater New York, the organ of the 
Merchants’ Association of New York, January 26. It is 
too long to reprint here. 


f= 


Connecticut Vallies Meet at Hartford. 
The Connecticut Valley Stationers’ Association held 


the first meeting of the year at the City Club, Hartford, CG STOCK CERTIFICATES 
Conn., January 14. Various reports of officers were re Des | MOR SAKES oid DIPLOMAS, 
ceived. The membership now comprises 107, there having =i om 
recently been added Frank H. Bradbury, H. C. Cook Com- f A gg ee SL 
pany, Ansonia, Conn.; Howard C. Knott, American SSrx | ee aS 
Papeterie Company, Boston, Mass. 

> colina deed sage “Ow a ee Se ) PERFECT ATTENDANCE CERTS. 
a he ilro d situation was discu ed by _ George ¥ : ry INSURANCE POLICIES 
Winnie, vice-president of the National Papeterie Company, CERTIFICATES OF AWARD 
Springfield. He attended a conference at Washington, $i pony 

ewe - nig tated : 

D. C., as a delegate from the Springfield Chamber of BOUND AND LOOSE-LEAF 
Commerce, and stated his impressions of the situation. , A} CORPORATION RECORD BOOKS 

The annual dinner of the Connecticut Valley Stationers’ =" — 
Associatio rill be hel ‘ebruary ’ imbal yp As 
: — n = be held February 14 at Hotel Kimball, QUALITY ART BLOTTERS 
opringneid, Mass. ; ’ CALENDAR CARDS 


MAILING CARDS 





New York Paper Trade Dinner. 

The annual dinner of the New York Paper Jobbers’ 
Association was held at Healy’s, 66th street and Columbus 
avenue, January 8. A beefsteak dinner was served, and 
professional entertainers made merry. The committee in 
charge of the dinner included Arthur B. Murtha, Harper 
Paper Company; H. A. Earle, Whiting-Patterson Com- 
pany; Fred H. Ross, Bishop Paper Company; Louis 
Schumm, Manhattan Card & Paper Company; Michael 
Milton, Milton Paper Company. 
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As strong and rigid 
as a heavy table, 
yet fully and easily 
portable. 





No. 3 
Combination 
Typewriter 
Stand 


Made in a wide variety of styles, for sup- 
porting practically any kind of office ma- 
chine. A crank raises the castors off the 


floor, and permits the rigid legs to take 
the load. Mount a typewriter, a duplicating machine, a 
roller copier, an envelope sealer, an adding machine or @ 
card index cabinet on an Ideal Tubular Stand, and it can be 


rolled to any position, lowered to operating position and used. 


FOWLER -MANSON- SHERMAN CYCLE MFG. CO. 


1445-1455 W. AUSTIN AVE., CHICAGO 














Wright Desks are carefully 
and thoroughly built for 
that long term of useful- 
ness which steady conser- 
vative American Business 
is likely to need. 


Wright Desk Company 


Rockford, Illinois 
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A Suggestion to Retail Dealers. 


There is one important branch of the industry which 
many dealers in office equipment have overlooked. We 
refer to drafting furniture, instruments and supplies. This 
point becomes more evident, when one pauses to con- 
sider the. character of the drafting furniture business 
as a whole, the present methods of distributing the prod- 
uct, and the facilities of the office furniture and equip- 
ment dealer for handling it. 

The drafting furniture business occupies a_ position 
now not unlike that which the office furniture business 
held some years ago, and like the office furniture business, 
its growth is being retarded because of inadequate 
distributive facilities and methods, as well as lack of 
educational work among consumers. 

Drattsmen, and particularly architectural draftsmen, are 
archaic in the use of the tools of their trade, no matter 
how modern they may be in that which they produce 
This state of affairs can best be remedied through educa 
tional work of a personal nature, and this education 
should be largely supplied by the retail distributors 

Furniture for the drafting room is sold by dealers in 
drawing instruments and artists’ materials, and here 
and there by a man or concern who specializes in the 
furniture end of the drafting equipment business. Com- 
paratively few office furniture houses handle drawing 
instruments and materials in any amount, though 
stationers often supply a restricted line of the more neces- 
sary tools and materials. 

Drafting furniture is sold mainly from catalogue. This 
is partly due to inadequate facilities for stock carrying, 
because of lack of interest in the line, and because of a 
misapprehension regarding the volume of actual and 
potential sales, and lack of appreciation of the profit in 
the line. Many distributors who sell from catalogue do 
sO as an accomodation to their regular customers who 
purchase other lines from them. Frequently furniture 
is sold by this class of distributor on a margin which 
shows a net loss on the transaction. 

Much, if not the greater part of all drafting furniture 
is sold direct by the manufacturer, this being due to the 
inadequacy of present distributive factors. 

It seems, therefore, that an opportunity exists for the 
retail office equipment concern to add this line with 
profit and satisfaction. The dealer enjoys the first essen- 
tial for the successful marketing of this line in his dis- 
play and storage space. 

The purchaser of furniture or equipment likes to see 
it before he buys. When he is ready to place the order 
he wants it immediately. This service the retail office 
furniture and equipment man can give, and in most 
cases, without expanding present facilities or adding 
greatly to his cost of doing business. 

His salesmen, however, will find it necessary to get into 
close personal and friendly touch with the man in charge 
of the drafting room, rather than the purchasing agent, 
to whom the furniture salesman usually goes, for it is 
the chief draftsman whose wishes are usually law with 
the purchasing department, as far as supplies and equip- 
ment for the drafting room are concerned. 

Most manufacturers would welcome the change from 
direct selling to selling through the retailer, if they could 
be assured that adequate attention would be given the 
line. It is a profitable line to handle, and even a cursory 
examination of both architectural and factory drawing 
rooms will convince the most skeptical retailer of the 
possibilities in the field. 


Export Conferences in Chicago. 


Manufacturers and exporters are invited to call at the 
publication offices of Office Appliances, 417 South Dear- 
born street, Chicago, for conferences with Charles E. 
Biernatzki. He has just returned from a tour of England, 
France, Holland, Belgium, Switzerland and Italy. 

Mr. Biernatzki made a careful study of conditions in 
those European countries with reference to the export 
sale of office equipment of American manufacture. In 
personal interviews, Mr. Biernatzki will answer questions 
with regard to conditions in the countries he visited 


Japanese Propose Commercial Ark. 


Newspaper reports from Japan state that a plan is on 
foot to charter a 10,000-ton ship, and remodel it as an 
exhibit place for Japanese products. The vessel is to stop 
at important foreign ports, and representative citizens will 
be invited aboard and made familiar with Japanese mer- 
chandise. 
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Let This Expert Show You As Portable As 
How to Improve Your 
Direct Advertising 


Alexander M. Candee, Advertising Manager of the National 
Ename'ing & Stamping Company, Lecturer on Business Cor- 
respondence in the Extension Division of the University of 
Wisconsin, has recently completed for us an entirely new book 


BUSINESS LETTER 
WRITING 





In the 23 chapters of this unusual book Mr. Candee 
velops your ability to write letters that get business by firs 
laying a sure foundation in the fundamentals H then 
builds on this foundation a structure of letter-writing ability 
which is in no way mechanical yet is positiv n its results 
Mr. Candee does not stop with the “business getting’’ ele- M 
— pha sched me ro also ‘~% ee ety oe errr A wonderful calculator that does the work 
or retaining business Chapters XV and XIX deal with ° : ° ° ° 
this phase of your correspondence in a way which will satisfy. of the highest priced machine, with the ex- 
Read Mr. Candee’s chapter on “The Four C’s of Business . ah ° ° 
Letter-Writing’” and see if you don’t get some very definité« ception of tabulating. Will retail for $25. 
help. Securing conciseness without sacrificing completeness 
has been the stumbling-block of more than one letter-writer : 2 : . : 
Here this is cleared up so that it almost becomes a mat A distinctive feature of the Figuraytor it 
of routine. ar . ; 
Og a Cp Re Lh AL really and truly subtracts, and does this 
your disposal within the pages of this book. They wer with the same speed and ease that it adds. 
originally prepared as lectures for presentation to the 
students of the University of Wisconsin. To meet the popu- . 
a — — ae material in permanent form this book It is portable, weighs but a pound and a 
as ee epared. e 
Because it is so difficult to adequately describe Business half, guaranteed for three years. 


Letter-writing in the limited space available we are willing 


to send the book to you for examination without any moné - 2 F ‘ e ° 

in advance. If the book doesn’t measure up to the standard Inquiries invited Irom responsible concerns 
which you have set for it return it within the specified f = ae sale . h 

period—otherwise remit the price, $4.00. or exclusive sales rig cs. 


Ohe Biddle Publishing Co. Ray Adding Machine Co. 
BUSINESS SOCKS 465 Washington St. NEW YORK 
































19 W. 44th St. (Dept. 21) New York City 
4 = 0. K. Single S Und 
is —— . K. Single Space Underscore 
. m "ees . Aeon ~~ roe 
iz HIS device soon repays its cost in 
P stationery saved. Letters which re- 
n) . 4 ~ . 
3 quired two pages for proper emphasis 
p are by its aid put on a single page. 
MAGAZINE ‘ : 
PROGRESS Your own experience—like that of any other 
Multigraph user—has doubtless proved conclu- 
sively that the most effective form of letter is 
single space within the paragraphs and double 
2) space between paragraphs You cannot use 
2 letters in this most effective form and get in 
bh underlines. except with the 


O. K. Single Space Underscore 





FEBRUAR 








Standard Set $3.00 each 
Strips 7} inches long : -75 each 
}% Lots of 10 strips 7} inches long -60 each 
= 
pe A set consists of one each of sizes 1 to 17, cor- 
responding to width of letters in words, also 
two strips width of drum include: lin sets. Scrips 
A Great Campaign to Push American Office Appliances in India ean be cut in anv desired length. 
“INDIAN BUSINESS" Is a magazine that isread throughout every office 
in India A great campaign is about to be started to popularize American , . — - = 
Labor Saving Devices by publishing a special Office Appliance number about When ordering state whether git A or ELI TE 
September or October next This will be in conjunction with the opening F ee gs - - . ° . 
ofaa Exhibition of Labor Saving Machines. American manufacturers can ry PE 18 used. ror printing attachment we 
getf ull particulars of the scheme from The British and Colonial Press, 140 » . 4  « , y 
North Dearborn Street, Chicago, or from the Editor of ““Office Appliances.”’ furnisn lox k keys at no extra cost. 


We want photograpbs from every manufacturer for illustrating a special 
article dealing with this subject Photographs should be forwarded to The 


British and Coloniai Press The future for this business in India, Burma 

and Ceylon is tremendous and ‘“‘BUSINESS"” is out to secure the business O. K. M ] hi C 

for you. “BUSINESS” COSTS FIVE DOLLARS A YFAR. This com- u tigrap ing oO. 

paoy have been appointed Sole Representatives in Indic. Burma and Cey- 

jon for “Thomas’ Register." Lincoln Building - Philadelphia, Pa. 


T. H. CAMPBELL-HOWES PUB. CO., 167-8 Grand Hotel Bidg., CALCUTTA 
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The Tenacity Line 


Represents Known Values 


You can sell our loose leaf devices with full 
assurance that they will please the bookkeeper, 
and make the manager happy. The bookkeeper 
finds Tenacity Accounting Devices easy to 
handle thro his day’s work. The manager 
takes satisfaction in knowing that his books are 
in good physical shape. 
One item in the Tenacity Line is 


THE C. L. 
STEEL BACK LEDGER 





Service gen assured by electrically welding the metal 


parts. M solid construction that stands up under severe 
usage. The C. L. is made in five capacities. E is capable of 
100 per cent expansion. é : ‘ 

Use our ity binder in connection with a ledger rack and 
obtain an i combination for machine-posting 


Turn prospects into sales, and assure yourself of the supply busi- 
ness in the future. Our catalogue demonstrates Tenacity ity. 
Write for the book. 


The TENACITY MFG. CO., Inc. 
Reading CINCINNATI, OHIO 
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A SUCCESS! 














Just Apply—Wipe Off —And It’s Done! 


QUICKLY dissolves and removes all dirt and ink 


accumulations from the type. 


GUARANTEED not to injure or corrode the 


most delicate metal. 

ELIMINATES:  Spattering — Brushing — Soiled 
hands and clothes—Picking with pins—Time 
waste. 


Details upon request. We protect the dealer. 


THE CLAROTYPE COMPANY 
202-4 Franklin Street New York 


Laboratories: Charleston, S. C. 
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BUSINESS BUILDER 


Els'nore Typewriter Papers 


are the result of years of experience—a 
standardized line insuring 


Quality, Economy and Service 


Reasonable price plus quality make them a 
profitable line to handle. 


TALOGVE AND DISCOVNTS ON REQVEST 
PAPER COMPANY, Inc. 


- —" MANVFACTVRERS 
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I31 West 24 StrReET New York,NY. 
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WORK -ORGANIZERS 
Sell at Sight! 

All desk workers need them; executives quick 

to see their value; make good in use; repeac 

great; liberal margin. 


Practical and Valuable 


Work- Organizers 
chase away the lit- 
tereddesk problem, 
keep desks cleared 
for action, organize 
the day’s 
work, save 
time and 
prevent 
























errors. 
No 332, 10 
. 
kts. $3.50; 
Big Users No. 340. 6 Dkts 
Larki ( 33 > Lettersize, 
sark ‘0. ack seal grain 
apc mage Fabrikoid cover. 
New York aul flat, open in 
ee ae nies ,< P ront your own 
University, Baltimore Sun and q Subjed labaie 


thousands more. Supply the 


firms in your vicinity—just keep = In Drawer, No. 734; hand- 


some paper, 15 pkts. $1.50; 


Work-Organizers where they can No. 732, 10 pkts. $1.25; 
be seen, they’ll move. No. 730, 6 pkts. $1.00. 
‘ Letter Size. Ten other 

styles. 


Just a Few of the Big Users— 
Eberhard Faber Larkin Co 
John Wanamaker New York University 
Ford Motor Ce. Remington Arms 
And more than 2,000 banks 


Work-Organizer Specialties Co. 


87 Jefferson Ave. Detroit, Mich. 
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STATIONERY 
—S—===l 


Astoria, Ore. 

Ray Scott, who recently accepted a position in the sta- 
tionery department of the Farr Drug Company, was for 
merly with the Kubli Howell Company. His old position 
in that store has been assumed by K. M. Smith. 

Baltimore, Md. 

The Ford Gelver Company has opened for business at 
507 East Baltimore street. 

Bonne Terre, Md. 

\ line of office supplies and stationery has been added 
to the job printing department of the Sanders Printing 
Company. 








Brooklyn, N. Y. 

The Broadway Press has been reorganized under Henry 
H. Levy, and is now located at 9 Willoughby street, han- 
dling stationery and printing. 

Buffalo, N. Y. 

The United States Stationers have have recently opened 

for business at 47-49 Niagara street. 
Chino, Calif. 

R. F. Marshall will operate a stationery, book, toy and 
phonograph store as the Chino Gift Shop. He served 
four years in the Canadian army, coming here from 
Pomona, Calif 

Chippewa Falls, Wis. 

The Chippewa Book & Stationery Company has recently 
been established here. 

Columbus, Ohio. 

\ new incorporation has been registered here The 
Ohio Ink & Chemical Company. The capital stock is 
$100,000; incorporators: William S. Strand, John B. War- 
ren, Joseph W. Hohl, M. F. Higgy, Herbert C. Sherman. 

Dallas, Tex. 

The Yeargan Stationery Company, Inc., suffered the 
destruction of its store and stock through fire and water. 
x * * 

The Walraven Book Cover Company has incorporated 
with capital stock of $100,000. Organizers: A. T. Wal- 
raven, G. S. Otey and C. W. Buffington 

Falconer, N. Y. 

R. H. Rowland has gone on the road in the mid-western 
states, handling the stationery and children’s toys of the 
American Manufacturing Concern. He saw service in 
France with the Y. M. C. A. R. Bonesteel, who served 
with the tank corps, has been assigned central and western 
New York, carrying the same lines. 

Halifax, N. S. 

J. Clyde Davidson & Company have retired from busi- 
ness after thirty-five years of stationery and printing 
selling 

Evansville, Ind. 

The Guthrie & Wigginton Company has incorporated 
with capital of $25,000, and will take over the office supply 
department of the Devry Company. The store is located 
in the Kerth building. Incorporators are Frederick W. 
Guthrie, C. S. Wigginton and Paul S. Schmidt. 

Grand Rapids, Mich. 

The Bixby Office Supply Company has moved into its 

new building in the center of the downtown district 
Jamaica, L. I., N. Y. 

Smith & Gerry have established a stationery business 
at 12 New York avenue. 

Johnsonburg, Penna. 

George H. Younger has incorporated the Johnsonburg 
School & Office Supply Company; capital, $25,000. 

Louisville, Ky. 

The Jenner Company, Inc., operating a stationery store, 

has increased its capital stock to $75,000. 
Manitowoc, Wis. 

The Badger Specialty Company has organized to man- 
ufacture and deal in sales books, counter slips and general 
office specialties. The officers are: John Schmidtman, 
president; John Wattawa, vice-president; W. F. Pfluger, 
treasurer; Harvey Schmidtman, secretary. 

Marshalltown, Iowa. 

John E. Moehrl has purchased Simmons’ book store, 
and will continue it at the old location, 114 West Main 
street. Mr. Moehrl was connected with the store for 
twenty years. 





Acquaint Yourself 


With Our Line of 


“ADVANCE” 


FILING CASES 
and SPECIALTIES 


In order to know 
what our line is 
order our sample 
assortment of good sellers specially se- 
lected so that you may have one each of 
many numbers and also a small stock to 
sellfrom. Write us about this assortment. 





Catalogue sent on request 








Pine St. at 21st, St. Louis, U. S. A. 


In replying kindly mention this ad. 











ULTIMATE 
Ribbons and Carbons 


As the name implies Ultimate Rib- 
bons and Carbons represent the very 
highest possible product in their 
field. If you want to practically 
eliminate complaints in this line 
Ultimate brands will do it. 


RIBBOWE CARBON 
PRODUCTS? CO. 





Ribbon & Carbon Products Co. 


Manufacturers of 


ULTIMATE and AEROPLANE Brands 
35 Warren Street NEW YORK 
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These Three Graces Anock out Three 
Disgraces-Pins, Dirty Erasers and 
Aantves which eer ae 


39 WASHBURNES PATENT 


PAPER 
capt AO TERERS 



















er 99 Use the Sanitary 


ERASERS 


TYPEWRITER — PENCIL 


” LETTER 
OPENER. 


(Handand Electric) 
I Saves time.cant cut enclosures 
> never out of order. 
J Sizes-3 Models 
3 sk Your Stationer 


These wonderful time-saving Office Necessities are well-known Stan- 
dards of the best type in office equipment, not because we say so but 
because they are recognized as such by constant users, as well as deal- 
ers. in all parts of the world. 


Write for Illustrated ana Descriptive Literature with Prices. 





MADE GY 
THE O.K. MANUFACTURING CO. 


SYRACUSE. N.Y., U.S.A. 





The name of “CROWN”, as applied to Typewriter 
Ribbons and Carbon Papers, stands for the best and 
highest grade of goods made. 

The material used in their manufacture is the finest 
obtainable; the colors strong and brilliant; both ribbons 
and carbon paper are non-drying and non-fading, and 
capable of sharp, clean work from beginning to end. 

“CROWN” ribbons and carbon papers are made in a completely 
equipped and up-to-date factory, by men whose experience cover- 
ing many years ensures a product of perfect and uniform quality. 
Neat and attractive boxes and packing assist in the ready sale of 
Crown goods by the dealer 

Dealers wishing a line of Typewriter Ribbons and Carbon Paper 
that is COMPLETE and of irreproachable quality are invited to 
write for samples, prices and terms. Correspondence and catalogues 
in English, Soanish. French and Portuguese. 


CROWN RIBBON & CARBON MFG. CO. 
782-790 ST. PAUL STREET ROCHESTER, N. Y., U.S. a. 
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New Haven, Conn. 

The John R. Reinhert Company was burned out in a 
January fire. As a concrete example of whole-hearted co 
operation, the members of the Connecticut Valley Station- 
ers’ Association offered prompt aid in the resumption of 
business 

New York, N. Y. 


The ownership of Steiner & Company, 110 West Twen- 


ty-third street, is now vested solely in Seymour W 
Steiner. 
x * * 

James V. Ferriter has been chosen by the Thaddeus 
Davids Ink Company, Inc., to represent the line in down 
town New York 

oe 7 a 
The Union Broadway, has 


Stationery Company, 777 
g 


entered the wholesale field, carrying lines of general 


staples, including tablets, papeteries, etc. 
“Se 
The Equitable Stationery Company will conduct a sta 
tionery business. Capital stock, $15,000; incorporators, 
I. B. Lipschitz, J. Rosen and A. Sobel, 822 Fox street, 
the Bronx 
* * * 
Charles agenda Inc., has been incorporated to deal 
seaboner d printing. Capital stock, $25,000; incor 
porators, C. ar - C. L. Hendricks and I. B. Feinberg, 51 
Cl 1ambers street. 
* * * 
Frank A. Covely will handle certain city trade for the 
A. L. Salomon Company, Inc., 345 Broadway. He was 


for many years a salesman for the 
& Novelty Company. 


Tower Manufacturing 


cas * * 
Winser & Dornitzer have incorporated with capital of 
$30,000, to operate a stationery and printing business. The 
incorporators: H. J. and M. M. Winser; H. J. King, 8129 


Chird avenue, Brooklyn, N. Y. 
ok * * 
The Bankers’ Bindery Corporation has been incorpor 


ated with capital of $100,000 to conduct a bookbinding and 
stationery business. The incorporators are M. H., R. T. 
and J. G. Berry, 177 72d street, Brooklyn, N. Y. 


* * * 


The Simplex Binder Company, Inc., wiil conduct a 
stationery and printing business. Capital stock, $25,000; 
incorporators, H. Rosenbaum and Ethel Rosenbaum, 928 
Forest avenue; William Kern, 727 East 166th street. 

* «x * 


Edward V. Brokaw & Bro., Inc., will conduct a station- 
ery, engraving and paper manufacturing business. Capital, 
$35,000; incorporators, E. V. Brokaw, 132 West 70th street; 
H. F. Winsor, 479 West 152d street; W. H. Brokaw, Bound 
Brook, N. j 3 


* * ok 


Pittsburgh, Penna. 


The American Novelty House, Inc., has been organized 
by Frank Israel. The capital stock is $35,000. 
Philadelphia, Penna. 
P. Sohen has succeeded the Pennsylvania Printing Com- 
any, manuiacturing stationers. 
x * Ox 
George W. Jacobs & Company are working up an exten 


+ 


sive stationery business under the direction of Miss Hen 
derson. Heretofore the concern has given special atten 
tion to the book business. 
s * * 

Plans for the reorganization of the retail department 
of the William Mann Company include the development of 

sales force that will be competent to take a customer 
through the entire stock, each individual to sell the cus 
tomer’s requirements in every department of the store 

San Francisco, Calif. 
W. H. Troupe, of Henry Bainbridge & Company, is 


travelers who recently arrived here 
x *« * 

Bert M. Morris of the Bert M. Morris Company has 
left for the East after one of the most successful years 
in the history of the business. Al Anderson, the com- 
pany’s traveler, is now in the Northwest on the first trip 
of the year. 


among the Eastern 


(Continued on Page 213.) 
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The “Cado” Brand “L. E. B.” BINDER CLIP 


The Simplest, Cheapest and Most Handy Filing System Ever Devised. 
(PAT, MAY 18, 1915) 

because of the wide ad- 

is a profitable business, 

whose reputation 


Selling L. E. B. 


and the big 


Binder Clips is not only easy, 


demand, but selling them 


*rtising 


their satisfaction is insured by the makers, 


ids back of 


Vith the L. E. B 


each one. 
Binder Clip, every conceivable kind of loose papers 
It also 
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- 240-242 West 23rd 


CUSHMAN & DENISON MFG. C0., 








Immediate delivery on Nos. 2, 5, 6, 10, 


wy 
m easily bound into a book, with its title on its back. 
tH japts itself perfectly as a valuable auxiliary to present filing systems. 
7 4 No. 2 (jin. capacity) 8c. each *No. 506 (} in. capacity, Binding 
: No. 5 (3 in. capacity) 10c. each edge 5 in.) 20c. each i 
Prices: *No. 6 (3 in. capacity) 10c. each No. 511 (1} in. capacity, Binding 
No. 10 (14 in. capacity) 15c. each edge, 7 in.) 25c. each 
*No. 11 (11 in. capacity) 15¢. each 
*With tabs on back for INDEX See illustration 
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511. 


Street, ‘New York, U.S. A. 


























No. 912 


Flexible is a ruler that no stationer should b 


beyond all conception of the strength of clean 


This Featherweight 


Scaled as correctly as vour watch dial and finished as 


nicely a 


without. It is light and fiexible 
white maple. 


your piano. 


WESTCOTT-JEWELL CO., Seneca Falls, New York, U. S. A, 


Manufacturers of School and Office Rulers, Fine Advertising Rulers 














W . ? 
‘TANT THIS AGENCY: 

Can yc 2 right to be called 
a big succe 

Last yea led to us four years combined regular increase each year so far. 
January w ir smallest mont t January 5 nth last year; this 
ear shot u total for pre years 

Line is needed every desk every office—$4 to $25 per desk susands of execu- 
tives kno s Vaiting for I mces it ea thee but* surface 

market 1 enoug r possibilities. 

Line 1 n sale everywhe \zer be equipped ke ind hold confidence of 

le, be r busi rot 1 salesmen ) equipment are a bit 

hy a ilest it we know yuild business for the 

ler fas leal ims ind th line makes it easier 
for salesn 

Don’t 1 time (and I se get ahead you iformation.” Tell us 
traight f der wha ti u have, what lj ndled or are handling, 
what you | shed lance own salés sale el ow you have worked 
with office nt trade, and h other information as jy m ( Sell” us your ability 
ind equipmie as if we were j ggest prospect; then w ) - proposition as if you 
were our bigges spect. Your ter will be strictly conf tial it will be ignored unless you show 
us you are the g is 
Address W-18, care Office Appliances, - - 417 S. Dearborn Street, Chicago 
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CORPORATE SEALS POCKET NOTARY 


£ OS F 0% 
|) PRESTIGE | 


You have it only in the 
100% quality brand that 
bears your own name. 


SEALS, 
Typewriter Ribbons and 














8 
“The Trade Mark of Satisfaction” M a Nl lJ fa cture 








TANDARDIZED 
‘\* goods are those 






STENCILS, Fs ) 
ooods recognized as KEY CHECKS ee Carbon Paper ought to | 
5* ds = gnized - BADGES ee give the dealer every pos- : 
representing the ’ sie, sible advantage—not only 
acme of the maker’s Rubber a Stee! “| 6 in profit but in reputa- 
art. “Columbia D. peering wacrines TAMP selling proposition is 
H. & D.” carbon § § uniquely superior to all 

: others; it adds SUM TO- 

: TAL VALUE to your en- 
ribbons are stand- ; 
ardized. POCKET COINS _— =] profit scale. E 

— e 7 The right line yields a ‘ 

BRASS SIGNS i profit that you can’t keep : 
down, or merely station- 


tion. That is why our 

papers and_ inked METAL CHECKS z 
ee BASGAGE CHECKS tire line—at an ascending 
ary. It grows—because 


Pardonable pride in the 
building of an institu- 











: BADGES 
tion, added to the de- wih SALE the buyer himself adver- 
sire to furnish the See tises it, and its own qual- 
ultimate consumer MEYER & WENTH ity supplies the clincher. 7 


' ay | You require the “U. S. | 
with a dependable LINES” under your own [4 


product, has_ resulted M F Y t R & W : N T 4 1 firm imprint to make your [3 
om business what it should Pee 
: be. 





in a line of carbon pa- 


pers and inked ribbons STORE: 108 NM, DEARBORN ST. PHI AR) 


which maintain a FACTORY: 24 te 30S. JEFFERSOM ST. 
standard of satisfac- 
tory results and long 
use. 


“Columbia D. H. & D.” as Oe LIMA X’’? 


dealers recognize this 
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as well as the value of Square-Top oe 
handling a guaranteed PAPER CLIPS <= 
line. Our trade-mark 4: 
is the dealer’s assur- Are you using “CLI- ¥ 

— » eo ” =. a. 
ance and the customer’s MAX Squa re-Top S Wh not fat Once? x 
—let us send you sam- age 
More impressions to Pat, Dec.12,16 ples. They will con- '. 
age oe = vince you that the “CLIMAX” We chase cur gretes GMD ven. bs 
ee en ek th Square-Top is by far the best fe] 2nd in addition we give you [@ 
from the inked rib- “ Pp er eli ‘ all the publicity advantage of at 
bon. Ceyerpees P. age the name on the brand. We es 
i ; Prices below will satisfy you *1 are placing this proposition Be 
Catalogue, prices, sam- that besides being the Best, before the trade because our [iy 
ples, and a copy of our they are also the Most Eco- “: only interest in business is ag 
descriptive booklet, nomical. [| to serve the dealer. Only so [ie 
a ie boos ed can we serve ourselves. Your 4 
Bs ay alter voogpee Send us your next order. It ke interest is to hold your cus- is 
quest , will receive our prompt and a tomers—and increase them— bi 
ae careful attention. 4 with the same kind of service. hg 
te ies 
Prices F. O. B. Buffalo a Write today for sam ples. i 
> S y Re 
Columbia Ribbon and Packed 10,000 to the Box a | 
. eee 15e per 1,000 Fi writer [oe 
Carbon Manufacturing 50,000......... 10¢ per 1,000 ype e. 
100,000......... 8c per 1,000 Ribbon by 
Com an inscbsstas Te per 1,000 ~ ee 
pany 1,000,000......... 6%c per 1,000 id e e Mfg. Co. fe 
ak re 
Executive Office and Factory Packed 1,000 to the Box b sane - 
10,000.......4. 17c per 1,000 a Sansom an ts. | 
69-71 Wooster Street ipesseesss 120 per 1,000 3 Stitetdene F 4 
100,000......... Oc per 1, me a Be 
New York, N. Y. 500,000......... Se per 1,000 phia, Pa. 3 
1,000,000......... 8%c per 1,000 . Cable Address 
Branches: Philadelphia, Chicago, 2 MUSTR. 
Minneapolis, Detroit, London, Buffalo Automatic Mfg. Co. ~~ Z 
eins Sa a 457 Washington St. BUFFALO, N. Y. <a 
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TYPEWRITERS 





Allentown, Penna. 

G. L. Hartz has been appointed district manager of the 
Remington Typewriter Company, with headquarters at 16 
South Sixth street. He succeeds W. R. Saurman, who has 
joined the Traylor Truck & Tractor Company, of Allen- 
town, Penna 

Austin Tex. 

Fr, A. Young has been made manager of the local office 
of the Underwood Typewriter Company. He was for 
many years repairman in the New Orleans office, and 
later foreman at San Antonio, Tex. 

Chicago, Ill. 

C. F. Byerly has purchased the Chicago Typewriter Sup 

ply Company, 39 West Adams street. 
* * * 

H. J. Closson, sales manager of the Royal Typewriter 
Company, Inc., was a recent visitor at the western offices 
of his organization. 

= 

W. B. Larsen, formerly of Chicago, called on old Chi 
cago friends in January. He is now Pacific Coast man- 
ager of the Royal Typewriter Company, Inc. 

* * 


Miss Margaret Owen, of the Underwood speed staff, 
passed through Chicago late in January on her way to 
the Pacific Coast, to appear at the Business Show in 
San Francisco. William F. Oswald, also of the Under- 
wood forces, stopped in Chicago early in January, break- 
ing his trip to the coast. 

* 

Employment departments of the various typewriter 
companies have been in difficulties to supply stenographic 
assistance for offices. The “flu” epidemic created a de 
mand for stenographers to replace those disabled by 
the influenza, and many of the stenographers ordinarily 
available for temporary work were themselves disabled. 

* x 

Manager McClellan, of the Underwood Typewriter 
Company, is still experiencing difficulty in getting ma- 
chines to fill orders. Late in January the unfilled orders 
for standard correspondence machines were 4,000 behind; 
portables and accounting machines were sold far in ad- 
vance of deliveries. Second hand machines for rental 
were 175 short of requirements. 

Chico, Calif. 

F. W. Harmer has organized the Office Supply Com- 
pany, 226 Main street. He handles a line of rebuilt type- 
writers, as well as Dalton adding machines. Mr. Harmer 
was formerly with the Underwood Typewriter Company 
at Savannah, Ga. 

Cincinnati, Ohio. 

F. C. Waltz, Jr., is devoting practically all his time 
to the sale of Woodstock typewriters, operating as the 
Woodstock Typewriter Agency. This is an affiliation of 
the Cincinnati Typewriter Sales & Repair Company. 

Detroit, Mich. 

The Modern Typewriter Company has found it neces- 
sary to move to larger quarters. The company, which 
does a rebuilding and supply business, is now in the 
Goeschel building, 972 Gratiot avenue 

Fort Smith, Ark. 

J. F. Hall, who was formerly representative of the 
W oodstock Typewriter Company, is now located at Wich 
ita Falls, Tex. He paid a visit to Fort Smith recently. 

Helena, Ark. 

The Miller Typewriter Exchange has gone out of busi- 
ness. Joe T. Miller, who formerly operated the exchange, 
is now connected with the Amis Typewriter Exchange, 
Muskogee, Okla. 

Kansas City, Mo. 


E. B. Purcell, distributor of the Woodstock typewriter 
here. is making marked records in his territory. He was 
formerly with the Underwood Typewriter Company. 


Los Angeles, Calif. 

Anderson & Bromley have been appointed distributors 
for the Woodstock typewriter in Los Angeles and 
Pasadena. Offices are maintained at both cities. The 
firm is composed of C. Elmer Anderson and Ernest E. 
Bromley 

(Continued on Page 202.) 








There is an Unlimited Field for sale of the 


“SATELLITE” 


Typewriter Stand 
Every business man 
who has a typewriter 
in his office is a pros- 
pective buyer of the 
“Satellite”. Every 
large corporation of- 
fers an opportunity 
for the sale of these 
stands bythedozen. 
One secret of the growing pop- 
ularity of the ‘Satellite’ is its 
preference by typewriter oper- 
ators. It saves them fatigue and 
increases their efficiency. The 
‘Satellite’ can be quickly ele- 
vated or lowered, it eliminates 
vibration, has a jointless wood 
top, and can easily be moved from 
lace to place on noiseless casters. 
t is all metal except the top and is, 
therefore, a fireproof stand. 
EASY TO SELL 
Here is a piece of office 
equipment that moves fast. 
Its outstanding features 
sellit. The price is reason- 
able and the dealer's margin 
of profit warrants his best 
sales efforts. 
Write for Dealer's Proposition. 


ADJUSTABLE TABLE COMPANY 
GRAND RAPIDS, MICHIGAN 


Condon & Co., Inc., Fifth Ave. at 23rd St., New York, N.Y. 
Eastern Representatives 
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The Satisfied Customer— 
An Invisible Asset 


It’s the “invisible assets’’—customers that have been 
completely satisfied—that make it possible for any 
firm to show a large amount of ‘‘visible’’ assets. 

Why not increase both classes by supplying your ; 


Lincoln Rebuilt Typewriters 
of All Makes 


And in this way guarantee your customer’s satis- 
faction as well as your own. 

The popularity of ‘Lincoln Rebuilt” typewriters 
is not based upon any one quality, but upon “all 
round”’ desirability — appearance, action and dura- 
bility. 

Remember, they’re ‘‘rebuilt from frame to type.” 

We also carry a large stock of roughs. What do 
you need ? 

Ask for our Dealer’s Bulletin No. 21 or our Special 
Export catalog and price-list. 


Lincoln Typewriter Company 
298 Broadway Dept. 0. A. New York, U.S. A. 


Cable Address: ‘‘Lintypco, N. Y.” 


Lincoln Rebuilt Typewriters—Of Ali Makes— 
Guarantee Satisfaction. 
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ADDING MACHINES 

The Economo 
Time Stamp 


Made for continuous duty— 
stands hard usage—nothing 
delicate to get out of order, 
or wear out. 

















Allentown, Penna. 
G. Gilmour. who has been with the Philadelphia sales 
office of the Burroughs Adding Machine Company, has 
Practical succeeded B. L. Johnson here as agency manager. 








D 
Used in offices to stamp re" Baltimore, Md. 
mail, telegrams, invoices, George D. Lane and Theo. S. Grape have joined the 
showing the hour of receipt piled for Baltimore sales force of the Felt & Tarrant Manufac- 
Useful in shops to show the turing Company. Both wer ecently discharged from 
starting and finishing Government service. H. S. Custer. manager for the state 
time on jobs. of Marvland, reports excellent prospects for 1920. 


Cedar Rapids, Iowa. 
T. M. jones, the new agency manager of the Burroughs 
Adding Machine Company, was promoted from salesman 
at the Chicago office. 


a perfect impression 
is assured at all times. 
as the die is mounted 
on a thick rubbe: 
cushion, and a flexi- 
ble connection  be- 


Denver, Colic 
George T. Herbert has resigned from the Wales Adding 





tween handle and die assures a square impression. Machine Company. He is now sales manager of The 
Low in cost, so that every department and every Roko Mannfacturing Company 1526 Wabash avenue, 
foreman can use Chicag¢ 
Sample Impression of ECONOMO them. Can’t get out Detroit, Mich. 
of order. Price with William G. Birkett has resigned from the advertising 
Ely No. 42 dates, die like department of the Burroughs Adding Machine Company, 
sample, $4.00. to take charge of the advertising of Paige trucks. 
* + * 
L ° M li dc D. B. Kirk, formerly a member oi the copy depart 
ouls ivielln 0. ment of the Burroughs Adding Machine Company, has 
Designers and joined the advertising agency of Green, Fulton, Cunning- 
Manofacturers ham Company. 
183 West Madison St. S = Ss 
CHICAGO, ILL. W. R. Chambers, formerly of the home office of the 
We carry in stock com- Burroughs Adding Machine Company, has been assigned 
plete line of Numbering to take charge of the public utilities territory of the De- 





Stampa. a troit office. He will handle sales to the Federal, state 
NOV 30 1920 county anc itv governments 
* + * 
Arthur W. Ramsdell, of the San Francisco agency of 
the Burroughs Adding Machine Company, has been as- 
signed to the home offce. He will engage in the prepara 


‘ ’ RIN(¢ BOARDS tion of sales instruction literature. and other matter deal 
ing with modern accounting methods 














* * * 
: | HELE Preliminary preparations are tbemg made for an exten- 
Heavy Tar Board, covered with Artificial sion to the plant of the Burroughs Adding Machine Com- 
Leather, Black Cloth Back. Rings set 23 inches pany on Third avenue. Leases are being arranged to 
4 ql enable construction to proceed in the Spring. A garage 
Centre ‘o Centre, to fit Arch File Punching. will be constructed to house the motor trucks and auto- 
mobiles used in transacting the company’s business in 
Detroit 
* 
————— Ernest § itkins has been appointed sales statistician 


of the Burroughs Adding Machine Company, succeeding 
John W_ Williams. who has been assigned to sales work 
in the Cleveland office. He was formerly in the account- 


Each ing department, attached to the branches at Kansas City 
Note $1 15 and San Francisco. Upon his return from Army service 
? . in France he was assigned to sales department duties. 


Letter, 1.25 Erie, Penna 


Max Niemeyer, all-star salesman in the Erie branch of 
Cap, 1.35 the Burroughs Adding Machine Company, has been trans- 
ferred to the home office at Detroit. He will assist in the 
preparation of sales instruction literature and the devel 


Special sizes opment of material bearing on systems. Mr. Niemeyer 
to order has been_with the company for seven vears, operating at 
Kansas City. Pittsburgh and Erie 
Harrisburg, Penna. 
Discount to <Imer Haig, local manager of the Monroe Calcu- 
lating Machine Company, spent a little time in early Jan- 


the trade uary at the Philadelphia Methodist Hospital 


Havana, Cuba. 

Announcement has been made of the marriage of Senor- 
ita Eulalie Molina to Manual Calleja. December 19. Mr 
Calleja is in charge of the sales Burroughs adding 
machines in Cuba. being manager for Robins & Company, 
Havana 


. Jonesboro, Ark. 
McMillan Book Co. G. T. Moore is the new manager of the local agency of 
the Burroughs Adding Machine Company. He came from 


509-511-513-515 E. Water St., Syracuse, N. Y.,U.S.A bine ager oll nye Becctee sellin staf 


(Continued o7 age 201.) 
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ARE YOU BUYING CARDS TO THE BEST ADVANTAGE? 
Imperial Ruled Record Cards 


ARE GIVING THE TRADE A HAPPY SURPRISE! THERE’S A REASON. 





This card iS an unbeatable combinatiot 





uality and price and will help you to meet competition 
successfully 
, Horizontal Rulcd—Light Weight—White 
CK No. SIZE IN QUANTITIES PRICE 

5 3 5 300,000 75 per 1000 
25 yx 5 100,000 80 per 1000 
4¢ 4x6 100,000 1.20 per 1000 

| May we send you a sample box and prove it? 











Assortment Can \ | /mperial Methods @ : LESS THAN 100,000 
Include Both Sizes to get FILING ere, FILING PRICE 10% 
Quantity Price g@ CABINETS me: SUPPLIES ADDITIONAL 






W248 WEST MADISON STREET 


uN 








ae 





EE 


HYINGE 'S 


TRANSFER CASES, INDEXES, ARCHES AND FILES 


MANUFACTURED BY 
J. F. HUNT, Successor to VETTER DESK & MFG. CO. 
ROCHESTER, N. Y. 











WHOLESALE OCNLY WE OPERATE 


NO RETAIL 
STORES 








FALCON CLIP BOARDS WILL INCREASE YOUR SALES 


SM'ALL ILLUSTRA 
TION SHOWS DE- 


TION SHOWS. DE. Made of alternate light and dark 
CLIP ATTACHMENT ‘ strips of wood in note, letter and 

cap sizes, fitted with regular or stay- 
open clip attachments. Writ» for 
prices and sample. 





‘*Falcon’’ wooden clip boards are still 
-he most desirable. You will render 
your customers a valuable service 
by always recommending them. 


Manufacturers also of striped wood 
and oak arm rests, new vertical desk 
file, and school and office rulers. 


Write for NEW catalog 
and price list 


AMERICAN MANUFACTURING CONCERN 
SH WING 


~~ Falconer (near Jamestown), N.Y., U.S. A- 
STAYOPEN : a 


CLIP 
4 TTACHMENT 


Over 100 years same location 
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P. & M. Metal Tip Vertical File Guides 


Better Guides for Less Money Means for You 
More Profit and Better Satisfied Customers 








The most important development ever made in guides 
filing Practically indestructible, they are easily the cheapest guid 
the end. 


Metal Tip Guides are practically as rigid and durable as a 
guides, without their weight and clumsiness, and folders or paper 
supported perfectly in file, erect, compact and in perfect alignment 


The Metal Tips will not rust or tarnish and are strong and 
riveted so that they cannot break or come off These metal tips 
provided with celluloid faced inserts having the advantages of a c 
tab but of greater durability. Guides are extra heavy, made fron 
point Genuine Red or Gray Pressboard and have bottom pro 


through which rod passes, reinforced by a brass eyelet 

These guides are made complete in our own plant, from the 
materials available, and are manufactured under the supervision 
of long experience 





Write for latest Price List and Samples. 


THE PLEW & MOTTER DEPARTMENT 


of THE WORKMAN MANUFACTURING CO. 
Capital and Surplus, $250,000.00 Racine Ave. and Monroe Street, CHICAGO, ILLINOIS 











SOLVE THIS PROBLEM 


10 Executives 
30 Minutes Wait for Mail 


300 Minutes--5 Hours--Wasted 


Not exaggerated. The time lost by busy executives, department heads, and correspondents waiting for the mail 
to be opened is appalling, when you stop to figure it up. And time is not the only element, for that thirty 
minutes may be just long enough to delay action on some important communication. With the 


ye LIGHTNING Letter Opener 


mail is opened thirty minutes sooner than it can be opened with a knife. It 
naturally follows that mail distributed thirty minutes earlier means thirty 
minutes earlier start in takirg care of it. Multiply that time saved by the 
number of persons in your office that take action on the mail and you 
have the time you're ahead—or, as in the case of the example above, the 
time you're out. 






The illustration shows the motor driven Lightning Letter Opener for heavy 
mails. Opens more than 200 letters a minute. Hand operated model for lighter 
mails almost as speedy. In installing either you are fully protected by our sales 
slogan: “The Lightning Letter Opener must pay for itself in six months.” 


THE BIRCHER CO., INC., ROCHESTER, N.Y. 


Model H—Opens two hundred letters per minute Some very desirable territory open for experienced office appliance salesmen 











=< The STANDARD ENVELOPE SEALER 


MODEL H 
$50 






Because of their simplicity and efficiency STAND- 
ARD ENVELOPE SEALERS have been selected 
as standard equipment by the U. S., British and 
other Governments, Bank of England, Standard 
Oil Company, Bell Telephone System, Grand Trunk 
Railroad, National Biscuit Co., General Elect 
Co., and many cther equally prominent 

whose only consideration 1s efficiency. 


STANDARD ENVELOPE SEALERS are mad 


several hand and electric models ranging in pric« 
from $35 to $120. 


IMPORTANT TO STATIONERS AND 
OFFICE SPECIALTY SALESMEN 





: reese a If you are desirous of handling the most efficient 
A ae Pe a and widely distributed line of mailing machine 
: : ; es we have a very interesting proposition to make y 
= : 
1 if we are not already represented in your Distr 
: . Write for details stating territory covered and 
other lines you are handling. 


STANDARD ENVELOPE SEALER MANUFACTURING CO. 
EVERETT, MASS., U. S. A. 

















February, 


IQ2 ). 





Harrisburg, Penna. 


Joseph F. Lucas, manager of the local office of the 
Duplicator Manufacturing Company, sustained an injury 
when his car was struck by an express train. He went 


to New York for treatment by a specialist. 
Kittery, Me. 


The Envelope Sequalmotor Company will manufacture 
and sell at wholesale and retail a new device, the Star 
envelope sealing machine. Common stock authorized, 
$100,000; preferred, $200,000. 

Nashville, Tenn. 
H. W. Kent, general saies agent of the Todd Protecto- 


was married to Miss Henrietta Ferriss. 


New York, N. Y. 


graph Company, 


The Alert Multigraphing Service Corporation will con- 
duct a multigraphing, stationery and engraving business 
Capital stock, ae incorporators, A. Abramowitz, F. J. 


Mulligan and M. .U nger, 170 Broadway. 
‘on Francisco, Calif. 
The Mail-O-Meter Company of Detroit; the Duplicator 
Manufacturing Company of Chicago, and the Defiance 


Check Protector Company, of Rochester, have appointed 


Wilber & McKenzie, 17 Second street—a new concern 

as dealer in San Francisco and vicinity. The company is 
composed of F. E. Wilber, former manager of the ad- 
dressograph department of the H. S. Crocker Company; 
and G. W. McKenzie, formerly connected with the sales 
force of the same department. Both resigned shortly be- 
fore the end of the year and made a trip to the East. 


Returning to San Francisco they opened temporary quar- 
ters at 203 Lachman building while awaiting the remodel- 
ing of their permanent location. In addition to mailing 
machines, film duplicators and payroll and dividend check- 
writing machines, the company will handle duplicator sup- 
plies, ribbons and carbons, etc. It is prepared to give ser- 
vice to present users of the equipment it represents as 
well as to new customers. 
Wilmington, Del. 

The International Lettergraph Corporation will deal in 
writing machines. Capital, $100,000; incorporators, T. 
Crobeau, P. B. Drew and H. E. Knox, of Wilmington. 


(Adding Machines—Continued from Page 198.) 


London England. 


E. Hawkins, sales manager in Great Britain for the 
Burroughs Adding Machine Company, is expected to 
spend some time in February at the home office, Detroit, 
Michigan. 

Paris, Tex. 

M. Brown, who was formerly a salesman in the Hous- 
ton office oi the Burroughs Adding Machine Company, is 
now agency manager here for the company. 


Philadelphia, Penna. 


\ girl was born to Mr. and Mrs. J. V. Carroll December 
29. Mr. Carroll is connected with the local office of the 
Monroe Adding Machine Company. 

Rapid City, S. D. 

The new agency manager of the Burroughs Adding 
Machine Company, here, R. E. Roach, was formerly sales- 
man in the Burroughs office at Omaha. 

Salem, Ore. 

C. H. Vorce, a salesman in the Los Angeles office of the 
Burroughs Adding Machine Company, has been made 
agency manager here. 

Vancouver, B. C. 

E. C. Coleman, formerly district specialist in Canada 
for the Burroughs Adding Machine Company, has been 
appointed agency manager at Vancouver. He was re- 
cently married at Ottawa. 

Washington, D. C. 

G. H. Baldwin has succeeded Mr. Evans, resigned, as 
manager of the local office of the Monroe Adding Machine 
Company 

* * * 

F. M. Reeder is now in charge of the service unit of 

the Burroughs Adding Machine Company here. He was 


formerly promoting outside government business 
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Different Models of Pencil Sharpeners, Clips and 
Paper Fasteners, 


Wonderful Value. Highest Quality. 


Eleven Different Models, Ranging in Price to Suit 
Everybody’s Purse, 


The “DEXTER” 


The Finest Hand Feed Penell Sharpener Made. Sharpens All 
Sizes of Pencils and Crayons and Produces Any Point from 
Blunt to Fine. 





Hinged Cap, Point 
Permitting Adjuster 
the Insertion tting 
of Any Size Sharp, Me- 
Pencil —yp ¢ dium 
Blunt Point 
te Pro- 
duced 
Shaving Re- 
ceptacle, Per- 
mitting Shav- 
Two Oil Cups, = & 
Which Auto- moved 
matically with Ease 
Lubricate Sas Machine 
the Machine Ni en 
Throughout 


Write for Descriptive Catalogue. 


Automatic Pencil Sharpener Co. 


1505 Garland Building CHICAGO, ILL. 








THE SEALER THAT ASSURES 
AND SECURES RESULTS 





Three models—hand power—electric, and automatic 


Built for use. 


Double sealing rolls give double efficiency in seal- 
ing, and place the SEALOGRAPH in a class by 
itself—ALL PARTS GEAR-DRIVEN—no chains to 
work loose—no racking or reciprocating movements 
to get out of order. 


feed electric 


A perfect moistening device comprising a non- 
rustable metal disc, positively gear driven, puts 
exactly the right amount of water on every flap— 
no pads or wicks to get “gummy” or require chang- 
ing; made throughout of the best materials pro- 
curable. 


Write us for our proposition, and send for printed 
matter and dealers’ terms. 


SEALOGRAPH COMPANY 


1700 Brooklyn Avenue Kansas City, Mo. 
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for pens require many 
other things—suggest ink, 
blank books, rulers, paper, 
et y 
Phis ESTERBROOK Y 
RELIEF PEN is desery- 
edly one of the greatest 
sellers — popular with 
classes—the most popular 
brass pen sold. 

























y 
We will be glad to have YF 
you write us for sugges- j 
tions how to make your 
pen department more at- 
tractive, more profitable. 
Write us today. 
THE ESTERBROOK PEN Ff 
MFG. CO. 
80-100 Delaware Avenue 
Camden, N. J. y 
Yj Brown Bros., Ltd,, Canadian Agts. Y 
y Y Toronto, Canada Y 
Yj Yj Yy j 
Yj Y Uj) 7))//7/ 7), VY V71)///7)/, 
Yj / UY Y Yy Yj YL 
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Pens “Easiest to sell!” 


EXPANDED 
METAL 
WASTE 
BASKETS 


NOT a Wire Basket— Will 
Not Rust or Bend 





TRENGTH, big je : RK Tre 


capacity and its a 
handsome enameled YY WYNN 
finish make the nit 
Nemco the best liked, yy 


moderate price steel 
basket made. Solid 
steel bottom, three 
good colors—maroon, 
olive, pure white. 
Prompt deliveries. 





: { 
+t 
wiN) 





Get our prices and descriptive circular quick 


MANUFACTURER’S REPRESENTATIVES: 


H. E. Hooker, Earnest Wallace, 
186 N. La Salle Si. 444 Market St. 
Chicago San Francisco 














ORTHWESTERN EXPANDED METAL CO 


407 South Dearborn Street 


CHICAGO 
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PENS AND PENCILS 











Chicago, Iil 
J. H. Hildreth, of the Esterbrook Pen Company, re 
turned in January from a trip to California. 


Construction has been started o1 $600,000 addit 
the plant of the Wahl Company in Roscoe street, betwee: 
Ravenswood avenue and Lincoln street. The four stori¢ 
of the new structure will afford 150,000 square feet o 


Hocr space. 
Madison, Wis 
The drug store of B. B. Collyer was entered after mid 
night January 16 and eighty-six Conklin pens and six 
Eversharp pencils were stole: Mr. Collyer places 
loss at $20 
Newark, N. J 
Permit has been issued to the L. E. Waterman Company 
jor a factory building to cost $1,500,000 
New York, N. Y 
1. P. Spining has succeeded Mr. Roberts as representa 
tive in Greater New York of the Wahl Company, manu 
facturers of the Tempoint pen and Eversharp pencil. M1: 
Roberts has associated himself with the Keystone Finance 
(ompany. 
Seymour, Conn 
A reintorced concrete building, six stories high, will be 
erected by the L. E. Waterman Company. Each floor will 
have 4,000 square feet of space. 


(Typewriters—Continued from Page 197.) 
Montreal, Canada. 

The Office Machinery & Supply Company, 52 Victoria 
street, signalized its appointment as agents for the Wood 
stock typewriter by selling a large number of machines t¢ 
the Canadian govermment. The company has charg 
sales 1n Montreal] and Quebec 

Muskogee, Okia. 

Joe. T. Miller, formerly of Helena, Ark., is n 

iated with the Amis Typewriter Exchange here. 


Peoria, Ill. 
W ] Krun I 10Cai manager tor the Royal 7 ypé 
Company, Inc., was operated in January for appei 
+ t} » Dy, cter ho 9] His ¢ , f 2 ] will bh P ec 
at the Frocter hospita is many triends will be ple: 
learn of his favorable progress to recovery. 


San Francisco, Calif. 

Mr. Pease. head of the Corona office at Portland, Or 

was recently in San Francisco for : sit 
* _ 

The typewriter inspection firm of Klein & Foulds, for 
merly at 312 Market street, is now established in a lars 
store at 26 First street, the location from which the San 
Francisco Typewriter Exchange recently moved. 

* * * 

The C. H. Jenkins Company is on the list for spa 
the business show and will arrange a complete display 
the various other lines which it carries, in addition to t] 


Blickensderfer typewriter and the new portable Blickens 
derfer, which is exciting no little interest on the Coast 
* * : 


Under the supervision of Resident Manager C 
Waters, formerly of Portland, Ore., the local Remingt 
branch is busy getting ready for an extensive exhil 
the business show. Mr. Waters states that he 
well pleased with the location chosen for the Remingt 
and expects to put over something good in the way 
business show display. 

* * * 


The San Francisco Typewriter Exchange, of which J. ] 


Winge is the head, has moved from its old location at 2¢ 
First street to larger and more attractive quarters at 17 
Second street. The Exchange occupies one-half of the 
store, sharing the other with the office equipment firm of 
Wilber & McKenzie. The change will be to the advan 
tage of the business without a doubt, as it is more cer 
trally located in the stationery and office appliance distri 
(Continued on Page 205.) 
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Easy to Handle as a Pair of Scissors 


Leatherette Vertical Filing Pockets 


DO YOU SELL PUNCHES 


== t the thing for transferring large files 
emporary desk storag if related pa rn : ‘ } } ; 
The contents are securely and neatly Veale :s tell us that their stock of Rivet-O punches 
ed The flap permits easy reference and eyelet tasteners moves taster than any similar 


papers in the pocket. : f . : 2 : ° 
pa line of office specialties in their experience. 

The Eyelet Punch (No. 3) makes a2 neat, attractive fas- 
tening—permanent unless intentionally removed It can be 
taken it (by using the punch) without injury to the pa- 


yur Leatherette Vertical Filing 
Pockets are durable, and hold their 
es, even after much handling 


eee be cee oak tots aat pers. — fhe Double Hole Punch (No. 82) makes single holes 
readily show handling of 3/16 or % inch diameter The Cutter Punch (No. 12) 
‘ pierces heavy thicknesses of paper for prong fasteners. 
Deal find Diemer Leatherette Filing Rivet-O tools have deep throats and long handles providing 
Pockets lead to reorders, including the va- 4 quick, easy operation. 
; Envelopes, Pockets, Folders, etc., that You should stock Rivet-O. Write for big dealer offer. 


manufacture. RIVET-O MANUFACTURING COMPANY 


Write for Booklet Dept. P. ORANGE, MASS., U.S.A. 


JOHN F. DIEMER COMPANY 


107-109 Lafayette St., New York, N. Y. 


Office Specialties Developed and Marketed 























RIVE T-O 


\ Trade Mark Reg la 
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The only graduated steel ruler on the market 
To 


|) ~~ 


Standard > _ dies 


or Metric : 


—~ - 
Measurement: ~ (NON LIP 










FLEXIBLE STEEL RULE 


9 





a“ 4 i 
> Win. 


{ RY’ \ Non-Slip 


si 
\ ; AA) Unexcelled 
.™ *X 

“_ 


STEEL RULERS EXCEL 


IN ACCURACY, RELIABILITY 
AND CONVENIENCE 


Bookkeepers. draftsmen and artists all agree on the accu- 
racy, reliability and convenience of National Rulers, once they 
have tried them. The rubber base, preventing slip, is @ popu- 
lar feature with draftsmen; the flexible body is a great con- 
venience to bookkeepers who must draw their lines over 
curved surfaces of bookleaves. The steel edge does not take 
ink from the pen and cannot smear the piper. National 
Rulers are graduated in both English standard and metric 
measurements and are thus useful al] over the world. 

DEALERS: You should stock this item and display it for 
sales. We'll send catalog and price list by return mail if 
you write today 


THE NATIONAL RULE COMPANY 
ROCHESTER NEW YORK 


RIBBONS 


Do you use them? If 
not, write us and we 
will give you proof 
that you should. 


\ 


DU-RA-BUL CARBON & RIBBON CO 


Douglas Street and Third Avenue 
BROOKLYN - NEW YORK 


BERR ECR RE CTCL RR 
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If 4 3 WELDON ROBERTS « eraser were not the 
superb quality we say it is, do you think users would so generally 
insist upon ‘‘Weldon Roberts only’’? World’s quality standard. 


i... os oneal 











MORDEN SWIVEL RINGS | 


MADE ON SCIENTIFIC PRINCIPLES 

The vital point to determine in selecting a loose leaf ring is its dependability to remain 
closed. Loose leaf sheets exert a certain amount of strain, tending to force rings open unex 
pectedly, especially when leaves are crowded, or are turned in punches Morden Swivel Rings 
are scientifically constructed to counteract this strain. Instead of opening by a pull in the same 
direction as the strain exerted by the contents, they open by a sidewise push at right angles to 
this strain. In addition, Morden Rings have no enlarged, clumsy joints to mar furniture, nor 
sharp projections to mutilate sheets. 

THE PERFECT SCHOOL NOTE BOOK RING 

Used for student note books, stenographers’ note books, eyeletted covers, 
band books, catalogs, swatch books, every conceivable variety of loose leaf books; and all loose 
sheets, charts, drawings, blue prints, maps, fashion plates, clippings, pictures, postcards, fabrics 
in fact for any classified matter in loose leaf form. 

Loose leaf sheets need not be held in expensive binders. Heavy manila, or other material 
eut to proper size to form outside protection covers, with Morden Swivel Rings inserted through 
such covers and sheets make a flat-opening book, costing but a few cents, yet as durable and 
convenient as the most expensively bound book. 

Supplied in ten sizes: % in. to 2 in. Liberal discount to the trade Samples free. 
catalogs furnished. 


THE MORDEN MANUFACTURING CORPORATION 
WATERBURY, CONNECTICUT 


metre reader books, 


Cuts for 


























The Filing Folder Corporation 


NIAGARA FALLS, N. Y. 
Specialists in the Manufacture of Filing Folders 


We manufacture nothing but Folders and Guides and Sell to 
Jobbers and Dealers only. Write for Price List and Samples. 


OUR QUALITY + OUR SERVICE = YOUR SATISFACTION 


Pacific Coast Representative: Chas. H. Hyatt, 579 Market Street, San Francisco, California 























>. 
HIGH COST OF INK Concentration the forerunner of MERIT POINTS OF CONPO: 
PUNCTURED 1 Low Cost 
ECONOMY 2 Non-corrosive 
3 Acid Proof 
Tested Quality Increased 50% 4 Indelible — : 
5 Easy Distribution 
Satisfaction - 50% No Bottles 
tOovVl, No Storage 
100% Concentrated 


No Packing 
Fountain Pen 
No Sediment 
Non-gum 
Mailable 
Instantiy Made 
Always Fresh 
Moisture Proof 
Water Proof 
Non-freezing 


SPECIAL OFFER } Yorrdee) 


We will send, absolutely free, to 
established concerns, a _ liberal 

sample (for average inkwell), for 

analysis and trial. 


CONPO Manufacturing Co. , | 
Exceptional for Shipping and 


Specifications and prices sent on 500a E. 87th St. NEW YORK, N. Y., U. 8. A. sees 
request. EXPORT 
Exclusive territorial allotments made 
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id he aa an 






































February, 1920. OFFICE 


RIBBONS & CARBONS 





Cleveland, Ohio. 

It is reported that the Buckeye Ribbon & Carbon Com- 
pany has purchased the equipment of the Mercury Manu- 
facturing Company, Rochester, N. Y. 

New York, N. Y. 

Samuel Sandman, formerly New York City salesman for 
the Royal Ribbon & Carbon Company, has purchased the 
interest of Jacob P. Glaser in the wholesale stationery 
house of Waldinger & Glaser, Inc., 34 West Thirty-sixth 
street, and has become secretary and treasurer of the 
concern. 

San Francisco, Calif. 

Wilber & McKenzie, 17 Second street, have opened re- 
cently, handling ribbons and carbons, as well as various 
office supplies. 

* 

The H. & M. C. Company, formerly of the Call building, 
New Montgomery street, has taken larger quarters at 75 
Annie street. The company specializes in ribbons and 
carbons and stationers’ specialties. 

Springfield, Mass. 

The Asgor Stationery & Office Supply Company is consid- 
ering adding toits lines. It now carries a nationally adver 
tised line of typewriter ribbons and carbon papers, steel 
oftice furniture, wooden desks and other office requisites. 


(Typewriters—Continued from Page 202.) 
The Western Office Equipment Company has been ap- 
pointed distributors of the Woodstock typewriter in 
Northern California, and has a standing order with the 


factory for as many machines as can be allotted. The 
company, which is located at 467 Market street, was re- 
cently incorporated with capital stock of $50,000. The 


officers are W. W. Lamberton, president; H. G. Hilde 

brand, vice-president; C. E. Peacock, secretary-treasurer. 
* * 3 

Another change of importance is the removal of the 

Stone Typewriter Supply & Ribbon Manufacturing Com- 

pany, from 104 Bush street to a larger store at 516 Market 


street. The Market street quarters are a geat impove- 
ment over the old store, having the advantage of superior 
location and additional floor space. About 5,000 square 


feet are available and the Stone Brothers are planning 
numerous improvements to the business. A larger repair 
department will be installed and the staff of assistants 
augmented. 

* * 

J. H. Sait, home office representative of the Hammond 
Typewriter Company, arrived in San Francisco about the 
first of the year and intends to spend some time in Cali- 
fornia. At present he is established at the San Francisco 
office, taking the place of Local Manager E. Rogers, who 
is confined to his home with a serious attack of rheuma- 
tism. Mr. Sait is so favorably impressed with California 
climate that he goes on record as saying that he is in no 
hurry to leave. 

The Noiseless Typewriter Company is enlarging its 
repair department which is located on the mezzanine floor 
of the downstair’s office at 595 Market street. F. W. 
Doherty, foreman of the department, states that the alter- 
ations will greatly add to the convenience of handling the 
work. Three new assistants have been added to the de 
partment. They are H. Simenson, formerly with the local 
Remington office; Mr. Brance, who comes from the Noise 
less office in New York City, and G. Cuthbertson, until 
recently connected with the Chevrolet automobile factory 
near Oakland, Calif. 

Washington, D. C. 

W. J. Moore, who is in charge of sales of Woodstock 
typewriters to the government, was with the Blickens- 
derfer Typewriter Company prior to his present connec- 
tion. He is exceptionally well-connected, and has made 
good progress il securing recognition of his line in the 
various departments. 

Wichita, Kans. 

The Wichita Typewriter Exchange Company has 
opened here, operating as distributors of the Woodstock 
typewriter, and carrying a general line of supplies and 
rebuilt machines. -H. B. Gaar, the manager, is brother 
of the Woodstock division superintendent for Kansas, W 
E. Gaar. 
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Abreast of theTim 


HE interval through which American 

industries have passed, featured by strain 
and stress of filling large war orders on record 
time and the problems of high prices and 
raw materials, is being succeeded by a period of 
advancement. Progressive manufacturers are lay- 
ing plans for better methods, more efficient equip- 
ment and a higher grade product. 

In accordance with cur established policy, the 
UNION organization is adjusting itself to after 
the war conditions. New equipment and machinery 
have been installed, sources of supply for raw ma- 
terial are being extended and the opportunity of 
making connections with a well established, pro- 
gressive factory is now afforded to dealers in several 
new territories. Typewriter supplies will be pro- 
duced in grades to fill every need; the service will be 
the best that modern methods and reliable equip- 
ment can give. More than at any time in its his- 


tory, the UNION factory will be abreast of the times 
__ and inline with Progress 


FEATURE THESE BRANDS: 


XTRAGOOD SUMMIT APEX 








ST 


Union Ribbon and Carbon Company 


Main Office and Factory: 
Front and Laurel Streets Philadelphia, Pa. 


TUUUVER NELLA LiEMALANALAEA | 
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DEXTERS * 
STAR 
MANIFOLD 


LINENS 
MINUS WEIGH! 
PLUS STRENGTH 


~ 
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Neat, legible carbon copies are assured by the 
use of Star Manifold Linen. Its peculiar finish, 
tissue weight and remarkable strength make it a 
perfect stock for manifolding. 


There are unlimited uses for Dexter’s Star Mani- 
fold Linen in every office. It is a rag-stock 
writing paper and should not be confused with 
common tissue. 


Send for sample book giving prices, 
sizes, weights and colors. 


’ 


Cc. H. DEXTER & SONS, Inc. 
Windsor Locks Conn. 








OFFICE APPLIANCES 





In the first week of August I will open an 
American Exhibition of OFFICE APPLI- 
ANCES of every description in 


COPENHAGEN, DENMARK 


for the purpose of establishing connections for 
American Manufactureis, and to act as their 
direct representative in placing goods in Den- 
mark, Norway, Sweden and Finland. 


Manufacturers who wish their goods exhibited 
are invited to correspond with 


CHR. A. DAMM 
649 66th Street BROOKLYN, N. Y. 











of resources and opportuni- 
ties results in more than or- 
dinary success. In many 


Intensive 
Development #2 “5 


successful man and one 
whose achievements are mediocre. A careful reading of trade litera- 
ture, of advertisements, sales plans, and other subjects which are 
met every day by menin positions very similar to your own, 
will increase your power to earn. OFFICE APPLIANCES prints 
each month such material as we have just referred to. And if 
you will read it monthly, you will find that in some way it will in- 
crease your capacity for work and your earning power. 


Subsecription price ts $2.90 @ year 


THE OFFICE APPLIANCE COMPANY 


417 S. Dearborn Street, Chicago 


TTT 
Attractive Leather Covered Metal Paper Weights 





The best paper weight on 
the market—neat and unbreak- 
able, just the thing your customer 
wants. They last forever. 

1-lb. weight, $3.60 per doz. 

14-lb. weight, $4.25 per doz. 

2-lb. weight, $4.90 per doz. 

Write for prices on special orders for advertising purposes im- 
printed with your name and address—a perpetual reminder to 


your customers 
ALL PRICES ARE F. O. B. NEW YORK 


ACCURATE OFFICE SUPPLY CO. 


Manufacturing Stationers 
Office: 119 E, 23d 8 
Factory: 240-2 E. Zith st. NEW YORK, N. Y. 
TTT ELEC COLO 


Will Sell or License 


the exclusive manufacturing rights for 
an improved Safe of superior structural 
strength and fire resisting qualities 
combined with light construction. 

This Safe is protected by U. S. Patent 
and marks the greatest improvement in 
the history of fireproof Safes. If you 
are interested address BY-15, care 
Office Appliances, 417 South Dearborn 
Street, Chicago. 
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LOOSE LEAF 





Kansas City, Mo. 


Plans are under way for the organization of 
among the workers of the Irving-Pitt Manufacturing 


a cnorus 


Lom 


pany. If the plan materializes the I.-P. chorus will form 
a unit of the community chorus of Kansas Cit) 
x * * 
Plans for the big dance and entertainment to be give 


by the employees of the Irving-Pitt Manufacturing Com- 
pany have advanced so that a tentative date has been set 
It is probable that the event will take place February 12 
at Arrat Temple. 
aK k * 
National Safety Council 
held a meeting in December, which was addressed by R 
S. Folmer, of St. Louis. The Irving-Pitt Manufacturing 
Company was represented at the meeting by George New 
man, Chester Harper, Charles Cruzan and the following 
foremen: Redies, Williams, Marsland and Jenkinso1 
Lynn, Mass. 

The Allen Stationery Company, 78 Monroe street, is a 
branch of the concern of the same name at 104 Essex 
street, Boston. In addition to a full line of loose leaf 
supplies, the store handles stationery, rebuilt typewriters 
and office supplies 


The Kansas City branch of the 


Milwaukee, Wis. 
ach has joined the sales force of the St 
ers’ Loose Leaf Company. He will cover part of the 
central and southern states. Mr. Gerlach has been in 
the retail stationery business for the past eight years, in 


Wisconsin. 
New York, N. Y. 

The Semple-Reiger Company has been incorporated with 
capital of $25,000, to manufacture loose leaf devices. The 
incorporators: W. A. Stizler, 510 West 123d street; G. W 
Williamson, 521 West 23d street; H. H. Harrsen, Larch 
mont Gardens. 


it1O! 


H. A. Gerl 


Wilson-Jones Minstrel Show. 


The employes of the Chicago plant of the Wilson-Jones 
Loose Leaf Company gave a minstrel show and dance 
in Wicker Park Hall in December. The talent was fur 


nished by the men and women workers of the plant, and 
the production was a credit to all who participated 
Hopes are entertained that a similar entertainment can 
be arranged for presentation in the future. 


Memorial to Soldiers of National Blank Book Co. 


The National Minute Volunteers, an organization of the 
factory employees of the National Blank Book Company, 
Holyoke, Mass., have unveiled a memorial to five young 
men of the organization who perished in the world war. 
The dedication speech was made by John W. Savoy, one 
of the first of the young men of the National Blank Book 
Company’s factory organization to volunteer for ambu 
lance service in France. 


N. C. R. Will Save Daylight. 

A vote taken by office employes of the National Cash 
Register Company at Dayton, led to the determination to 
change the office hours. Beginning April 1, the office will 
work from seven in the morning to four in the afternoon 
with the usual lunch period. The morning hours are best 
for efficient work, and by closing at four in the afternoon 
the workers have an opportunity for relaxation in the 
open before the evening meal. 


New National Price List. 

The National Blank Book Company, Holyoke, M 
has issued price list “N” of January 4, superseding list 
heretofore in effect. 

The Original Loose Leaf System. 


“Mr. Interlocutor, do you know who de first 


Tambo: 


bookkeeper in the world?” 

“No, Tambo; who was the first bookkeeper?” 
“Eve was de first bookkeeper, cos she first in 

loose-leaf system! 


Inter: 
Tambo: 


troduced the ”__Trving-Pitt Service. 
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“PELOUZE” POSTAL. SCALES 


are scientifically made. They show 
exact weight in ounces, also cost in 
cents on all classes of mail matter. 











National... 4 lbs. -- and seed ° Ibs 

Union. ........24% lbs. OU. ... 4lbs = 
Solin. i ie 2 Ibs. 

Star. “wih ...E lb. Standard. 4 

Crescent . : 1 Ib. Parcel Post Scales 

Banks and business houses use “Pelouze ry 





Scales because of their accuracy, reliability 
me ’ \ SN , a mm 
and durability. als “TANDAKD 
ASK FOR A “PELOUZE” SCALE 


PELOUZE MANUFACTURING COMPANY 
232-242 East Ohio Street Chicago, Illinois 





















BRISTOW RADIAL DISTRIBUTOR 


An indispensable feature of every well-equipped office 
DEALERS 


A personal note to the many dealers 
with whom I have had mutually profit- 
able dealings:— 


Dispatching papers quickly is great 
economy. Clear your desk of the bas- 
kets and trays which litter it up, and in- 


stall a distributor which eliminates waste During the war period my personal 
thought and motion. You can make the services were being used by a 
Vistri st « P and the bulk of the production of our 
ne 2ee mm adaptable as you factory was shipped at the call of ae 
like; leave out partitions you do not Gt rnment. The result wag ne 

need. It is all metal; will not wear out, a curtailment of the services which po § 


ob: given our dealers. 


is finely finished and looks well on the 
We have moved to larger quarters, 


desk. 





greatly increased production, and are 
Write for Our Circular describing va- agg a — to give you good serv- 
, ice. ry us out. 
rious Models of Desk and Portable Dis- 
tributors. MODEL 8 PRICE $6.00 STANLEY R. BRISTOW 


171 Washington St., Newark, N. J. 








A NEW STYLO OF REAL MERIT 


About three-quarters actual size Pat. April 8, 1919, No, 1,299,676 





The Lever Self Filling PARAMOUNT GRAVITY STYLO. The ‘first aad only Lever Stylo made and a 
valuable development in this type of pen. 

PARAMOUNT GRAVITY STYLO PENS are made in three styles :—Slip Cap, Safety and the Lever type 
referred above. 

WwW e also manufacture the PARAMOUNT SELF-FILLING FOUNTAIN PEN, an excellent pen, splendidly 


ma ind allowing a liberal margin of profit. 


PROMPT DELIVERIES ASSURED 


carry J. FARRELL FFA RRELL & HOSINGER CO. <co.n.xosincer 


Western Union Code ‘‘Paramount’”’ 63-65 Irving St., Jersey City, N.. J., U. GAs 

















THE EU REKA BLOTTER BATH and THE EUREKA SANITARY COPYING Coes 


constitute a perfect sanitary system of letter 
press copies. The impregnated stone composi- 
tion bath affords an absolutely even distribu- 
tion of moisture to the cloth, at the same time 
precluding bad odor, mustiness or mildew. The 
wire net in the composition makes the bath 
practically unbreakable. They are furnished in 
all sizes from correspondence to waybill. 

The patent chemical surface cloth which we 
furnish with non-raveling edge, insures clean 
cut copies. 


There are more Eureka baths in use than 


all others combined. 
Sold Exclusively Through Dealers 
Write for the Eureka Booklet 


| THE EUREKA BLOTTER E BATH COMPANY, 6215-17-19 Wentworth Ave., CHICAGO, ILL., U. S.A 
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> MExHM BROTHERS BANK NOTE ENCRAWERS 
27) -508 BREE HM™MAN STREET NEw worn 








Every Typewriter Dealer 


is earnestly urged to learn just what our service means to 
his business Our representatives are constantly combing 
the country for used machines to supply dealers. 

We furnish “select rough’ typewriters which can be put in 
salable condition with very little adjusting, or which may 
be used for rentals without adjustments 

We also supply guaranteed “rebuilt” machines—the kind 


that look like new and ACT like new 


You can depend upon UTECO typewriters for 
satisfaction and UTECO prices for big profits. 
Every time! Send for price list. 


UNITED TYPEWRITER EXCHANGE CO. 


( Wholesalers) 
Boston, Mass. 





Sign of Quality 137 High St., 








Adding Machine Rolls 


2n Always in Stock 15 fj 
14 in Two Grades 32 


Special Rolls for all Automatic Machines 


Write for Prices and Samples 


H. P. O'Neill, srooxtrn. n'y 


MILL AGENT 




















KIPCO BRAND 


DUPLICATOR INK 
FOR ROTARY STENCIL MACHINES 
The quality of this inkis 
4 guaranteed by nearly half 
a century of practical ink 
manufacturing experience. 








Samples and Prices Sent on Request. 


KRUSE PRINTING INK COMPANY 
437 Pearl Street, - - - #§NEW YORK 



















\ Why Is the 
’ PEERLESS the 
BEST moistener? 


Ask any user—Marshall Field & Co., 
John M. Smyth & Co. and thousands 
of others—and they will tell you that 
we have the BEST article of $425 
its kind on the market to day. 

We make also a large moistener suit- 
Pac. . .v» 22,1904 able for large offices and shipping 
Patented June 16,1915 rooms. Pride, $2.75 each. 


Simple, Useful and Economical 


Used for moistening stamps, envelopes, labels and fingers in handling 
currency. Foreign business given careful attention. Advertising matter 
sent in Spanish if desired. 


Samples sent on approval. 





Write for particulars. 


PEERLESS MOISTENER COMPANY 
826 S. Claremont Avenue Chicago, Hl. 














BRASS CUSPIDORS 


OF EVERY DESCRIPTION 
BACKED BY 


FIFTY YEARS OF 
KNOWING HOW 


ADDRESS 


ALDRICH MFG. CO., Inc. 
BUFFALO, N. Y. 
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FURNITURE 





Avenel, N, J. 

Steps were recently taken which make the entire draft- 
ing room force of the Steel Equipment Corporation bene- 
dicts. Paul W. Dancker married Miss Marie Jensen, of 
South Amboy. Alfred Peterson married Miss Lillian 
Madison. 

Dayton, Ohio. 

The Dick Office Supply Company, of Columbus, Ohio, 
has opened a branch here at 11 West First street. The 
branch will handle filing devices and safe cabinets. 

Fort Worth, Tex. 

The Coffman Office Equipment Company will open for 
business in the near future. The company has a capitali- 
zation of $15,000, and has selected a store at Fourth and 
Maine streets. The company will handle desks, chairs, 
tables and a complete line of supplies and appliances. 

Jacksonville, Fla. 

The Wm. C. Logan Company has organized classes in 
filing for the benefit of clerks and stenographers. Instruc- 
tion in modern methods of record keeping is given free 
Classes are held two evenings a week. The Wm. C. Logan 
Company is the Jacksonville representative of the Yawman 
and Erbe Manufacturing Company. 

Helena, Ark. 

The Nicholls Printing Company is now handling the 
“Y and E” line here. 

Mankato, Minn. 

The Free Press Company, handling office furniture, 
have recently remodeled the retail department. New 
show windows greatly enhance the appearance of the store. 

New York, N. Y. 

S. O. S., Inc., has incorporated with capital stock of 
$30,006 to deal in office furniture and systems, household 
and hotel goods, etc. F. E. Linder, 37 Liberty street, is 
given as the incorporator. 

* # * 

H. J. Dickson, formerly manager of the New York office 
of the metal furniture department of the Watson Manufac- 
turing Company, Jamestown, N. Y., is now connected with 
Thomas Bruce Boyd, Inc., engineers, at 286 Fifth avenue. 
Mr. Dickson has been connected with the steel furniture 
industry for more than ten years. 

Nogales, Ariz. 

The Sonora News Company has undertaken the local 
representation of a well known Rochester, N. Y., line of 
filing cabinets. 

Philadelphia, Penna. 

The Stuart Brothers Company will organize an office 
furniture department. The company recently purchased 
the four-story building which it occupies at 410 Market 
street, and will remodel the structure. 

Portland, Me. 

The Yawman and Erbe Manufacturing Company, Roch- 
ester, N. Y., has appointed the Roberts Office Supply Com- 
pany as agents here. 

Rochester, N. Y. 

Carl Gazely, formerly of the advertising department of 
the Yawman and Erbe Manufacturing Company, has been 
placed in charge of a new department. He will be special 
representative in the agency-dealer division of the sales 
department. The work will be of a co-operative nature, 
assisting the field forces. 

St. Louis, Mo. 

The Holscher-Mitchell Furniture Company has moved 
into new quarters at 423-25 North Fourth street. A for- 
mal opening was held the opening days of January. It is 
the intention of the company to display the largest stock 
of office furniture in the city. 

* * * 

The Yawman and Erbe Manufacturing Company has 
established a branch here in charge of R. W. Furlong. 
Mr. Furlong was formerly connected with the Chicago 
branch. The store is located at 400 North Fourth street. 
Woodward & Tiernan Printing Company, who handled 
the “Y and E” line in St. Louis for many years, has given 
up their retail business, thus leading Yawman and Erbe 
Manufacturing Company to establish a branch 

San Francisco, Calif. 

While on his recent Eastern trip, Ernest Wallace, man- 
ufacturers’ representative, added a number of new lines 
to his list 





MARKING YOUR SHIPMENTS 


One stencil cut in 30 seconds— 
ten cases marked in tess than a 
minute. Every address neat,easy to 
read. Every shipment goes straight 
home to the customer. hat is 
Ideal Stencil Machine Service. 

Write for sample stencils and 
booklet on how to mark goods for 
shipment. 


eee IDEAL STENCIL MACHINE COMPANY 
ame 1StidealBiock, BELLEVILLE, ILL..US A. 

















Classifies the incoming 
mail so that papers 
can be located at 
once. Separates 
urgent from 
routine work, and 
insures the orderl 
dispatch of the day's 
mail. Keeps confidential 
letters under cover, and 
disappoints ‘‘snoopers.” 
The Elsane Work Distributor 
is made in two grades, with six 
and twelve pockets. Will not bulge 
—has plenty of expansion — pockets are reinforced at 
the hinges. Label holders are of metal, covered with 
transparent celluloid. 


L. SAINBERG, 65-67 W. Houston Street, NEW YORK 


Work 
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Y PEWRITERS 


EXPORT DOMESTIC 


REBUILT—Our supply and uip- 
ment enables us to handle a large 
volume of business. The grade we 
put out at the price is the best 
money can buy. 


FAVOR US WITH YOUR INQUIRIES 


GUARANTEE TYPEWRITER CO., Inc. 
39 South 10th Street 
PHILADELPHIA, PENNA., U. S. A. 

Cable Code: BOYERTYPE, A. B. C., Sth Edition 

















‘“U NIQ”’ VULCANIZED FIBRE 
a _ WASTE BASKETS 


THE BEST BASKET BUY 
IN THE WORLD 
Guaranteed for five years and will 

last twenty-five. 

Se 
e 

os do Shrebettenti 

Always neat in appearance. 

Made in round or square shapes. 


Our large output enables us to quote 
low prices. 


Write for particulars. 


The C. Spiro Mfg. Co. 


68-72 East 13ist St. New York City 


Manufacturers of “‘UNIQ” 
Improved Office Ace es 
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PREST-O-INK 


TABLETS 
For Permanent Writing 


give complete and lasting satisfaction. They make at 
very low cost a clear, intense ink that never fades 
and is ideal for all permanent records. 


Used by U. S. Government 
DEALERS: Here’s another live Graffco Product 
for you. Ask for details. This one is a _ top- 
notcher. 
GEORGE B. GRAFF COMPANY 


Mfr. of Time-Saving Office Devices 
294 Washington St. Boston, Mass. 











USA 


List of those Typewriters 
and Adding Machines you 
cannot move. 


We pay Highest CASH 
Prices for all makes. Get 
the cash and buy GOOD 
sellers, we have THEM 
too. Prices Right. 








REGISTERED 


National Typewriter Exchange Co. 
110 Broad Street Boston, Mass. 














LONG SERVICE WITHOUT COST) 


| 
| No supplies needed, and practically no repairs 
| 


REYNOLDS ENVELOPE SEALER 


Thousands of users have testified to the reliability of the 
REYNOLDS 
during the 
past nine 
years. Some 
of the first 
machines are 
still in use. 
What it has | 
done for 

















others it | 
will do | 
for YOU. | 
Reynolds Envelope Sealer Co. Sure to 
eal 


mi N. Market Street, Chicago 








EXTRA QUALITY 


TYPEWRITER RIBBONS 


Manufactured in a Modern Factory devoted 
exclusively to Inked Ribbons 


Concentrated—Brilliant—Non-Drying—Inks 


combined with the finest of fabrics by our special 
process, produce the extra quality so much in 
demand since the war, together with attractive 
boxes and packing should prompt you to write 
for our prices and samples. 


PHILLIPS RIBBON & CARBON CO. 
Rochester, N. Y., U. S. A. 




















William D. Poil, sales manager of the Phoenix Desk 
& Chair Company, left soon after the first of th for 
the East, where he will visit the factories 

as * . 

Louis Burgoyne, who represents the interests 
Globe-Wernicke Company in the West, is now in Port 
land, Ore., where he expects to remain until the st ( 
February. 


“* * 

The new plant of Jenkins Bros. Company at 148 First 
street is now complete with new machinery, and Mr 
Jenkins states that the factory is now able to turn out 


all filing supplies and devices for the Northern and C: 
tral California divisions. 
. =< = 

C. H. Victor, general manager of the “Y and E 
in this city, states that business is such that orders are 
behind in spite of the fact that regular shipments are 
arriving each week from the factory. The discontinuing 
of specials is helping out with the production of stock 
goods, Mr. Victor says 

x 4 

Paul Dietrich, manager of the “Y and E” office in Lo 
Angeles, has been promoted to the management the 
Cleveland branch. His place in the south will be taken 
by R. H. Curtis, who has been connected with the sales 
force of the San Francisco office for a number of years 
The change in both offices took place on the first of 
February. 

+ * * 

T. F. Peirce, genera! manager of the California Desk 
Company of this city and the Weber Showcase & Fixture 
Company of Los Angeles, Calif.,. was recently in the 
Northwest. After spending a short time in that section 
he made an Eastern trip, visiting Chicago a1 other 
points. Charles Lafontaine, sales manager of the San 
Francisco house, states that business is increasing with 
a rapidity beyond all expectations. Just now the man 
agement is planning on the California Desk Company’s 
exhibit at the business show 

* + 

Theo. Becker, general sales manager of the Steel 
Equipment Corporation, inanufacturers of Security steel 
equipment, was in San Francisco recently and accon 
panied Karl Raentsch, manager oi the office equipment 


section of the Edward Barry Company, on a trij 

the Sacramento and San Joaquin valleys in the interests 
of the Barry organization, which represents the S« t 
line exclusively in California from Fresno to 

The office equipment department is located for 

being on the second floor of 417 Montgomery 

it is expected that new and larger quarters wil 

in the near future. A recent addition to the compa 
Walter D. Bates. who has been connected wit 
building construction for a number of vears M 


is to supervise the specia! construction worl S 
posit boxes and steel equipn 
Shannon, Va. 

The Beverly Book Company has enlarged its st to 
make room for office furniture, filing cabinets, | 
adding machines and typewriters 

Springfield, Mass. 

The Springfield Office Supply Company suffe: 

age through fire late in December 


f 


[he gratifying increase of the steel furniture a1 
ment business of the Springfield Oftice Supply C« y 
has made it necessary to take an additional floo: e 
building now occupied. This will be devoted 
wooden furniture department, the sp: release 
modating the expanded steel furnitur part 
Wichita Falls, ina 

ihe Office Equipment Company has been 1 r] 
by E. F. Riley, C. O. Oliver and W. A. McDowd; « i] 
$10,000 


Simplifying Card Record Keeping. 

System reports a neat idea deve loped by a retail 
lishment to increase the efficiency of the typists who keep 
card index records. The old plan was to put a stack of 
cards on the desk, and the typists experienced difficulty 
in picking up the cards singly. A device similar to the 
offset frame used in some bookkeeping systems was made 
in miniature. of the correct size to contain the index cards 
used. The device brings to card index work the same 
convenience of handling which is found in machine book- 
keeping. 
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RELIABLE TYPEWRITERS 


Thoroughly Rebuilt Type- 

writers of all standard 
makes at as low prices as are 
consistent with honest work 
and good quality 

All machines guaranteed 
against defect. 

Courteous and prompt at- 
tention to correspondence. 
Special terms and in- 
ducements to reliable 
merchants and agents. 
We respectiully solicit your inquiry. 


HARRY A. SMITH TYPEWRITER CO. 


MANU FACTURERS—REBUILDERS 
Special Export Dept., 231 N. Fifth Avenue, Chicago, Ill., U. S. A. 


Roomy Security 


for papers, price books, cata- 
logues and correspondence is 
assured users of 


The Handy Portfolio 


Honestly made, of solid leather 
—a portfolio that reflects the 
standing and pride of the man 
who carries it 

Write for the Handy cataleg. 


The 
Cleveland Leather Goods Co. 


26-28 Noble Court, N. W. 
Cleveland, Ohio, U. S. A. 

















Special Glass Desk Pad 


‘= @\ Sem:-fi “9 base, with glass ing flush—n« 

a edges to catch dust. Both s sider if oo are 

are COve wed with green f The rners ar 

etal, highly nickeled. A finger notch in the base makes !t easy to lift 
he glass when inserting or changing memos 





rt izes: 18x24, 20x34, 24x36; glass is yy inch thick, with polished 
edges. Write for circular. 


L. Sainberg, 65-67 W. Houston St., New York 


Byron Typewriter Cabinets 
Concentrate Efficiency 


They save floor space, and thus cut down 
departmental rentals. 
They are well arranged and 
compact — the »' —- 
or typist finds all n 

plies within reach, without 
arising from her chair. The 
Byron Typewriter 
Cabinet is organized 
to give space for at 


least thirty different 
working requisites. 
Write for booklet. 
Byron Typewriter 
Cabinet Co. 
33 Washington Ave. 
Mt. Clemens, Mich., U. S. A. 




















EXTRA DOLLARS 


b Foe Goma are added to the profite of the dealer whe 
wm handies HEYER’S REFILLING COMPOSITION, 
*' for use in filling hektograph pans and gela- 
“4 tine duplicators of all makes. 

25 + 


ii The Heyer Duplicator Company manufactures 







Hektographs, Gelatine Duplicators, Film Dupli- 
eators, and Supplies. We also furnish the 
trade with Hektograph carbon paper and Hek- 
tograph typewriter rib- ; 

bons at lowest prices. 








Write for literature. Domestic and 
foreign inquiries given prompt at- 
tention. 


The Heyer Duplicator Co. 
160 N. Wells St., Chicago, III. 





. NEVER LOSE 


\ Typewriter Eraser 


An Improved Rubber Disc 
Eraser. Fits the Frame of 


any machine. 





Sample and dealers’ 
prices on application 


Smith & Stearns Co. = ® we 


202 S. State St., Chicago, Il. ig” 




















TRADE MARK 


PERFECTION 


REG. U. S. PATENT OFFICE 


Desk Memorandum Calendars 
MEMO RECORD AND DATE COMBINATION 


Perfection bases made of Cast 
Iron, Steel and Wood 


Order 1921 stock now 






24 Write for Catalog showing complete line 


> English or Spanish. 


ma” Hale Specialty Co., Inc. 


: . Sole Manufacturers 
7 i 128 N. Jefferson St., Chicago, II. 

















You can increase your returns from 
ges paid by using 


THE AUTOMATIC 
received TIME STAMP 


Answered 
Sogzoved Secures full quota of work 
Started {Tom each man. Shows ac- 
Finished curately the time used on all 
Shipped jobs. Aconstant incentive to greater 
production. No worker cares to 

slacken where it is used. 

Handsome, absolutely accurate, dustproof. 
Very durable and lasts a business lifetime. 
In use many years. 


The Automatic Time Stamp Co. 
159 Congress St. Boston, Mass. 
“Originators of the Art of Printing Time Automatically.” 


Send for 
sample 
cost 
tickets 


an 
complete 
data 


























212 OFFICE 


UN T 
B owl: pa : Oo 


(2 


Cc, Howard Hunt Pen 


CAMDEN, N. J. 


tt we 








ANALYSIS PAPER 


Buff and White—Four Grades— 
4 to 28 columns wide, in variety 
of styles, always carried in stock, 
padded or loose. 

Send for price list and samples 


L. H. BIGLOW & COMPARY, Inc. 
24 BEAVER STREET  WEW YORK 








‘‘For Neatness Sake’’ 
use the 


FOLDOSEAL 


————. for FOLDING LETTERS 
“Ring fits anyone and PRINTED MATTER 


A convenient device that — on any finger, allowing free 
use of hand, and operates quickly and neatly with a natural 
stroke of the hand by simply passing over the paper surface. 


PREVENTS FINGER-MARKS and SOILING 


Made from metal and highly polished. Needed on every 
desk and in every mailing-room. In use in hundreds of 
offices, including many large corporations, who have ordered 


antities. 
ait “s PRICE 50 CENTS 


Attractive Discounts to Dealers 
o 4 1974 B d 
Service Accessories Company, new york city 
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Why You Should Carry 


CENTURY 
PORTFOLIOS 


Soe before has there been 
ch a great demand for 
Goop. Portfolios. 


Accountants, Lawyers, Salesmen— 
all persons who carry papers, 
books, catalogs, samples, etc., are 
prospective customers. 
CENTURY PORTFOLIOS, because 
of their well-arranged interiors, 
richness of leather and fine work- 
manship, will produce quick turn- 
overs, net you substantial profits and add to your repu- 
tation for carrying high-grade goods. 
The CENTURY Line of Portfolios, Brief Cases, Se cretary 
Write for “Cata- 


Cases, etc., is worth your investigation. 


log D” and Dealers’ proposition. 
CENTURY LEATHER CRAFTS COMPANY 


350 Broadway New York City 








CUDGOURCREUGCORGUORCUEGURDRGDERDRRERQGUEGGCROUERGUERGUERORQQGECGRSQRRRRERREER: 


PAPER CLIPS 


“Superior” “Cyclone” 


Nos. 1, 2 and 3 


Write us for samples and quotations 
Midland Steel Products Company 
3132-36 South Canal Street, Chicago, Il. 


DON’T LICK Postage Stamps 


OR ENVELOPE FLAPS. MOISTEN THEM THE NEW WAY WITH 


he ARGUS MOISTENEF 


The 20th century little wonder. Sanitary, 
guick and clean. Doesn’t smear up your 
fingers or soil stationery. Smaller, handier 
than anything on the market and 
CHEAPER—Price Oc vecak sis $1.50 


i 
CUCUDCHCECCCCCCERCCRRHOOCCRCOCREGUOOERERESORORECREREOES 


atti 









Argus clasps are neat. Made of spring brass 
with lasting nickel finish. Model C for pen- 
cils. Model D for fountain pens. Retail at 
leading stationers, 6c. Sent prepaid for 8c.‘ 


ARGUS MANUFACTURING CO. 
402-406 N. Paulina Street 


% of actual size, 


Dept. 12F 
Chicago, U. S. A. 











The “SCATTERGOOD” 
Mucilage Pot 


Can be used with any liquid adhesive. 
It is made with a purpose; to insure 
non-evaporation, ¢ eanliness, conyen- 
ience and economy. We also manu- 
facture moisteners and ink wells made 
on the same principles. 








Write for particulars, prices and dealers discounts 


H. W. SCATTERGOOD CO. 


1722-28 W. Venango St. Philadelphia, Pa. 














aunts ? 
24 | 


ge 


le “ome 
Len 


[a HUNT’S No, 24 Ledger Pen 

Famous for its Round Point, its Large Ink-holding 
! Capacity, its Durability, its Grace and Beauty, its 
Ht Fine Point and Easy Action. 
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(Stationery—Continued from Page 194.) 

Harold Mintz, coast representative for the Thaddeus 
Davids Ink Company, Inc., recently made a visit to the 
tactory. ee 

\ special stockholders’ meeting of the Zellerbach Paper 
Company was called for February 4, to consider increasing 
the capital stock of the corporation from $6,000,000 to 
$10,000,000. ~~ 

The stationery, toy and music store at 235 Clement 
street, formerly conducted by W. S. Pemberton, has been 
sold to Mrs. M: irgaret Smith, who has added to the stock 
and made several improvements. 

+ * 

[he season’s coast representative for the Rust Craft 
line of Boston is Geo. W. Parker, who has been asso- 
ciated with the Pacific Coast trade for many years. He is 
now traveling out of San Francisco. 

x x x 

John T. Shields of the Work Organizer Specialty Com- 
pany, the Polar Manufacturing Company, Robinson Man- 
ufacturing Company, and several other Eastern concerns, 
has been visiting the factories and is now on his way to 
San Francisco. _ = = 

Gaylord Wood is now in charge of the territory for- 
merly covered by H. D. Davis, Jr., for the Eaton, Crane 
& Pike Company. The section includes the entire state 
of California with the exception of San Francisco, Los 
Angeles and San Diego. 

x x 

\n important line has been added to those already car- 
ried by Chas. R. Barry, manufacturers’ representative, 444 
Market street, that of the Southworth Company, of Mit- 
tineague, Mass. Arrangements were completed while Mr. 


Barry was in the East. He is now planning an active 
campaign. * 
F. H. Fay, advertising manager of the Western Tablet 


& Stationery Company, of St. Joseph, Mo., is expected in 
San Francisco the latter part of January. Mr. Fay in- 
tends spending some time on the coast visiting the larger 
cities in co-operation with dealers. Mr. Fay is in active 
charge of the national advertising campaign now being 
conducted by the company. 

* * * 

John T. Gilmartin, of Reid & Gilmartin, 444 Market 
street, on an Eastern trip not long ago visited the Mid- 
land Steel Products Company of Chicago, the blotting 
and matrix paper house of the Eaton-Dikeman Company 


of Lee, Mass., and others, besides the factories of the 
American Pad & Paper Company and the Gresham Blank 
Book Company. The last named lines his house has long 
represented; the former have recently been added. 

* * ok 


[The National Paper Products Company is planning to 
make an outlay of over $1,000,000 in extensions to the 
present plant in Stockton, Calif. The announcement was 
made recently by General Manager A. E. Mandel, who 
returned only a short time ago from a tour of several 
months’ duration in the Orient, an export field operated 
by the company. The old mill will be doubled in size 
nd construction work is to start as soon as weather con- 
ditions permit. “ 

The first of February is the date upon which Tredway 
Brothers, of Stockton, Calif., expect to move into the 
Gummer building in Weber avenue. The firm will occupy 
three floors and a basement. Stationery, general office 
supplies, books, magazines and school supplies will be 
displayed on the main floor. On the second floor will 
be the office furniture department, while the third floor 
will be given over to the printing department which is 
now located at 13 South Hunter street. 

San Jose, Calif. 

The Murison Label & Carton Company will manufac- 
ture commercial stationery, colored labels, cartons, posters 
and advertising signs. The capital stock is $500,000; in- 
corporators, R. Bentley, Jr., Edith H. and Lula M. Dierks. 

Seattle, Wash. 

\ new commercial stationery and office supply store has 
been opened at 704 Third avenue by the Himelhoch Sta- 
tionery Company 

Springfield, Mass. 

F. D. Mitchell has sold his stationery business to the 
Blue Print Company, 356 Main street. He will manage 
the new stationery department for the purchasers. 

Wilmington, Del. 

The Kenyon Company will conduct a stationery busi- 

ness here on a capital of $300,000. 
* * * 

The Arden-Bennett Corporation will manufacture toys. 
Capital $770 000; incorporators, T. L. Croteau, H. B. Knox 
and S. E. Dill. 
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AWAY WITH DELAY! 


in finding the right page in any 
of your office books. 


Graffco Index Tabs 


—true efficiency experts—show in a single 
glance exactly where to turn. They put an 
end to fuss and fumbling and prove most val- 
uable when haste is imperative. 

Made in oe 11 handsome styles, plain or printed. Will 


not fall off aces take either pen or pencil—are celluloid- 


washable DEALERS. Write for details. 

GEORGE B. GRAFF COMPANY 
Manufacturers of TIME-SAVING OFFICE DEVICES 

294 Washington Street BOSTON, MASS. 











ESSCO CARD CARRIER 


Carries more cards — Costs less 
Holds all sizes without scoring or binding. 
No bulky metal parts—always neat. Romer gree & in op cover. 


Adapted to every card and every business.. Fine black | - = J5Se. 


Discount to the trade 


A. A. Schramm & Co., 1112 Sansom Street, Philadelphia, Pa. 














M. M. INKSPOON 


Stops Constant Dipping 






One size fits any pen. 


~S—— 


Makes every pen a fountain 
pen. Writes over 3,000 figures 
with one dip of ink. Simple, 
durable, practical. Millions in 
use Silver plated over brass. 
for sample and quotations. 


iM MARU: & CO., Dept. O, 154 Nassau St., New York, N. Y., U.S.A. 





(Actual Size) 
Jobbers and dealers send 

















Forty thousand deslers are | 
finding it profitable te feature 


Moore 
Push-Pins 


= a oon it prot? he Bt vie L cab 


pt. 

and every hy a 

special assortment of 

lers in an attractive 

will double your sales. one. 


Costs $10 
Sells $15 


Let us tell ygu about our complete ane. It puts the 
right ‘“‘push’’ in your business. Write 


Moore Push-Pin Co. 


113 Berkley St., Philadelphia, Penna. | 
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ET GOOLE Pe Spee eee cee 


TO THE TYPEWRITER TRADE 


Have You Any Typewriters for Sale? 


We will buy for cash any sur- 
plus stock of machines you 
nave on hand. 

Now is the time to turn your 
machines into money. 








APPLIAN ¢ 


. CATALOGUES 
































q 
Mail us today list of what you have on hund 
Morse Typewriter Exchange Co., 
407 Broadway, New York 
Reference: Corn Exchange Bank, Washington Branch, New York City 
—— pmengeengemacguseerygareyer nunc maereeennusteseneneeeee mmenenerinnreusnoeenaien rvnennanennantnnnt iis 
99 
*BUILT TO ENDURE 
The Eveready is not a machine today and a useless piece of junk tomorrow. 
It is made from the highest grade steel by skilled mechanics, and will, with 
ordinary care, serve you indefinitely. ; 
Like a faithful ally, you will find it 
*“ONE ON EVERY DESK" “Eveready” to do its part of your work 
securely clip together your letters, 
bills, specifications or other papers with 
a neat, strong staple made from its 
seemingly inexhaustible roll of staple 
tape housed in its tape box. 
Each roll of tape makes 5,000 staples 
thus eliminating frequent reloadings. 
Eveready staples cost less than pins, 
clips or other ‘asteners. 
a ay you more about this eff 
PRICE, $7.5 ) doe — se 
Including One Roll of Eveready . 
cee tape. SC RSWEREADY MUG. CO. 
Additional! rolls, $1.00 each. of Boston 
5,000 STAPLES PER ROLL 80 Boylsten St, Boston, Mass. 
Well known manufacturing concern 
has opening for high class experienced 
executive capable otf managing large 
business. A knowledge of distribution 
through dealers important. An under- 
standing of national advertising de- 
sired. A highly responsible position 


that offers equitable compensation to 
the man able to handle the work. Ad- 
dress X-25, care Office Appliances, 417 
S. Dearborn Street, Chicago. 




















WHT The Daisy Wire Basket 











} —made to outlast the spills 
| | and bumps of everyday office 
iii life. Note the wide flaring 


top, that is easy to strike 
from a distance. 














Put Daisy Wire Baskets up 
to your trade, and show 
' yourself a real live seller in 
the waste basket trade 


Write for prices 


The Massillon Wire Basket Company 


Massillon, Ohio 

















1920. 
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of fountain pens has been issu 


51 itfalorue 


the Aik imbert Company, 163 Front street, New 
York, } 
* ke * 
\. Flanagan & Company, Chicago, have issu 
atalogue of school supplies. Included in the lines sl 
re desks, filing equipment, etc 
« * 
he Distri 9 Columbia Paper Company, Washin ' 
D. ¢ 1as distributed a sample card showing its O l 
overs, made in five colors. 
oS oe 
Ch \. Manutacturing Company, Syracuse, N. Y., has 


issued a tolder describing its electrically-driven lette 
pening vchit and also the manually-operated lett 
mener 

* * 


‘Finding Your Pencil” is an attractive booklet issued 
by the Joseph Dixon Crucible Company, Jersey City, N. J. 
{t shows in detail how to select the grade of El Dorado 


pencil best suited to all lines of business. Incidentally the 


wide rang zrades of the El Dorado pencil is well 
emphasized 
* ok 
The Grand Rapids Office Chair Company, 37-45 Prescott 
street, Grand Rapids, Mich., has issued a handsome broad- 
side showing its line of office chairs and settees. The 


company manufactures in quartered oak, solid mahogany 


ind birch-rahogany. The chairs shown designed 
specially itomical comfort 
kok 4 

The Yaw and Erbe Manufacturing Company has 


00k, “Record Systems and Filing Equipment 
Department.” The book is planned to en- 
to establish an export department and plan 
rd keeptng so that it can be on a practical working 
eption of the department. 

> + * 


issued a new 
tor the Export 
able a concern 


Stamps affixers are described in a book- 
the Service Machine Company, Room 606 
street, Boston, Mass. This device possess¢ 
features, including rotary operatio 
envelope instead of the stamp, tearing 


“Ro-Ta-Re” 
let issued 
79 Sudbury 
some rigina! 
moistening the 


the perforations instead of cutting, and isolating the 
water tank from the machine mpartment. A combin 
tion lock protects the stamps. 
* * + 
Che iperial Methods Company, Chicago, IIl., has 


issued Price List No. 20, effective January 1. It covers 
illustrated catalogue No. 19, and is devoted to solid card 
index cabinets, sectionals, desk trays, stationery cabinets, 
filing cabinets, recipe cabinets, leather pocket card case 

currency trays, card index ticklers, card index trays witl 
ind without covers, transfer files and cases, fiber board 
specialties, blank and ruled cards, guides, etc., in wide 
profusion 


Window Display Contest Winners. 


Recently a contest was held by the window trimmers of 
-oncerns handling the Skyscraper line of the Shaw-Walker 
Compan} The winners were illustrated in our 
November issue. The winners were: First prize, Ohio 
Desk Company, Cleveland, Ohio; second, Zaiser Specialty 
‘company, Des Moines, Iowa; third, Barker Bros., Los 
Angeles, Calif. Complimentary mention was given the 
Pittsburgh Office Equipment Company, Pittsburgh, 
Penna.; Kohn & Pollock, Inc., Baltimore, Md.; Scrantom- 
Wetmore Company, Rochester, N. Y.; Chicago branch 
fice Shaw-Walker Company, Chicago, Ill.; W. K. Stew- 
irt Company, Indianapolis, Ind. 


Brockman & Company Adds Office Furniture. 


Brockman & Company, Inc., Charlotte, N. C., has dou- 
bled its capital and added to the lines CMwjied. Besides 
the books and social stationery handled heretofore, the 


company will sell office furniture, office supplies and 
ef ifronery. 


commercial 





February, 1920. OF E 











Try the New Paper Fastener 


“SURELOC” FRICTION SNAP 
CLIP NO. 4 


The peer of all prong-protected clips, patented. OC FRUCHIUN SHAP 
Write for samples and price or ask your jobber 
Snaps like a Glove Fastener and opens easy F 


Will not tear papers, no matter how often used. VP 
Price right; large margin to jobbers and dealers Be: 
Deliveries on contracts may be made to suit, (direct te your 


customer if desired). 


Write us today——we want your trade and yeu want the 


“Sureloc” Paper Clip Co. 


Providence, R. I. 








Drawing Inks, Blacks and Colors 
Eternal Writing Ink 1 


Engrossing Ink 

Taurine Mucilage 

Pheto Mounter Paste 
Drawing Board and Library 


Office Paste Mucilage 
Liquid Paste 
Vegetable Glue, etc., ete. 


Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Sup- 
plied to the Trade. Discounts and Trade Pricesgive 
good profits. 
Consumers, emancipate yourselves from the use of 
WM, corrosive and ill-smelling inks and adhesives and 
9 adopt the Higgins’ Inks and Adhesives. They will 

be a revelation to you. 

We rrotect the trade by referring 

all orders and inquiries thereto, 


CHAS. M. HIGGINS & CO., ‘ednea’its “and “Adnesives 


Main Office and Factory, Brooklyn, N. Y., U. S, A, New York-Chicago-Londen 
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‘Faultless” 
Holyoke’B 
“ - a Fe - 
Jewel Pioneer” a ne “Holyoke” 
L. D. VAN VALKENBURG 
MANUFACTURER 


Holyoke, Massachusetts, U. S. A 





| “Advertiser” A. ia! “Advertee:” DE nay 
(een Jr - 
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The Improved University 


BOOK RING 


The Ring with the Deep Lecking Jeinte—A Deep, 
Steel-Jawed Feature which adds lenger fife te 
the Binder. 












Tt meets every requirement for the temporary 
binding of student's and stenographer’s note 
books, and various loose leaves. Simple, strom 
and neat. Made in four 
@eee No. 1, 1} inches 
Giameter, t wek ht; 


Ting, Patented 

oo 24, 1908, 1} inches 

qametear. Write fer per- 
odare. 





Fally Protected 


OTTO KELLNER, Jr. 
4028 State St., CHICAGO Patented Feb. 4, 1902 
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Adding Machine 
Paper 


and other small roll specialties. All goods guaranteed 














Write for prices giving specifications. 


ANCHOR PAPER SPECIALTY CO. 


921-927 E. Ave. Kalamazoo, Mich. 





























Write for Catalogue 
f 


| DESK PADS 


(Over 60 styles and sizes) 


and 
t Cloth Covered Cabinets 


(Boxes, Binders, Etc.) 


Manufactured by 


L. HOFFMAN 


‘ 
45 Lafayette Street NEW YORK 























THE ONLY CARD CASE THAT HOLDS 


CARDS PERFECTLY 


A sure seller when omcoe 
it is shown a custemer 
—hbecause it is the only 
case that will hold asy 
kind or number of carés 
—folded or detached— 
scoring or perforating 
unnecessary. Keeps 
cards clean. 


The prices are right and 
the profits are right. 
Bend for full particulars, 
STAUDER ENGRAVING CO. 


233 N. Wells Street 
CHICAGO, ILL, 


SIGN PRINTING OUTFITS 


HOLDS ONE 
CARD AS 
WELL AS 




































For printing signs, show cards, price tickets, etc. 


HANS H. HELLESOE Ghiccco" iiiixois 
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SIMONSON 


Patented Metal Tip Guides 











For Vertical Letter Files, Card 
Systems and Check Files, Are 
Indestructible 








None genuine un- 

less stamped U. S. 

Patent No. 794,749 
on Metal Tip. 





FREE Samples Sent on Request. 
Discounts to Dealers. 


R, A. SIMONSON & CO. 
122 ®. Miehigan Ave. CHICAGO 
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A Private Secretary and 
Office Tickler 
Made from 
Cold Rolled Steel, 
Enameled Black 
Note these important features: 
1. A phone directory alphabeti- 4. Spindle in back to file ’phome 





cally arranged with celluloid calls. 
tine. closed by an invisible § pén or pencil holder for quick 
spring. service. 


2. Card calendar in two colors 


for two years. 6. Rubber feet, 


3. Daily memo, calendar pad. 7. Message and memo. pad. 


Made 10 inches long ang 4 inches wide, weight 1 Ib. Put up tm 
separate cartons suitable for mailing. Sample sent postpaid on 
sean t of $2 in U. S. A. Attractive prices in quantities to agents 
an lers. 


TELEFO-DESK CO., 219 So. Dearborn St., Chicago 


Also Manufacturers of the “‘ Peerless'’ Datly Reminder 
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| will find 
oe 1 ie ee Oe 


imprinted on coin tubes, automatic wrappers, and 
bill straps made from the 
STRONGEST PAPER, BEST COLOR PRINTING, 
NEWEST DESIGNS 
The trade mark 
‘““STEEL-STRONG” means QUALITY 
Ask any good stationer 


Write us for Samples 


THE C. L. DOWNEY CO. 


Cincinnati, Ohio 





The 


Banker’s 
Clasp 


Just a clasp but 
so different 
—so superior 


/ The Banker’s Clasp will! 
i do all that other clips 







Neat | 
Strong 
Efficient | 





The 
Banker's Clasp 


eB | 











Ys and clasps sold will do, 
and yet its simplicity 
and design wil' create 
other functions which 
other clasps will not do 
: FOREMOST amongst 
these is its ability to 
hold the stub of a check book without annoyance to the writer 
A DISPLAY CARD of one dozen hung here or there in your store willsell 
itself rapidly. No stationer's stock is now complete without the BANKER'S 
CLASP. Order a gross from your jobber now for prompt delivery 
Special trial dozens carded for display ready for direct shipment if your jobber can- 
not supply you. When ordering direct please indicate the name of your principal 
jobber. 
The Banker's Clasp Co., 1 Shaw Place St. Louis, Mo. 











The Aigner Way 


Saves Half the Time 


Aigner’s Patent Cut Index Tabs come in strips 


or gangs. One-half turn separates the tabs— 
no mixing of tabs, as they come in alpha- 
betical order; the next letter is always at 


the cap of the strip. Tabs are muslin lined 
on inside, gummed and ready for use. 


Stationers and manufacturers come to us for 
Index Tabs of all kinds 
Index Shields for reinforcing 
Name,Law and Number Labels for Law Work 
Gold Stamping and Embossing 
Special Die Cutting 
Cloth for reinforcing Index Sheets 
Index Sheets with Tabs attached te Sheets 


Write for information and catalogue. It’s free. 


G. J. Aigner & Co. 


Sele Manufacturers of Patent Cut Index Tabs 
Dept. B, 552 W. Adams St. CHICAGO JILL. 


Pat’d Aug. 8, 1916: Mar. 27, 1917. Re-issued Nov. 19, 1918 








THE BARRETT-AMBART HAND PUNCH 


1 to 7 holes in a pile of sheets in one motion. 


Quickly set — a child can 
operate it. Takes up very 
small space. Four types; each 
does a wider range of work 
thanall other makes combined. 
You should handle our line. 


A MONEY MAKER FOR YOU! 


Write for a complete descriptive circular and our Current 
Price List on Stationery and Looseleaf Specialties. Write today. 


THE BARRETT BINDERY CO. 


STATIONERY AND LOOSELEAF MANUFACTURERS 
72S FEDERAL ST. CHICAGO 











DESK 
TOP 
CABINETS 


Here isa neatly designed stationery holder with features of con- 
venience and efficiency which give it a good sale. It is a member of 
the money making line of stationery articles listed in our catalog. 
Write for the catalog and dealers’ terms today. Our prices save 
you money, 


KNICKERBOCKER INKSTAND CO., Inc. 
230-234 Fifth St. Lyndhurst, N. J. 











ADDING MACHINES: 


Burroughs, Wales, Dalton, American 


CALCULATING MACHINES: 


Comptometer, Brunsviga, Triumphator, 
Millionaire and others 
Rebuilt and fully guaranteed. 


All makes bought, sold and 
exchanged. 


REPAIRING at reasonable 


rates. Write for estimate 


Adding Machine Corporation 
Write for free booklet 
323 S. LaSalle St. CHICAGO 
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Art Metal Service for January started off with an article, 
“For Salesmen Only,” which was an inspirational message 
to the sales force on the possibilities of 1920 in a sales way. 


* * x 


The dominant thought in Ward’s Service for January is 
‘Thritt vs. Extravagance.” After pointing out the need 
for thrift the article sounds a hope that the new year may 
bring a return to more normal ways of living 

* * * : 

The cover of the December Standard, published by the 
Boorum & Pease Company, showed Sir Thomas Lipton 
giving his “Shamrock” the once over. Evidently some one 
in the B. & P. organization likes the yachting game. 

* ok * 

Che January National printed an interesting article on 
‘Advertising of Branded Products to Help Dealers.” It 
emphasized the advantages to the dealer of featuring 
trade marked merchandise in his displays and advertising 

* * x 

The Royal Standard for January included a facsimile 
letter from the Scientific American, indicating apprecia- 
tion for Royal co-operation in the preparation of the pub- 
lication for callitypy during the “vacation” of the New 
York printers. 

x * * 

The Protectograph Weekly Bulletin of January 2 an 
nounced a new quota system, based on three-month peri- 
ods, instead of the six-month period previously in vogue. 
Quotas are assigned for both Protectograph machines and 
Protod checks 

* * x 

“Well, Sir, Here Is 1920!” is a characteristic greeting 
to the new year by George G. Malcom in The Webster 
Way. Mr. Malcom sees a host of opportunities in 1920 
for Webster salesmen, and expects that all quota records 
will be shattered. 

* * * 

The Rand Company, North Tonawanda, N. Y., publishes, 
in conjunction with the North Tonawanda Musical Instru- 
nent works, an internal house organ called “All of Us.” 
It is a newsy publication, devoted to the activities of the 
factory and sales department. 

* ok * 

“The Romance of Foreign Exchange” is one of several 
interesting articies in the January issue of The Burroughs 
Clearing House. It elucidates the mysteries of interna- 
tional exchange, and incidentally points out the advan- 
tages of specializing on that branch of banking. 

* og * 

House Chats, published monthly by and for the em- 
ployees of the Wilson-Jones Company, devoted severa) 
articles in the January issue to the new construction now 
under way. It is expected that the new factory will be 
ready for occupancy in April. A garage with capacity of 
forty automobiles will be included in the new plant, where 
the machines of employees can be stored during working 


hours. A machine shop for minor repairs, and a filling 
station will be features of the new garage. 
* * * 


The cover of the Christmas Corona Bulletin was another 
of those artistic creations which characterize this house 
organ. A typical American family group is shown—moth- 
er, father, son and daughter—the little girl taking the first 


steps in coronatyping. The three figures in the back- 
ground show each individual anxious for a chance to oper- 
ate the new Corona. A feature article tells of a moving 


picture star—this time an ape—who has been trained to 
write his name on the Corona typewriter. 
x * x 

The January issue of Graphite illustrated a group of 
school children in Vranje, Serbia, beneficiaries of a ship- 
ment of lead pencils and other school supplies forwarded 
by the Junior Red Cross. The happy faces of the Ser- 
bian children make it appear as though they had been pre- 
sented with candy instead of prosaic school pencils. How 
ever, the war deprived them of an opportunity of con- 
tinuing their educations, and they probably appreciated 
the fact that schcol supplies are as necessary to growing 
children as food and clothing. That’s a happy thought for 
American school children tempted to play hookey from 


lessons. 
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Responsible 


REPRESENTATIVE 


salesman experienced in stationery and 
office equipment desires connection with manufacturer 
for Chicago territory. Will furnish office. 


Address DW-17, care Office Appliances 
417 S. Dearborn Street Chicago 








| Gold Pens for Fountain Pens 


Acme Gold Pen Co., 17-27 VandewaterSt., New York 


Manefacturers of Fine Geld Pens Established 1884 


Repairs on Gold Pens and Fountain 
Pens Attended to Promptly. 


EXPORT TRADE SOLICITED 








TYPEWRITER RIBBONS AND CARBON PAPER 


We have more than doubled our capacity in th 
days in putting in additional couigiaiah for pane 
typewriter ribbons and Carbon Paper. 

Naturally we are looking for more accounts and will make mighty 


al proposition to dealers. 
Write us TODAY, fer samples and prices. 


APTER BROS. MFG. CO., 552 W. Harrisen St., CHICAGO 





a eeteetl 





MULTIGRAPHS 
RE-BUILT — BOUGHT — SOLD — EXCHANGED 
Multigraph Platens Recovered 


MODERN OFFICE APPLIANCE CO. 
3 PARK ROW, NEW YORK, Ni Y. 








Retails 
25c 
Each 





get-at place 


Gevernment and Cit 








The only brush that will clean al! parts of machines. Small end cleans t = 
large end cleans in between keys, under carriage, the type rods, and all har 
Total length i4inches. All bristies. 


A ed B d Public Schools, Public Institutions, Hospitals, U. 38. 
Se ar ones Gis Descennnans cod the Lasuoss Ganameab ta tte Gale 


OLEANALL TYPEWRITER BRUSH GO., Mfr. of Wire Twisted Brushes, 7 DOMINICK ST., NEW YORK 











‘‘Stayon’’ Rubber Platen Twirler 


For All Typewriters 


A new invention with a double flange. Guarah- 
teed not to.come off knob. A big seller and big 
profits. Buy the Nielson cushion foot shock 
absorber; also typewriter felts. 


Nielsen Supply Company 
#10 FIRST NATIONAL BANK BLDG., CHICAGO 











tain 250 linear feet. 


ADDING MACHINE ROLLS 


For all makes of machines 
THE PERFECT ROLL—guaranteed to con- 
Edges free from lint or dust. 
Stock white wove, hard-sized Writing 18 pound 
folio basis. 

We make all size rolls. ; : 

Write for prices, giving detailed specifications. 
GEORGE —_ PAPER CO., Manufacturers 
UFFALO, N. Y. 











&§ 


PRINTING & LITHOGRAPHIC INKS : BUY DIRECT FROM US. 


a= 


NEWARK. N.J 





ING AND PRINTING 
MACHINES, 


fT WL PAY You To 5 
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TODD PROTECTOGRAPH CO. 


(ESTABLISHED 1899) 


i 


Manufacturers of the 


Protectograph and 
Protectograph Check Writer 
PeerlessCheck Writer 


(Tedd Patents) 


PROTOD Registered Checks 


World’s Largest Makers of 
Check Protecting Devices. 


1129 UNIVERSITY AVE. 
Rochester, N. Y. 


STUCUEOEEUEGOROGHCENCREOECOLOCUUEOOUOUUOOEOREGEOEECOOUEOLOGEOUHOSHOOEGUEONEOROGEDOAOUEOSOOEOOOONROGEOOEOUNS 
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FOR COIN BAGS AND 
DEPOSIT BAGS 


Save Money by Asking for Our Prices and Samples 
STRAYER COIN BAG CO. 


Manufacturers of Cein Bags and Cloth Specialties 
NEW BRIGHTON, PA. 








Typewriter Ribbons and Carbon Paper 
For the Typewriter, Addi -g Machines, 
Time Clocks. Put up for the trade. 
Official and Empire Brands, or in plain bexes with imprint if desired 
SNELLING & SON “*""hx60ntYn Ne 


Exclusive Territory Rights Not Entertained 











D. W. Beaumel @ Co., Inc. 


Egtablished 1334 
OFFICE AND FACTORY 
17-27 Vandewater St. 
NEW YORK, N. Y. 


Manufacturers of fountain 
pens for the trade; 
all modern styles 

of fountain pen 
holders and 
fountain 
pens com- 
plete. 



















We 
make 
a spe- 
cialt y of im- 
print work and 
our line includes 
allthelatest designs 
in self-filling fountain 
pens and non-leakable 
screw cap holders. Our re- 
pair department is a promi- 
nent feature of our service. 


ESPECIAL ATTENTION 
GIVEN to FOREIGN TRADE 


























The ristmas Pull-Together, ; n 
Pike Company was replete with authoritative suggestions 
pay 
d 


f the Eaton, Crane & 
y 

on correct usages in society stationery \ page was 

devoted to an exhibit of the new engra letter 
Florentine 

* * « 

A December issue of the Burroughs Bulletin had a pag 

of unique sales anecdotes contributed by a single member 

of the sales organization. It credited Manager Charles 

Ledwidge, of the Beaumont, Texas, agency as the “Orig 


inal Will Rogers of Burroughs.” He made good 
+ ~ * 


Field Glasses,” was the lead articl 


December issue of Results. In it H. G. Dechant, vice 
ident charge of sales, Mont Adding Machine Ce 
pany, admonished his readers to develop breadth of vi 
not to magnify some distant object with a field g 
but to get a comprehensive view of the big things in 
immediate vicinity. The article developed the thought 
co-operation with the various units of the M 


“Don't Use 


izatio: maximum results. 
x * * 

One several interesting articles in the Decem! 
issue of the Office Economist is “The Art of Dictatio 
by Maxwell Droke. He advocates the “sunshiny” typ: 

1 +h 


yrrespondence, and 


letter, prom 
to make it easy 


t attention to 
plificatior 


form of the letter 


recipient to grasp its meaning without hunting 
salient nts. His remedy for verbosity is to 
that it costs about a cent yrd to write tl 
business lette: 

* ‘ k 


General Fireproofing Company, nu 


GF, or A 
the recent fire at John Hopkins University, 


incident 


Baltimore, Md. In one of the buildings destroyed by the 
fire were some valuable records, currency and Liberty 
bonds. They were kept in an office filing safe, which went 


through a destructive fire, yet preserved itself yn 
tents so well that after the safe had cooled it was possible 
to open it through the use of the combination lock, with- 
out tools of any kind. 
a 

issue of The N. C. R. revealed a sales repre- 

the National Cash Register Company with 
two maps—one showing the points in his territory where 
he sold in 1919; the other indicating where he will get 
more business in 1920, and where he will get new busi 
ness in 1920. The accompanying text showed hov 
would take advantage of the sales opportunities o 
territory, and the sales helps furnished by the 

to achiey juota set for 1920. 
* * * 


A rece 
sentative ot 


One of interesting organs whi 
our desk ts “The Security Salesman,” published monthly 
by the Steel Equipment Corporation of Avenel, N 
January issue of rhis little house organ contains an 
esting description of the business of the Lou I ) 
Company St. Paul and Mi apolis The sketcl 
accompanied by an excellent likeness of Mr. Di 
two striking pictures of the interior of his oft I 
department, showing steel equipment. The exteri 
the Minneapolis store is shown, likewise one of tl 
boards the mpany uses lvertise its busines 
remainde the paper is de up with news of 
to the nnel of the organization A striking 
appears on the last page showing a battery of “S 
steel fling binets awaiting tnoval to the st 
at Lansing, Mich. 

“Printed Proof” Succeeds Barrett Pepper Box. 
For mber of vears the Barrett Adding Machi 
Company Philadelphia, has published a lively littl 
house rat the interest of dealers and salesmen wl 
handle t! Barrett. This publication has been 1! 


“The B Pepper Box d Ginger Jar News.” Be 


ginnt: with the December. 1919, issue the nan 
cha ged It is row calle | the “Printed tr eee 

This nat as chosen as being more conformity 
with a: lusive feature of the Barrett Bar t dealers 
and sales report a most favorable reception tl 
“Printed Proof’ idea. The current issue of Printed Proof 


most interesting incidents of Barrett ac 
irious parts of the country: ral in 
tisfactory service to Barrett users 


contains s 
tivities in 
stances OT s: 





The current issue of the Metropolitan Magazine con- 
tains an interesting article on high dollars and low francs. 
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That 
Magic Tip INKO 
Goodline “Metal 
i Tip” Guides outlast ACTUAL INK SOLIDS 
any other Press Board 
Guides on the mar- Manufacture ink under your own label and make more 
ket. The Metal Tip money. 
reinforces the guide We can supply you solids which are contained in the 
m immediately below standard high priced writing fluids 
the printed tabs. All ee es ge ee ae aE 
liability to crack and It is only after years of careful analysis and experimen- 
tear is removed tation that we are now able to furnish you with this 
Nothing like it! product. 





SEND FOR SAMPLE AND PRICE LIST 


RPh sas eto HOWARD CHEMICAL & MFG. COMPANY 


Goodline omneebaring Company 54S. Third St., Minneapolis, Minn. 











The Standard Line 





NO WHAT YOU PAY, BUT WHAT YOU GET ———y 
THE QUALITY REASON FOR HANDLING 


BLUE BIRD RIBBONS GQ 
_BLUE BIRD CARBON PAPER Waterman’ ides fountain Fen 


Repeat Orders a Certainty when handling the BLUE BIRD Line 
WRITE FOR PRICES AND TERRITORY L. E. Waterman Company, 191 Broadway, New York 
THE MIAMI RIBB2N & AR3IN 2 = - DAYTON, OHIO etait saiiee eoictecatin’ Shesaenit 











HEADQUARTERS FOR ALL STANDARD MAKES OF 


«>... || CHECK WRITERS 


Prompt 








In iprint 

Worka Re pair NEW AND REBUILT 

Specialty : : Service Send for Catalogue and Discounts to the Trade 
All makes Gold, Pountain, Stylographic Pens. Pencil Cases perfe-tly CHECKWRITER MFR., Inc. 


repaired and returned day received. Satisfaction guaranteed. 


GAYDOUL GOLD PEN CO., Inc., 56 John St., New York Suite 316 200 Broadway, New York, N. Y. 














Cutler desk dealers are 
backed by national ad- 


vertising and thorough co- 
operation. Write for dealer 


The “Anco” Pen and Pencil Clip 





Desks _ curier Desk COMPANY 
ET aS, colina.” MP OF SPIE onl. Oa Pe toe Driaes “Ghey Express Success” 20-64 Churchill St, BUFFALO, N. ¥ 


The Ansonia Novelty Co., Ansonia, Conn 














Bither Agency or Price Protection Proposition 


| OLSEN DESKS S AMITY RIBBONS. 








Roll Tops Flat Tops Standing Desks For All Pu 
Office Tables Typewriter Cabinets : 
— cig e R.A. BECK, GENERAL SALES AGENT 
Oo. C. S. OLSEN COMPANY 727 South Dearborn Street, CHICAGO 
2527 Moffat Street, CHICAGO | New York, New Orleans, Los Angeles 











MORTON’S ODORLESS P CARBON ow 
TYPEWRITER OIL 4 a* 
¢, PAPER e 
In use > pb ov 
everywhere 


* 
The world’s best lubricant for e 
Typewriters, Adding Machines St d d C b & R bb C 
and all delicate machinery Cheate an ar ar on 1 on 0. 
cally pure, gumless and colortess. 
Incorporated 


Write today for free sample and prices. 
N FG. CO. 
waaay ote a 114 Liberty Street “Sp 


amok & NEW YORK, N.Y. 
civem careful as | >* TYPEWR ITER” 
S RIBBONS 


Louisville, Ky 
U.S. A. 
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Copies of any one of these patents can be obtained by 
sending 15 cents in stamps to E. G. Siggers, patent lawyer, 
Suite 33, N. U. Building, Washington, D. C., and mention- 
ing Office Appliances. 


1,199,062. Pamphlet Binder. Charles Evans, Chicago, 
Illinois. 

1,199,131. Envelope. Paul H. Waggener, Columbia, Ky. 

1,199,170. Notched-leaf Book. Harley A. Friend, Zion 
City, Ill. 

1,199,218. Method of Making Open-face Envelopes. 
George W. Swift, Jr.. Bordentown, N. J. 

1,199,227. Typewriting Machine. Nils H. Anderson, 
Middietewn, Conn., assignor to The Noiseless Typewriter 
Company. Middletown, Conn., a corporation of Con- 
necticut. 

1,199,228. Typewriting Machine. Nils H. Anderson, 
Middletown, Conn., assignor to The Noiseless Typewriter 
Company, Middletown. Conn., a corporation of Con- 
necticut. 

1,199,246. Typewriting Machine. Edward L. C. Clark, 
Middletown, Conn., assignor to The Noiseless Typewrite1 
Company, Middletown, Conn., a corporation of Con- 
necticut. 

1,199,248. Computing Machine. James Denny Daugher- 
ty, Kittanning, Penna., assignor to Elliott-Fisher Company, 
New York, N. Y., a corporation of Delaware. 

1,199,280. Flexible Ledger-leaf. Reinhold Krumming, 
Milwaukee, Wis. 
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1,827,038. 





No. 1,317,472—Fountain pen; patented September 30, 1919, by 
Frank M. Ashley, of Brooklyn, New York, assignor, by mesne 
assignments to Wah! Company of Wilmington, Delaware. 

No. 1,327,038—Pencil; patented January 6, 1920, by James C. 
Hamilton, of Arlington Heights, Massachusetts. 

No. 1,327,459—Pencil-sharpener; patented January 6, 1920, by 
Clement Cleveland, of New York, N. Y. 


1,199,383. Typewriting Machine. Otto Hultgren, Bridge- 
port, Conn., assignor to The Noiseless Typewriter Com- 
pany, Middletown, Conn., a corporation of Connecticut. 

1,199,392. Pen Flashlight. Willie Lenzikow and Dago 
bert Buhler, New York, N. Y. 

1,199,397. Envelope. Alexander M. Lockhart, Pitts 
burgh, Penna. 

1,199,401. Fountain Pen. John Medlin, Cleveland, Ohio. 

1,199,418. Index Tab. James’ H. Rand, North Tona- 
wanda, N. Y. 

1,199,419. Adjustable Index. James H. Rand, North 
Tonowanda, N. Y. 

1,199,462. Paper-gage for Typewriting Machines. Ed 
ward B. Hess, Brooklyn, N. Y., assignor, by mesne assign- 
ments, to Royal Typewriter Company, Inc., New York, 
N. Y., a corporation of New York. 


1,199,555. Point-protector for Pencils and the like. 
James T. Jeffries and Eugene E. Henry, Astoria, Ore 
1,199,607. Calculating Machine. Carl Rasmussen, 


Brunswick, Germany. 

1,199,681. Account-book Holder. George Thomas Far- 
nell, Bayboro, N. C., assignor of one-half to Constine \ 
Swan, Bayboro, N. C. 

1,199,692. Duplicate Sales-check Tag. Abraham Green- 
stein, New York, N. Y. 

1,197,613. Pencil Sharpener. Chester C. Dodd, Tampa. 
Texas. 

1,197,724. Keyboard for Typewriting Machines. Alrah 
B. Edwards, Dallas, Tex., assignor, by mesne assignments, 
to Shortwriter Company, Wilmington, Del., and Chicago, 
Ill., a corporation of Delaware. 

1,198,180. Portable Folding Desk. Franciska Berg, New 
York, N. Y 

1,198,183. Check Book. Percy S. Bolles, Fort Worth, 
Texas. 

1,198,196. Book Rack. Walter A. Brown, Aurora, III 
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No. 1,327,075—Paper-clamp for typewriting machines; patented 
January 6, 1920, by Alma A. Zaiss, of Kansas City, Missouri. 

No. 1,312,712—Pen-point; patented August 12, 1919, by Willie F. 
Wall, of San Francisco, California. 

No. 1,316,039—Calendar; patented September 16, 1919, by Will C. 
James, of Norwood, Ohio, assignor to the Kemper-Thomas 
Company, of Norwood, Ohio. 
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LIBERTY 


POSTAL SCALES 


CONVERTED 





SS, Ate "re 

Now computing FOREIGN 
POSTAGE instead of 3c rates. 

Made in three sizes—1-lb., 
2-lb., 4-lb. capacity. 

Also equipped with up-to- 
date charts, showing the 
amount of postage on all 
classes of U.S. A. mail 
matter. 


Order through your Jobber 
TRINER SCALE & MFG. CO. 


2714 W. 2ist St. Chicago, III. 





Hotel 


Charlevoix 
Detroit, Mich. 


A 200 room hotel, 
completely furnished 
and equipped. 150 
rooms with private 
bath. An Ideal Loca- 
tion. Absolutely Fire 
Proof. 

Rates, $1 and $1.50 
without bath, $1.50 
up with bath. 


GRINNELL BROS., 


Props. 
Herten M. Kellogs, Migr. 








Trademarks and Copyrights 


a ; ~ > 
ited. eo metiending mducemen made 
secure business. Over 30 years’ active prac- 


tice. eonscientious 
service. Write fer terms. Beok free. Address 
Specialty —Tryewrlting and Addiag Mecsie- 


Address E. G. SIGGERS 
Suite 28 M. U. Bidg.. Washington, D.C. 























MARSH 


Hygienic Rubber 


FINGER PADS 















if You Handle Money, 
Loose Sheets, Cards, Etc. 


Marsh Finger Pads will help you do 
speedy, accurate, clean work. These 





pads grip only one bill or sheet at a 
time — prevent mistakes and thumb 
marks. Does away with dirty sponge 
cup and wetting of fingers. Great 
time savers for cashiers, bookkeep- 
ers, filing clerks, printers, ticket sell- 
ers, etc. 10c each or 3 for 25c. 

@ Sent direct on 
receipt of 
price, if your 
dealer can’t 





supply you. 


ce» ff DAVOL RUBBER 
SER COMPANY 


G 00 DS Providence, R.!. 


Established 1874 






, 
hay 


— 


RUBBE 








WRITE US FOR PRICES 


On adding, listing and calculating ma- 
chines, typewriters, multigraphs, dicta- 
phones, checkwriters, duplicating ma- 
chines, mail-om-eters, time clocks, safes 
and steel lockers, new and second-hand 
office furniture, and all office devices. 


We are the largest dealers of the kind 
east of the Rocky Mountains and will 
save you half on your office needs. 


Everything first-class; nothing cheap 


but the price. 
Write Today and Save Money. 


Chicago Safe & Merchandise Co. 


73 and 75 West Lake Street, Chicago, Ill. 








FEATHER WEIGHT EYESHADE 
The shade that takes your eye 
and keeps it in good health. 
Light Weight, Adjustable, Durable, Hygienic, 
Healthful. No metal or elastic band to press or 
Opaque for artificial light. 
Transparent for natu- 


bind the head. 








rallight. Lies flat when 
not in use, thus pre- 
venting being crushed 
out of shape by acci- 
dent; can be carried in 
hat or rolled up in a 
small package to carry 
in the pocket. Visor 
wider than other shades. 
We recommend the 
Opaque for those wear- 
ing glasses. 





The Featherweight 
Eyeshade Co. 


Merchantville, N. J. 














MULTIGRAPHS 


REBUILT 


AT ONE-THIRD COST 


Thoroughly rebuilt, new type, bear- 
ings, platen, etc. Guaranteed two 
years Absolute satisfaction guaran- 
teed or money refunded in full. 


RUSSELL EARNEST BAUM 
33 South Broad Street, Philadelphia, Pa. 




















Actual Office Efficiency 


demands perfection in the smallest 
tasks. as well as in the big things. 








No. 5. Motor 
driven (either 
direct or alter- 
pating cur- 
rent). Ca 
ity, 8,. 00 to 
10,000 an hour 
Mechanical 
counter re- 
cords output 
and checks 
postage ac- 
ccunt. 


$90.00 


The 

Acorn-Thexton Sealer 

makes quick work of sealing enve- 
lopes, shortening the time required, 
reducing the labor, and securely 
fastening every flap. 

Acorn Brass Mfg. Company 
469 S. Clinton St. CHICAGO, ILL. 











That First 
Impression 





So Much 
Depends On It 


Hand your prospect a Wig- 
gins card, and you produce 
a first impression that com- 
mands respectful attention. 


WIGGINS 


Peerless Patent 
Book-Form 


are engraved with such skill 
und care that each card carries 
with it the distinction of su- 
preme quality. 


Ask for tab of specimens, de- 
tach the cards one by one and 
observe their clean-cut edges, 
and the protection afforded by 
their being encased in conve- 
nient book-form style. Samples 
free on request. 


The John B. Wiggins Co. 


Established 1857 
Engravers : Plate Printers : Die Embossers 


1104 S. Wabash Ave., 
705 Peoples Gas Bldg, CHICAGO 
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WANT ADVERTISEMENTS 


SITUATIONS WANTED. 


XPERIENCED STATIONERY | MAN with exceptional knowl- 

edge cf filing cabinets and office furniture. Employed at 
present as house manager. Prefers position with large concern 
west of Mississippi. Only Al proposition considered with un- 
limited chance for advancement. Address H 29, care Office 
Appliances, Chicago. 

















OUNG MAN—Twenty-six years old, single; . 1% years’ active 
experience in bank and office supply business. Thorough 

knowledge of all branches; executive and sales ability; seeks 

ys pa in employment. Address A 20, care Office Appliances, 
cago. 


MECHANIC w with twenty-nine | years’ experience covering prac- 
tically every type of office machine and device, including 
typewriters, and for the past twelve years in charge of a U. S. 
government repair department, would like to make a connec- 
tion in a thriving city. Would consider buying a small business 
or partnership. Address P 22, care Office Appliances, Chicago. 


H'GH CLASS STATIONERY and office supply salesman who 
has had several years’ experience both in city and on road, 
thorough knowledge of all branches, seeks change in employ- 
ment. Am desirous of securing road position in -southern or 
western territory. Only Al proposition considered. Have best 
of credentials. Address Q 27, care Office Appliances, Chicago. 


XPERIENCED TYPEWRITER man open for connection out- 

side New York as manager-salesman for store or typewriter 
department. Young man; thoroughly competent in repair de- 
partment as well as sales. Eight years’ experience. Best 
references. Address N 21, care Office Appliances, Tribune Build- 
ing, New York City. 
































HELP WANTED. 

Cty SALESMAN—Energetic, reliable and honest. Answer. 

giving age, experience, married or single and salary ex- 

pected. Excellent opportunity for man of ability and “pep.” 
Tulsa Office Equipment Co., Tulsa, Oklahoma. 


NSTRUCTOR of mechanical bookkeeping, loose-leaf devices 

and forms. Suitable compensation to one able to organize 
an educational department of this kind. Apply to C. F. Koehler, 
care A. W. McCloy Company, 642 Liberty avenue, Pittsburgh, 
Pennsylvania. 


YPEWRITER MECHANIC or combination mechanic and 
salesman. Good opportunity. Muncie Typewriter Exchange, 
Muncie, Ind. 


ECHANICS AND REPAIRMEN on typewriters, adding ma- 

chines, Dictaphones, Multigraphs, Multicolor presses or 
Addressographs: In order to co-operate in preparing a reliable 
list end to receive free literature and information, should send 
name and home address, and state with what firm employed, to 
H. R. Langham, 2033 Gates avenue, Brooklyn, N. Y. Just say 
“Office Aopliances” and receive the best consideration. 


ALESMAN—Opportunity to control ‘18 Karat,’’ the 100% 
repeat office specialty; good for $60 weekly: consumer, agents, 
dealer, mail business; only few dollars needed: permanent busi- 
ness for live man every city. 18 Karat Products Co., Dept. A, 
Oak Park, Til. 


ANTED—A competent young man with experience to take 

entire charge of a department as buyer and manager 
handling wood and steel office furniture and loose leaf devices 
in a central Pennsylvania town with growing corporation. Do 
not apply unless you are experienced. Address O 26, care Office 
Appliances, Chicago. 


ALESMAN, experienced, for Washington, D. C. Must be 

thoroughly posted on commercial stationery and office ap- 
liance jines, also paper. Good future for right man. State full 
particulars. Address S 28, care Office Appliances, Chicago. _ 






































WE have an opening with a future for an experienced, com- 
petent salesman of office supplies and furniture. Give 


references, first letter. Queen City Printing Co., Charlotte, N. on 





W ANTED—Competent office and city salesman with thorough 
knowledge of printing and office supply business. State 
full experience and references in first letter. Good future. 
“Nebraska,” care Office Appliances, Chicago. 


OPPORTUNITY 

ELL KNOWN manufacturing concern has opening for high- 

class, experienced executive capable of managing large 
business. A knowledge of distribution through dealers im- 
portant. An understanding of national advertising desired. A 
highly responsible position that offers equitable compensation 
to the man able to handle the work. Address X 25, care Office 
Appliances, Chicago. 


SALESMAN—High-g grade ribbon and carbon salesman, on sal- 
ary and commission basis. Address Y 19, care Office Ap- 
pliances, Chicago. r 


W ANTED—Two high-grade, experienced carbon and ribbon 
salesmen for southwestern territory (Kansas, Oklahoma 
and Missouri) to represent well known firm and brand of 
goods. Permanent position and good opportunity for one who 
will work hard and grow with the country. Address D 27, care 
Office Appliances, Chicago. 


SALESMAN— Familiar with Shaw- Ww ralke r line of files and 
supplies; also other office equipment. Address Y 19, care 
Office Appliances, Chicago. 

IRST-CLASS job printer for brand new shop. Chandler & 

Price presses. Will start business about March ist. Want 
man capable of operating this department of combination print- 
ing and office supply business without care of general manager 
of business. The Lloyd Ad & Letter Ceo o., Selma, Alabama 


























; "OR s. ALE. 


ULTIGRAPHS, Dictaphones, Edison dictating machines, 
Writerpresses, Mimeographs bought, sold and rebuilt like 
new. Multigraph and Multicolor ribbons, ink and platens. We 
save you money. Price, Inc., 440 South Dearborn street, Chicago. 


A PDRESSING machines, Multigraphs, duplicators, letter fold- 
ers, Mailometers, Multicolor presses, envelope sealers, rib- 
bon re-inkers, attachments, supplies. Pruitt Company, 222-H 
North Wabash, Chicago. 

ULTIGRAPH, Writerpress, etc., ribbons re-inked black, blue 

or purple, $6 per dozen. Ajax Ink Company, 755 Monon 
building, Chicago, Tl. 

DDRESSOGRAPHS, Multigraphs, Multicolors, duplicators, en- 

velope sealers and letter folders bought, sold and rebuilt. 
Office Device Company, 154-J West Randolph street, Chicago. 

OR SALE—Dictaphone equipment consisting of dictaphones, 

transcribing and shaving machines. Address John S. Mur- 
ray, Purchasing Agent, Aluminum Co. of America, Pitts- 
burgh, Pa. 

















AGENCIES WANTED. el 

ESPONSIBLN SALES ORGANIZATION OPEN TO REPRE- 

SENT RELIABLE MANUFACTURERS IN NEW YORK, ON 

A COMMISSION BASIS. INTERNATIONAL MERCANTILE 
SALES CO., 110 WEST 40TH STREET, NEW YORK. 




















BUSINESS OPPORTUNITIES. 


XCLUSIVE TERRITORY open for dealer or distributor to 

handle guaranteed line of typewriter ribbons and carbon 
paper. We have a number of dealers making big sreats and 
want a live wire distributor for open territories. Every busi- 
ness office your customer. Miami Ribbon & Carbon Co., Dealer 
Dept., Dayton, Ohio. 

ROFITABLE rebuilt typewriter business in Chicago. Large 

foreign trade as well as domestic. Business in good condition 
for an aggressive person to take hold and build larger. Address 
Z 25, care Office Appliances, Chicago. 

OR SALE—Well established commercial stationery and of- 

fice equipment business. Splendidly located in a live Indiana 
factory city of 90,000. Lease expires March 1, 1920, with option 
on renewal. Will sell as going business or will consider sale of 
stock and fixtures. Better get in touch with us at once if in- 
terested. V 29, care Office Appliances, Chicago. 


ARTNERSHIP or outright purchase of a rebuilt office machine 
business under favorable condition. What have you to offer 
a man who has had twenty-nine years’ experience as a type- 
writer ‘mechanic and with practically all office machines and 
devices? Address P 22, care Office » Appliances, Chicago. 
TATIONERY BUSINESS FOR SALI=—Leading business in a 
town of 40,000 in middle Atlantic section. One of the best 
propositions ever put on the market. Address R 23, care Office 
Appliances, Chicago, Il. 





























ALESMEN now calling on stationery trade in the states of 

Pennsyivania, New Jersey, Delaware, Virginia, West Virginia 
and Maryland. I have two or three lines which are well known 
to the trade and which can be handled as side lines. T 24, care 
Office Appliances, Chicago. 


ANTED—tTypewriter and adding machine repairmen and 
mechanics for membership in the Typewriter & Adding 
Machine Mechanics’ Aid Ass'n, Inc., Employment bureau, gen- 
eral information bureau. Purpose: Nationwide organization 
Address 8 Nevins street, Brooklyn, N. Y., at once for detailed 
information. Branches in Kansas City, Mo., and in Boston, 
Mass. 
YPEWRITER MECHANIC with rebuilding experience. Fort 
Worth Typewriter Exchange, 1213 Main street, Fort Worth, 
Texas. 


C'!TY SALESMAN ic, reliable and honest for printing 
concern doing the highest grade catalog and commercial 
printing with office supplies in connection. Answer, giving age, 
experience and wages. Excellent opportunity for man of ability 
who understands this line. In good manufacturing city of 50,000. 
DeMay Printi Printing Co., Jackson, Mich. 
FIRST-CLAS -CLASS typewriter repairman. One who understands 
all makes of machines. Would like a man with adding ma- 
chine and cash register knowledge; also one who can demon- 
strate and sell. The Lioyd Ad & Letter Co., Selma, Alabama. 





























SUPER - SERVICE 
ENAMEL 


Makes your old machine like new, dries in 
one minute, leaves no streaks. One stroke 
of brush applies it to any surface. One 
pint of Super-Service will finish more 
work than two of old kind. Especially | 
made for refinishing Typewriters, Adding | 
Machines, Check Protectographs, ete 





Needed in every repair shop. 


Mail trial order for pint or a today, no 
charges if not found entirely satisfactory. 


American Office Appliance Co. 




















T ~ | 65 Washington Blvd. Detroit 
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, | If not made by CONTROLLED KEY “Loo 5 
‘vi Felt & Tarrant a it has no 

| it’s not a Controlled-key 
} Comptometer safeguard 
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ADDING ANDO CALCULATING MACHINE 


“Those things called dear are, when 
justly estimated, the cheapest’’ 


The Comptometer belongs in that class. 


It is a high-grade, high-speed machine, capable of performing any 
kind of figure work accurately and rapidly. 


Not the price of a machine—but the work it will do in a given 
time—determines its value. 


You place yourself under no obligation to us in asking for a free 
demonstration of the Comptometer with instructions on all forms of 
accounting in your office. 


| 


FELT & TARRANT MFG. CO. 
1713-1735 N. Paulina St. CHICAGO, ILL. 
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TANDARD -: 
A Remarkable Typewriter 








Standard in every particular. Universal 
Keyboard—42 keys—84 characters—single 
shift. From 20 to 50 per cent less parts than 
other standard machines. Operating advan- 


nS a eT ee 


tages and improvements. Appearance and 
Finish unexcelled. 


| A Remarkable Record A Remarkable Opportunity 


All Woodstock models have been a Success from The Woodstock has made good with the individual 
the Start. Woodstock “Group Assembling” makes who uses a typewriter occasionally, with the big 
the Woodstock structurally unique, and astounds business house using hundreds of machines and 
with the dealer who knows typewriters thoroughly 


If there is no Woodstock dealer in your vicinity write for our 
; state they find repair calls rare special proposition for the “PREFERRED” Typewriter 


old-timers. Distributers handling Woodstocks 


WOODSTOCK TYPEWRITER COMPANY, CHICAGO, U.S.A. 


General Sales Offices, 35 N. Dearborn St. 
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A Pioneer— 
Then and Now 


ROM the day it was invented, the Oliver 

Typewriter has symbolized progress. As 

all remember, it was the first to bring vis- 
ible writing— since adopted universally. 

And year by year The Oliver has ranked as 
the leader in design. Its betterments have in- 
fluenced the whole industry. 

The Oliver No. 9, our latest and best model, 
has never been equaled. Its basic superiorities 
cannot be obtained elsewhere. 

For instance, The Oliver alone offers that 
great advantage, an arch-shaped_ typebar, 
which affords downward printing. 

This construction, an Oliver idea since the 
beginning, solves many problems. 












Used by 
Government 
Offices, 


Business Houses 











It insures permanent alignment, it gives 
lighter touch, it brings clearer impressions. And 
it adds to the fame of The Oliver for durability. 

The Oliver offers all that is obtainable in 
the finest standard typewriter PLUS its own 
exclusive betterments. Such a combination is 
not to be overlooked by the buyer who insists 
on the most for his money. 

No buyer, whether he is figuring on one or 
one hundred, should decide which is the best 
until he is familiar with The Oliver. Compari- 
sons will enlighten. 


The Oliver Typewriter Company 
1522 Oliver Typewriter Bldg., Chicago, II. 


(77.02) 


and 
Individuals 
Throughout 
the Civilized 
World 
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